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Dont be caught doing ae A program of Money, Muni We're there to help you 
too little, too late tions, Manpower, & Minutes help the Government 


Manufacturers must first 
help themselves 








The BEAVER 
Sales Policy is —— 


(a) To sell through legitimate 
jobbers only — 


(b) At Established Resale Prices— 


(c) To all classes of users— 
no exceptions! 


(d) This policy, in effect for 41 
years, insures full profit 
and protection to our dis- 
tributors. 


*) BEAVER © 2, gees 
& 2 PIPE TOOLS Y © “2 
Highest Quality * ewes OHIO * For~ 41 Years 


{ Complete Line of Dependable Hand and P. meer Pipe & Bolt Tools: 

















































































THE SUPPLY MONTH 


FREQUENTLY THIS editor joins with 
others of his trade and junkets to 
Washington carrying a list of big 
names who have agreed to be inter- 
viewed. A few weeks ago such a trip 
brought us into contact with the latest 
viewpoints of Knudsen, Stettinius. 
Hillman, the President, Lord Halifax 
and some others. The sum total: 

mind reeling from the effort to visu- 
alize the scope of the job we've 


tackled and the problems we face. 


CIVILIAN NEEDS are due to catch it 
They offer the only 


“out” when defense administrators 


more and more. 


confront an insurmountable problem 
of raw materials. The answer for 
plants working on civilian-consump- 
tion products is to get some defense 
contracts or learn how to use substi- 
tutes. In England, according to Lord 
Halifax, production for civilian use 
has been curtailed by 80 per cent. 
Think of that when you wonder what 


“ 


it means to go “all out” 


THE NEW labor mediation group is 
neither pro-labor nor pro-manage- 
ment. Its personnel is trustworthy. 
eminently fair. Incidentally, neither 
Hillman nor Eugene Meyer puts much 
stock in the idea that this year’s crop 
Communist-in- 


of strikes has been 


spired. 


A GOOD TIP 


go asking for something in Washing- 


Some time you may 


ton. When you do, remember that 
the most familiar opening heard there 
is this: “Your new law is a good idea 
and we're all for it, but you know we 
have a peculiar situation in our in- 


dustry, and— 
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Speed up ARMSTRONG Tool 
HOLDER Sales and you'll 
Speed-up Production 


Tell your customers that with the right ARMSTRONG Tool 
Holders they can speed up output on every lathe, planer, 
slotter and shaper, and you'll speed up sales. Ordinary 
operating speeds are a carry-over from forged tool days. 
ARMSTRONG TOOL HOLDERS have strength to stand up 
to far higher speed and much heavier feeds than are gen- 
erally used. 


The correct ARMSTRONG TOOL HOLDER for each opera- 
tion can not only step-up output, it will also increase all 
around efficiency and lower cutting-costs. Sell the complete 
Armstrong System —ARMSTRONG Turning Tools, Boring 
Tools, Cutting-off Tools, Threading Tools, Knurling Tools, etc. 
ARMSTRONG TOOL HOLDERS for every operation on 


lathes, planers, slotters, and shapers. 


Every ARMSTRONG TOOL HOLDER you sell will be an- 


other step toward “all-out production”. 





ARMSTRONG BROS. TOOL CO. 
‘*The Tool Holder People” 
305 N. FRANCISCO AVE. CHICAGO, U.S.A. 


Eastern Warehouse and Sales: 
199 Lafayette St., New York 





TOOL HOLDERS Are Used in Over 96% of the Machine Shops and Teo! Reoms | 
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LINK-BELT 


COMMON FLAT BOX 








CAP TAPPED FOR GREASE CUP OR HYDRAULIC 
FITTING. LUBRICATION GROOVE IN CAF BORE 
ASSURES PROPER DISTRIBUTION OF LUBRICANT 
BORE BROACHED TO SIZE WITH CAP IN PLACE 
ASSURING CONCENTRICITY AND PROPER RUNN'NG 
FIT ON SHAFT. RESULTING IN LESS FRICTION 
THEREFORE LOWER POWER CONSUMPTION 























CAP BOLTS DG NOT PROTRUDE ABOVE TOP OF 
BLARING 
























1 BARBITT OF A BALANCED FORMULA 
\\ ko SELECTED IN OPERATIVE TESTS FOR MAX) 
WE MUM SERVICE 


expen 


DESIGN OF CAF REINFORCES LUGS BY PROPER Dis- 
TRIBUTION OF METAL WHERE HOLDING STRAIN I* 
EXERTED. 
ANGLE SPLIT MAINTAINS CON 
CENTRICITY RELIEVES CAP 
BOLTS FROM DIRECT STRAIN OF 
SIDE THRUST 


SHIMS BETWEEN RASE AND CAP MAY BE RE- 
MOVED FOR NEEDED ADJUSTMENT. 





ELONGATED BOLT HOLES PROVIDE ALJUST- 
MENT FOR SHAFT ALIGNMENT 








OTHER TYPES 


BEARING ENDS FINISHED TO PROVIDE ACCURATE 


ACCURATELY GROUND BASE VERY CLOSE TOLERANCE MAIN BEARING SURFACES FOR COLLARS. PULLEYS, GEARS 
TAINED FROM BASE TO BORE CENTER. BASE 1S PROPERLY SPROCKETS. OR OTHER LIMITING DEVICES 

AVA I L A B L E RECESSED TO COMPENSATE FOR INACCURACIES IN SURFACE OF COMPACT. STREAMLINED. MAROON-COLORED CRACKLE-FINISH HOUSING 
STRUCTURAL SUPPORT. HEADS OF CAP BOLTS ARE FASILY PROPER METAL DISTRIBUTION ASSURES STRENGTH AND RIGIDITY WHERE 
ACCESSIBLE AND SECURELY ANCHORED TO PREVENT TURNING NEEDED. YET OVERALL DIMENSIONS ARE HELD TO A MINIMUM 


Its Many Outstanding Features Mean Easier Sales 


@ Distinctive, streamlined, maroon-colored with crackle finish, this new 
babbitted-bearing common flat box has been developed by Link-Belt engi- 
neers for moderate speed and power requirements. It will give the finest 
performance for the longest period of time, at the lowest cost. 

Send for Folder No. 1865 giving complete specifications and list prices 
on the 24 sizes available for stock . .. for shaft sizes from '%2” to 3” 
diameters. 











LINK-BELT COMPANY 


Chicago Indianapolis Philadelphia Atlanta Dallas San Francisco Toronto 
8538-B Carried in stock by mill supply houses throughout the country 


Leading Manufacturer of Mechanical Transmission Equipment — Silent and Roller Chains . . Suess 
Reducers . . Speed Variators . . Roller, Ball and Babbitted Bearings . . Collars . . Couplings . . Base 
Plates . . Take-Ups . . Clutches . . Gears . . Sprockets .. Hangers . . Shafting . . Pulleys, etc. 
















ALL SIZES CARRIED IN STOCK FOR DISTRIBUTOR STOCKS 
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MORE ACTION THAN EVER! 


Yes Sir... there’s more action than ever in the metal- 
working industries today. And what a swell opportunity 
that offers you to sell grinding wheels and abrasives in 
a big way! 


There is no bottle-neck in Abrasive Company Grinding 
Wheels. Delivery schedules are normal and here is one 
line you can sell with confidence under today’s conditions. 


Every plant uses grinding wheels... in one form or an- 
other . . . for general purpose grinding, tool and cutter, 
cylindrical, internal, surfacing, snagging, cutting-off, etc. 
Turn your selling efforts towards this business with the 
Abrasive Company Line .. . for greater service to your 
customers and more profit to yourself. 


ABRASIVE COMPANY 


DIVISION OF SIMONDS SAW AND STEEL COMPANY 





ABRASIVE 
COMPANY 
SALES 
PROMOTION 
HELPS YOU 

SELL 


Zoo 
hh: Si > 
a 


REGISTERED 


National Advertising in 
leading metal-working 
papers 


Abrasive Bulletins Is- 
sued for Mill Supply 
Salesmen 


Jobbers Catalog Pages 
112 page Data Book 
Plant View Book 
Direct Mail 

Imprinted Folders 


Factory Stock List 





Tacony and Fraley Sts., Philadelphia, Pa. Chicago Branch: 127 South Green St. 
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A SIMONDS “RED END" 
HACKSAW BLADE 


for Every Job 
... at Every Price 


HIGH SPEED STEEL BLADES 
For power and hand cutting. (The Bright Blade) 


There is a type of Simonds ‘Red NEW High Speed Hard-Edge Hand Blade has 
End” Hacksaw to suit every one of yOur customers. And flexible body that a straight from the 
every blade is made to deliver its full money's worth—and Si ca ee for many more hours 
more—of smooth, fast cutting. ‘ 


MOLYBDENUM STEEL BLADES 
















Simonds ‘Red End” quality is underwritten by the world’s 


most extensive fund of saw-making experience. And Simonds’ For power and hand cutting. (The Red Blade) 

— controlled-conditions plant has the most modern, REGULAR ALLOY STEEL BLADES 
igh-speed production facilities .. . to give your customers ' 

what they want, when they want it— right now. That's why For power and hand cutting. (The Black Blade) 

today, more than ever, it pays to sell Simonds .. . and to tell “RED END”... the beginning of hacksaw profits 


ee On RR Ea AE 


those you sell a/ways to “look for the Red End.” Write, 
wire, or phone our nearest office. 


SIMMONDS 


SAW AND STEEL CO., FITCHBURG, MASS. 


1350 Columbia Rd 228 First Street 520 First Ave., So 127 So. Green St 311 S. W. Firse Ave 31 W 














BR 14 NE 


Trent Ave 


Boston, Mass San Francisco, Cal Seattle, Wash Chicago, Ill Portland, Ore Spokane, Wash 





eae 


MILL SUPPLIES © JUNE, 1941 


THE EXTRA STAMINA, extra toughness 
that win immediate customer acceptance are 
built into Bethlehem Hot-Forged Nuts. They 
are the direct result of Bethlehem’s exclusive 
hot-forging process—a process that lifts these 
““common”’ nuts far out of the ordinary. 

In ordinary nuts, the hole is punched out of 
the solid metal by a sudden, tearing action. 
This naturally tends to cause cracks and strains 
in the grain structure. 

In Bethlehem Hot-Forged Nuts on the other 


hand, the hole is formed by gradually working 
the still plastic steel away from the center to- 
ward the sidewalls of the die. This makes a 
denser, more sinewy steel, provides smoother 
sides, sharpens corners, standardizes dimen- 
sions, and protects against splitting or stripping. 

The complete line of Bethlehem headed and 
threaded products provides a fastening for every 
need. Stock up. Be ready to supply your cus- 
tomers with the bolts and nuts that bring 
repeat orders. 


BETHLEHEM STEEL COMPANY 
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-Specified 
GOODYEAR CONVEYOR BELT SYSTEM 
26 belts — 36” wide, 6-ply 
Total length: 9.6 miles 
for 


COLUMBIA CONSTRUCTION COMPANY, INC. 
Oakland, California 


pucnevt A 


ae joe 
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) WHY TELL ME ABOUT 10-MILE BELTS? 


... were lucky to sel LO00-footers in these parts 





ATURALLY, in the ordinary fact, is a new Goodyear distribu- 
N course of events, you're not tor,” who has just written us: 
likely to sell many 10-milers like 
the one at the Shasta Flood Con- “In the last six months, since 
trol Dam, pictured above. putting on your line, I have 
sold more conveyor belting 
than in the entire two years 
preceding.” 


. 
' 


Yet this remarkable achievement 
typifies the skill, ingenuity and 
technical knowledge that go into 
the manufacture of all Goodyear It’s this reputation for superior 
rubber products. quality that makes Goodyear 
Mechanical Rubber Goods one of 
the three biggest profitmakers 
among all the many industrial 
lines carried by mill supply 
houses. If you are not a Goodyear 
distributor, why not see if your 
territory is open? Write: Good- 


year, Akron, Ohio or Los Angeles, 
And now, bearing witness to that California, 


See 


By telling the world about such 
gigantic installations we make it 
easy for Goodyear distributors to 
get first crack at the routine jobs, 
the smaller conveyors for which 
there is unending demand year 
after year. 


THE GREATEST NAME IN RUBBER 
» 
GaQa@ 
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*Name on request 





WILLIAMS’ WRENCH ADVERTISING 


addition to domin- 

ant trade paper adver- 

tising to industry every 

month, Williams’ Wrenches 

are advertised directly to the 

men who use them. Dramatic, 

large space ads, like the above, 

tell the Williams Wrench story 

to an initial audience of more 
than half a million tool users reg- 
ularly. Get the facts on Williams’ 
fully guaranteed line today! 1-686 


HEADQUARTERS FOR 225 LAFAYETTE ST.. NEW YORK 
PIPE TONGS THUMBNUTS& HOIST HOOKS EYE BOLTS 
Ss 
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BLACK & DECKER 


“WHIRLWIND” We. BRUSHES 


pa --AND THERE’S YOUR SALE! 


ore (@)) National defense orders are going to create plenty of new business for you 
p* on wire wheel brushes. Here’s where Black & Decker “WHIRLWINDS” 
fit into your sales picture—with many features that make them a “best buy’’! 
Tell your customers about these points— 





New, Patented method positively locks wires in place 
Each tuft individually and independently anchored 
Greater number of wire strands 
vest High quality, tested steel wire 
6 sizes—4, 6, 7, 8, 10, and 12 inches 

3 widths—1, 2 or 3 sections 


eeD-: 9 
Boost Pick Up Sales Fine or coarse wire ' 
by displaying Black & Decker “Whirl- Put these quality-made Black & Decker “WHIRLWIND” Wire Wheel 
wind’ Wire Wheel Brushes on your ~~ : : , ; , 

; ; Brushes on display in their snappy cartons . . . show ’em to your trade— 
counters or in your windows. Colorful, ; bic i : : h “pore : 
attractive packages attract the eye — and you ll see a big jump in your wire w eel brush sales! For further in- 
make sales on sight. formation write The Black & Decker Mfg.Co. 717 Penna. Ave., Towson, Md. 


a ee 
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LEADING DISTRIBUTORS EVERYWHERE SELL 





PORTABLE ELECTRIC TOOLS 
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NOW PATRIOTIC 


% The word's going round: “It’s always 
been good business to buy AMERICAN 
CHAIN. Now it’s patriotic as well. For 
the American Chain folks build their 
chain to deliver the most service from 
every pound of steel used.” 

We now concentrate more than ever on 
producing chain, fittings and attachments 
which will more than justify your gen- 
erous praise. 


AMERICAN CHAIN DIVISION 


YORK, PENNSYLVANIA 


WEED Tire Chains, ACCO Malleable fron Castings, CAMPBELL Cutting Machines, FORD Hoists and Trolleys, HAZARD Wire Rope, 
Yacht Rigging, Aircroft Control Cables, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wire, 
) READING-PRATT & CADY Valves, READING Electric Stee! Castings, WRIGHT Hoists, Cranes, Presses... In Business for Your Safety 


“4 
he? 
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A 
COMPLETE 
LINE 


Model 5010 Ball 
Bearin 1 





Model 2215-H 
Automatic Low- 
ering Ratchet 
Jack— capacity, 



























15 tons—one of 
6 standard mod- 
els offered in 

QandlS 


oy Ad 1 to 100 TONS 
SS 7 E 5 CAPACITY! 
FOR ALL 
INDUSTRIAL os enpeclie 


oniapemneppamnmnnds oaect tne 
HE BUDA COMPANY has Ps tls, builtin} ond 


10 ton capacities. 
been manufacturing quality bd 


‘ J Buda All Pur- 
lifting jacks for 31 years, during pose Screw Jack 
—oneo 
which time their advanced de- available sizes, 
offered in a 
wide range of 
capacities from 
S$ to 30 tons. 


° 
tion's leading railroads. With : Model 514 Trip 


Buda’s line of over 170 different Jacke tt ag 


sizes and models it is no longer 


sign and working efficiency have 
been proved in use by the na- 


5 teepsieae 7 
1 standard 
models, which 
include a lifting 
range of from 
5 to 2014 inches, 


necessary for you to guess what 
type of jack should be used for 
any specific job ... There is a 
Buda jack that has been engi- 






















* 
Model 224 Stand- 


Shown here is ord eed a 


one of the lat- 






















a, t ° ° . 
ular Buda jack neered for every industrial appli- tenet one ot 3 
Models — the : . els, offered in 15, 
"20-H-22 Vari- cation, assuring the use of the 25, 35, SC and 
able Speed” 75 ton capacities. 


Hydraulic 
Jack, which 
gives you a 
capacity of 20 
tons, with a 
lift of 22 inch- 
es. Important 
features are 
its smoothness 
and ease of 
control and 
the conven- 
ience of rais- 
ing and low- 
ering loads. 


correct type of jack to lift the 
load — safely and economically 


— with maximum efficiency. 
Get the complete story on Buda 
Tested Jacks — write for full de- 
tails today! cs 


e 
Model 175-CR 


ontoes mod- 
cei falta 


. with or 
without adjust- 
able side braces, 


* 
fog 2A ya Sate- 
Tack capacity: 

_- of 
4 1 standard 
models, avail- 
able in capaci- 
ties of 35, 


MANUFACTURERS 
OF QUALITY 
" an tons. 
<i/ LIFTING jACKS o186 te 


“a ! _ Medel 25-H-10 
aunnal 


= 


lilting fobs, 2 


available, each 
having a capac- 
ity of 25 tons. 
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PRODUCTION! 
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At top, new Plating Department building recently completed at P 
Chester plant; above, at left, new steel storage warehouse pracicmy, 
finished at same plant; above, at right, construction of new buildi 
at Kock Falls plant. 
BOLTS: Carriage - Machine - Lag - Plow - Stove - Elevator - Step - Tap - Wheel & Rim - 
- U-Bolts - Tire - Automotive - Drilled - Faced - Special Heat Treated, etc. - NUTS: Cold P 
Semi-Finished - Hot Pressed - Case Hardened - Slotted - Castle - Machine Screw - Marsdet 
- Low Sulphur - RIVETS: Standard - Tinners’- Coopers’ - Culvert - Clevis and Hinge Pins - SCREWS: 
— Machine - Hanger - Sheet Metal - Phillips Recessed Head - WASHERS: Plate - Burrs - MATE 
OoLr \ Steels - Alloys - Brass - Bronze - Naval Brass - Everdur - Herculoy - and others - RODS: Stove 


o-—~S 1 
- Ladder - PLATED PARTS: Cadmium - Zinc - Chromium - Nickel - Hot Galvanized - Coppef* 
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IMUST NOT LAG 


EXPANSION IS THE ORDER OF THE DAY 
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HE greatest essential in our national emergency 

is a smooth, unbroken flow of top-speed pro- 
duction and that goes for all American Industry 
right down the line — new manufacturing peaks 
must be reached. 


Russell, Burdsall & Ward anticipated increased 
demands for EMPIRE threaded industrial fasten- 
ings and made early preparations to supply industry 
with as little delay as possible. 

In Rock Falls, Ill., at one of the three strategically 
located RB&W Bolt and Nut plants, new buildings 
have just been completed; at the Port Chester and 
Coraopolis plants additions are also under way; 
additional equipment has been added; very substan- 
tial supplies of raw materials have been acquired 


rs ae 
= 


—all to provide maximum production capacity and 
make reserves of large, well-assorted stocks of fin- 
ished EMPIRE Bolts, Nuts and Rivets available to 
help fill commitments. 


In addition to this increased plant capacity, a net- 
work of responsible RB& W distributors have rein- 
forced these facilities for your convenience to help 


give quick and prompt service from widely located 
stocks. 


Backed by 96 years of bolt and nut making ex- 
perience, Russell, Burdsall & Ward adheres strictly 
to those fair policies and co-operative trade relations 
which hold old customers, as well as new —and con- 
tinues to build goodwill while meeting increasing 
demands. 










QUAKER IS THE ANSWER FOR YOU! 


Vast amounts of materials is the ‘“ORDER’’—in this vised by experienced executives. Why not ask Quaker 
period of Defense Preparation. Industry everywhere is to show you the better way to solve your Industrial 
being called on to supply even more than ever before. Rubber Goods problems? 


Each Distributor holding the Quaker Quaker maintains large warehouse 


franchise is placed in position, prepared 9,000 QUAKER RUBBER | stocks, ideally located in leading Indus- 
to supply their share of Mechanical Rub- 


PRODUCTS trial centers, making possible shipments 
ber Goods that is being demanded now. from Coast to Coast and Lakes to Gulf. 


Quaker’s Quality Products are manu- READY TO SERVEINDUSTRY Another big asset for the Distributor of 
factured by skilled mechanics, super- Quaker Products. 


investigate — QUAKER FRANCHISE — DISTRIBUTOR PROTECTION—CONTACT QUAKER NOW! 


UAKER RUBBER CORPORATIO) 


PHILADELPHIA 
NEW YORK « BUFFALO « CHICAGO « MEMPHIS e HOUSTON « SAN FRANCISCO 
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For general machine and hand cutting, sell Disston 
Di-Mol Hack Saw Blades. They keep on cutting when 


other blades fail. For ultra-hard metals, recommend Disston High Speed 
Steel Hack Saw Blades. 


Talk up Disston Hard Edge, Flexible Back, Metal Cutting Band Saws. 
Tell how they stay sharp longer, cut faster and cleaner through a wide 
range of metals. Sell Disston Metal Cutting Circular Saws, too, for high 
speed precision work with both ferrous and non-ferrous metals . . . carbon 


and alloy steels, aluminum, bronze, 


copper, brass, etc. 


Step up your sales with Disston Bite- 
Rite Files. They file faster, cutting more 
metal with each stroke and leveling 
as they cut. 


Two positive sales helps: (1) Disston 
engineers are available to assist you in 
making important sales . . . by showing 
your customers and prospects how to cut 
tool costs and increase production. (2) 

A national campaign of Disston advertising and merchandising is build- 
ing prestige for Disston products among your customers. 


Write us for more information on how to make your 
sales curve climb. 


ae 


HENRY DISSTON & SONS, INC. 
Philadelphia, Pa., U.S. A. 


Branches: Boston, Chicago, Detroit, Memphis, 
New Orleans, Seattle, Portland, Ore., San Fran- 
ian ae cisco, Vancouver, B.C. 


we 
ae 


Canadian Factory: Toronto 





Australian Factory: Sydney, N.S.W. 
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The NATIONAL job-DEFENSE-is plain, 
We'll do our part with might and main. 


Carriage Bolts, from ;°;"" to 34"' diameter, any length. 
Machine Bolts, from 14" to 114" diameter, any length. 
Lag Bolts, from 4" to 34" diameter, any length. 

Wood Screws, steel and brass, Flat—Round—and Oval Head, 


sizes from No. O to No. 24 diameter. 


Machine Screws, steel and brass, Flat—Round—and Oval 
and Fillister Head, sizes from No. 2 to '4" diameter. 


Stove Bolts, Flat—Round—Low Round—Oven and Oval 
Head, sizes from }4"" to 14" diameter. 


. Tire Bolts, Fluted Shank, sizes 14" to 34" diameter. 


Sermi-Finished Nuts, Heavy, Regular and Ligkt, both full 
and jam nut dimensions. 


Slotted Nuts, coarse and fine thread series as above. 


Castle Nuts, made to American Standard light dimensions 
(Old S.A.E. Standard), all sizes from 4%" to 114". 


Cold Punched Nuts, Hexagon and Square. 
Hot Pressed Nuts, Hexagon and Square. 


Cap Screws, Hexagon Head, U.S.S. and S.A.E. Threads. 
Cap Screws, Flat—Round and Fillister Head. 

Set Screws, Square Head and Headless. 

Sheet Metal Screws, Types A and Z. 


Phillips Recessed Head Screws and 
Bolts. 

North Bolts, or Ribbed Neck Car- 
riage Bolts, Oval—Bastard and Seat 
Head. 

Plow Bolts, No. 1, No. 2, No.3 and 
No. 4 Heads, all sizes. Regular and 
repair heads. 

Elevator Bolts, No. 1 and No. 2 
Heads, all sizes. 

Step Bolts, sizes from \%" to 34" 
diameter, all lengths. 


THE NATIONAL SCREW & MANUFACTURING CO., 


attona 


NEADED AND THREADED 
| an a! i 
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Machine Screw Nuts, steel and 
brass, Hexagon and Square, sizes 
from No. 2 to 14” tap. 

Spring Cotters, steel and brass, 
regular square end, and/or ex- 
tended prong, sizes from ?;" to 
34" diameter. 

Rivets, Flat — Oval — Wagon 
Box—tTruss Head and Countersunk, 
all sizes up to 14” diameter. 
Bicycle Spokes and Nipples. 
Tacks, Nails, Staples. 


on Gl a e - -)  O  e) 
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H' speeds . . . shock loads 
. . . heavy, medium and 
light duty... dust... water... 
heat . . . acid fumes... all of 
these and many more service con- 
ditions are provided for in the 
30,000 hour line. 


Most important to executives 
who want insurance against fail- 
ures which mean costly produc- 
tion delays is the fact that each 
Dodge Rolling Bearing is de- 
signed for a life expectancy of 
30,000 hours under conditions 
for which it is adapted. 


Dodge Rolling Bearings provide 
a quick, sure and economical so- 
lution for many vital problems 
facing industry today. The com- 








Memo to 


DODGE DISTRIBUTORS 


Dodge forcefully conveys a message of 
vital concern to Industrial executives 
through its advertising such as this 
which appears regularly in magazines. 








plete line of pillow blocks and 
unit mounts making up the 30,000 
hour line makes it easy to mod- 
ernize equipment and drives, 
thus stepping up production and 
eliminating troublesome and ex- 
pensive maintenance problems. 


Send for the NEW Dodge Selec- 
tion Tables which have taken all 
of the guesswork and uncertainty 
out of bearing selection and make 
thetask of picking the right bearing 
for any job as simple as A.B.C. 
If you do not have the Dodge 
Rolling Bearing catalogues in- 
clude them in your request. 


DODGE MANUFACTURING CORPORATION 


MISHAWAKA, INDIANA, U. S. A. 
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® Dodge-Timken Special 
Duty Pillow Blocks and 
Unit Mounts for heavy 
loads and high speeds. 


® Dodge-Timken Clamp 
Sleeve Bearings . . . Hanger 
Bearings . . . Pillow Blocks 
and Unit Mounts. Rugged, 
and dependable general 
purpose bearings. 


® Dodge-Timken Type''C”’ 
Bearings . . . Hanger Bear- 
ings, Pillow Blocks and 
Unit Mounts with special 
seals to exclude the finest 
abrasive dust. 


® Dodge-Timken ‘‘Double 
Interlock’’ Pillow Blocks 
and Unit Mounts for nor- 
mal radial, thrust and 
shock loads. 


® Dodge ‘‘DH’”’ Ball Bear- 
ings — Hanger Bearings, 
Pillow Blocks and Unit 
Mounts. For high speeds 
and light to moderate loads. 


® Dodge ‘“‘DH"’ Iron- 
clad Ball Bearing Pil- 
low Blocks with rugged 
cast iron housing for 
high speeds and light 

to moderate loads. 























































NEW BEDFORD, MASS., U.S.A. 


NEW YORK STORE: 130 LAFAYETTE ST. - - - - CHICAGO STORE: 570 WEST RANDOLPH ST. 


scien iaieal 
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YALE HOISTS CUT COSTS, 
SPEED HANDLING FOR INDUSTRY 


Show executives the answer to the speed-up demanded by the National 
Defense Program—the answer of modernized materials handling with Yale 
Hoists—the elimination of waste time—the lowering of handling costs— 
And watch your sales go up! 


Yale “Cable King” Wire Rope Electric Hoists (shown above), incorporate 
all the latest engineering advances known to electric hoist construction— 
even air-cooling that eliminates excessive brake heat, permits heavier 
duty cycles, allows more work to be done in any given period. 


Yale Spur-Geared Hand Chain Hoists (at right) have the highest lifting 
efficiency ever obtained in this type of equipment. In addition, they fea- 
ture self-actuating load brakes, safety load hooks and friction minimizing 
steel load chain, to make them safer, more efficient and economical in 
operation. 


Tell the story of Yale Super Hoists. They will save your customers many 
dollars worth of time and effort. They will speed their hoisting operations, 
cut their production costs. 


Electric Hoist Capacities: “ to 10 tons. 
Hand Hoist Capacities: 300 lbs. to 40 tons. 





tHE YALE & TOWNE MANUFACTURING CO. 





LADELPHIA DIVISION—PHILADELPHIA, PA., U. S. A. 


IN CANADA: ST. CATHARINES, ONT. 





What you can say .. . and SELL fo your customers: 


SPEED ORGANIZATION 


OF YOUR 


PRODUCTION SET-UP »ith 











STEEL SHOP EQUIPMENT 


QUICKER-EASIER-LESS EXPENSIVE IN THE LONG RUN 


TALKING POINTS: 


WOBBLE-FREE STEEL LEGS. Sturdy steel, flanged leg construction is permanently 
rigid—can never get wobbly. And, these pyramid-type legs need not be fastened 
to the floor; the bench sets firm and steady, yet is flexible as to re-arrangement 
at any time. 


THE TOPS ARE "TOPS"! Smooth and tough—a perfect working surface; steel, 
laminated wood, Masonite or linoleum—just as you wish. 
END-TO-END .. . A CONTINUOUS SURFACE. With "Hallowell" standard con- 
struction, two or more benches can be joined easily end-to-end—making a con- 
tinuous top of any length desired. 
QUICKLY TAKEN APART, EASILY MOVED. Shop to be re-arranged? If there 
are crowded spots to get through, just remove nuts and bolts—take the bench 
, " apart—move—and re-erect where 
A complete, standardized line _ seeded. But don't try this with an 
ordinary wooden bench — you'll 
1300 have only a pile of kindling! 
OVER KNOWS WHAT TO PAY! Sell 
"Hallowell" benches and your 


STYLES AND SIZES customer knows the FULL COST 


in advance! No time and trouble 


PROMPT DELIVERY in laying out—no figuring of 


lumber and labor costs as when 
building his own—wonderful talk- 
ing points. And Hallowell’ Fig. 732 


benches are priced to invite the a hl 
'HALL()WELL! order of the canniest Buyer! Drawer is extra 


STEEL TOOL CABINETS 















STEEL STOOLS 


For plant, shop or office, 
"Hallowell" stools and chairs pro- 
vide a lasting solution to seating 
problems. 


Lifetimes of economical, work- 
producing comfort are built into 
each of the many types and 





Fig. 1748 


models of the ‘Hallowell’ line. 
Profitably used in any shop, this cabinet Full welded steel construction 
keeps tools handy and in order as well prevents loose joints and wobble 
as safely under lock and key. Fitted which soon develop in _ ordinary 
with casters, it rolls easily . . . saves wood or riveted stools. And 
steps, time and money! There are many streamlined posture design adds 
other models!—write neatness to appearance. Write 














for catalog and details. 











STANDARD PRESSED STEEL CO. 


JERHIATOWR, PERK Box Si9 


— seencees — ' Write for details and proposition 
BOSTOR ~ DETROIT - INDIANAPOLIS CHICAGO + ST. LOUIS SAR FRAACISCO 
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Coarse, heavy 
stu ffing 
box thread 
withstands 
corrosion and 
stripping 
New type of 
bronze for 
stem provides 
exceptional 
resistance to 
thread wear 
No clogging 
with these 
drain chan- 
nels They 
really drain 
the bonnet 


“THE STRONGEST A 
HAVE EVER SED” --° 
” Gate Valves. 


when we sell “King- -clip 
nd that a. somethins in "tt busy ray = who the 
-- know tha once ! , 
. ve ; aie there My stay - o trouble - ~~ no fuss 
Lore Also, t© 
















Hexagon" 
head gland 
loosens easily 
with wrench 


Stem thread 


bushing cast 
in bonnet — 
an original 
Ws) @ lula 
feature 


Bronze seat 
rings rolled 
in. Bronze to 
bronze contact 


prevents cor- 


rosion 
































ND TIGHTEST GATE VALVE WE 
that’s the reg egular comeback 





it is to take 
parts; o e numer oe 
vings. No trouble convine ng 
en . plain facts can't  Nisputed 
the user: >” a 
" -clip” is 2 strong VY? alve for 
poli _,* us. And here's @ strong Pre ofit tip to 
distributors —~ t behin 


strong seller 
other oF akenheimer 
p” Valve sales. 





the 
and P h “King-c! 
wE mst net IMER = 


CINCINNATI. Onto. u.s.& 





THE ORIGINAL “CLIP” 
VALVE WITH DRAIN 
CHANNELS & BRONZE 
THREAD BUSHING IN 
BONNET. 








SELL QUALITY-SEL 
at Ll 
Thelin of Cally Cage ther 
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“TOLEDO” 
ce ro 1 


MAN! 


| SURE LIKE’ 4 
THESE "TOLEDO" | 
TOOLS. 


There are several good rea- 
sons why workmen prefer 
“TOLEDOS”. 

They operate easily. They 
are simple in cons:ruction. 
A minimum number of mov- 
ing parts. Easy to clean. Easy 
to reassemble. Produce good 
work and give long service. 
You will find a definite pref- 
erence for “TOLEDO” tools. 


“TOLEDO” NO. 2 GEARED 
RATCHET THREADER 
22" TO 4” 


During this period of National Defense Preparation more 
“TOLEDOS" are being built and sold than ever before. 
Orders with priority ratings are receiving preference and 
this in turn disrupts shipping schedules. "TOLEDO" is work- 
ing hard to meet and fill the large demand placed upon us. 
We are filling orders just as rapidly as possible 


THE TOLEDO PIPE THREADING MACHINE COMPANY 


TOLEDO, OHIO NEW YORK OFFICE, 502 No. 2 RECTOR STREET BLDG. 
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Team-Mates for Production. 


—and you can sell them with assur- 
ance that they will perform efficiently 
and long for your customers—a point 
of importance when pressure is on 
production. 


Condor Compensated Belt stands 
out as an engineering achievement be- 
cause of its unique and exclusive con- 
struction which equalizes ply stresses. 


Condor Whipcord Endless Belts — 
flexible, strong—ideal wherever belts 
made endless at factory can be used 
and particularly for pivoted motor 
base drives. 


Condor Standard Belts—a_ folded 
edge belt for heavy load applications. 


Condor Whipcord V-Belts — tough, 
strong, low-stretch cords in the neutral 
axis achieve unusual flexibility with 
great strength and high overload 
capacity. 


Condor Belts are not only team-mates 
for production, but a powerhouse for 
repeat sales from satisfied customers. 


Condo 


Compensated Belts Fire Hose Steam Hose 

Conveyor Belts Garden Hose Water Hose 

Standard Belts Hydraulic Hose Air Tubing 

V-Belts Oil & Gasoline Dredge Sleeves 
Agricultural Belting Hose Chute Lining 

Acid Hose Packers Hose Launder Lining 

Air Hose Paper Mill Hose Industria | Brake Lining 
Brewers Hose Sond Blast Hose and Brake Blocks 
Contractors Hose Sand Suction Hose Molded Rubber Goods 
Creamery Hose Spray Hose Textile Mill Specialties 


OTHER MANHATTAN PRODUCTS 


Suction Hose Pump Valves Molded Hose for 
Oil Hose Tubing 
Other Grades Washers 

of Hose Oilless Bearings : 
Packing Belting of Every Abrasive Wheels 
Matting Description Bowling Balls 


Every Service 





THE MANHATTAN RUBBER MFG. DIVISION 


OF RAYBESTOS-MANHATTAN, Inc 
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Another Achievement of the 


AMERICAN REDUCTION DRIVE 


To meet increased demands for woolen 
yarn, Richard Ford, Inc., of Philadel- 
phia, recently installed two new carding 


machines. 


At first the company decided on motorized’ 


V-belt drives, using slow-speed motors 
and a belt-drive speed ratio of 7.1 to 1. 
This would produce the desired 98 R.P.M. 
at an installation cost of $348.60 per ma- 
chine. American Drive Selection Service 
Engineers, however, suggested American 
Reduction Drives. This suggestion was 


adopted, with results as follows: 
@ Saving of $114.00 per installation 
—a 31% reduction 


@ 16-hour-per-day trouble-free opera- 


tion—instead of the frequent shut- 





downs previously necessary on 
similar machines 


@ Variation in the weight of yarn 
reduced from a maximum of fifteen 
yards per ounce to a maximum of 
one yard per ounce—enabling the 
company to meet more rigid spec- 
ifications 


@ Elimination of a cumbersome, high 
speed-ratio V-belt drive—substitut- 
ing a highly efficient drive using 
half the number of belts 


In more and more industries, the combina- 
tion of American Drive Selection Service 
and American equipment is solving im- 
portant transmission problems. It has 
proved a real factor in cutting costs and 
increasing production. For details, write 
today to The American Pulley Company, 
4220 Wissahickon Ave., Philadelphia, Pa. 
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CARD-ROOM DRIVE 


10 H.P., 1760 r.p.m. motor. 


Wedgbelt Drive — 1.38 to 1 speed 
ratio—45” center distance. 





American Speed-Reduction Unit — Exclusive Advantages of 


standard 13 to 1 ratio. 


Total ratio of complete drive— The American Reduction Drive 
17.9 to 1—delivers 98 r.p.m. 
“OFF THE SHELF, ONTO THE SHAFT” — 


Designed for immediate delivery from 
dealers’ stocks. 


SIMPLE INSTALLATION — Mounts on the 
shaft of the driven machine as easily 
and quickly as a pulley. 


COMPACT — SAVES SPACE — Patented 
design of helical-gear reduction unit 
eliminates the space and cost of 
ey * special foundations. 


AMERICAN DRIVE SELECTION SERVICE THE SPEED YOU NEED—Five standard 


sizes cover installations from 11 to 
Since different plants seldom haveiden- needs. Get the advantage of valid, un- 154 R.P.M., % to 25 H.P. 
tical problems in power transmission, biased recommendations—put your 


there is seldom a standard solution. transmission problems up to American NO MAINTENANCE PROBLEMS — Primary 











The American line, comprising avarie- Drive Selection Service, offered by 


ty of types of drives, providesequipment American Pulley and its many qualified belt drive cushions destructive shoc 
best suited to each plant’s particular distributors. loads. 
American Power-Transmission Products vs RELOCATE — Interchangeable 
Steel Split Pulleys... Wedgbelt Pulleys and Drives haf des e _ the unit to various 
. the finest V-belt equipment . . . Reduction shait diameters. 


Drives... Tension-Control Motor Bases... Hi-Torque 
Motor Pulleys . . . Shaft Hangers and Collars. 





THE 


meucan COMPANY 
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NOTE PERFECT CHIPS IN CLOCK 

SPRING SHAPE... MADE WHILE CUTTING 

A PIECE OF 2” x 3”, 1020 SAE STEEL IN 
28 seconps 


@ Due to the scientific correctness of the Atkins 
Curled-Chip tooth form... and radial side clearance grind... 
these new Circular Milling Saws increase the efficiency and scope 
of standard milling machines in either production or job shops. 
Particularly adapted for cutting-off, grooving or slotting, and 
slabbing. They reduce waste of valuable material to a minimum 
... practically eliminate the burr... greatly reduce finishing 
operations. You'll be interested in the new sales opportunities 
created by the advanced results these distinctive Curled-Chip 
Circular Milling Saws are showing in carbon and alloy steels, 
brass, bronze, copper and copper alloys, aluminum and cast iron. 

Write for full facts. 


SHOCK-PROOF SEGMENTAL SAWS 


The market for these more efficient cold proof Segments — permitting replace- 
saws is growing fast because their mentofworn-outteeth withoutdiscarding 
scientific tooth form saves horsepower the saw disc — is one of many distinctive 
and eliminates the liability of breakage features that generate quick, easy sales 
due to old chips jamming the cut. Shock- on this fast-cutting, money-saving saw. 


*- 


STEPPED-UP METAL CUTTING a 


EC. ATKINS AND COMPANY 


420 S. Illinois Street ° Indianapolis, Indiana 


FOR NATIONAL PREPAREDNESS 
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Hauling the Same Payload! 


JENKINS PUBLICATION 
ADVERTISING 


IN JULY, IT’S 


JENKINS SERVICE 
REPRESENTATIVES. 


Jenkins Renewable Composition Disc Globe Valve! 


It's full speed ahead in July as Jenkins Fig. 106A 
gets the right of way!—Which means that all the 
power of Jenkins Service Representatives and 
Jenkins Advertising will be put behind the salient 


Action picture of a Jenkins Representative using 
the color cut-out to dramatize the construction 
features of Fig. 106A. 


28 


features that make this valve outstanding in long 
service life and low maintenance cost. 


To dramatize these features, Jenkins representa- 
tives will have the help of an ingenious cut-out 
that shows in detail just exactly how this valve is 
built, inside and out. They will also demonstrate, 
by means of a special kit, how 26 different types 
of valves can be assembled with only 4 bodies, by 
means of interchangeable trimmings—a selling 
point that will produce real business for you 
on Fig. 106A. 


Supporting you throughout the year are more 
than 5!/, million powerful Jenkins advertising 
impressions in 28 first rank Industrial, Power 
Plant, Engineering, Purchasing and Special In- 
dustry Publications. 


Month after month, this close teamwork of Men 
and Magazines keeps the Jenkins sales story 
actively before every worthwhile prospect in your 
territory. Every representative and every adver- 
tisement focuses the full force of that effort on 
you—by emphasizing constantly “Prompt De- 
livery offered by Reliable Supply Houses.” 

JENKINS BROS., 80 WHITE ST., NEW YORK, N.Y. 
Bridgeport, Conn. ; Acianta, Ga. ; Boston, Mass. ; Philadel- 


phia, Pa.; Chicago, Ill.; Houston, Texas. Jenkins Bros., 
Limited, Montreal; London, England 
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Valve of the 
Month 


JENKINS FIG. 106A 
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Challenge and Opportunity 


In the newly devised “Defense Supplies Rating 
Plan”. described in this issue, there is both a challenge 
and an opportunity for the supply industry and mem- 
bers of the business community. at large. 

The plan. depending largely on the honor system 
for its successful operation, challenges business men to 
show their faith in the democracy that permits them 
freedom of action. invites them to apply their own 
rules of fair play and moderation. 

It offers the opportunity of doing this defense job 
and at the same time keeping our democracy intact: 
of proving that regimentation and coercion are less 
effective than intelligence and honesty in meeting the 


problems of a great national emergency. 


That this challenge il] be met and this opportunity 
seized should be the conviction of anyone who attended 
last month’s Mill Supply convention in Chicago. There 
one could witness a startling example of what has hap- 
pened to the mood and temperament of ordinary 
(American business men. 

It was a convention distinguished by its electric 
atmosphere—an atmosphere impossible to describe. 
yet distinctly sensed by everyone present. In the past, 
distributors and manufacturers have made this event 
something of a holiday. But this fateful year of 1941 
they came sober and serious, anxious to learn the new 
rules, eager to find out, “How can | help most?” 

They didn’t flinch when the industry's “draftees” 
in O.P.M.—Kuhn, Seymour, Tewksbury. Stone, Curtis 
and Carey—painted the future for them in somber 
colors. They heard that the defense program is now 
likely to blot out a large part of normal manufacturing 


activity: that “business as usual” is due for a rude 
upset: that all can prepare to make sacrifices that really 
hurt. and make them willingly. without question or 
complaint. This is medicine reputedly too bitter for 
citizens of a democracy to take. But they got it straight 
from the shoulder. which is how they wanted it. To 
the speakers their manner telegraphed a demand, “Tell 
us the worst so we can know the extent of this job and 
vo tackle it.” 


There was a promise of all-out cooperation implied 
in that show of spirit at Chicago. The new Rating 
Plan offers a quick opportunity to make good on the 
promise. It may add new and pesky trials to the 
already hectic load of both distributor and manufac- 
turer. But these are less than insignificant when com- 
pared with the threat hanging over us. On the other 
hand. there is a special incentive for digging in whole- 
heartedly, since the plan itself, applying principally 
to this industry’s problems, is concrete evidence that 
the distributor is recognized, that his importance is 
understood and that a place has been made for him in 
the defense program. 

Distributors asked for that. They asked, too, for 
the chance to make sacrifices and endure hardships. So 
far “we ain't seen nothin’.” But after Chicago, there 
can be nothing but confidence in the way the men of 
the supply industry will carry on throughout this 
critical emergency. 

Blood, toil, tears and sweat they can give and are 
giving. To this they add tolerance, understanding, 
all it takes to outbuild 
the dictators and do it in the democratic way. 


patience and cooperation 





THE REPUBLIC 5-POINT POLICY 


DATED OCTOBER 1ST, 1923 


i 
NV 
\e 











°6n quality of product rests not 


only the manufacturer’s reputation but that 
of the industrial distributor as well. Con- 
sequently, the importance to Republic 
Distributors of the second provision of the 
5-Point Policy cannot be overestimated. It 
is their written assurance of a name for 
handling dependable mechanical rubber 
goods. Republic supports this statement of 
quality with rigid laboratory testing of ma- 
terials and constructions and scientifically 
controlled manufacture. .......... 
REPUBLIC RUBBER DIVISION OF LEE 
RUBBER AND TIRE CORPORATION, 
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TALK OF THE TRADE 


POST MORTEM: Convention pulled biggest turnout of Southern- 
ers we ever saw, regardless of fact others have been staged right 
in the middle of Dixie . . . We missed such regulars as Bill 
Hunter, Dick Alcott, Art Squier, Jones & Auerbacher, Andy 
Ellis . . . Has Bill Purtell given us up altogether? . . . Bill Todd 
was there, brown as a berry after his—flash!—honeymoon at 
Virginia Beach .. . If Betty Williams looked kind of starry-eyed, 
remember she’s being married June 14 to Dr. George Zwickster 

. Chicago crowd excelled advance notices with the way they 
did things up brown on the hospitality side . . . Alvin Smith took 
off from the convention for New Orleans, then south of the border 
for a vacation in Mexico . . . Which is where Burt Ackles was 


in March. 


HONORS: Price Davis (Shadbolt & Boyd), oldest alumnus of 
St. John’s Military Academy, finally pinned something on the 
president of his old school—a diamond pin at a recent annual 
alumni meeting. 


HEROINE: A recent caller at the home of Irv Lemaux, Jr. 
(Indianapolis Brush & Broom) represented himself to Mrs. L. as 
a member of the Dies committee and salesman of magazine sub- 
scriptions, all in one . . . Her suspicions aroused, Mrs. Irv called 
police who collared the caller, found him to be in big demand by 
the F. B. I. for a number of little indiscretions . . . Never a dull 


res “ite at the Lemaux house 
moment at Irv’s house. 


FRONT ROW SEAT: At latest reports Fred Glover (Textile Mill 
Supply, Charlotte) hadn’t heard a thing from his son who had a 
Socony-Vacuum job in Yugoslavia at the time Hitler started his 
Spring cleaning in the Balkans. 


AUSPICIOUS START: Jack Shields (Standard Pressed Steel) can 


claim distinction for a number of things, among them being the 
fact he roomed with Mickey Cochrane in college. 


GRANDPA IBER: If you saw Bill Iber whispering to his dad, 
Oscar, at the speaker’s table during the opening convention session 
you'll want to know now he was announcing the birth that morn- 


ing of his own six-pound daughter, making Osear mighty happy : : 
and a grandfather. Its’ all in how you feel 


SETBACK: Hope Fred Pfeiffer (Neil-La Vielle) has mended the 


arm he broke recently. 


CAMERA CORNER: Walt Wilson (Walworth), an old camera 
hobbyist, has temporarily switched over to horticulture . . . Bought 
a 90-year-old homestead outside Indianapolis and intends to devote 
the entire 10 acres to raising peonies . . . Not so Bob Warnke 
(Toledo Pipe Threading) who still carts four cameras around on 
his territory . . . Claims each has a special lens, but pals insist 
he’s too lazy to stop and reload each time. 


HOW ABOUT a hearty yo-ho for our good friends who staffed the 
“Monarch of Bermuda.” and hope we'll spend another idyllic con- 
vention with ‘em all again sometime soon? J. J. W. 
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Triple Mill Supply Convention hears stirring calls to defense 


service by Britton, Clark, Kuhn and Seymour. Names commit- 


tee to coordinate industry with defense program. 





Rules Chicago Convention 














Defense problems overshadowed all others at the Triple Mill Supply 
convention in Chicago last month (May 5 to 7), as the industry heard 
a clarion call to service from those in the office of Production Man- 
agement in Washington. 


To coordinate the industry more closely in meeting the needs and 


helping to attain the objectives of the O.P.M., a working committee 
CONVENTION 


was appointed with H. K. Clark as chairman. ‘* 
HIGH LIGHTS 


Attendance figures reached nearly 900, for one of the industry’s iffe- 
gest meetings. Originally se heduled for four days, it was c ompts sed 
to three by holding the Thursday session’ (Continued on Next™ Page) 





on Tuesday afternoon, thus releasing delegates for 
pressing duties at home. 


Golfers, discouraged the first two days by rain, 
turned out 86 strong for the tournament Wednes- 
day afternoon. First prize went to Fred Dibert 
(Marshall Supply & Equipment), for a low gross 
of 78. 


Resignation of Alvin M. Smith from the secretary- 
ship of the Southern Association (a post in which 
he has served for 36 years) was announced on 
Tuesday. He will continue until his successor is 
appointed. 





Serious though the convention was, delegates all 
relaxed for an evening of hijinks at the memorable 
Chicago Night (Monday), and for the annual ban- 
quet Tuesday night in the Palmer House. 


Wives, too, were hospitably entertained. On Mon- 
day afternoon they all got acquainted at a welcome 
tea. That night 147 of them saw “My Sister 
Eileen” at the Harris Theatre. And the next after- 
noon, before the dinner dance, 106 ladies attended 
a style show at Marshall Field’s. 


Next year's convention city has not yet been 
determined. 





NEW OFFICERS 





FIRST 








NATIONAL ASSOCIATION 
PRESIDENT—H. V. Waterman (Hendrie & Bolthoff Mfg. & 


Supply Co., Denver) 

VICE PRESIDENT FOR AREAS 1 AND 2—A. G. Carey (Carey 
Machinery & Supply Co., Baltimore) 

VICE PRESIDENT FOR AREAS 3 AND 4—C. A. Channon 
(Great Lakes Supply Corp., Chicago) 

VICE PRESIDENT FOR AREAS 5 AND 6—A. J. Glesener 


(A. J. Glesener Co., San Francisco) 


Left: Notional officers Channon, Waterman and Glesener. 


SOUTHERN ASSOCIATION 


PRESIDENT—J. B. Crimmins (Mills & Lupton Supply Co., 
Chattanooga) 


VICE 


PRESIDENT—Howard M. Schramm (Turner 
Supply Co., Mobile, Ala.) 
SECOND VICE PRESIDENT — Philip Pidgeon (Pidgeon- 


Thomas [ron Co., Memphis) 


Left: Southern association officers Crimmins and Schramm. 


AMERICAN ASSOCIATION 

PRESIDENT 
inaw, Mich.) 

FIRST VICE PRESIDENT—H. P. Ladds (The National Screw 
& Mfg. Co., Cleveland) 

SECOND VICE PRESIDENT—A. A. Murfey (Cleveland File 


Co., Cleveland) 


R. G. Thompson (The Lufkin Rule Co., Sag- 


Lett: American officers Ladds, Thompson and Murfey. 
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Defense Officials Call for 


SACRIFICE, FULL COOPERATION 





Expansion for Defense 


There must be an end to everything 
which stands in the way of defense. 
. . Don't be caught doing too little, 
too late.—H. K. Clark. 





Calling for an aroused public opinion 
which will put an end to every obstruc- 
tion to the defense program, H. K. 
Clark, president of the American Sup- 
ply and Machinery Manufacturers’ 
Association, declared in the joint open- 
ing session that the armed forces aren't 
changing their pace fast enough to 
meet demands which may be placed on 
them, that there is too much argument 
over design, routine, and specifications, 
and asserted that petty jealousies are 
rampant in some departments of de- 
fense. 

He also condemned the ineptitude of 
labor leaders who have permitted the 
stoppage of work in defense plants, and 
criticized business men who expect to 
carry on “business as usual.” 

“If we do not, each of us, place our 
businesses, our manufacturing plants 
and our minds on an ‘all-out’ defense 
basis, it will be done for us, and in a 
manner which we will not like, and from 
which there probably will be no re- 
treat. There is little time now to con- 
sider problems affecting individual 
units, our respective industries, or our 
association activities, unless those sub- 
jects deal with solutions of how to pro- 





duce more material needed in defense, 
and how most economically and most 
efficiently to get it into the hands of the 
defense contractor.” 

Branding the theorists who have at- 
tached themselves to the Federal gov- 
ernment as misfits,” he 
lauded, on the other hand, the enthusi- 
asm and determination of leading indus- 
trialists who have been called to 
Washington on the defense program. 

“They are doing a wonderful job. 
They are in Washington to help you 
help America,” he declared. “Let’s give 
them assistance. Let's 
caught doing too little, too late 
late.” 


“economic 


not be 
cas OO 


every 


Our Industry’s Part 


National defense is the paramount 
issue in American life today; every- 
thing else MUST be subordinated to 
it; there can be no exception.— 
Mason Britton. 





“We are responsible for defending 
the inheritance of freedom which made 
America what it is, and made you and 
me what we are.” Mason Britton, chief 
of the Tools Section of the O.P.M., 
asserted in a stirring challenge to the 
industry Monday morning. 

“We have to defend against fear and 
lies carefully cultivated from overseas 

. against weakness in ourselves . . . 


MILL SUPPLIES © JUNE, 1941 


against the temptation of profiteering. 
We shal! have to face facts, however 
unpleasant, and we shall have to work 

-work harder than we have ever done 
before,” the speaker told the convention. 

He admitted vexations will come, that 
the gadfly of sabotage will sting us, not 
once, but a number of times. 

In his opinion, we are trying to do in 
two years what Germany did in seven. 
“We are gravely under-estimating, dan- 
gerously understating what we ought to 
do. This is a war of terrible speed, of 
lightning surprises, of new weapons and 
tactics. Our peril has been indifference, 
and that is a grave peril—for rust will 
crumble metal when hammer blows 
only harden it.” 

Mr. Britton pointed out that Hitler 
started the war with a military machine 
which experts believe could only be 
matched by an expenditure of about 
100 billion dollars. For us to suppose 
that Britain is growing stronger every 
day in relation to Germany, he inferred, 
is criminal folly. Likewise, for us to 
enjoy a growing feeling of safety be- 
cause London is still fighting back was 
described as the grossest negligence. 

There must be brought about in 
America, whether by Government and 
industry, whether by employer and em- 
ployee, a clear understanding that the 
present threat from without leaves but 
common insisted. 
management and _ labor 
must join hands and do it quickly. It 
is later than you think.” 

You are probably weary of the word 
bottleneck, and you will become infin- 
itely wearier of hearing it before this 
job is done, the speaker continued. That 
very weariness will work to the national 
advantage, he feels. if it 
people to a realization of the essential 
importance of industry to the national 
welfare. “We know that time is the 
one immediate enemy, and the conquest 
of it the one immediate objective. Ours 
is a program of four M’s—Money, 
Munitions, Manpower and Minutes,” he 
declared. “It means years of work, and 
struggle and sacrifice, but with it comes 
the only joy worthwhile—the happiness 
that is earned in the service of a great 
faith, in the service of a strong, stead- 
fast and united country.” 

(Continued on page 36) 


one objective, he 


“Government, 


arouses the 
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RETIRING TEAM 
Harold Seymour and H. H. Kuhn explained the problems and achievements of the O.P.M. 


during their term in Washington. 


Both are now returning to private business. 


For the new 


set-up of the O.P.M.'s Industrial Supply Section, see page 54. 


In the O.P.M. 


We've been stepping up production 
of industrial supplies by simplifica- 


tion, standardization and raw ma- 


terials priorities —H. H. Kuhn. 


When the Industrial Supply Section 
of the O.P.M. was started in January. 
the general assignment was to “fight 
bottlenecks” in the 
distribution of industrial 
needed for defense, and the means 
placed at the disposal of H. H. Kuhn. 
first member of the section, were a desk. 
a telephone and a pad of paper, Mr. 
Kuhn related before the convention's 
joint Monday morning meeting. 

It didn’t take more than a couple of 
weeks, 


manufacture and 


supplies 


however, to evolve a_osystem 
which is now operating to provide sub- 
stantial increases in the flow of essential 
The tech- 
nique is one of simplification and stand- 
ardization of manufacturers’ lines (ac- 


supplies to defense plants. 


complished through their voluntary co- 
operation), the encouragement of addi- 
tional working shifts and added produc- 
tion facilities where necessary, secur- 
ing raw materials priorities where they 
are justified, cases the 


simplification of government specifica- 


and in some 


tions to more practical commercial 
Everything the section does 
is based on factual data collected and 
continually kept up to date from the 
manufacturing industries. 

Although 


have had to do considerable explaining 


standards. 


members of the section 
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why a distributor performs various 
which Washington circles 
would expect to be done by the manu- 
facturer. Mr. Kuhn emphasized “We're 
in Washington to help you help the Gov- 
ernment. not to protect our industry.” 

\s an example of how the Industrial 
Supply Section is bringing about a bet- 
ter understanding between the armed 
services and the industry. he mentioned 


functions 


the confusion resulting from a Navy 
requisition for $563,000 worth = of 
brushes with Chinese bristles. Because 
of the multiplicity of requests for bids 
sent out by the Navy in normal routine. 
all the bristle available in the Ameri- 
can market was bought up and both the 


Navy and the brush industry were 
upset. By calling a meeting with the 
O.P.M.’s Assistant Director of Pur- 


chases. Donald Clark. attended by all 
brush manufacturers and representa- 
tives of the Army. the Navy. and the 
Departments of Justice and Commerce. 
the situation was cleared up. The Navy 
withdrew its. original inquiries. simpli- 
fied the specifications and reduced it- 
immediate requirements by two thirds. 
The brush industry 
the needs of the 


arranged to meet 
armed services in a 
rational way. 

“Whenever we ask the Army or Navy 
find 


them quite willing to cooperate. and if 


to review their specifications we 


at all possible they agree to change.” 


Concluding. the speaker pointed out 
that the already 
sacrifices for the defense 


industry is making 
program. 
“But don’t kid yourself, we all must do 


a lot more.” 
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Tag Your Defense Orders 


Industrial management is far stronger 
today than in 1929 or 1937, and must 
make every effort to help itself be- 
fore seeking priorities— H. F. Sey- 


mour. 


One of the greatest problems in the 
QO.P.M. is to acquire raw materials for 
manufacturers before knowing how the 
finished products are to be used. H. F. 
Seymour of the Industrial Supply See- 
tion of the O.P.M., revealed before the 
Monday morning joint meeting. 

Pointing out that normal delivery of 
materials now takes from three to four 
months, and manufacture 
mal, non-priority 


under _nor- 
schedules takes a 
similar length of time, he showed that 
there is a serious delay in deliveries of 
defense items if they are produced 
without the green light of priorities. 
Accordingly, he urged all members of 
the industry to tag all defense orders, 
and exercise their right of priority 
whenever possible. inferring that the 
O.P.M. would take cognizance of that 
proportion of a manufacturer’s sales 
which were demonstrably for defense 
plants. 

“We are going to have to define de- 
fense orders clearly.” he said. A broad 
definition of defense supplies includes 
all materials entering directly or indi- 
rectly into orders for defense. Such a 
definition would shift the ratio of de- 
fense orders to non-defense orders from 
10-60 to 60-40 for many factors in the 
industrial distribution 
asserted. 


industry. he 


Management today is much stronger 
than it was in the boom years of 1929 
and 1937, and must exhaust all possible 
methods of solving a raw materials 
problem independently. before seeking 


priority privileges. Mr. Seymour in- 
sisted. For instance. one tool manufac- 


turer changed seven parts of his prod- 
uct from aluminum. which is obtainable 
only under priority rating, to such sub- 
stitutes as and steel. Of 
course, priorities are quickly available 
when justified. 


plastics 


With the recent shift in our economy 
from a buyer’s market to a seller's mar- 
ket. management is faced with distinctly 
different policy problems. he showed. 
Hoarding. he declared. is just as dan- 
It is not 
good management. and it is a subject of 
great interest the O.P.M. 


serous to defense as strikes. 


to those in 
having the power to stop it. 
(nother essential ingredient of good 
management today is reliance on de- 
pendable sources of supply. In this con- 
nection he told of working with the 
(Continued on page 167) 








Serious Defense Talk 


Two distributors, Oscar Iber (O. Iber Co.), left, and W. A. Hasel- 
tine (J. E. Haseltine & Co.), right, ponder a suggestion from a 
manufacturer, Dan Northrup (Henry G. Thompson & Son), center. 


J. A. Beasley (Tidewater Supply), Paul Stine (Harry P. Leu, Inc.), 
Hlarry P. Leu, W. J. Hartley (National Tube), Ernest McCarthy 
(Harry P. Leu, Inc.) and C. L. Nickle (Tennessee Mill & Mine). 


? 


Conneticut distributors: Holden (Silliter-Holden), Smith (Smith & 
Klebes), Silliter (Silliter-Holden), Behn (Hunter & Havens), and 
Page (Page, Steele & Flagg). 


Defense talkers in the lobby: Wallace (Clemson Bros.), Messick 
(Williams Hardware), Good (Clipper Belt Lacer), Munger (Chas. 
A. Templeton), and Smith (Smith & Klebes). 


Maddock (Maddock & Co.), Bertsch and Barclay (both of Barclay, Channon (Great Lakes), Allinger (Chas. A. Strelinger), Bennett 
(Couch & Heyle), Waterman (Hendrie & Bolthoff), Miedel (Kie- 


Aye-s & Bertsch), Dibert (Marshall Supply), Foss and Johnson 
(both of W. J. Foss Co.), Wettenge!l and Lawrence (both of  faber), Johnston (W. T. Johnston), Hampton (Fairmont Supply), 


Schlafer Supply). and McCarthy (Harry P. Leu). Luncheoa host: Pyrene Mfg. Co. 
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In the Halls and up in the Rooms 


“That was a swell party last night," Dana 
Johnson (W. J. Foss Co.), right, remarks 
to F. J. Loughlin (Cincinnati Tool Co.) the 
morning after Chicago Night. 


om 


Ooi lame oa 





At Graton & Knight's distributor party, left to right, seated: Adams (A. V. Wiggins), 
Alberter (Somers, Fitler & Todd), Weaks (Weaks Supply), Bobbitt (Textile Mill Supply), 
Russell (J. Russell & Co.), Nickle (Tennessee Mill), Frey (Frey Supply), Murray (Columbus 
Iron Works), Todd (Somers, Fitler & Todd), Hampton (Fairmont). In rear: George Abbott. 





A. D. Gugenheim (A. D. Gugenheim Co.) 
chats with F. J. Hemler (Upson-Walton) 
before meeting starts. 





W. H. Cummins (Cuneo Press) and Walter 
Currier (Chandler-Farquhar) discuss copy 
for the latter's new catalog. 
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Retiring presidents congratulate each other: Buddies from Massachusetts: Johnson (W. 
Ray Smith (National) and Jim Bates J. Foss Co.) and Foss (Berkshire Mill 
(Southern). Supply). 





Old friends: Fernley (National Association) East meets West: Core (Jackson Mfg.) and 
and Riechman (Riechman-Crosby). McLaughlin (Union Hardware & Metal). 





Brisbin and Stone (Columbus-McKinnon Chain) relax after a strenuous convention session. 
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DEFENSE CLINIC 


Discussing the effects of the defense program on supply and 


demand, deliveries and price trends; with some pertinent 


operating suggestions for distributors. 


Planned Purchasing 


By planning purchases two to three 
months in advance, distributors can 
relieve manufacturers from extra bur- 
dens, and assure themselves of well- 


spaced deliveries.—R. L. Hamilton. 





The distributor who uses foresight in 
his purchasing and buys according to a 
scheduled plan, receives the benefit of 
ground-floor position with his current 
orders and the best possible delivery of 
future shipments, R. L. Hamilton of 
the Dumore Co. declared before the 
joint distributors’ session Wednesday 
morning. 

It is easy to tell, from the manufac- 
turer's vantage point, which distrib- 
utors are practicing planning buying 
and which are not, for planned pur- 
chasing is apparent when manufactur- 
ers find themselves shipping a steady 
flow of items on orders properly spaced 
over a period of time. The distributor 
who sends in a walloping big stock 
order, much of which must be back- 
ordered. sometimes finds himself side- 
tracked in favor of smaller. reasonably 
spaced orders, he said. He cautioned 
his listeners that he was not advocating 
small orders. but rather anticipation of 


requirements and planning of pur- 
chases for two to three months in 
advance. 

His other recommendations to im- 


prove the industry’s defense service: 

Be loyal to sources of supply. Don’t 
hop from one to another to get tem- 
porary relief. 





Maintain a strong resale program. 


temember, in telephoning or tele- 
graphing for better deliveries, that 


these cannot be answered on the spur 
of the moment. Manufacturers depend 
on outside sources of supply (which 
must be checked). their production is 
frequently disrupted by the Army or 
Navy requisitioning quantities of manu- 
factured goods, it takes six months and 
more to build a_ product 

other factors slow up 

answers to delivery requests. 


and 
immediate 


these 


He closed on an appeal for coopera- 
tion all along the line. “Essentially the 
same distributors which saw us through 


the depression are going to see us 


through the boom period.” 


Ample Small Tools 
for Defense 
Manufacturers of small tools have 
plenty of capacity to keep pace with 

defense needs.—J. S. Disston, Jr. 





That the small tools manufacturing 
industry has ample capacity to meet 
defense requirements was the assertion 
made before the joint meeting Wednes- 
day morning by J. S. Disston. Jr.. of 
Henry Disston & Sons, Inc. The only 
danger. in his opinion, is that deliveries 
may be demanded too far in advance of 
actual He made an _ earnest 
appeal to distributors to exert their in- 
fluence in keeping demands at the level 
of reasonable needs. 

Mr. Disston sees little likelihood of 


skyrocketing prices for two reasons: 


needs. 
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(1) Leon Henderson, the Federal Gov- 
ernment’s price watchdog, is keeping a 
militant eye on prices; (2) the govern- 
ment will inevitably take a larger and 
larger share of corporation earnings 
with excess profits taxes, so “there’s no 


use trying to make too much money.” 
He pointed out that England is now 
taking 100 per cent of corporation 
profits, and Canada 75 per cent. 
“Defense tools will remain stable in 
cost, he concluded; non-defense items, 
instead of carrying price increases, are 
more likely to become unavailable be- 
cause of raw materials shortages. 


Hoist Industry Prepared 


By such forward-looking steps as ap- 
prentice training, the chain hoist in- 
dustry has prepared itself to fill de- 
fense needs.—S. W. Gibb. 





Except for such imponderables as the 
availability of nickel steel: the industry 
which makes chain hoists is keeping up 
on defense requirements. 5S. W. Gibb 
of Yale and Towne Mfg. Co. claimed 
before the Wednesday joint meeting. 

Mechanization of 
and the training of apprentices have 
both contributed to what Mr. Gibb be- 
lieves is a sound condition of the in- 


production — lines, 


dustry. 

He expects prices to remain fairly 
stable. unless the labor in- 
creases. On standard the 
ratio of labor to materials is only about 


cost of 
items cost 


one to six. with modern methods of 
producing hoists; but on special items 
the proportion of labor cost is higher, 
hence specials are more sensitive to 
increasing wages. 

The speaker advised against unduly 
large inventories, suggesting that dis- 
tributors carry a three to four months’ 
stock of such items as chain blocks. ‘ 


(Continued on page 40) 





DEFENSE CLINIC (continued 


Government Controls 
Inevitable 


Uncle Sam is going to TELL us, not 
ask us, to make sacrifices in behalf of 


Detense.—H. P. Ladds. 





Most dismal note at the Wednesday 
morning joint meeting was sounded by 
H. P. Ladds, National Screw and Mfg. 
Co., who predicted increasing govern- 
ment control over the conduct of pri- 
vate business. 

Raw materials are the most pressing 
problem of industrial supplies manu- 
facturers, he explained, and said that 
in the case of his own company steel 
consumed in manufacture can be re- 
placed only to the extent that finished 
products were sold under priorities. 
Mr. Ladds looks for early adoption of a 
strict system of percentage priorities. 


To all in the industry he recom- 
mended study of the O.P.M.’s booklet, 
“Priorities and Defense.” 


Cutting Tools Boom 


Manufacturers of cutting tools, in 
great demand by all defense indus- 
tries, are virtually doing the impos- 
sible to increase production.—W. E. 


Caldwell. 





“Our production has been increased 
three times since last year. If our pres- 
ent orders were cancelled, we'd have a 
20 years’ stock, based on 1932 sales. 
Steel now on hand will make 150.000.- 
000 tools. Ten miles of drill rod were 
used in filling one order.” 

These were some of the startling facts 
submitted to the Wednesday morning 
meeting by W. E. Caldwell of the Cleve- 


land Twist Drill Co. to illustrate what 
is happening in the cutting tools in- 
dustry. 

Second only to the problem of in- 
creasing production is the problem of 
conforming to official priority regula- 
tions. “The paper work,” the speaker 
declared, “is tremendous.” 


Train for 
Defense Selling 
Distributor sales schools aid defense 
by training men to make fast, complete 
sales presentations.—Harold Torell. 





There is a line of reasoning which 
dispenses with sales meetings when 
orders are easy to get. Speaking for the 
Syracuse Supply Co., of which he is 
sales manager, Harold Torell told the 

(Continued on page 171) 





Convention 


t 
7 


Formation of an all-industry Na- 
tional Defense Committee, to render 
full cooperation to the Office of 
Production Management in Wash- 
ington, was announced after the Chi- 
cago convention. The committee is 
now composed of four distributors 
(representing the West, the Middle- 
west, the South. and the East), a 





Appoints National Defense Committee 


M4 
a 
’ 





H. K. CLARK W. E. CALDWELL A. J. GLESENER J. R. KELLEY H. H. KUHN H. F. SEYMOUR A. M. SMITH 
(Norton Co.) (Cleveland Twist (A. J Gliesener (Manning, Max- (Hardware & (Columbian Vise (Smith-C ourtney 
Drill Co.) Co.) well & Moore) Supply Co.) & Mfg. Co.) Co.) 


manufacturer of small tools, a manu- 
facturer of heavier products, and a 
seventh to serve as chairman (H. K. 
Clark). So that it will be truly rep- 
resentative of the whole industry, 
the committee will soon be aug- 
mented by the addition of two non- 
association members (a manufac- 
turer and a distributor). 


>: 


PN we 


During its first meeting, in Chi- 
cago, the group decided that a true 
picture of the proportion of defense 
to non-defense business being han- 
dled by distributors could be secured 
by analyzing 75 per cent of the in- 
dustry’s present sales. and that if the 
O.P.M. desired such data, it would 
be collected for defense authorities. 
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Delegates Arriving, Talking, Dining 


Hillbilly music enlivened the Convention Special en route Chicago. Mrs. J. W. Shields, Mrs. M. M. Smith and Mrs. G. R. Manning, 
Left: Slattery (Independent) and Chamberlain (Jenkins). three of the many ladies attending Marshall Field's style show. 


Childers and Hess (Vonnegut Hardware) with manufacturers. 


John Ora (Mill Supplies), center, brings together two unrelated Disembarking from the Pennsylvania's Convention Special, Currier 
Fosses, Henry J. (Berkshire Mill Supply in Pittsfield, Mass.) and (Chandler Farquhar), center, flanked by Slattery and Schuhl (In- 
J. R. (M. L. Foss, Inc., Denver). dependent). 


AMERICAN LEATHER BELTING 
ASSOCIATION MEETS 


L to R: Hopkins (Chicago Belting), Bell (Page), Shingle (Shingle-Gibb), Rhoads 
(J. E. Rhoads), Key (president of association), Rath (American Leather Belting 
Banqueteers: Irwin (Yale & Towne), with Association), Abbott (Graton & Knight), Ball (Chicago Belting), Barb (McLain 
Mr. and Mrs. Harris (Manning, Maxwell & advertising), Baldwin (Baldwin Leather Belting). 
Moore). 











Banquet 





Ray Neal (R. C. Neal Co.) and partner 
Tuesday night over 750 delegates and their wives gathered for the annual dinner dance. leave the dance floor. 





Roger Tewksbury (Oster Mfg.}, Mrs. Torell, Manning (Armour), 
Russ Duncan (R. C. Duncan Co.), Mrs. Ridings, Torell (Syracuse 
Supply), Mrs. Halpin, Clark (Norton),.Halpin (Minnesota Mining), Menfolk at this table: Schramm (Turner Supply), Hurley (Independ- 
Mrs. Tewksbury. ent Pneumatic), Welles (Chas H. Besly), and Hamilton (Dumore). 








Mrs. Tredup, Summers (Chicago Steel & Wire), Mrs. Nelson, Mrs. Ken Towner (Towner Hardware) and Mrs. Towner, Stayman (Pitts- 
Summers, Nelson (Great Lakes), Mrs. Channon, Mrs. Ritzenthaler, burgh Screw), Mrs. Dierker, Mrs. Garvey, and N. J. Workman 
Ritzenthaler (Great Lakes). (Muskegon Hardware). 
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Manufacturers’ Relations 


Reporting for the Manufacturers’ 
Relations committee, of which he is 
chairman, Percy Ridings (Syracuse 


Supply) said that only five complaints 
had been submitted during the past 
year, and these were quickly adjusted 
to the satisfaction of all concerned. 

As subjects for study during the com- 
ing year, he submitted the following: 

Manufacturer-distributor sales agree- 
ments. 

Should resale dis- 
counts be based on a single discount or 
quantity discounts? 

A desirable buying policy 
tributors. 

Reciprocity. 

Distributors’ sales manuals. 


manufacturers’ 


for dis- 


Methods of conducting distributors’ 
sales meetings. 

Manufacturers’ small order problem. 

Methods of enforcing resale. 

Distributors’ small order losses. 


Cash Discounts 


Urging members to take a_ united 


stand on the cash discount problem. 


National Looks Into Manufacturers’ Relations, 
Cash Discounts, Priorities 


Ray Neal (R. C. Neal Co.) reminded 
the National association meeting that 
it is uneconomical to give away more 
than is received. To draw additional 
opinion, A. R. Smith (Boyer-Campbell). 
in charge of the session asked for com- 
ment. 

W. C. DuComb (W. C. DuComb Co.) 
said that in his territory (Detroit) the 
automotive plants dominate local buy- 
ing to such an extent that they can 
dictate terms. Mr. Smith 
more frequent checking between the 
purchasing and accounting departments 
of a distributor. George Fernley, ad- 
the 
pointed out that at present over 70 per 
cent of purchases carry a two per cent 
cash discount, and urged the members 
to regard it as a reward for prompt 
payment of bills. 

\. Zz Glesener (A. J. Glesener Co.) 
declared that 
tory resale prices should be 
plished first, and cash discounts taken 
up second. H. V. Waterman (Hendrie 
& Bolthoff) suggested that under the 
present emergency conditions it might 


suggested 


visory secretary of association, 


the maintenance of fac- 


accom- 


be wise to “leave well enough alone.” 


The discussion closed with the meet- 
ing favoring continued efforts to achieve 
a two per cent discount from all man- 
ufacturers not at present granting it. 


Priorities 


H. H. Kuhn (Hardware & Supply 
Co.) delayed his departure from the 
convention in order to give the Na- 
tional association a word picture of 
what is being done at the Industrial 
Supply Section of the O.P.M. in Wash- 
ington (see report on page 54). He 
urged their continued cooperation with 
his successor in the O.P.M., C. E. Cur- 
tis (Western Lron Stores) who has now 
moved to O.P.M. offices. 

At the request of L. F. Mau (Mau- 
Sherwood Supply), Mr. Kuhn described 
in detail how a distributor should han- 
dle priority orders. He said that the 
distributor has the right to demand a 
photostatic copy of the priority rating 
from manufacturer requesting 
merchandise on a priority basis. And 
the distributor, in turn. can and should 
send  photostatic his 
tomers’ priority ratings to his own sup- 
pliers in order to speed up deliveries. 


every 


copies of cus- 





Joint Meeting Gets More Facts on Small Order Losses 





Northup, Swisher and Iber 


Small order losses, which have 
harassed the profit-eminded among both 
distributors and manufacturers for 
years, was projected into the 
spotlight of full publicity at the joint 
meeting of all three associations Tues- 
day afternoon. To introduce the subject. 
Dan Northup (Henry G. Thompson & 
Co.) detailed the many meetings and 
surveys conducted by both manufac- 
turers and distributors in getting to the 


heart of the problem. 


some 


Manufacturers 
The manufacturers’ case was _ pre- 
sented by L. M. Knouse (Stanley Elec- 
tric Tools), who heads the American 
Association’s sub-committee on small 


order losses. Tracing the history of the 





L. M. Knouse 


business cycle in recent” years. he 
showed that manufacturers encountered 
a serious problem in filling the mullti- 
plicity of small orders arriving early in 
1940. when the defense boom placed 
heavy demands on distributors which, 
generally, were not carrying large in- 
ventories. This Jed to the inauguration 
of a study of the manufacturer’s small 
order problem which resulted in the 
illuminating report published in MILL 
Suppiiets in March, 1941. This showed 
that over 25 per cent of a manufactur- 
er’s orders are for less than $5, that 
this volume of orders accounts for less 
than one per cent of sales, and that 
the cost of entering and invoicing these 
small orders amounts to 69 cents, so 
that each such order obviously repre- 
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Oscar Iber 


sents a loss to the manufacturer. 

The speaker told how his own com- 
pany recently received nine orders from 
a large distributor for items ranging 
in price from 14 cents to $4.74, with a 
total invoice value of $20.63. When the 
buyer was asked why he hadn’t assem- 
bled them into one purchase order, he 
explained that his method conformed 
to a system of card stock records which 
they had been using for 30 years, and 
that he had never realized the burden 
it put on the manufacturer. 

Mr. Knouse also told of going into 
his own purchasing department one 
day and finding the nine separate or- 
ders being placed with a local distribu- 
tor, each order carrying the standard 

(Continued on page 44) 









JOINT MEETIN G (continued ) 


notation that a separate invoice must 
be rendered for each. Inquiring into 
this situation, he found that it had 
been because requisitions for 
came from different de- 
with the purchasing 
system then in use it had been impera- 
tive that separate invoices be secured. 


done 
this material 
partments, and 


Tabulated figures by themselves will 
correct our methods, the 
speaker admitted. “Corrective remedies 
will come only from further studies by 
joint committees, the thorough demon- 
stration to concerned that 
small are reflected in 
higher prices. and the actual use of 
the industry’s recommendations by both 
manufacturer and distributor,” he said, 


not present 


everyone 


ordet losses 


and urged continuance of the studies. 


Distributors 


The distributor's problem in small 
order losses was outlined by Oscar [ber 
(O. Iber Co.). in company with Rhae 
M. Swisher. Chicago Certified Public 
Accountant, who had collected a wealth 
of new data in what is undoubtedly the 
most comprehensive study of the sub- 
ject 


ever attempted. This new study. 


Mr. Iber explained. goes one step be- 


yond the one presented last November 
at the Central States meeting, and pub- 
lished in the January issue of MIL 
Suppwies, in that it was conducted by 
individual lines of products. 

Extensive data were collected from 
16 cooperating distributors—small, me- 
dium-sized. and large houses—repre- 
sentating an aggregate monthly busi- 
ness of $751.000 or approximately 
$9.000.000 a year. Compilation and 
tabulation of results were done by Mr. 
Swisher. who made a full report to the 


convention, with five suggestions for 
solution of the small order problem: 
1. Analysis by each distributor of 


operating costs. and determination of 
the size of inveice required to “break 
even.” 

2. Analysis of sales by customers and 
by salesmen to determine satisfactory 
“average invoice amounts.” 

3. Adoption of a definite program of 
customer cooperation, inviting planned 
purchasing to avoid. as much as possi- 
ble spasmodic buying. 

t. Adoption of such correctives as 
minimum quantity orders. small order 
service charges, line specialization. co- 
operation agents’ 


with purchasing 





wherever 


and 


organizations, possible 
variable discounts. 

5. Invite cooperation with manufac- 
turers on fair price arrangements, meet- 
ing unfair trade practices, sound mer- 
chandising policies, and the planning 
of purchases. 

Following Mr. Swisher’s report, Mr. 
Iber analyzed his proposals and told 
how they had been tried in his own 
company, closing with a suggestion that 
the industry’s associations continue the 
study by collecting monthly data on the 
number of invoices under $5, from $5.01 
to $15. from $15.01 to $50, and above 
$50. These data. he contended, could 
distributed to members as a re- 
minder of the small order problem, and 
to permit them to compare their figures 
with the over-all experience of the 
industry. 

At the conclusion of Mr. Iber’s re- 
port. Percy Ridings (Syracuse Supply) 
expressed congratulations to the Chi- 
cago committee for a big job well done, 
which was echoed by a rising vote of 
thanks from the whole meeting. 

(Note: A detailed account of the 
Iber-Swisher study will be published 
in an early issue of Mitt Suppwirs.) 


be 





Southern Association 


Announcement of the resignation of 
Alvin Smith, secretary of the Southern 
Supply Machinery Distributors’ 
Association for the past 35 years (see 


and 


page 53). made public at the Tues- 
day morning session of the Southern 
Association. was the signal for re- 
vival of the recurring movement to 
merge the two distributor associations. 
As has happened when this 
question arose, however, the Southern- 


before 


ers decided in Committee 


meeting to preserve their independ -nee 


Executive 


because of what they regard as distri- 
bution problems peculiar to the South. 


A 


Maintains Independence 


To the Executive Committee and the 
Southern’s new president, John B. Crim- 
mins (Mills & Lupton Supply Co., Chat- 
tanooga) falls the task of selecting a 
new Mr. Smith 
continue until his successor was named. 


Gird for Defense 


Withdrawal of “confidential  dis- 
counts” on many staple lines and gen- 
eral strengthening of the price struc- 
ture which has frequently dis- 
turbed in Southern territories have 
largely stabilized the market there 


J. M. Bates ( Moore-Handley Hard- 


secretary. agreed to 


been 


Gene Parker (Taylor Parker 


other Southern distributors kibitz. 





secretary's report and swan song. 


Supplies, Inc.) 


~ 


(Pidgeon-Thomas Iron Co.). 


Crimmins, the new 


to commemorate 35 years’ 


Co.) 
te Lloyd Mize (Mize Supply) lead a corri- 
dor discussion of defense problems as 


Jim Bates, president of the Southern, pre- 
sides as Alvin Smith delivers his final > 


Howard Schramm (Turner Supply), fore- 
ground, and Bob Van Dyke (Industrial 
greet a couple of old 
friends before the Southern meeting starts. 
In rear: serious defense talk between Bill 
Given (Young & Vann) and Phil Pidgeon 


To Alvin Smith, retiring secretary, John 
president of 
Southern, presents a handsome silver tray 


of faithful 


the retiring the 
Southern Association reported in his 
Tuesday morning address. Hence, he 
submitted as the most pressing 
jective of the association for the coming 
year the full and unqualified support 
of the defense program. 

To keep defense plants running in 
our territories is the association’s prime 


ware}. president of 


ob- 


aim for the coming year. he declared, 
urging distributors to gage their buying 
and selling policies according to de- 
fense requirements of their customers. 
If anyone should fail in this task. he 
(Continued on page 46) 
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Golf and the Ladies 





To the winner of the golf tournament, Dibert 
(Marshall Supply), the golf chairman, Gar- 
Ready to tee off: J. A. Beasley (Tidewater Supply), W. C. Winings {Goodyear), Rudy vey (Gary Bolt & Screw) presents a hand- 
Orlob (Industrial Supply), and Hugh Hirshon (W. S. Wilson). some travelling bag. 





Center of all ladies’ activities was the ladies headquarters at the Delegates’ wives and daughters saw much of Chicago—theatres, 
Palmer House, here in charge of Agnes Gedl, Mrs. Sam Clark and shops, styles and industry—under guidance of this Ladies’ Com- 
Betty Williams (secretary of the Central States Mill Supply Asso- mittee: Mrs. Sam Clark, Mrs. Harry Barrett, Mrs. Walter Floto and 
ciation). Mrs. Ross McKintsry. 





PAST PRESIDENT’S DINNER 





J. C. Gilliam (James Supply) relaxes in 
the locker rooms. 





As in other years, past presidents of all three associations dined together one 
night. Left to right, around outside: Alvin Smith, Carl Krueger, Walker Lewis, 
Hes Kuhn, Dan Northrup, Charley Curtis, Tony Clark, Jack Dale, Ray Smith, Bill 
Ryan, Ed Stauss, Harry Ruhf, Russ Duncan, Lou Knouse, Bud Hanson. Center 
A pair of Cleveland golfers: Phil Sowersby group: Burt Ackles, Roger Tewksbury, Bob Page, Don Brisbin, J. H. Williams, 
(General Electric) and E. J. McOsker George Halpin, J. A. Riechman and Harry Rinehart. 

(Mill Supplies). 

















MILL SUPPLIES © JUNE, 1941 45 


SOUTHERN ASSOCIATION 


predicted that the Federal government 
will step in and take appropriate action 
to mainain defense production. 


Direct Competition 


An “evil of the first magnitude” was 
the way Alvin Smith, retiring secretary 
of the Southern Association, described 
direct competition of manufacturers in 
by-passing distributors in the sale of 
industrial supplies. He believes that the 
huge purchases currently being made 
for the defense program are causing 


new deviations from established distrib- 
utor sales policies, and urged members 
of the association to greater efforts 
in stressing the economic importance 
of distributors because “many people 
in Washington do not understand indus- 
trial distribution.” 

Excerpts from the secretary’s report: 

It now appears that no members of 
the Southern Association are exempt 
from provisions of the Wage-Hour Law. 

On some lines the distributor needs 
additional margin to compensate for 


the additional cost of doing business. 

Development of tax-free cooperative 
agencies is working a hardship on pri- 
vate business with which they com- 
pete. In one state (Virginia) these 
agencies are forced to pay a local mer- 
chant’s tax if they sell the general pub- 
lic. 

At the suggestion of the O.P.M., man- 
ufacturers are improving deliveries by 
extra working shifts, elimination of 
special items, and other steps sug- 


gested by the O.P.M. 





Manufacturers Talk Costs, 


Roger Tewksbury 


Check Sheet 


Copies of a proposed check sheet for 
the use of manufacturers, and designed 
their distributors’ sales 
meetings, were distributed by Roger 
Tewksbury (Oster Mfg.). With such 
a sheet in the hands of distributors, Mr. 
Tewksbury felt, the representative in 
attendance could be checked and the 
manufacturer given to a clear-cut idea 
of how best to improve meetings. Later, 
the form was given to distributors at 


to improve 


a joint meeting. 


Survey Committee 


History of the Sales Research and 
Cost Survey committee was outlined by 
Charles C. Chamberlain (Jenkins 
Bros.) who assumed chairmanship of 
that group shortly before the conven- 
tion. 

Principal work of the committee was 
the execution of a study to establish 
a formula for determining with rea- 
sonable accuracy the distributor’s cost 
of handling individual lines. Mr. Cham- 
berlain was frank in speaking of the 
shortcomings of the study that had 
been made, but made practical sugges- 
tions for ways in which manufacturers 
might make use of the accountant’s re- 
port. 

For carrying on the work of this 
committee next year. the following com- 
mitteemen selected: Owen C. 
Jones (Laminated Shim Co.), chair- 
man; P. F. Callaghan (General Refrac- 
tories), Foster Holmes (Lincoln Engi- 
neering), and F. J. Tone, Jr. (Carbo- 
rundum). 


were 
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C. C. Chamberlain 


‘Literature 


Roy D. Baldwin (Simonds Saw), 
chairman of the sales promotional lit- 
erature committee, collaborated with 
A. B. Fritts (Norton), in an illuminat- 
ing presentation of practical sales pro- 
motion material for distributors. 

Mr. Baldwin brought the members up 
to date on the work of the committee 
over the past ten years. Mr. Fritts’ talk, 
“Making the Catalog Page Fit,” was 


Manufacturers held two closed discussions 
on vital current problems. The first, above, 
was led by P. M. Arnall (Ohio Injector) 
and Roger Tewksbury (Oster) on “Would 
you permit your distributor to handle a 
secondary line?" and “What should a 
manufacturer do in cities where there are 
too few distributors for him to secure dis- 
triction?"” The second round table, on 
“Distribution problems created by the na- 
tional defense program,” was led by W. W. 
Anderson (Nicholson File) and C. O. Dray- 
ton (American Screw). 
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Sales Meetings, Literature 


Roy D. Baldwin 


illustrated with large, easily under- 
stood charts. Small points that come 
up in various stages of production were 
indicated as places in which the man- 
ufacturer’s catalog page might begin 
to deviate from standard size, resulting 
in “bad fit” by the time the distributor 
makes up his own catalog. 


Priorities Expected 


Following his Monday morning re- 
port to the joint session on activities 
within past months in the Industrial 
Supplies section of O. P. M., H. F. Sey- 
mour (Columbian Vise), elaborated for 
manufacturers the proposal (which has 
now become fact—see P. 54) for set- 
ting up a plan to assist manufacturers 
of industrial tools and supplies in ob- 
taining raw materials, and to assist 
distributors in securing deliveries from 
their supply sources. 

Industrial consumers would _ first 
make a statement to their distributors 
“guesstimating” the percentage of the 
defense use to which they put the 
supplies and equipment purchased. This 
report would necessarily have to be 
supported with facts each month. The 
distributors would then make their 
own “guesstimate” of the importance, 
to defense, of the various critical items 
they order from manufacturers. 

“It will mean paper work,” admit- 
ted Mr. Seymour, “but we are trying 
to keep this to a minimum.” 

Again it was shown that defense 
topics held top place in the interest 
of delegates, who questioned the speak- 
er freely from the floor in a discussion 
period. 





Informal Shots in Off Hours 


Playing bridge aboard the Convention Special: Howell (Perth 


Congratulating Bill Greene (Starrett Co.), center, on his recovery 
Amboy Hardware) and Crowder (H. N. Crowder, Jr. Co.). 


from a long illness, Smith and Finley (also of Starrett). 


Waiting for the call to meeting: Meagher Paying off a golf bet: Gibb (Yale & Towne), 


Arriving in the La Salle Street station: S. D. 
(Mid-States) and Condit (W. O. Barnes). right, to Abel (Ducommun). 


and R. D. Black (Black & Decker). 


Watching the dinner dancers: Mr. & Mrs. Travelling in comfort, en route Chicago: 
Parcell (Ridge Tool) and Ashkum (Arm- Registering for the first session: Ed Stauss Mr. and Mrs. W. S. Casanave (Casanave 


strong Mfg.). (Oliver H. Van Horn). Supply). 


Discussing defense problems: Gorton and Manchester (Machine 
Tool Supply), Douglas (H. Channon), Hartshorn (Hibbard, Spen- 
cer), McKewin (Farwell, Ozman & Kirk) and Weed (Pyrene). 


Having tea, at Marshall Field's style show Tuesday afternoon (left 
to right): Mrs. J. W. Bealle, Mrs. C. L. Smith, Mrs. Jack Crossman, 
Mrs. Z. B. Hampton and Mrs. Dana Johnson. 
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Gay Nineties Party 


Chicagoans Pat Kramer and Sam Clark presented to Tennesseean John Crim- 
mins "a ten-gallon jug to carry your own supply of mountain dew." 


I A PERFECTLY STAGED, gay nineties at- 
mosphere. the All-Chicago committee 
carried the delegates 50 years back in 
the Gay Nineties Party Tuesday night. 
An old-fashioned 30-ft. bar manned by 
mustachioed bartenders, a generous 
free-lunch counter, hosts in full regalia 
of 1890, row after row of checker-cloth 
covered tables. and a running stage show 
put on by skilled professionals were 
features of the evening. Midway through 
the party. Carl interrupted 
festivities to award prizes to honored 


Channon 


yuests. The first prize, a hand-painted 
ladder went to H. K. Clark, as 


explained his step-by-step 


step 
Channon 
progress up the ladder 
First Little 
distributor. 


step Rollo discovers a 


Second step: He wonders what the 


poor fish is like. 


Shannon (Bostwick-Braun) and Wilson 
(Paasche) try the free-lunch counter. 
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Third step: Is curious to know why 
poor sap wants to work. 

Fourth step: Decides to investigate. 

Fifth step: Finds guy willing to work 
for nothing! 

Sixth step: Likes this attitude. 

Seventh step: Decides to use him. 

Eighth step: (top of ladder) Eureka! 
That’s why a distributor. 

The other prizes awarded: 

To Ray Smith (Boyer-Campbell). a 
bathroom scale and life-sized model to 
help him weigh in on cold mornings. 

To Jim Bates (Moore-Handley Hard- 
ware), a stockyard humming bird (ban- 
tam rooster) in a bird cage. 

To R. G. Thompson (Lufkin Rule). a 
pair of racer rolling skates. 

To H. V. Waterman (Hendrie & Bolt- 
hoff). a covered wagon inscribed “Den- 
ver or Bust.” 


Policeman Boylan (Pattison) with Alvin 


Smith in tow for “disturbing the peace.” 
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At the eighth step of his hand-painted step ladder, Tony 
Clark learns “why a distributor" (see below). 


ee re 

To J. B. Crimmins (Mills & Lupton). 
a ten-gallon jug to carry his own supply 
of mountain dew. 

To H. H. Kuhn (Hardware & Sup- 
ply). a car for use in the annual Soap- 
box Derby. 

To H. F. Seymour (Columbian Vise). 
a scooter to speed the Buckeye Wildcat 
on trips to and from Washington. 

To Dan Northrup (Henry G. Thomp- 
son & Son), a bag of cement, symbolic 
of the small order, by Oscar Iber. 

To R. K. Hanson (secretary of the 
(American). a pair of spurs to keep him 
awake and his feet off the desk. 

To Alvin Smith (secretary of the 
Southern). a 30-lb. ham for the ham 
what am. 

To Harry Rinehart (secretary of the 
National), a bushel of spinach to keep 
up his vitamins. 


Cowpuncher Jack Dale (Briggs-Weaver) 
gracefully framed in “them swingin’ doors.” 





Dandy Neil Hurley (Independent Pneu- 
matic). 


Bill Iber, who became a father that day, 


Black & Decker men Schreiner, Poynter, Gehring and Apsey take time out from the gaming is congratulated by Carl Davis (American 


boards (fake money) to enjoy the show. Saw). 


Manufacturers in a story-telling corner. Rauch (North Bros.) with 
Thompson and McBeth (both of Lufkin Rule). 


- we, @ 
Cx yl CHICAGO NIGHTY NIT 


Mine host for the evening, the Chicago Entertainment Committee, 
in full dress above, included Messrs. Barrett, Clark, Iber, Bennett, In Mill Supplies’ Studio Booth you turned the clock back 50 years 
Channon, Steed, Cogswell and Kramer. for a “family photograph.” Above, Carl Channon (Great Lakes). 
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Four drill presses ganged together in the factory of a pumpless blow torch manufacturer, National Safety Device Co., machining burner 
parts. Some of the holes do not require close tolerances, but most of the work must be extremely accurate. Operator moves from one 
spindle to the next to handle successive drilling and tapping operations, at an estimated time reduction of 25 per cent. 


Industry’s 


Light-Weight Champs 


Once home-workshop prides and joys, the light machine tools now are doing their jobs in 


industry. These plant shots will suggest a variety of applications to enterprising salesmen. 


\ DOZEN YEARS or so ago. produc- 
tion men began first to notice the 
“home-workshop” group of tools 

drillpresses, lathes, shapers. grinders, 
sanders, bandsaws and_ the like. 
Lighter materials. like aluminum and 
zinc, were coming in, as well as 
newer processes such as die casting, 
precision forging and plastic mold- 
ing. These did not require heavy 
machining. More and more indus- 
tries were adopting automotive pro- 


duction-line methods. Duty was 


50 


often very light: production lines 
frequently shifted; capital investment 
in tooling had to kept down. 

Many mechanics were familiar 
with these lighter tools through using 
them at home, others had seen them 
in service stations, building mainte- 
nance departments, school shops and 
ihe like. 

Gradually these tools have caught 
on, in electrical-product, aircraft. 
plants. 


engine. and automotive 


They're plenty strong enough for 
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many jobs. can be shifted or retooled 
readily, and require small invest- 
ments. Recently, such mass-produc- 
tion tools have been the only ones 
readily available. 

Is it any wonder, then, that more 
and more distributors are adding 
these lines and reporting annual vol- 
umes of $50,000 or more? Here are 


some typical recent applications. 


Vachine-tool accessories will be 


treated in a subsequent article. 





UMI 


(Above) Die casters are good customers for disk and belt 
sanders shown here in use at the Stroh Die Casting Co., 
removing die-casting flash. Dust collecting system connect- 
ing each machine offers other potential equipment sales. 


(Above right) Small parts are “naturals” for light-lathe pro- 
duction. Here two such lathes with hand drawn-in collets 
are turning out precision parts for Onsrud Machine Works, 
Chicago, to go into woodworking machinery. And don't miss 
the traysful of other sales on the workbench. 


(Right) Here a 10-in. lathe and a 7-in. shaper work together 
in the toolroom of Reif-Rexoil, Inc., Buffalo, oil burner 
maker. Note accompanying accessory sales—toolpost, tool- 
holder and bits, worklight. Light lathes in particular have 
many production uses—turning shafts, spurs, collars and the 
like for incorporation in many products. 


(Below) Multi-drill head set-ups are exemplified in this view 
at Binks Manufacturing Co., paint-spray equipment manu- 
facturers. Two 6-spindle sectional table drill press set-ups 
are used for drilling and tapping operations. These tables, 
made in sections, can be put together so that any length 
table can be obtained from a single spindle to 100 spindles 
if necessary. Note the roller seat on which the operator 
moves along the line, maintaining high efficiency. 
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(Above) General polishing and lapping 
operations on airplane engines are be- 
ing done at Wright Aeronautical Co. 
with drill presses. One of the machines 
shown in this group is lapping outside 
diameter and polishing the faces of 
trunnion rings to a micro-finish by using 
a special polishing head. 


(Left) An example of the wide versatil- 
ity of the light tool is shown in this job 
at Lionel Corp., where a radial drill is 
being used to drill mounting holes in 
the base of a naval binnacle. 


(Right) Many times a distributor can 
provide elements to be incorporated in 
special machines. Two standard drill 
heads, one equipped with a tapping 
head, here were used by International 
Tool Co. in building up this special unit 
for drilling and tapping a complicated 
and difficult-to-handle casting. 


(Below) Possibilities for business in the 
resale field are indicated in this machine 
in which seven standard drill heads were 
used by International Tool Co. to make 
a special machine for Jacobs Aircraft 
Co. All seven drills feed into the work- 
piece at one time. 















Press of his own business causes Southern secretary 


to resign after record service to his industry. 


It was with profound regret that dele- 
gates to the Triple Mill Supply con- 
vention in Chicago learned that Alvin 
M. Smith had proffered his resigna- 
tion as secretary of the Southern Sup- 
ply and Machinery Distributors’ 
Association. 

It is hard to imagine the Southern 
without — the 
Alvin at its helm. For 35 vears Alvin 


literally was the Southern 


Association colorful 
\ssocia- 
tion. A member himself. through the 
participation of the Smith-Courtney 
Co.. Richmond. which he heads. he 


pursued association activities with 


more than professional fervor. His 
unfailing energy. boundles= enthusi- 
asm. tremendous devotion to the 


cause of the distributor and his first 
hand experience as head of one of the 
South’s biggest supply houses. won 
for him the respect of all. Traveling 
tens of thousands of miles each year. 
he served to knit the association to- 
gether through personal contact with 
the membership. 

No issue was too small for him to 
treat it with the full weight of his un- 
limited vigor if he considered it a 
threat to the welfare of his members. 
Like 
Carter Glass. Alvin is the embodiment 
rebel.” He 


could wage his battles without losing 


his peppery fellow-Virginian. 


of the “unreconstructed 


friends. for even those who found 
themselves on the other side of the 
argument enjoyed the spectacle of 
Alvin scoring his points with telling 
phrases sparked off in rich. precise 
Southern diction—punctuated by in- 
fectious chuckles to soften the blows 
on the devastated opposition. 

His lively spirit probably was in- 


herited from his father. George A. 


After 35 Years— 
Alvin Smith Steps Down 


Confederate veteran who 
the first battle of 


Fredricksburg and was later made 


Smith, a 
lost an arm in 


personal bodyguard of Jefferson 
Davis. His ability to take complete 
command of any meeting undoubt- 
edly came from his earlier years on 
the professional stage. Even today he 
seldom misses a chance to pay a per- 
sonal call on top flight professional 
performers. many of whom are warm 
personal friends of his. 

Alvin gave up his first love. the 
stage. at the behest of his father in 
13 South- 
ern distributors met informally in 


1902. the same vear that 


Charleston. 5. C.. and fermed the new 


“Southern Supply and Machinery 
Dealers Association.” Four vears 
later the younger Smith was ap- 


pointed secretary. 

“The World War brought our asso- 
ciation its greatest growth.” he re- 
\fter the war, he re- 


calls. there were stirring times, too. 


flected recently, 


War hysteria was replaced by price 
hysteria. and there were two Atlantic 
City 1919 1921. 


where distributors called manufactur- 


meetings in and 


ers “robbers” and in turn were de- 
nounced with equal vehemence. Co- 
operation and understanding between 
the two groups has progressed stead- 
ily since that time. Another impor- 
tant milestone in Alvin Smith's stew- 
ardship of the association came in 
1933. when distributors organized 
under the NRA. During Blue Eagle 
days. Alvin served in Washington on 
the code authority. in company with 
John Pitts. 
“Credit 
achievements 


association s 
the past 35 
vears must be given to the members.” 


for our 


during 
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Alvin. “We owe a lot to C. RB. 
Jenkins (Cameron & Barkley), our 
first “Uncle Peter” 
Blow. a Knoxville distributor, now 


says 
president; to 


dead, who was secretary from 1902 
to 1906; to H. C. Clark (Charlotte 
Supply Co.) who was president from 
1909 to J9LL: to Frank Archer 


perior-Sterling Co.) for his intense 


iSu- 


devotion to industrial supply — re- 
search; and to scores of others who 
have worked for our mutual good in 
the past and are working for it today. 
My fondest hope is that the Southern 
Supply and Machinery Distributors’ 
will 


and effectiveness under the leadership 


\ssociation grow in. strength 

















of my successor. whoever he may be.” 
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Defense Supplies Ratin 


Background: * 


. 

~ 
THE Use of priorities has grown pro- 
portionately with growth of the de- 
fense program. Heretofore priorities 
have been extended principally to 
manufacturers working on a specific 
defense project—building a tank, air- 
plane or machine tool to order for 
the government. For some time it 
has been felt that some degree of 
priority consideration would event-; 
ually have to be given to manufactur- 
ers of tools, supplies and equipment 
which are manufactured before it is 
known what part of production will 
go into defense and what part into 
non-defense. 

Although such items are not built to 
order they’ do figure importantly in 
defense work, and the problem of 
securing raw materials for their man- 
ufacture las been growing more dif- 
ficult. 

The Defense Supplies Rating Plan 
was developed by the Priorities Divi- 
sion with aid of the Industrial Supply 
section of O.P.M. In its philosophy, 
‘it recognizes the present system of 

“industrial distribution, which depends 

on manufacturers’ ability to produce 
in advance of orders and distribu- 
tors’ ability to deliver immediately 
from stocks on hand which are manu- 
factured before it is known what part 
of production will go into defense 
and what part into non-defense. The 
wisdom of it is apparent in that it will 
assist manufacturers of supplies vital 
to defense. 


The Plan In Brief 


On May 19, E. R. Stettinius, Jr., an- 
nounced the new Defense Supplies 
Rating Plan, designed to give certain 
manufacturers of “off the shelf” sup- 
plies a preference rating for acquir- 
ing scarce materials needed in the 
manufacture of that part of their pro- 
duction which enters defense 
work. 

Manufacturers granted use of the 


into 
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plan will estimate the proportion of 
their total production which goes into 
identifiable defense channels and will 
then be given an A-10 rating on that 
portion of their requirements. The 
manufacturer’s estimate will be based 
on data supplied from customers via 
distributors. 

At the start the method will be 
tried experimentally with a list of 


about 500 manufacturers of: indus- 
trial motors (from 1 to 200 hp.) 
cutting tools, portable tools, hack and 
band saws, lathe tools, files, socket 
screws, roller and silent chain, and 
scientific instruments. The plan sup- 
plements (but does not supplant) 
other forms of priority aid (individ- 
ual preference ratings). It is “de- 
signed to provide a special form of 








t 1S = 
i> Filed in connection with Defense 
Supplies Rating Order No. __ 
State of 
County of Js 





The undersigned being duly sworn deposes and says that 


l. This affidavit is made on behalf of ana by 


authority of 





Yofficial name of Customer) 


2. The facts herein set forth are, to the best of 
his knowledge and belief, true and correct; 


3. During the month of » 
a total dollar volume of business placed with 





tee 





by said Customer, per cent constituted De- ; 
fense Supplies, defined as: 


The material, parts and assemblies entering 
directly or indirectly at any stage of produc- 
tion into material for delivery under any con- 
tracts or orders 


(a) placed by the army or Navy, or 
(>) for the defense of Great Britain, or 


(c) for the government of any other country 
whose defense the President deems vital 
to the defense of the United States, or 


(a) 


a preference rating of A-l-a 


to A-10 inclusive; 


also, for any material, parts or assemblies to be 
used in the manufacture or processing thereof. 


Sworn to and subscribed before me 


this day of , . 
Notary Public 





My Commission expires: 








(Signature) 





Form to be used in securing “customer's affidavit." This applies to that portion of the cus- 
tomer's orders that are not specifically identifiable by preference rating, project or other 
identification. When the affidavit plan appears to be the only usable one and distributors 
elect to mimeograph the form and send it to customers, it is urged that the form shown 
here be copied exactly. This same form is then used by a distributor in reporting his own 


percentage to his manufacturers. 
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| Plan 


assistance in a special area”, accord- 
ing to Mr. Stettinius. 

The Rating Plan is optional with a 
producer. It is expected that if he 
can now obtain the materials essential 
to manufacture of defense supplies to 
meet his schedule of deliveries, he 
will continue to operate without the 
assistance of the plan. Before mak- 
ing application to operate under the 
Rating Plan, the producer must first 
make full use of materials already in 
his own inventory (under new Inven- 
tory Control plan, page 57), and 
second, make every reasonable effort 
to procure the materials through use 
of his own purchasing organization. 

Only scarce materials may be se- 
cured through the assistance of the 
new Rating Plan. “Scarce materials” 
means the materials, parts and as- 
semblies which the producer cannot 
obtain with sufficient promptness to 
fulfill his required schedule of deliv- 
eries on defense supplies. 

These estimates of requirements of 
scarce materials, together with the 
evidence of the extent to which the 
manufacturer is engaged in defense 
work, will be submitted to the Divi- 
sion of Priorities at the beginning of 
each quarter. Form PD-25 is used. 
The rating given to manufacturers 
coming within the scope of this rul- 
ing is A-10. 

Forms were sent to manufacturers 
late in May and it was expected that 
by mid-June the work of extending 
the A-10 ratings would be well under 
way. 


How the Plan Works 


The Distributor’s Part: 


1. To prepare the first estimate, 
determine as closely as possible the 
proportion that defense supplies vol- 
ume bears to total volume. The basis 
used must be established “in a reason- 
able and prudent manner.” As a 
minimum, contact principal customers 
and obtain from them an estimate 
of the business placed that can 





be considered defense supplies. 

2. With this estimate in hand. the 
distributor calculates from his book 
records his per cent of defense sales 


to total sales. 


3. To determine per cent of de- 
fense sales in relation to total sales, 
distributor has two options: 

Option A. Analyze 85 per cent of 

total dollar volume for preceding 

month. Results of such analysis 


will be considered sufficient to 
establish per cent (defense to 
non-defense) figure for 100° pet 


cent of total dollar volume. 


Option B. less than 85 
per cent of dollar volume for pre- 
ceding month; but after per cent 
of defense and non-defense is de- 
termined in the portion of busi- 


Analyze 


The A-B-C's of a new priorities system designed to ease problems of production 


and distribution of items which must be manufactured in advance of orders. 


ness analyzed, all of business not 
analyzed must be considered as 
non-defense. (This makes it much 
to the distributor's advantage to 
analyze 85% of his volume.) 


1. File this figure, in affidavit, to 
manufacturers requesting it. 


5. This method of estimating de- 
fense orders suffices only for the first 
month’s report. Thereafter this plan 
is followed: 


A. Have the customer identify 
by contract, project or preference 
rating (priority number) the 
orders he places with the dis- 
tributor, 


B. When such identification is 


not possible, have the customer 
provide an affidavit (see form re- 





TO OUR CUSTOMERS: 


for National Defense. 





Seodcagiay Syn, &, Suaury 


FOUR HUNOREO ANNO FIFTEEN PLANE STREET 


Newark. New Jerser 


In the interest of National Defense, the Division of 
Priorities of the Office. of Production Management has formu- 
lated a plan known as the "Defense Supplies Rating Plan" to 
enable manufacturers of tools and supplies to secure a pref- 
erence rating for the acquisition of scarce materials. 


Under this plan, we, as distributors, must be in a position 
to report each month the percentage of our total sales that are 
This makes it necessary to ask our cus- 
tomers, when placing orders, to indicate on each order whether 
or not for Defense, and if for Defense to identify by contract, 
Those of our customers who may 
not find it possible to identify orders in this manner may fur- 
nish us each month an affidavit stating the percentage for Defense 
of their purchases from us during the previous month. 


project, or preference rating. 


To enable us to report on our May sales, please return 
the enclosed form, estimating as closely as possible the per- 
centage of your May purchases from us which were for Defense. 
Also advise if it will be necessary for you to use the affi- 
davit in future months instead of identifying each order with 
contract, project, or preference rating. 


You are well aware of the increasing scarcity and slow 
delivery of some items of industrial supplies. 
interested to know, however, that up to this date no restric- 
tion has been placed on the sale, in normal quantities, of any 
products handled by us, even though for Non-Defense purposes. 


With thanks for your cooperation, we are, 


May 29, 1941. 


You may be 


Yours very truly 


SQUIER, SCHILLING & SKIFF 








Letter sent by Newark distributor appealing to customers for cooperation in supplying 
information necessary under Defense Supplies Rating Plan. 
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produced on first page). Obtain 


affidavit each month 
from each customer whose sales 
are being tabulated. (Affidavit 
method is not given the same rat- 
ing of accuracy as is identification 
of orders. ) 


one such 


6. The tabulations and customers’ 
affidavits are to be retained by the 
distributor and not sent to manufac- 
What is sent to the manu- 
facturer is the distributor's affidavit 
concerning his own 


turers. 


business, and 
identification of defense 
orders as they are sent in. Tabulations 
and customers’ affidavits are to be 
preserved by the distributor for ex- 


amination “when 


positive 


the Priorities Di- 
vision so elects.” 


The Manufacturer's Part: 


1. From sales records for preced- 
ing quarter, determine the percentage 
of defense sales to total sales. 

2. From production schedule for 
the current quarter determine total 
quantity of scarce materials necessary 
to complete total production. 

3. Determine quantities of scarce 
materials required for defense pro- 
duction by applying the percentage 
figure developed in the sales analysis 
to total quantities of scarce materials 
necessary for total production (2). 

1. Using form PD-25, apply for 
rating for the defense requirement. 
(Example: If the manufacturer’s 
sales analysis shows that 60 per cent 
of his business is for defense and. 
total 


needs a total of 


according to his production 
1.000 


pounds of nickel-steel rods, he gets an 


schedule he 


A-10 preference rating for 60 per 
cent of such total requirements. or 
600 pounds of nickel-steel rods. This 
covers his defense requirements. ) 

5. The manufacturer must observe 
the rules of the 


Inventory Control 


plan announced by Mr. 


(See “Inventory Control.” opposite). 
6. In supplying his distributors. 


the manufacturer is guided by the dis- 


tributor’s defense percentage. 


Questions and Answers 


Q. Where does the plan apply ? 
!. The method will 


perimentally with a restricted list of 


be tried ex- 


(Continued on page 161) 


Stettinius. 








Suggested by Nationel 


apply Industry end filled in witt 


figurec to show how form is used. 
Yonth of sacerenensinpenibcneniemioens 
| 
| 1) (: (3) (4) 
| Nume of Customer Tot Inentifie Inidentified sof idavit 
€s Order Order Per Cent 
feles Selec 
Company t 4000 $ 500 2 500 608 
E Compeny t 800 $ 600 $200 10% 
C. Compeny $ 800 s - $ 800 75% 
Tote les Anelyzed 2 2600 2 1/00 
Totel Celes Not Analyzed @ 400 
tel Overall Sales $ 3000 
Per cent 86% totel sales analyzed to totel overall sales 


otel Sealer Anelyz 





DISTRIBUTORS CALCULATING FOPM 


befense Committee of Industriel 


hypotheticel case 





ed % 2600 





Totel Overall Sales 


entified Order 


Seles (Col. 2) plus Lefense Scles of 


= =86% 
2 3000 


(5) 


Defense 
Seles of 
Unidentifie? 


Orders 


& 300 


¢ 20 


$600 


#920 


Inidentified Orders (Col. 5) 





$', 100 + 8 920_ 


# 2,600 


Data Required 


List your customers. A. B. C. ete. 
In Col. 1 tabulate “Total Sales” (de- 


fense and non-defen 
tomer. 
In Col. 2 list under 


Sales” the defense | 


customer that can be 
tified (by contract. project or prefer- 


ence rating). 


In Col. 3 list “U 


Sales.” ie. those wh 


ported by an affidavit from your cus- 


tomer if they are for 

In Col. 
Cent” the percentage 
“Unidentified Order 
which are for defense 

In Col. 5 
Sales of Unidentified 


b state une 


ing the affidavit percentage (Col. 4) to 
Order Sales” 


the “Unidentified 
3). 

Show also your “Te 
alyzed” which, when 
Sales Analyzed” sh 
“Total Overall 
analyzed. 


determine the 


Sales” for the month 


“otal Sales Analyzed (Col. 1) 


=774 


for # or B determination. 


——— 





HOW TO USE THE FORM 


Calculations 
Divide “Total 


se) to each cus- 


Sale- 
“Total Overall Sales” 
termine whether you are analyzing { 


Analyzed” 


los 
in order to de- 
a 


per cent of your sales. In the example 


“Identified Order 
yirchases of each 


positively iden- 


nidentified Order 


ich must be sup- 


defense. 


above, $2600 + $3000 = 86 per cent. 

If. as in the example above. you are 
analyzing 85 per cent or more of your 
total overall sales. vou are entitled to 
exercise Option “A” 
company’s defense percentage (to be 
reported, with affidavit. to those manu- 
facturers requesting it). In this case 
vou divide the total of your “Identified 


in figuring yout 


Order Sales” and your “Defense Sales 


ler “Affidavit Per 
s of purchases ot 
Sales” (Col. 3) 
“Defense 
Orders” by apply- 


$2020. 


(Col. 

termined by Option 
tal Sales Not An- 
added to “Total 
ows up as your 


had been used. 


of Unidentified Orders” 
2 plus total of Col. 5) by your ~Total 
Sales Analyzed” (total of Col. 1). In 
the example above. 
$2020 + $2600 — ris 

If. however. you are unable to analyze 
85 per cent of your sales, your com- 


$1100 + $920 - 


pany's defense percentage will be « 


(total of Col. 


cent. 


it’- 
“B” which require- 
you to divide the total of Col. 2 and 
Col. 5 by your “Total Overall Sales.” 
This will result in a somewhat lower de- 
fense percentage than if Option 
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Shifts Made In Industrial Supply Section 





Franz T. Stone, president, Columbus-Mc- 
Kinnon Corp., joined the Industrial Supply 
Section in mid-May, signing up ‘for the 
duration” to preserve the continuity of 
jobs being handled by the division. 


AFTER NEARLY five full months’ service 
in the Industrial Supply Section ot 
O.P.M.. Harold F. Seymour returns this 
month to his duties as vice-president of 
the Columbian Vise Co., Cleveland. Mr. 
Seymour will be succeeded in the 
Washington work by Roger Tewk-- 
bury. president of the Oster Mfg. Co. 
Mr. Tewksbury begins his duties thi- 
month. 

Following the retirement from  thi- 
office last month of H. H. Kuhn. Hard- 
ware & Supply Co.. Akron. Charles 
Curtis accepted appointment to the 
Supply Section office and has been 


Roger Tewksbury, president, Oster Mfg. Co., 
who began work in the Industrial Supply 
Section this month, succeeding Harold F. 
Seymour who leaves his post in Washington, 
June 13 after five months’ service. 


active since the latter part of April. 

\ third addition to the Supply Sec- 
tion is Franz Stone. president of the 
Columbus-McKinnon Chain Corp. Mr. 
Stone is devoting four days of each 
week to O.P.M. and began his duties 
in mid-May. 

Recent work of the Industrial Sup- 
ply section has naturally been con- 
cerned mainly with the Defense Sup- 
plies Rating Plan. This section has a 
direct interest in the workings of the 
rating plan. since it applies to a ma- 
jority of the products coming within 
the scope of the Supplies section. 





Inventory Control 


DESIGNED TO PREVENT the accumula- 
tion of excess stocks and supplies. 
the Inventory Control plan was an- 
nounced May | and applied to sixteen 
metals and classes of metals. The plan 
will dovetail with the Defense Sup- 
plies Rating Plan. The order for its 
execution went to distributors ( ware- 
house or wholesale) as well as to pro- 
ducers. suppliers and processors. 
The metals originally covered in 
the order were these: Antimony. cad- 
mium. chromium. cobalt. copper. fer- 
rous alloys. iridium. iron and _ steel 
products. lead. manganese. mercury. 
molybdenum. nonferrous alloys. tin. 
vanadium. secondary metals. or scrap. 
containing any of the metals listed. 
(Note: On May 31 copper was added 
to the list of vital defense metals un- 


der mandatory. industry-wide control. 


(opper was thus removed from the 
above list. but the copper order itself 
provides inventory control and stip- 


ulates that customers’ inventories may 





Laurence J. Martin, in charge of metal in- 
ventory regulations announced May |. 
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not be built up to excessive or un- 
necessary levels. ) 

The inventory control imposed is 
simple. It provides that a manufac- 
turer supplying a customer with one 
of the products covered in the order 
would be prohibited from supplying 
that customer with quantities that 
would tend to increase inventories to 
“unnecessary levels”. The customer in 
turn would be prohibited from ae- 
cepting such quantities. The measure 
of “unnecessary levels” would be 
based on the customer’s “usual 
method and rate of operation. effi- 
ciently to meet required deliveries of 
such customer's products. Sworn com- 
pliance statements would be required 
of the customer and turned over to 
the supplier. The supplier would also 
sign compliance statements, have 
them sworn to, and sent to the O.P.M. 
Priorities Division. Later on the Divi- 
sion plans to send a staff into the 
field to make audits and spot check 
inventories. 

The Inventory Controi is described 
as “part of a program aimed at the 
development of broad inventory regu- 
lations in the interests of defense. 

Laurence. J. Martin. assistant to 
the president of Thomas A. Edison. 
Inc.. was appointed to administer the 
new inventory control regulations. A 
joint statement issued by Mr. Martin 
and Mr. Stettinius said. “No amount 


-of law. no amount of auditing or 


field inspection. no potential penalties 
can possibly take the place of indus- 
try-wide cooperation, freely and will- 
ingly given. 

Upon announcement of the inven- 
tory plan. it was apparent that a 
number of points needed clarification. 
\n interview was obtained with Mr. 
Stettinius and Blackwell Smith of the 
Priorities Division. Excerpts from 


this interview follow: 


Questions and Answers 


Q. With whom does the decision 
rest. on you or the supplier, on the 
question of shipment? Is it up to the 
supplier to say whether the customer 


has enough inventory—or it is up to 


vou to sav? 


(Continued on page 165) 
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The Care and Feeding of 
Drills and Reamers 


These few simple rules, followed by your customers, 


will lengthen tool life and reduce delivery headaches. 


YEARS AGO, plants displayed signs 
which read, “You can tell a good 
mechanic by the way he treats his 
tools.” In this speedier era, proper 
treatment of tools is likely to be over- 
looked. 
able to stand any production load 
and is damned eternally if it fails. 
Relatively buyers 


realize that the common twist drill 


Any tool is expected to be 


few of your 
carries the heaviest cutting loads of 
tool—for it has the 


ratio of backing steel to cutting edge. 


any smallest 
Yet it doesn’t ordinarily fail unless 
it's mistreated. Today, when long 
deliveries appear to be inevitable, you 
might do well to suggest to your cus- 
tomers that they observe the rules on 
of tools 


“general-demand” items as drills and 


use particularly on such 


reamers. Following paragraphs sum- 
marize some of the principal rules. 
If followed by your customers, they'll 
cut down your-—and _ their—pur- 
chases of aspirin. 

Practically all the difficulties the 


average drillpress hand encounters 


By E. J. Tancerman, Technical Editor 


result from his failure or inability to 
grind a drill properly for the job 
in hand. Four things must be con- 
sidered in grinding a drill point: 
lip clearance, length of lip, angle of 
lips. and location of point and dead 
center in relation to drill axis. 

Lip clearance, most commonly mis- 
understood, is the relief given cut- 
ting lips to permit them to enter the 
metal without drag. Unless the heel 
is cut back enough to allow the cut- 
ting lip to enter, Fig. 1d, the drill will 
simply turn around without cutting, 
simply scraping on the metal or hole 
surface. If feed pressure continues, the 
drill may split up the center. Clear- 
ance must provide for the desired 
feed and 
angle must increase toward the drill 


center, because the distance traveled 


per revolution, clearance 


by that portion of the lip is much 
smaller than that traveled by a point 
on the outer edge, yet the feed is the 
same. For example, a l-in. diameter 
drill feeding 0.015 inch per revolu- 
tion has an angle of advance of 17 


inch 


from the center it is 1 deg. 6 min.— 


min, at the periphery, while 


about four times as much, calling for 
increased lip clearance in the same 
proportion. 

But clearance must not be too great 
either, or there will not be metal 
enough behind the cutting lip to sup- 
port it nor to carry heat away prop- 
erly, and it will burn, Fig. lf. Nat- 
urally, because feed per revolution 
varies with the material being drilled, 
clearance may also vary similarly. 
It is quite common in cutting steels 
to allow 7 to 9 deg. lip clearance at 
the periphery of a drill, while a 
drill for cast iron and soft materials 
This 
angle is increased toward the center 
of the drill, as in Fig. 1d, until the 
line across the dead center of the 
drill is at an angle of 120 to 135 
deg. with the cutting edges, Fig. le. 

Lip lengths must be equal, and the 
cutting 


has 12 to 15 deg. clearance. 


edges for normal cutting 
should be at 59 deg. to the drill axis, 
or forming an included angle of 118 











Unequal lips due to 
improper grinding 


Proper li clearance 
Pre r lip le 


One way to gage Too great clearance 


“uc 4 a 


Lip or cutting ,-Margin 
- edge 


Insufficient clearance y 
circumference lip-clearance angle causes lipsto breakdown causes splittingand breaking ground lips 


. 
os 


Grinding for brass 
or hard materials 





Correcti 








Fig. 1—Drill nomenclature and point details. 
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deg., Fig. lh. If the lips are different 


Table |I—Handy check sheet for drill troubles 





in length, the drill will cut an over- 





size hole, and one cutting edge will Svupvews 


do most of the work. The included =——— 
angle of 118 deg. is standard for BREAKING of drill. 
ordinary work in steel, Fig. lh, but 
in some steels a larger angle is better. 
Where the point of the drill tends to pom A se ol 
push out a bulge as it cuts through. 
thus leaving an objectionable burr, 
point angle may be increased to 135 


or 145 deg. 


cipally certain cast irons, a smaller 


ing brass or wood. 


In cast materials, prin- 
BROKEN TANG. 


point angle is preferable—even as 
low as 60 deg. in the extreme case. eee 
If the lips are of equal length and edges. 
equal angle to the center, the two 
cutting lips should cut equally and atlas eniniees 
the point and dead center should be 
in the drill center. 


to have lips of the same length and 


It is possible while drilling. 


: .¢ HOLE too large. 
with proper clearance, but of dif- 


ferent angle with the axis. Thus 


included angle might be 118 deg., siaidleacimadpetaaas 
but one lip is at an angle of 55 deg., SPLITTING up center. 
with the axis, the other at 63 deg. 
Fig. le. 


side and an oversize hole. 


says Se ROUGH HOLE. 
This means binding on one 


It is also 


c. possible to have proper angles and 


BREAKING down of outer 


BREAKING of drill when drill-| Chips clog up flutes. 


CHIPPING of lip or cutting) Too much feed 


CHIPPING or checking of a 
ill 


CHANGE in character of chips| Change in condition of the drill such 


Prosasie Cause Remepy 


Test press and work for rigidity 
and alignment. 

Regrind properly. 

Increase speed or decrease feed. 

Sharpen drill. 


Spring or back lash in press or work. 
Too little lip clearance. 
Too low speed in proportion to the 


feed. 
Dull drill. 
Reduce speed. 
Use proper cutting compound and 
correct application. 


Material being drilled has hard 
spots, scale or sand inclusions. 

Too much speed. 

Improper cutting compound. 

No lubricant at point of drill. 








Increase speed. 
Use drills designed for 
materials, 


these 


Get a new socket or ream old one to 
prevent recurrence. 


Imperfect fit of taper shank in the 
socket —- due to nicks, dirt, burrs} 
or worn out socket. 

| Oversize jig bushing. Use proper size bushing. 
Reduce feed. 
Too much lip clearance. Regrind properly. 


Warm slowly before using. 
| Do not throw cold water on hot drill 
while grinding or drilling. 
| Reduce feed. 


Heated and cooled too quickly while 
grinding or while drilling. 
Too much feed. 


Regrind drill properly. 


as chipping of cutting edge, 


dulling, ete. 





| Regrind properly. 


Unequal angle or length of the were 
Test spindle for rigidity. 


cutting edges or both. 
Loose spindle. 


Unequal length or angle of cutting) Regrind drill properly. 
lips or both. 


Regrind with proper lip clearance. 


Too little lip clearance. 
Reduce feed. 


Too much feed. 


Regrind properly. 
Lubricate or change lubricant. 
Reduce feed. 


| Dull or improperly ground drill. 
Lack of lubricant or wrong lubri- 
cant. 
Improper set-up. 
| ‘Too much feed. 














Regular taper-shank drill 





Designed primarily for the drilling of slate, marble and for 
deeper holes in materials of low tensile strength,such as aluminum, 
nesium, die-casting metal, wood, copper,fiber and some 

ded composition materials 





Taper-shank oil-tube drill has No. 8's 
that it is often preferred because less expensive, although 
more easily damaged 


advantages, except 





Bakelite type drill, developed for use in bakelite, fiber, hard 
rubber,gra 
similar 


ite,carbon and other resinuous materials of a 
re.Made requiarty only in high-speed steel 














Bit-stock drill intended for use with a brace or breast drill 
where a bit will hold the tool more firmly than a straight 
shank. It is used either for metal or wood 








Same drill as No.1, except for straight shank and long set, 
that is, the over-all length of the drill is longer than other 
drills known as"short set” 





Jobbers short-set straight-shank drill 


* et SS SSS 


Taper- shank oil- hole drill intended for use on turret lathes and 


similar equipment, for de: je drilling. Oil forced through 
the oil holes washes chips back through the flutes, preventi 
clogging and providing a cooling medium for the point of the Gril! 


2 a 


‘Wood bit for brace pointed instead of blunt. It may be used 
in Stine or breast drill, but is intended for drilling Mood only 















Fig. 2—Various drill shapes and shank shapes. 
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clearance but lips of different length. 
again resulting in an oversize hole. 

The center. non-cutting portion, of 
a drill, called the web, supports the 
cutting edges and is literally pushed 
through the Therefore it 
should be as thin as possible, but if 


metal. 


too thin it cannot support its load. 
The answer is to thin it at the end 
only. This is a tricky operation, 
because thinning must be done with- 
out cutting off the cutting 
meaning that the thinning wheel must 
be carried in along the heel side of 
the flute. 
to reduce web thickness by a _ half 
without endangering the drill. 
Sometimes 


edge. 


It is normally permissible 


give trouble. 
either by curling too much and thus 
breaking up, or not curling enough. 


chips 


If the chips are to curl more, a little 
more rake must be ground on the lip 
than provided by the flute. But too- 
much-increased rake means a weak- 


ened cutting edge. Decreasing the 


rake, or straightening up the lip face. 
will cause chips to break up in 
smaller pieces. It, however, reduces 
the effectiveness of the cutting edge. 
and should not be used unless neces- 
sary to get chips out of the hole. 
Normal rake angle—really the angle 
of the flute in relation to the work 
is something under 90 deg. 


Reamers 

The service a reamer gives is a 
matter of materials, heat treatment 
and design, as well as_ selection. 
First, as to materials: high-speed 
steel and carbon steel are most com- 
mon. High-speed steel can be worked 
at higher speeds, but loses its initial 
keenness quicker than carbon steel. 
Carbon steel retains its keenness 
longer, but once that is gone, it breaks 
down before the h.s. steel. For ex- 
tremely accurate smooth holes on a 
custom-built job. carbon steel is the 


material. For tough material that 


“fights” the reamer, or for holes that 
need not be ultra-smooth but must be 
finished at production rates, h.s. steel 
is better. 

Proper materials and heat treat- 
ment supplemented by 
proper design to make a _ reamer 
maintain its size over the longest pos- 
sible working life. Lands and flutes 
must be in proper proportion, with 
flutes wide and deep enough to han- 
dle chips without clogging, yet not 
so wide the lands become too thin, 
hence heat too much, then dull and 
Width of the lands or 
margins at cutting edges should be 
0.012 to 0.015 in. for machine-fin- 
ishing. 9.004 to 0.006 in. for hand- 
reaming where less heat is generated. 
Land width, as well as finish and 
keenness of cutting edges, determines 


must be 


lose size. 


smoothness of hole. This may mean 


that some customers will require 


reamers that are oil-stoned after 


(Continued on page 166) 











Expansion Shell Reamer 










Taper-Shank Expansion Chucking Reamer 





Burring Reamer 
(for pipe-also with straight shank) 




















Bit-Stock Taper Rean 





Spiral-Fluted Expansion Hand Reamer 
(Long pilot for avtormotive work) 
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(For use in brace or breast dri//s) 
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Taper Bridge Reamer 























Taper -Pin Reamer 
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Fig. 3—Various types of reamers. 
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SALES MEETING in Print 


Some questions about materials 
of engineering. How much do 
you know about them? Can 
you answer 18 out of 25 ques- 
tions correctly? If so, you're 
If not, 


you'll find answers on page 172. 


doing very, very well. 


1. What is brass? 

2. What is bronze? 

3. How do they differ in strength? 

1. Which are stronger under repeated 
stress, bolts with just enough 
thread for the nut. or bolts with a 
long thread? 

. Does a collar groove at the end of 
a bolt thread weaken the bolt? 

6. What is the “factor of safety” in 
designing for construction? 

7. What value of factor of safety is 
used in designing for construction 
involving steel under steady load? 

8. How about timber under repeated 
load or shock? 

9. How much load will ordinary brick- 
work support? 

10. If the usual lime mortar is re- 
placed by Portland-cement mortar. 
is this value changed? 

11. Why is manganese put in some 
steel alloys? 


ve 


12. How much is used? 

13. Are there any resulting disad- 
vantages? 

14. Why is nickel added to some steel 
alloys? 

15. How much is added? 

16. Are there any disadvantages? 

17. Why is chromium added? 

18. What percentage is usually used? 

19. How much does aluminum weigh? 

20. How does this compare with steel? 

21. Is magnesium heavier or lighter 
than aluminum? 

22. How does the weight of magnesium 
compare with that of steel? 

23. How do magnesium and lead com- 
pare? 

24. Where does beryllium fit in the pic- 
ture? 

25. What is duralumin? 


Sam Figures a Feed Rate 


“Sam”. said a P.A. “We've got a 
little sticker here. We want to send a 
drill through a 2-in. casting at 10 in. 
per inin. average. We have to drill 
the first inch at 5 in. per min, on ac- 
count of possible scale and slag. Then 
how fast do we have to drill the second 
inch?” Sam figured out the answer in 
15 see. Can you? 

(If vou think you can figure this one 
out check the answer on page 172) 
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"What'd you do—Give him an order?" 
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PASTE THIS IN YOUR HAT 


Weights of Materials for 
Conveyor-Belt Calculation 

The unit weight or weight per cubic 
foot of many materials is subject to 
considerable variation. The size of ma- 
terial. whether it is wet or dry, and in 
the case of minerals, the natural forma- 
tions. account for this variation. Hence. 
whenever possible, the weight per cubic 
foot. for the size and kind of material 
involved. should be accurately deter- 
mined before a conveyor belt. is sug- 
gested. 

The weights per cubie foot given 
helow are based on material being 
broken and loose and in the sizes more 
frequently encountered in industrial 
service. Except where otherwise noted. 
the weights are given for dry materials. 


La. rer 
Maren Cu. Fr 
Asbestos (Crade) ...cc.cceccccs 50 
aos COR GME 6 eis vikdiececaes 0-45 
Bauxite (Aluminum Ore)....... 55-58 
BY MEINE 6-05 vadxesnvcusonaaws 65.75 
cw atieaty ania tienen 47-55 
Cement (Portland. Dry) ......... ~ $8.92 
CN SENT, hitetinascewestonxeven 85-90 
RN isha hal eave ie ke 95-105 
Coal (Ramence) ...nccisviwitess 52-60 
CHIE © oicinvisccecciies 47-52 
NG iit tcnceuitine eats pnecs ouce 27-32 
Concrete Miz (Wet) ..6 cc ciccscae 115-125 
Earth (Common Loam. Dry).... 72-80 
(Common Loam, Wet)... .104-112 
Pee SN os a Nac eee ae's sus 86 
Pee CHD iss civ esincsecaneis 17 
Glass (Broken or Cullet)........ 95 
EAR ESE AEE ET ee % 
Granite (Broken) .......2.0000+- % 
Gypsum (Broken) .............. 53-64 
Gravel (Washed and Screened). . $2 
Is Gitooln abe aches sake em eee 26-60 
Lime (Quick, Dry) ......¢cccees 50-60 
(Wet or Mortar).......... 95 
Limestone (Broken) ........... 95-100 
Marble (Broken) .............- 95-105 
Ores (Carbonates and Lime Rock 
Ores) (Broken) ....... 110-140 
(Sulphides and Oxides) 
TEED Sacesasoncvsves 125-160 
Carts CROMER): 6 occiecs vecccees 95-100 
Salt (Broken Rock) ............ 45 
(Granelated) ......sccccees 418 
I GRD ies Vile o9s Weas Case 15-50 
CRUD kek dd eaceuareSicnes 30-35 
Sand (Pure Quartz, Dry)....... 90-110 
(Pure Quartz, Moist)...... 118-129 
Sand and Gravel (Dry) ........ 90-105 
CH satesves 115-125 
Seek CORY nin ccdescceseses 90-95 
BN i kdo55e4 ewaronahewonas sors 75-80 
DE ov hecs daideciereesss ne 70 
Trap Rock (Broken)....... .105-110 
él 
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Keg Stock Space- and Back-Saver 


Frank Carcot, in charge of ship- 
ping at Miller & Stern’s, San Fran- 
cisco, worked out this idea to save 
room and facilitate handling washer 
and rivet keg stock. A substantial 
frame was made (as shown in the pic- 
ture at the right) three tiers high, 
which holds the kegs in a tilted posi- 
tion. The washers and small stuff 
can either be picked or scooped out 
without stooping, except in the case 
of the lower 


row. In picking by 


hand, the kegs are easier to reach ° 


into. 

Space saving is the main feature, 
This two-sided rack holds 
54 kegs, with space left on top for 


however. 


other package goods, It is 12 by 4 
ft. in dimensions at the base. Fifty- 
four kegs if stood on the floor and 
space left for aisles so that the ship- 
ping clerk could get at them would 
require a great deal more space than 
the 48 sq. ft. here occupied. 

The height of the rack is five feet 
top. It 
is made up of two by fours securely 
bolted and must be strong to hold 
the 200-lb kegs if they all happen 
to be pretty well filled at the same 


and it is three feet wide on 


time. The kegs are supported in the 
slanted position by a pair of longitu- 
dinal stringers two by three inches 
which run the full length inside. 


Portable File Cabinet 


During the course of an average 


day, telephone salesmen, outside 
salesmen and the clerical staff con- 
stantly refer to documents on file. It 
may be information on a current in- 
voice, special order. or future order 


that is required. The document is 


lifted from file. perused and_ left 
“floating.” In the meantime, that 


62 


same paper may be wanted by an- 


other who then must waste valuable 


time hunting for it. It is found 
eventually, but only after much 
scrambling and shouting. All this 
waste of time and effort could be 


check-out 
card system or by having document 
refiled immediately after use. How- 


avoided by an elaborate 
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ever, the first alternative is too costly 
and unwieldly, and the second means 
a steady parade to and from the files. 

E. L. Reichle, president of the 
Reichle Supply Co., Saginaw, Michi- 
gan, hit upon a more effective solu- 
tion—the portable file cabinet. From 
long experience, he realized a large 
percentage of the information nor- 
mally requested came within four 
categories- -special orders, stock or- 
ders, back orders and future orders. 
He purchased a small steel cabinet 
having a drop-out front. Since a 
portable table on which to mount this 
cabinet was unobtainable, he solved 
the problem by making one in his 
own home workshop. 

This portable file cabinet is really 
an asset to the office because it can 
he moved easily from one desk to 
another. Now, documents are imme- 
diately slipped back into place after 
they have been used and much valu- 
able time is saved. 


Norman Sturm shows how portable file 
cabinet works. Easily moved from desk to 
desk, it keeps current data at everyone's 
fingertips. Avoids constant "on the jump” 
for missing documents. 
































Putting Wire Rope on a Pedestal 


There is a very large stock of wire 
rope of all sizes in the warehouse of 
A. B. Daly & Co., Marshfield, Ore.. 
as this is a territory of sawmills and 
In handling the 
heavy reels, chain block and tackle 


logging operations. 


is used to hoist the spools up and 
mount them on a shaft and blocking. 
But in case of the fastest moving sizes 
a lot of time is saved by setting the 


coils on pedestals, as shown, of which 


Laying out the steel storage ware- 
house so that the bays are diagonal 
to the assembly aisles makes for econ- 
omy of space and ease of handling. 
The photograph at the right shows 
the interior of the steel warehouse of 
Percival Steel & Supply Co., 
It is served by crane with 


Los 
Angeles. 
12 ft. clearance. 

A railroad spur enters on one side 
with full length truck driveway on 
the opposite side. 

There are a number of bays with 
either 14-ft. or 6-ft. aisles between. 
The racks for holding the bars ex- 
tend at an angle of 45 deg. from these 
aisles. In pulling out the steel and 
assembling orders in the aisles, the 
men are always pulling toward the 
load. 

Also, the aisles need not be as wide 
as they would need to be with piling 


at right angles to the aisles. 


there are at least a dozen next the 
driveway. The rope comes off much 
better with the coil so mounted so 
that the coils are horizontal. Pedes- 
tal mounting is not ordinarily seen 
except in the largest cable ware- 
houses. 

For small sizes of cable. up to half 
an inch, another rack has been built 
to hold the various reels one above 


another. 


“Diagonal” Steel Storage 


The cold rolled rack is built on the 
same principle, with spaces for 20-ft. 
stock piled at a 45 deg. angle to the 
14-ft. aisle facing the rack. 
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V-Belt Checker 


To make certain that V-belts sup- . 
plied for multiple drives are properly 
matched, this belt checker was devel- 
oped by Squier, Schilling & Skiff, 
Newark (N. J.) distributor. Below, 
George Mathewson, transmission spe- 
cialist for the house. checks the size 
of a belt. 

In using the outfit. any size sheave 


desired can be placed on each of the 


two shafts (the one at the left is fixed, 





When the V-belt is 


actual 


the other slides). 
the 


tween centers of the drive when it is 


“installed,” distance be- 
put into operation can then be read 
directly from the pointer which slides 
along the scale above the shafts. 
The outfit is also useful for check- 
ing center distances. before installa- 
tion is made, of chain drives with va- 
rious combinations of and 


vears 
gear: 


sprockets, 






CURRENTLY 


A Full Emergency 


The President's proclamation of May 29 had to come. 
The defense program was at loose ends. A steering gear 
was needed for the greatest industrial machine ever set 
in motion, and this is it. 

While part of our people were aroused. another part 
were going their own way, even hindering the defense 
effort to advance selfish interests. Eventually those who 
had agreed to suspend “business as usual”. would have 
faltered if the country continued to have government as 
usual, politics as usual and strikes as usual. 

Now the mechanism for coordinating the efforts of all. 
for steering these efforts, is in the President's hands. 

The supply industry was one of those that went all-out 
for defense many months ago. It can continue its job 
with renewed encouragement now that there is but one 


interest—the national interest—-for which all are working. 


Damning O.P.M. 


It must be a severe shock to the fellow who gives up a 
good job to serve his country at a dollar-a-year, then 
suddenly finds his work under criticism. His first reac- 
tion, of course, is to turn on his critics and demand. “How 
would you do it, and what are you doing for defense 
now?” After calming down, he realizes that. regardless 
of brickbats, the job must go on. In a few months he’s 
philosophical and fairly thick-skinned. 

Although O.P.M. is composed almost entirely of men 
who are donating their services, criticism has been free 
and getting freer. There is a complaint that somebody 
erred in not anticipating properly the amount of strategic 
raw materials needed. The complaint does not allow for 
the fact that the requirements of arms and equipment 
have been revised upward many times. There is a charge 
that production is sluggish, that tanks, especially, are not 
going together fast enough. Well, tanks did take a back 
seat for planes and some other things that were needed 
quicker. But one tank model, now being produced, was 
only conceived after the Dunkirk evacuation, and was still 
in the blueprint stage last October. Those who know 
production will realize what an achievement that is. 

After the last eight years, most of us have built up an 
attitude that says, “if it comes from Washington I don’t 
like it.” 


fact is, O.P.M. is not just another alphabetical agency. 


It’s hard to break such an old habit. but the 
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IMPORTANT 


No Hysteria Here 

In ordinary industrial boom periods the percentage of 
supplies sold direct tends to increase. This is largely due 
to the fact that riper markets permit direct-selling manu- 
facturers the luxury of an expanded field sales force. 
But this is not an ordinary industrial boom and today 
there is little evidence of a desire on the part of buyers 
to deal direct. 

Orders come easy. but materials to fill the orders do 
not, hence the tendency to put more direct salesmen on 
the road is curbed. No increase in salesmen, no increase 
in competition from direct sellers. True, some business is 
spilling over into the direct seller's lap because the demand 
for goods has brought more plants into operation, and 
these plants, lacking distributor outlets. are forced to sell 
direct. Again, distributors are passing up some business 
that they may increase service to hard-pressed defense 
industries. But the point is, actual competition of direct 
sellers is far less aggressive now than it would be if the 
current activity were not inspired by threat of war. and if 
the normal free flow of goods were not entangled with 
-hortages, priorities and other restrictions. 

One thing is certain. no business is being lost by dis- 
tributors due to a change of heart among the buyers. 
Of course, to suggest that. because orders are larger. buy- 
ers might shop for a better price—at a time like this! 
would be sophomoric. The fact is. these men have their 
feet well on the ground. they are keeping clear heads de- 
spite the enormous complexities of their jobs. They recog- 
nize their distributor friends as invaluable allies in the 
crisis. As many of them will testify. one big reason why 
they ve managed to get by thus far has been their reliance 
on the industrial distributor. In many cases this has been 
a complete reliance. with the supply man taking over 
almost the whole job of checking specifications, hounding 
manufacturers and delivering the goods. A buyer would 
be worse than a fool if he abandoned such help just when 
he needed it so desperately. 

When the emergency first struck, it was declared that. 
“This is the distributor's opportunity to serve and grow.” 
And distributors have measured up. They are serving the 
defense program incredibly well; and, because of their 
Herculean help, they are growing in stature with industrial 
buyers. What they are doing today is just what they 
should be doing to insure themselves a stronger position 


when the storm ends. 
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SALES TIPS 


FROM THE TRADE PRESS 


Because of space limitations, most items appearing in 
this department have been reduced to their elemental 
facts through digesting. Where the reader's interest 
is particularly great, we recommend that the article 
be sought out and read in detail in the paper where 


it originally appeared. 


Girls Tell All 
About Salesmen 


Reception girls and switchboard oper- 
ators were asked what they think of 
salesmen. 

One, a receptionist for a middlewest- 
ern chemical company, says “I like 
salesmen, and respect them for taking 
what I consider the hard way of earning 
a living. But some of them do annoy me. 
First, there feels 
he must entertain me at length (no 
matter how busy I am), with stories of 


is the chap who 


varying hues, tales of his formerly high- 

ly successful business ventures. 
“Second, there’s the fellow who needs 

a haircut, shave an 


=_> 


manicure, Third, 
there’s the egotistical gent who expects 
me to remember him perfectly; if I 
ask his name he is pained, and con- 
veys a wordless impression of amaze- 
ment. Finally, there’s the haughty type 
who considers me an irritating formal- 
ity or necessary 
the holy of 


hurdle on his way to 
holies.” 


A girl with a big rubber firm re- 
sents “the smart. funny man who 
hands over his card with a cute ‘I'd 
like to see the Boss, Babe’ expression.” 
Her ideal is “the man who looks you 
in the eye with a sincere expression. 
who doesn’t have to bluff his way but 
knows exactly what he is there for, 
states his wishes simply and pleasantly. 
and leaves you with the feeling that he 
really meant the ‘thank you’ he 
ually dropped as he walked into the 
Boss’ office.” 

A third girl says “A salesman’s first 
job is to sell the receptionist, whose 
manner of announcing him to her boss 
brings a greeting or a dismissal. If a 
salesman endeavors to high pressure an 
entrance into the office, he immedi- 
ately creates the impression that only 
by bluff and bluster can he hope to 
pass the reception desk, and that only 
by bluff and bluster can he hope to 
pass the reception desk, and that his 
errand is so trivial that he will only 
be wasting the employer's time. A. re- 


cas- 
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“| knew that was the one way to get visitors to give our exhibit a thorough going over!’ 


66 


MILL SUPPLIES ¢ JUNE, 


1941 











neutral toward a _ sales- 
man unless he antagonizes her to the 
point of wagering to herself that he 
will never pass, an easy bet to win, and 
a lot of fun. too.”—Modern Selling, 
May. 1941. 


ceptionist is 


Practical Pointers for 
Good Belt Idlers 


When belt idlers are properly applied 
and adjusted, they permit a flat-belt 
drive to carry a heavier load, using 
the same belt width and speed and the 
same maximum belt tension, than any 
other device. Idlers permit operation 
on short centers and thus save floor 
space. Other advantages are reduced 
belt slippage, increased belt life be- 
cause of operation with less tension, 
more contact are on the small pulley, 
and the possibility of increasing the 
ratio of pulley diameters. 

Here are some practical pointers for 
getting good results with idlers: 

1. To minimize the effects of reverse- 
bending the belt around the idler, 
select an idler as large or larger than 
the small pulley on the drive. 

2. Use a flat-surface pulley as an 
idler. With a crowned idler, the belt 
will flex transversely across the surface 
of the small drive pulley, and in the op- 
posite direction over the surface of the 
idler, 

3. Adjust the center distances be- 
tween the driven and driving pulleys, 
or make the belt of such length that 
it will be wrapped well around the 
small pulley and leave only a safe 
allowance for anticipated belt stretch. 

1. Set the idler so that length of 
belt between idler and small pulley 
equals belt width. This rule has been 
time-tested by full experience, and is 
practically a commandment. 

5. It isn’t advisable to use idlers for 
belt speeds over 5.000 f.p.m. 
{dams, Jr. in Power, May, 1941. 


James 


Another Defense Speed Up 
Coming in Machine Tools 


Plans are well under way in the 
metal-working industry to speed up de- 
fense production in response to the 
President’s request, reports Burnham 
Finney in the May 14 issue of American 
Machinist. The difficulty of securing 
enough trained men, reluctance of work- 
ers to give up long hours with overtime 
pay. the slowing down of operations 
while companies go from two long shifts 
to three shorter shifts and the indiffer- 
ence of employees in many plants to aid 
for Britain and toward the national 
emergency are some of the reasons why 
Mr. Roosevelt’s request for round-the- 
clock activities seven days a week can- 
not be met immediately. 
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FOR KEEPING UP YOUR FOUR SIZES IN ECONOMY 


TR. TST Cp TEND EAD 


STOCK these Economy Pack- 
ages are packed 10 of a single 
size in the corrugated ship- 
ping carton shown above. 
This carton is labelled on one 
end to show the contents. 
Your shelf stock and the 


THIS ECONOMY PACKAGE of Alligator Steel 
elt Lacing was brought out for the convenience 
of the small user. It contains one set of lacing 
complete with gauge and hinge pins for a 12” belt 
and the lacing can be broken to length for the 
narrower belts. 


DISPLAY UNIT. For quick, 
over-the-counter sales use 
this Economy Display Unit 
of four of the most popu- 
lar sizes. 














stock in the No. 410 Display From the standpoint of the Dealer this Economy " i 
ca com tee enieeinie Package is a particularly attractive merchandising Ne. 410 Economy Display 
maintained by ordering in ac- item. It avoids the necessity of breaking a standard Unit, List $5.60 
; cordance with your size re- box of lacing. 
’ quirement. Contents 
FIVE SIZES OF LACING IN CARTONS OF ECONOMY PACKAGES oe 
Lacing List Weight per Belt 3 packages ISE 
= | Per Carton Carton } Thickness 2 packages 20E 
1SE $4.75 3.1 Ibs. 1%” to Sho” 3 packages 25K 
g 20F 5.00 4.1 Ibs. 542” to 46” 2 packages 27E 
25E 6.25 4.9 Ibs. Me” to He” ; 
: 27E 6.65 5.8 Ibs. %4” to %e” oe 
35E 8.50 8.4 Ibs. 9%” to oe” All Prices Subject to Discount 











ORDER FROM YOUR JOBBER 
FLEXIBLE STEEL LACING COMPANY, .4633 LEXINGTON ST., CHICAGO, ILLINOIS 
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Industrial Supplies Defense Survey 


DELIVERIES LENGTHEN AGAIN 


Manufacturers are generally holding their own in deliveries, Deniveries from manufacturers to 

although some lines are slower by a few days. “Percentage distributors were slower again last 

priorities” plan expected to help. Effect of strikes noted. month, in direct reversal to the im- 
proving trend in a number of lines 
noted by Mitt Suppuies during 
April. The additional delays im- 
posed during May were small, but 
were spread over a broad range of 
key defense items. 

Stocks of merchandise on distribu- 
tors’ shelves were increased moder- 
ately during the month, except on the 
obviously “tight” items. Delivery of 
orders placed with manufacturers 
some weeks ago are today enabling 
distributors to meet the majority of 
defense needs promptly. In most ter- 

Coated abrasives ritories, non-defense customers are 
being carefully rationed on the criti- 
cal items. 

Application of the new “per- 
centage priorities” system (see page 
54) is expected to result in greatly 
accelerated delivery of supplies. 
through distributors, to the nation’s 
defense plants. 

How much the labor situation is 
affecting the over-all situation is dif- 
ficult to determine. Certainly it has 
worked hardships among individual 
distributors whose manufacturing 
sources were tied up. During the 
past few weeks there have been 
strikes (most of which are now 
settled) among manufacturers of drill 
chucks, twist drills, taps, milling. 
cutters, wrenches, pliers, screw dri- 
vers, nails and wire goods, galvanized 
metal ware, pulleys, abrasives, man- 
ila rope and wire rope. 

The Industrial Supplies Defense 
Survey was started by MILL SupPLigs 
in September of last year in an en- 
deavor to provide the industry with 

ipment an up-to-the-minute, national picture 
Welding ea ee 
of current deliveries of key defense 
products. During 1941 it has been 
conducted on a monthly basis. 
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Quick Removal of Stripper Plate from Die Set Without Removing Punch Holder from Press 


OR tight jobs like this 3900. “Yankee” gets IN 

you’ve been wanting to the job. It ratchets. 
close-quarter tools with Job’s done! “Yankee” 
“Yankee’speed and power. Adapters take care of 
Now you can get them! almost any and every 
See this new “Yankee” No. _ type of screw. Bolts, too. 
“YANKEE” Offset Ratchet Drivers are available in sizes to meet practically any close- 


quarter condition in driving screws or bolts. With these new ** Yankee”’ Offset Tools 
there are no “‘hard-to-reach”’ screws! 


NO. 3900 — ACTUAL SIZE 


a Yi] ; 
~ rp” 


ORDER FROM YOUR MILL SUPPLY HOUSE. ‘“Yankee’’ Offset Drivers ... Adapters... 
For complete showing of this new speed line of set Kits,—Write for Offset Tool Folder “ML.” 


NORTH BROS. MFG. CO., PHILADELPHIA, U.S. A. 
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The Sales Indicator (above) moved up again in April to 
225, a slight increase over the already high level of 222 
attained in March. “Dollar value of average order” and 
“orders per working day” (below) remained about the 
same, while the “volume per salesman” (see page 72) 
increased moderately from $12,300 in March to $12,550 
for April. 
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Orders ie Orders 
ales per olume | per 
Area | Indi- | Sales- per —— Work- 
cator man Salesman ing 
per Day | Day 
North Apr. | 274.0 15 $13,400 | $27.80 105 
Atlantic | Mar. | 257.0 17 | $12,350 | $31.60 100 
Southern Apr. | 187.5 | 13 | $12,100) $22.50| 124 
Mar. | 208.0 20 $12,800 | $28.80 | 112 
Middle Apr. | 226.0 12 $13,800 $29.10 120 
West Mar. | 208.0 24 $13,300 $23.00 143 
— Se | ne 
_ Western Apr. | 210.0 10 | $7,000 | $32.70; 67 
Mar. | 210.0) * * 80 
“7 an e as 
Pacific Apr. | 249.0 | 15 $7,100 | $22.00; * 
| Mar. | 187.5 | % | $7100) 83 





% Omitted because of insufficient data. 
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SELL THE ONE V-BELT 
THAT ANSWERS 


Today, when nothing less than all-out 
production will do, it’s common sense to 
sell Dayton, the one V-Belt that’s out- 
standing in basic design and construction 
—the V-Belt that transmits more power 
at lower cost. Here’s why: Dayton, the 
only V-Belt with patented Built-to-Bend 
construction operates on short centers 
and gives more machinery per square 
foot of floor space. Dayton, the only V-Belt 
with Die-Cut raw edges, grips better— . 
assures closer speed control—cuts power 
loss and reduces adjustments to a negli- 
gible minimum. 


Dayton, the only V-Belt with patented 
Daytex Cord in the neutral axis section, 
stands up longer and runs cooler under 
the constant strain of high speed flexing. 
So remember, when you’re selling Dayton 
V-Belts, you’re delivering the all-out 
answer to maximum power transmission 
—at a time when it’s needed most. 


THE DAYTON RUBBER MFG. CO. 
DAYTON, OHIO 
The World’s Largest Manufacturer of V-Belts 


FOR A LONG PULL and A HARD PULLIT’S... 


Dayton ¥-Detre vith Dagees —¥ ID el U t O) ql 


Cord have the extra 
strength, extra flexibility, 
extra life and extra grip- 


ping power to deliver plus- d 
Power transmission under a 
rigorous conditions at less- ~ 


cost-per-month-of-service. WITH DAYTEX CORD 
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KEEPING UP with Business 


Transportation Gets Big Share 
Of Defense Appropriations 


Naval vessels. merchant ships. and 
land transportation equipment will take 
the largest single share of the $37.871.- 
000,000 appropriated and authorized by 
Congress since June, 1940 for national 
defense, the Bureau of Research and 
Statistics of the Office of Production 
Management disclosed on May 26. The 
tabulation is carried to May 17. 

Expenditures authorized — for 
these transportation units for the fiscal 
years 1941 and 1942 amount to $8,963.- 
000,000. Ordnance equipment, such as 


now 


guns, ammunition, and other munitions 
have been allocated $7,414,000.000. Mil. 
itary aircraft and accessories account 
for $6,509,000.000. New industrial fa- 
cilities financed by the Government will 
absorb $3.772.000.000. Other alloca- 


tions: military posts, depots, fortifica- 


tions and defense housing, $3,420.000.- 


000; other Army and Navy equipment. 
$1,778,000,000 ; includ- 
ing pay, subsistence and purchase of 
imported materials. $6,015,000.000. 


miscellaneous, 


New Billions Made Available 
For Bomber Program 


Expansion of facilities to handle the 
huge new government program for 
bombing planes is occupying the main 
attention of a large segment of the 
metal-working industry, according to 
the May 28 issue of American Machin- 
ist. This program is so vast that it will 
mean a 50 percent increase in output of 
many companies in the aircraft parts 
business. 

Enlarged operations will be achieved 
by farming out a substantial portion of 
the new load. though some plant con- 
struction Plenty of 
three bil- 
now for the 
building of more munitions factories 


is contemplated. 
government least 


lion dollars, is available 


money, at 


necessary to meet the speeded-up time- 


table and expanded program formulated 
in Washington. That is on top of the 
billions already contracted for in new 
plants. 


Sees Broadening Out 
Of Inflation Trend 


The rise in the general price level has 
now attained sufficient momentum and 
magnitude to become a critical factor 
in current and future business decisions, 
according to Business Week's analysis 
of the business outlook, May 24. Rub- 
ber, hog, cotton, wheat, hides. and nu- 
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merous other non-price-fixed raw mate- 
rials and agricultural products have ad- 
vanced sharply during the last few 
weeks, it is stated. Even living costs. 
which usually are tardy in responding 
to rises in commodity 


markets, have 


been going up. further evidence that the 


inflation is broadening out. 


Delivery of Airplanes Now 
Exceeding New Orders 

New orders for military aircraft are 
running behind deliveries for the first 
time since the defense program began, 


Aviation magazine reports in its June 
issue. Current unfilled orders amount 
to $3.986.000.000—four times greater 
than a year ago, but slightly less than 
the record four billion of a month ago. 

However, it is stated, additional or- 
ders still to be placed should raise air- 
craft backlogs to successive new high 
levels. as planes are scheduled for pro- 
duction on into 1943 that will have an 
estimated value of nine billion dollars. 

The United States is now producing 
better than 17.000 planes annually and 
will be up to a 30,000 basis by early 
fall. 





Business Activity 
Automobile production 


138.1 
133,560 


to re-make their chart. below). 


(chart below) from 19 in March. 


Thousands of Dollars 


Yr  v' Tres 
1940 





ACTIVITY FIGURES 


(As of May 24, 1941) 


The volume produced by the industrial supply industry’s average sales- 
man took another turn upward in April to $12,550 (forcing the editors 
This new increase conforms closely to 
the continued upward movement of the Sales Indicator (page 70). The 
number of orders per salesman per day handled in April was down to 14 





Orders per salesman per day in April—14 


Steel activity 
Carloadings 


99.9 
861,277 
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In these days—would you buy 
a hack saw which lasted 
twice as long? 

















““Obviously—yes”’—you say. “So what?” 
Only this—that we are trying to point out you can find the same 
difference in wire rope that you do in a hack saw. 
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TEN YEARS AGO IN MULL SUPPLIES 


HIGHLIGHTING THE TRIPLE CONVENTION AT THE 
NATIONS CAPITAL, WERE ADDRESSES STRESSING 
“COOPERATION” BY DC. JONES AND H.H. KUHN, 
PRESIDENTS OF THE AMERICAN AND THE 
NATIONAL ASSOCIATIONS, RESPECTIVELY. 








UP THROUGH THE RANKS OF OFFICE BOY, MES- 
SENGER, BILL CLERK, CITY AND ROAD SALESMAN 
CAME W.W. TAYLOR. PRESIDENT, ARKANSAS 
MILL SUPPLY CO., PINE BLUFFS, ARKANSAS. . 
EMPLOYEES LIKED AND RESPECTED A MAGNIFYING-GLASS TEST PROVED THE 
HIM FOR HIS PRACTICAL UNDER- SUPERIORITY OF HIS LINE OF FILES AND OPEN- 
STANDING OF THEIR PROB- ED THE WAY FOR SALES OF A SHAPER. A SET 
LEMS. OF PIVIDING HEADS, BELTING AND A BELT- 
LACING MACHINE FOR TOM OXENHAM 
OF JAMES Mc GRAW, INC, RICHMOND. VA. 
GEORGE PUCHTA, PRESIDENT. 
THE QUEEN CITY SUPPLY CO., _s Ews ’ TE Wa Ss. 
pont po hy he THE TRIPLE CONVENTION UNANIMOUSLY ph e) 
ASSOCIATION. TOLD HOW VOTED TO REAPPOINT THE JOINT MER— G0) <3) 
THE THEN-CURRENT DE- CHANDISING COMMITTEE. &) 
PRESSION COULD BE MET APPOINTED VICE-CHAIRMAN OF THE JOINT 
BY FORGETTING EXPANSION, \% MERCHANDISING COMMITTEE AT THE TRIPLE 
PRACTISING MORE COOP- CONVENTION, J.L. PITTS OF THE BROWN-ROB- 
ERATION, AND SELLING ERTS HARDWARE € SUPPLY CO., ALEXANDRIA, 
ONLY AT A PROFIT. LA. WAS ALSO ELECTED PRESIDENT OF THE 
SOUTHERN HARDWARE JOBBERS ASSOCIATION 
2 AT THAT GROUPS MEETING.  ¢, 5) 
GEORGE "CK 
PUCHT, THE CONVENTIONS OFFICIAL CAMERA MAN WAS fy 
? 4 


H.D, NORTH OF THE FERRY CAP & SCREW CO., 
CLEVELAND. 





@ Human arms! The arms and hands of men working along 
the production lines in thousands of industrial plants! They 
are “arms of defense” as vital to our national security as 
arms in the military sense of the word. 

But. for efficiency these arms and hands need good tools 
plus proper direction — just as good soldiers need effective 
weapons plus proper training in handling them. 
aay In this great small-tool requisite, the world’s largest 
file re working ‘to’ meet defense industries’ heavy 
needs. And they LT Toren | qood files — up to the standard 
and uniformity which have enabled Nicholson for years to 
guarantee Twelve perfect files in every dozen. 

. . » Files to speed the arms that wield them... . Files 
with plenty of bite when there’s a lot of metal to be removed. 
..» Files with correct cut and an even cutting surface when 
smooth finish is required. . . . Files with the toughness and 
proper hardness for long serviceable life. . . . Files in every 
practical design and size to assure The right file for the job. 


Nicholson and Black Diamond brands are available through your mill-supply house. 
FREE TECHNICAL BULLETINS on special-purpose files for brass, aluminum, stainless 
steel, die and foundry castings, die-making, shear-tooth and lathe filing. Specify 
the ones you are interested in. 


NICHOLSON FILE CO. ¢ PROVIDENCE, R.1., U.S.A. 
“(Also Canadian Plant, Port Hope, Ont.) 
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Oph Farmer Dies, Head of 
Peden Iron & Steel Co. 


The many friends and associates of 
Oph Farmer, president and general 
manager of the Peden Iron & Steel Co.., 
Houston, Texas, were shocked by the 
announcement at the Triple Mill Sup- 
ply Convention of his untimely death on 
May 5. He had been a familiar figure 
at these annual gatherings for many 


years. Mr. Farmer, who was 49 at the 


time of his death. was a _ native of 
Georgia, but had made his home in 


Houston for the past thirteen years. 


os 4 4t* 


,* 
ae —— 


war PET? 





S. W. Gibb, sales manager of the Philadelphia Division of Yale & Towne gives J. C. Hansen 
(Hansen-Yorke) a check for his prize-winning entry in Y. & T.'s hoist-naming contest. Carl 
Hedner, manager of Yale hoist sales, and Earle Clapp, New York representative, watch 


presentation proceedings. 


J. C. Hansen Wins Prize for 
Naming New Y. & T. Hoist 


J. C. Hansen, sales manager of Han- 
sen-Yorke. Inc., distributors in New 
York City, won first prize in the contest 
conducted by Yale & Towne Mfg. Co. 
for a suitable name for its small elec- 
tric hoist, according to an announce- 


ment by S. W. Gibb, Y. & T. sales mgr. 
Mr. Hansen’s entry was “Midget King.” 


The contest was open to employees 
and salesmen of mill supply houses 
throughout the country. A total of 
5,367 submitted entries. 

“The unusual number of entries, to- 
gether with the high quality of names 
submitted, made the judges’ task ex- 
tremely difficult,” Mr. Gibb said. “Mr. 
Hansen’s entry contained not only all 
the essential qualifications listed in the 
contest rules, but went a step further 
and gave the new hoist a ‘family’ tradi- 
tion by tieing it in with our other hoists 

Cable King and Load King.” 


pyre > oorlenh 


center EE 


WR.C.DUNCAN CO-~ 


Alfred H. Stokes 
Passes Away 


Alfred H. Stokes, 81. for the last 37 
years a salesman with Beals. McCarthy 
& Rogers. Inc., Buffalo distributor, died 
May 19 at his home in Hamburg, N. Y. 
He had been in ill health during the 
last two years. 

A well known mill supply salesman in 
the Western New York territory, Mr. 
Stokes became associated with Beals. 
McCarthy & Rogers in 1904. He was 
seldom seen without a white carnation 
in his buttonhole. and his genial man- 
ner won for him a host of friends. 


New Plant For 
Hygrade Sylvania 


Ground will be broken for a new 
fluorescent lamp plant at Danvers, 
Mass.. according to an announcement 
made by Mr. F. J. Healy. vice president 

(Continued on page 82) 


R. C. Duncan Co., Minneapolis distributor, has just opened up a new branch across the river in St. Paul (address: 141 West Seventh St.). 
Russ Duncan, president, says it has been well stocked with new merchandise. 
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- STOP-WATCHES ? 


No. Building a HEWITT belt is not a “stop-watch” 
job. We're always making “time studies” —but 
keyed to the calendar, not to the clock. Wherever 
rubber products are used in industry we watch 
the intimate facts of operating performance,month 
after month, year after year—for the sole purpose 
of finding the means to longer life in service and 
more efficient performance. This has resulted in 
HEWITT distributors being the first to introduce 
many new and better types of belt and hose that 
are in general use today. The task will never be 
ended — for the lengthening of the interval be- 
tween installation and replacement is the meas- 
ure of progress at HEWITT. 


More and more of the men who buy for industry 
are recognizing the advantages of HEWITT “time- 


studied” hose and belt... products built by indus- 
trial rubber authorities whose entire efforts are 
devoted to making rubber serve industry better. 


The HEWITT distributor speaks with an authority 
based on our 82 years of specialized experience. 
Hewitt Rubber Corporation, Buffalo, N. Y. 


HOSE e CONVEYOR & TRANSMISSION BELTS ¢ PACKING 


Industry has made HEWITT its largest exclusive producer of industrial rubber goods 
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APROFITeunoincSERVICE 


ON BALL BEARINGS ano PILLOW BLOCKS 


Here's where 
craftsmen,-- mod 

ern equipment, and 
precision instruments 
produce the fine ball 
bearings available to 
American industry. 


W A Dependable Source of Supply.. 
Neor-by Factory Branch Distribution 


THERE’S A BRANCH NEAR YOU 
carrying a complete warehouse 
stock of Ball Bearings, Roller Bear- 
ings, and Pillow Blocks to meet 
your sales requirements. Make a 
note of the Ahlberg Branch near- 
est you—see list below— 











Worx the complete, quality line of (Cus) 
Pillow Blocks, Ball and Roller Bearings, and 
the staff of Bearing engineers working with 
you, you can easily rate “tops” for your terri- 
tory’s bearing business. Step out NOW—and 
sell the Ahlberg line—you'll find it profitable 
and a builder of good will. Be sure to re- 
member the Ahlberg Ground Bearing ex- 


change plan which saves ball bearing users V4 








an extra 40%. See page 94 of catalog 440 
for description of Ahlberg Ground Bearings. 




















BRANCHES 
AKRON CINCINNATI KANSAS CITY OMAHA 
ATLANTA CLEVELAND MEMPHIS PHILADELPHIA 
BALTIMORE COLUMBUS MILWAUKEE PITTSBURGH 
BOSTON DALLAS MINNEAPOLIS PROVIDENCE 
BUFFALO DENVER NEW ORLEANS ST. LOUIS 
CHICAGO DETROIT NEW YORK WASHINGTON, D.C. 





AHLBERG BEARING COMPANY 


facturers of (CUB) Master Bal! Bearings 


3026 West 4qth Street - - - Chicago, Ill. 
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F. H. Tarver, general manager, and John D. 
Robinson, president of the J. D. Robinson 
Co., Savannah distributor, lay plans to sup- 





ply the new shipyards which the Govern- 
ment is planning to build in Savannah. Hav- 
ing served the ship-building industries in the 
last war, Mr. Robinson is no novice in this 
| highly specialized field. 


| Detroit Ball Bearing Opens 
New Branch at Saginaw 


On March 31, president T. B. Moore 
and sales manager C. S. Ward of De- 
troit Ball Bearing Co. descended upon 
127 South Water St., Saginaw, Mich. 
Shears in hand they snipped the rib- 
bon formally opening the company’s 
third branch office to be dedicated 
within the past few years. Other 
branches are in Grand Rapids, Mich., 
and Toledo, Ohio. 

For many years the Saginaw area 
was covered from the company’s De- 
troit headquarters by C. S. Ward. 
However, since many customers in the 
territory extending from Saginaw 
County to the Straits are now engaged 
in important defense work, the com- 
pany opened the Saginaw headquar- 
ters in order to give these customers 
more rapid deliveries as well as the 
convenience of complete facilities and 
_ services of a local branch. 
| W. C. Thompson is the manager of 
'the Saginaw branch. He is a mechani- 
|cal engineer and has been with Detroit 
| Ball Bearing for over seven years, dur- 
ing which time he was made manager 
‘of the Grand Rapids branch when it 
opened on September 1, 1939. R. Tid- 
| erington is the assistant to Mr. Thomp- 
ison at the new branch. E. J. Moore 
succeeds Mr. Thompson as manager at 
|Grand Rapids and will be assisted by 
| R. Klein. 
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THIS 
GREEN 


BLADE 
SELLS! 


Here's a blade that moves fast out 
of stock and shows continued profits. 

First, it's easy to identify because 
of its all-over green metallic pro- 
tective finish (patented) with the 
clear marking of length and number 
of teeth. 

Second, it's easy to use because 
of its flexibility, sharpness, toughness 
and lasting qualities — it's guaran- 
teed not to break in use in a frame, 
its teeth will not strip, and it cuts 
like an "all hard". 


Third, it sells at no advance in 
price over ordinary blades. 


Your customers will like it — you'll 
find it easier to sell and fast on re- 
peat sales. 


STAR modern metal 
boxes are still the 
best and most con- 
venient method of 
blade packaging. 
They stock better and 
keep blades in good 
condition. Customers 
prefer the  metal- 


boxed blades. 


STAR Frames are 
made in four popular 
styles to sell at dif- 
ferent prices. They're 
strongly built, well 
balanced, finely fin- 
ished, and readily 
adjustable. Stock 
them with STAR 
blades. 


STAR blades come in Hand and Power types, 
and in Tungsten, “Moly” and High Speed 


Steels. 


CLEMSON BROS., INC. 
Middletown, N. Y. 
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Coombe Elected President 
of Wm. Powell Company 


JAMES COOMBE 


Mr. James Coombe recently was 
elected president of The Wm. Powell 
Company. With the exception of 214 
years, during which time he served 
over-seas as Captain in the First World 
War. he has been associated with the 
company since his graduation from 
Yale in 1910. 

The Wm. Powell Co. announced also 
the election of Mr. Harry H. Coombe. 
chairman of the board of directors and 
treasurer; Mr. George E. Weitkamp. 
first vice-president and __ secretary; 
David M. Forker, Oliver F. Cang, Wm. 
E. Heilig, and E. R. Noll, vice-presi- 
dents; and Wm. E. Minor, Jr., assistant 
to the president. 


Lamson & Sessions Co. Buys 
Sherman-Klove's Nut Dept. 


Lamson & Sessions Co., Cleveland, 
has purchased the machinery and stock 
of nuts and steel of the Semi-Finished 
Nut Department of the Sherman-Klove 
Co., according to J. F. Donahue, Lam- 
son’s vice president in charge of sales. 
The sale of this one department of the 
Sherman-Klove Co. does not affect the 
other departments of its business. 


E. C. Kruger Returns 
to Burhans & Black 


E. C. Kruger, who has been con- 
nected with the Warren Belting Co. for 
the past five years, has re-joined Bur- 
hans & Black, Inc., Syracuse (N.Y.) 
supply house he was connected with 
several years ago. Mr. Kruger is sell- 
ing industrials for Burhans & Black. 





New Seller to Industrial Plants — — 
Van Dorn’s Vackar Portable Electric 
Vacuum 


Cleaner 


Jobbers find it easy to demonstrate Vackar’s speed and 
smooth operation in cleaning inaccessible spots. 


ee industrial plant in your territory is a ripe 
prospect for Van Dorn’s New Vackar Vacuum Cleaner. 


Plants must be cleaned—and you can quickly demonstrate eed a ee Se 


‘ . P P Vackar cleans floors, 
that Vackar’s super-power will do the job faster, easier, better. walls and ceilings. 


Light weight, it easily 
A compact, self-contained unit that whisks dirt from floors, walls, — “tows by t e hose.” 
ceilings, bins and other parts of the plant. Picks up rivets, metal chips — : 
and similar material. Besides a powerful vacuum “pull,”” Wackar has a 
hurricane blowing action, with a wide variety of applications. Triple- 
size dust compartment inside unit—capacity 852 cu. inches. Mounted 
on ball-bearing casters, Vackar easily “tows by the hose.” Complete 
with attachments and 15 ft. hose. It’s a cinch to demonstrate Vackar’s 
extra power and speed in cleaning. So get your share of the sales Van 


Dorn’s New Vackar will create for you! Van Dorn Electric Tools, 717 


Joppa Road, Towson, Maryland. 


Vackar instantly whisks dirt from parts, shelves 


(DIV. OF BLACK & DECKER MFG. CO.) and tool bins—reduces plant dust hazards. 


THE “RED-HEADED” PORTABLE ELECTRIC TOOLS 
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There's New Business 
for you in 





No flaring, welding, soldering or threading 
Simple... Fast... Positive 
Unlimited applications in 


Hydraulic Lines 
Oiling Systems 
Water Lines 


Ermeto fittings are safe under high pressures and 
offer great resistance to effects of vibration. Will 
hold up beyond the burst strength of the tube itself. 


Steam Systems 
Gas and Fuel Lines 
Air Lines 


Write for samples and complete details. 


THE WEATHERHEAD COMPANY - 2tevecanv onto 
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and general manager of the Hygrade 
Sylvania Corp. 

The general contract for the new 
building has been awarded to the Austin 
Co. of Cleveland, a _nationally-known 
engineering and contracting company. 
It is planned to have the building fin- 


| ished and ready for occupancy in the 
| fall of this year. 


The building, which will cost approxi- 
mately one-half a million dollars, will 
have a structural steel frame with a 
brick exterior. It will be two stories 
high and will have about 100,000 square 


| feet of floor space. 


Changes at Haseltine 


After serving 40 years with J. E. 


| Haseltine & Co., Portland, Ore., most 


of the time as salesman, Roy Kirkley 
suddenly took it into his head to re- 
tire. To do this gracefully and not 
appear to be getting lazy, he bought 
himself a general merchandise store in 
a small Coast town where he is now 
storekeeper, Postmaster, ’n’everything. 
Haseltine took Jack Frezza out of the 
store and put him in Roy’s old terri- 
tory around Marshfield. 

Gilbert Anderson, who has _ been 
with the house several years, has been 
promoted to salesman in the Yakima 
and eastern Washington territory. Two 
new salesmen step in to fill Andy’s 
and Jack’s shoes in the store. One is 
Glen Warner, formerly of the La- 
Grand branch of Vasche-Sage, hard- 
ware and mill supply house of Baker. 
Ore. The other is Harry Smith, for- 
merly with the Honeyman Hardware 
Co. of Portland. 


Duff-Norton Man Dies 


Alex Anderson, district manager of 


| the Duff-Norton Mfg. Co. in the Middle 
West died on April 29. 








Visitors to Kelley-How-Thompson's recent 


| industrial show in Duluth were treated to this 
| attractive display of Spartan saws. 








FUER TAL INL eae 


THRIFTY TRANSMISSION EQUIPMENT 
T. B. y, 


SONS COMPANY 
CHAMBERSBURG, PA. 




















LONG LIFE 
LINE 





Proved and accepted as the 
quality line of power transmission 
equipment, WOOD'S Products 
win friends and influence power 
costs wherever used. 


Made by a manufacturer of 80 
years’ experience, WOOD'S 
Products have a “ready made” 
market . . . are promoted by lively, 
sales-pulling trade paper advertis- 
ing... are sold in protected ter- 
ritories at a very liberal profit to 
the dealer! 


Some good territories 
still open— investigate! 
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‘Shere’s move to 
POWELL QUALITY 


than meets the 
BUYER'S EYE! 


POWELL VALVES eal ah She 


THE WM. POWELL COMPANY & CINCINNATI, OHIO Product to See ALL 
Valves Easier to Sell 
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DID YOU EVER 

CONSIDER THE FINAL 

STEPS, IN THE MANUFACTURE 

OF A LARGE VALVE? It’s a Major 
Operation..and it’s treated as one at Powell! 





A large steel or alloy valve coming from the foundry 
represents countless hours of research, design and casting 
technique .. . but it still lacks the final machining and test- 
ing that will turn it into an efficient product well worthy 
of providing unexcelled service on your customer's lines. 
Undoubtedly, then, these two final operations are of vital 
importance ... it's a major part of any valve's manufac- 
ture, and Powell, accordingly, stresses these two phases. 


Take, for instance, the machine shop. Modern tools in the 
hands of skilled operators assure accurate fitting of parts 

. constant inspection and accurate gauging of parts 
insures proper fit in assembly . . . guarantees a pressure 
tight valve. Then, testing. Here's the proof of the pud- 
ding. Each valve is tested under pressures far exceeding 
its rated capacity. Each moving part is seen to work 
exactly as it should. Each completely assembled valve 
is again rechecked and inspected .. . then, and only then, 
is it approved for shipment . . . guaranteed to bring 
satisfactory performance to your buyers’ large lines 

. lines that can't be burdened with inefficient valves. 


So, in summing up the important operations that go 

into the building of a large valve, it can be seen that 

machining and testing stand near the top... that they 

a Photograph of the Finished are very necessary in assuring you that the phrase 
the Qualities that Make Powell quality, through and through" — can be truthfully ap- 
M Destindiite to Gaasnneel plied to Powell products to help sell prospects, to keep 
oe See P customers sold, and to bring you added sales from both. 
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ATLAS wcVirs 


—have more power on 
the job 

-are easier to handle 

—save users time 





TYPES FOR ALL NEEDS 
EACH TYPE MOST EFFICIENT 
FOR THE NEED 











THE LINE 
WITH WHICH TO BUILD 
A YEAR ROUND PROFIT- 
ABLE CAR MOVER 
BUSINESS 


Look at the circle below - 
within it you see the 
outstanding construc- 

tion that gives users 
COMPOUND 

LEVERAGE 


GUARANTEE 


All Atlas Car Movers are uncon- 
ditionally guaranteed against 


manufacturing defects. 


COMPOUND 
LEVERAGE 


Here you have exclusive Atlas 
construction that gets wide ap- 


APPLETON-ATLAS CAR MOVER CORPORATION 


2947 No. 30th St. MILWAUKEE, WIS. 


proval from users—it means that 
cars can be moved further per 
stroke with less effort—it means 
greater ease for the user. 


DURABLE 


Made throughout to last longest 
and to be most serviceable—the 
Atlas is light and compact— 
handles are made of finest wood 
for the purpose. 


PROTECTIVE 
DISTRIBUTOR POLICY 
Sold exclusively through respon- 
sible distributors who are fully 
protected. Our sales plan gives 
Mill Supply Men every incentive 
to get behind Atlas. 


ATLAS PERFECT 
SPURS 


The ATLAS PERFECT SPURS 
are made of the best steel ob- 
e- = heat treated property 





the 
strain os on them. They 
can be turned when necessary, 
thereby making use of all four 
edges and giving longer wear. 


Formerly Appleton Car Mover Co., Appleton, Wis. 
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NEW LINES 
faken on by 


Distributors 


RricHMAN-Crossy Co. oF MEMPHIS has 
taken on the line of industrial oil fil- 
ters made by Purolator Products, Inc. 


Water R. Carr Co., San FRANctsco, 
has added to his stock the Sterling 
Grinding Wheel line. 


INTERSTATE Macuinery & Suppry Co., 
OmaAHA, and the Empire MACHINERY 
& Supery Corp., Norrork, have 
taken on the Blackmer Pump line. 


Joun Fiocker & Co.. PittspurcH, has 
been appointed distributor of me- 
chanical rubber goods made by the 
Cincinnati Rubber Mfg. Co. 


Bronx Harpware & Suppiy Co., New 
York City, is now distributor for the 
Armstrong-Blum line of saw blades, 
the Dodge Mig. Corp. power trans- 
mission equipment, and the Watson- 
Standard paints. 


The following firms have recently been 
appointed distributors for the com- 
plete Hewitt line of rubber products: 
B. & S. Service & Suppriy Co., WELLSs- 
vittE. N. Y.; Epwarps & WALKER 
Co., PortLANp, Maine; Hart Inbus- 
TRIAL Suppty Co., OKLAHOMA Criry, 
OKLA.; INDUSTRIAL Equipment Co., 
SPRINGFIELD, Mo.; MAcuine Toor & 
Suppty Co., Tursa, OK ta.; Ricu- 
MOND Suppry Co., Aucusta, GA.; 
Russer & Surety Corp., Derrort, 
Micu.: Unton Sares Co., OLEAN, 
N. Y. 


QA 


R. 


The Southern Pump & Supply Co. is now 
housed in this attractive new building at 
902 Twiggs St., Tampa, Fla. L. A. Gabel, 
who founded the company 20 years ago, is 
general manager, and W. M. Gaillard is 
sales manager. 
















More Profit for you in | 


“MORE CUTS =| 
WITH NUCUTS”| 





When you sell NUCUT ‘‘Wavy Teeth’’ Performance, 


you are heading for a more attractive file business 


File-wise buyers are particular. They construction of coarse teeth and fine 
want more than just a “good” file. teeth arranged in wavy rows—a 
They demand a file that can turn out’ +©NUCUT removes more metal with each 
more work with less effort on one job stroke, and levels the surface at the 
after another. same time. Filing is faster, easier, 


A NUCUT File meets that demand to cleaner — in other words, more pro- 


the letter! Because of its patented ductive. This is just what your custo- 


a ” ° ° = - Ww Ss. 
Wavy Teeth” feature —a_ scientific mer wants 


Put “MORE CUTS WITH NUCUTS” to 
work for you and get set for a much 
bigger file business. Write today for 
complete details. 





HELLER BROTHERS COMPANY 


Newark, N. J. Newcomerstown, Ohio 


HELLER | \/\|) see 
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FAVA EN! 


How the leading Name 


IN HOLLOW SCREWS 
took the lead in 1910 








“SOMETHING NEW UNDER THE SUN” 


AllenPatentSafety Sat Screws 


Made from high-test steel bars, and 
Warranted to stand up to strenuous work. 
Note thickness of metal at the point. 


UL S. Patent June 7, 1910. 
SCREWS NOW READY FOR DELIVERY. 


Catalog and Testimonials Mailed Free. 
The Allen Manufacturing Co., Inc. 
“WE |'35 Sheldon St., HARTFORD, CONN., U.S. A. 











THE FIRST “"ALLEN”’ ADVERTISEMENT ~- 
(Appeared in the November, 1910 issue of MACHINERY) 


Y invention of the COLD- DRAWING pro- 
cess, Allen took the first advanced step in 
hollow screw manufacture. This process 
patented in 1910 added 30% to hollow 
screw STRENGTH. 

Each succeeding advance in hollow screws has been 
made through spectal-process developments originating 
with ALLEN or encompassed by the original ALLEN 
Patent. That’s why the name has been broadly applied 
to ALL hollow screws that are sold. And by the majority 
ot buyers, specifically applied to ALL HOLLOW SCREWS 
THEY HAVE ORDERED! 

Since 1910, sold only through the 
Mill Supply DISTRIBUTOR. 


HEX ze ACCESSORIES 
SOCKETED ag: FOR 
SCREWS DIEMAKERS 


THE ALLEN MANUFACTURING COMPANY 
HARTFORD, CONNECTICUT, U. S. A. 
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Personnel Shifts 
At Goodyear 


Butler Doolittle (left) 
L. J. Bornhofen 


6. G. Cartwright 


A three-way personnel shift in the 
sales and advertising division of the 
Goodyear Tire & Rubber Co., has been 
announced by Fred W. Climer. person- 
nel director. 

Butler Doolittle moves from the posi- 
tion of sales promotion manager, which 
he has held for the past two years, to 
manager of car and home supplies. a 
new post in the sales division. Mr. Doo- 
little has been with Goodyear since 1929 
when he started in the retail and com- 
mercial sales field in Washington, D. C. 

Lee J. Bornhofen, who has served the 
company as assistant manager of ad- 
vertising service for the past six years. 
will succeed Mr. Doolittle. while Galen 
G. Cartwright. who has supervised me- 
chanical goods, shoe products, flooring, 
Airfoam and Pliofilm advertising serv- 
ice, replaces Mr. Bornhofen. 

Mr. Bornhofen’s Goodyear experience 
dates back to 1914, when he was on 
truck tire sales in Chicago. Mr. Cart- 
wright joined Goodyear after three 
years in advertising for Westinghouse 
Electric Co., with whom he was asso- 
ciated after graduation from Colorado 
University. He has been with the or- 
ganization 12 years. all spent in adver- 
tising. 


Elastic Stop Nut 
Plant Enlarged 


To meet the increased demand for its 
line of self-locking nuts, the Elastic 
Stop Nut Corp. has doubled the floor 
space of its plant at Union, N. J. The 
original building was erected in 1940 
by the Austin Co., and has attracted 
attention by virtue of the fact that all 
of its steel construction is fastened with 
bolts and Elastic stop nuts, instead of 
rivets. 








WHAT EVERY GAUGE GLASS 
SALESMAN SHOULD KNOW 


ABOUT 
lnstallatio 


How About Installation ? 


When the engineer confronts you with that question, here is 
the answer. Many installation and service difficulties will be 
avoided if the following precautions are taken: 


ee, te ek th ee | 





1. Gauge Glass fittings must be held rigidly in true 
alignment so that they will not turn when packing 
nuts are tightened. 

2. The fittings should be provided with metal washers 
so that nuts can be tightened without twisting the 
packing and glass tube. 

3. Positive, though not excessive, clearance should be 
provided between the glass and packing nuts and 
bearing washers—and the glass should be short 
enough to allow for expansion. 

. Packing nuts should be tightened only enough to 
prevent leakage, but not so much that free expansion 
and contraction are hindered. 

. Rubber packings are satisfactory for low and medium 
pressure installations but metallic or asbestos pack- 
ings are desirable for high temperatures and pressures. 
Kither cylindrical or conical types of packings may 
be used. 


Other /mportant Sales Features 


1. Resistance to heat and cold . . . Because Glasses are available for all pressures up to 650 
of their low expansion coefficient, lbs. per square inch. 
Pyrex Gauge Glasses resist tem- 
perature. shocks that would instantly 
shatter ordinary glasses. 


Accuracy ... All tubing from which Pyrex 
and CorninG Gauge Glasses are made is 
machine drawn to uniform accuracy. 
Chemical Stability ... Pyrex Gauge 

Glasses resist the corrosive action of . Odd Lengths . . . Orders for odd lengths can be 
steam and remain clear and unclouded easily cut from standard stock glasses carried 
over long periods. by your supply house. 

Hardness . . . The hard, smooth surface 
resists abrasion and,scratching and con- 
tributes to permanent visibility. 


. Complete Line... These Gauge Glasses include: 
Pyrex Broad Red Line, Pyrex Red Line, 
Pyrex High Pressure, Pyrex Heavy Wall 

Working Pressures . . . Pyrex Gauge and CorninG Standard Gauge Glasses. 


Pyrex is a registered trade-mark and indicates manufacture by Corning Glass Works. 


[} ORNING 
: Glass Works 
bh Corning, New York 
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aa MANUFACTURER 


CUSTOMER 


Extra Long Life 
Malleable Iron Castings 
(Guaranteed Unbreakable) 
Easier Operation 
Positive Gripping 
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Consistent Profits 
Distributor Protection 
Prompt Service 
Complete Line 
Dependable Source 







REPLACEABLE 
TOOL STEEL 
JAW FACES 










STEEL BALL 
ENDS FORGED 
FROM HANDLE 
STOCK ITSELF 


LUBRICATING POSITIVE 
THRUST LOCKING 
BEARING SWIVEL 


BENCH PLATE 
MALLEABLE IRON 
CASTINGS 

GUARANTEED UNBREAKABLE 


SLEDGE 
TESTED 


The special features of design and construction shown 
above insure: 


. Additional working strength provided by the exclusive use of 
malleable iron castings which are absolutely guaranteed 
unbreakable. 


. Positive gripping efficiency insured by the design of our 
hardened tool steel jaw faces with full gripping surface which 
can be replaced if chipped or worn. 


. Maximum capacity, especially because of the additional 
clearance or depth of throat from the top of the jaws to the 
beam part of the vise. 


. Easier operation from the properly designed screw and nut 
parts as well as the self-lubricating thrust washer between 
the screw head and the front jaw casting of the vise. 


WORLD'S LARGEST MAKERS OF VISES 


THE COLUMBIAN VISE & MFG. CO. 


9015 Bessemer Ave., Cleveland, Ohio 
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Idema Holds Successful Show, 
Then Opens Trout Season 


Well after midnight on April 24, Ed 
H. Idema, president of Manufacturers 
Supply Co., Grand Rapids, Michigan, 
bid goodnight to the last guest at the 
| company’s second two-day annual in- 
| dustrial exhibit. Ed hustled home. got 
| a few hours rest and then, laden down 








Ed Idema (with jacket), president of the 
Manufacturers Supply Co., escorts a group 

| of customers through his company's indus- 
trial exhibit. 


with fishing gear, hastened off to open 

| officially the trout season on the White 
River. 

Attendance mark at this year’s show 

| soared well above the 750 registered at 








| The day after the Manufacturers Supply 

| Co.'s second industrial show was first day 
of the trout season. Ed Idema was up and 
out that morning to help open it. 


| 

| 

| 

Manufacturers Supply’s first industrial 

See held last year. Purchasing 
agents, plant superintendents, foremen 
and executives from some 85 firms came 

| to look over and try out equipment 
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SURE, THEY’RE “cool-running” — these 
Texrope V-belts... 


In fact, that’s one of the big reasons why 
Texrope is number one choice with so many 
buyers . . . why it’s today’s fastest selling 
drive . . . why it’s one of the “hottest” sales 


items you can handle! 

But this is not the only sales point Tex- 
rope has. Not by a million miles ~ 

For Texrope belts are “matched” into sets 
for even pulling, even wearing. True V-belt 
“wedge” design gives them top efficiencies 


(up to 98.9%). 





What’s more — Texrope Drives are the 
original and genuine V-belt Drives, and back 
of them is complete engineering cooperation 
by Allis-Chalmers. 


Too — there’s a full line of Texrope 
Drives for every drive purpose, in all sizes 
and types. They’re priced right . . . and 


there’s no waiting for delivery! 


Add all these sales points up... and you 
get a complete selling story ... a story that 
can’t be duplicated by any other drive line. 


For facts about a dealership, call the dis- 
trict office near you. Or write Allis-Chalmers, 
Milwaukee, Wisconsin. ioe 
Belts by B. F. Goodrich 


ALLIS-CHALMERS TEXROPE DRIVES 
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PROCESS 
INDUSTRIES 


AMMUNITION and EXPLOSIVES 
are made from liquids such as 
phenol, toluol, glycerine, oleum, 
acetone, ether, alcohol, brine, 
etc. 


BREWERIES and DISTILLERIES 
for the movement of mash, 
spent grains, wort, hop jack, 
vorlauf, hot and cold beer, 
yeast, high wine, alcohol, etc. 


BY-PRODUCT COKE OVENS and 
TAR DISTILLATION PLANTS 


for benzol, toluol, tars, oils, 
pitch, naphthalene, tarvia, as- 
phaltum. 


CERAMIC MANUFACTURERS 
use rotary pumps for handling 
clay slip and non-abrasive glaze 
solutions. 


CHEMICAL PLANTS 


for chemical solutions, milk of 
magnesia, syrups and other 
liquids of low, medium and high 
viscosity. 


FERTILIZER MAKERS 
use rotary pumps for tankage 
and blood. 

GELATINE, GLUE, SOAP 


are at some time in a flowing 
state as are the ingredients 
used—oils, lye, glycerine, brine 
hot wax, waste liquors, etc. 


PAINT and VARNISH MFRS. 


for linseed oil, lead pastes, 
colors, lacquer, varnishes, driers, 
thinners, creosote, turpentine, 
benzine, soy bean oil. 


ROOFING MATERIAL PLANTS 
need steam jacketed pumps for 
asphaltum, tar, tarvia and 
other viscous liquids. 


TANNERIES 
for tanning fluids, dyes, finishes. 









There is exactly the right 





Roper Rotary Pump for you to sell 
for practically every liquid handled in the 
Process Industries—more than that, when 
you sell a Roper you open the way to 
more Rotary Pump sales because Roper 
performance sells for you. Get after this 
big field. If you want sales help ask the 
experienced Roper man in your territory 
—he'll be glad to lend a hand and help 
you do a real profit job. . 


We have pumps standard fitted, 
bronze fitted and all bronze . . . capaci- 
ties from | to 1000 gallons per minute 

+ pressures up to 1000 lbs. . . . speeds 
from 1800 R.P.M. down . . . mountings 
and drives for every practical need... 
some models are steam jacketed. 


Write today for complete informa- 
tion on the opportunities for sales and 
profit that exists for you. 


po You KNOW 





GEO. D. ROPER CORP. 


Rockford, Illinois 


ee —— 


ROPER K>tz.. PUMPS 
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| attractively displayed by 25 manufac- 


turers. 

All details of the show were person- 
ally supervised by President Ed Idema. 
He was ably assisted by William Blom. 
Ray Coby. Henry Idema and others of 
the Grand Rapids staff. Members of 
the company’s Holland branch were also 
on hand both evenings. Some 30 factory 
representatives were present during the 
two-day exhibit to man the booths, and 
cooperate with the Manufacturers Sup- 
ply salesmen in demonstrating various 
equipment to customers. 

One of the highlights of the show 
was a small pamphlet handed to each 
incoming visitor. This leaflet listed the 
companies exhibiting and the type of 
product shown and then reminded the 
customer with the following ditty that 
Manufacturers Supply was in there 
fighting to fill their orders: 

Dear Customer: 

Keep your temper, gentle Sir, 

Writes the manufacturer, 

Though your goods are overdue. 

For a month or maybe two. 

We can’t help it, please don’t swear, 

Labor’s scarce and steel is rare. 

Can’t get chrome, can’t get dies, 

These are facts. we tell no lies. 

Harry’s drafted, so is Bill, 

All our work is now uphill. 

So your order, we're afraid, 

May be still a bit delayed. 

Still, you'll get it, don’t be vexed, 

Maybe this month, maybe nexet. 

Keep on hoping, don’t say die, 


We'll fill your order bye and bye. 


Seaman Elected Chairman Of 
Electric Hoist Association 


At the Twenty-fourth Annual Meet- 
ing of the Electric Hoist Manufacturers 
Association held in New York, in May, 
F. F. Seaman. general manager, Rob- 
bins & Myers. Inc.. Hoist and Crane 
Division, Springfield, Ohio, was elected 
chairman of the association, succeeding 
H. S. Strouse of Harnischfeger Corp. 
A. S. Watson, vice president, Detroit 
Hoist & Machine Co., Detreit, was 
elected vice-chairman. 


Kewaunee Wood Furniture Now 
Being Made in Adrian, Mich. 


Transfer of manufacturing depart- 
ments and general offices of the Wood 
Furniture Division of the Kewaunee 
Mfg. Co. from Kewaunee, Wis., to 
Adrian, Mich.. has just been announced 
by the company. This move consolidates 
both the wood and metal furniture divi- 
sions of the company at one point. The 
new wood working plant is housed in 
a new, ultra-modern factory equipped 
with newest types of machinery. 
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THIS SAFETY 


CROSBY 
WIREC LIP 


ROPE 


When you see the many impor- 
tant jobs for which the Genuine 
CROSBY Wire Rope Clip is used, 
you will know that users think 
very well of it and have great 
confidence in it. The Genuine 
CROSBY Clip has been the 
standard of safety for wire rope 
fastenings since 1883. Most of 
the large construction and in- 
dustrial installations since that 
time, which have involved the 
use of wire rope, have relied 
heavily on Genuine CROSBY 
Clips for safe fastenings. Many 
distributors made money on 
those CROSBY Clips. You can 
make money by becoming known 
as CROSBY Clip headquarters in 
your district. The Genuine 
CROSBY Clip and its great safety 
record are packed full of selling 
features. Its perfect gripping de- 
sign holds the rope securely 
without injuring the strands. 
Hot dip galvanizing insures per- 
fect rust protection. Users every- 
where say it is the cheapest clip 
because it is the safest. 


Smaller clip sizes packed in cartons — 
larger sizes in ——™ and kegs. 
Write today for information and a copy 
of our book, ‘With an Eye to Safety.” 


AMERICAN HOIST 
& DERRICK CO. 


cnicaco $7. PAUL, MINN. new vorx 


AMERICAN TERRY DERRICK CO SouTH KEagnY wy 





Blaw-Knox Names Nuttall 
Purchasing Agent 


Blaw-Knox Co. has announced the 
appointment of Walter Nuttall as gen- 
eral purchasing agent for the whole 
company, with offices in the Farmers 
Bank Building. Pittsburgh. Also an- 
nounced was the appointment of J. E. 
MeWilliams as Division Purchasing 
Agent of the Blaw-Knox Division, with 
offices to be located at Blawnox, Pa. 
Both Mr. Nuttall and Mr. McWilliams 
have been with the company for many 
years and are thoroughly conversant 
with industrial purchasing procedures. 


Commerce Bureau Turns 
To Defense Problems 


The National Conference of Business 
Paper Editors, meeting in Washington 
on May 23, were given the story of the 
recent reorganization of the Bureau of 
Foreign and Domestic Commerce and a 
glimpse of its plans for the future by 
Carroll Wilson, Director of the Bureau. 

“The reorganization of the Bureau.” 


said Mr. Wilson, “was made for ad- 
ministrative efficiency. changes in off- 


cial designations made in accordance 
with Department procedure did not 
change the functions of most of the 
personnel of the Bureau. Instead, 
closely related functions were grouped 
and an administrative officer appointed 
for each group. 

“Some functions of the Bureau arising 
from the nation’s overseas trade have 
been so curtailed by the effects of the 
war that they have become too unim- 
portant to keep going. New functions 
arising from the defense emergency are 
occupying much of the time 
given to foreign trade 


formerly 
by part of the 
Service to industry. 
except as curtailed or modified by war 


Bureau personnel. 


conditions. is being continued as usual. 

“In addition.” Mr. Wilson added. 
“the Bureau is studying the entire na- 
tional economic picture in a search for 
as many gaps in essential information 
as can be found. Where the missing 
data are important in the efficient con- 
duct of an industry the Bureau seeks to 
locate and assemble the 
formation. 


necessary in- 
This plan of operation has 
only been in effect for a short time and 
the Bureau plans to release details as 
fast as worthwhile results are achieved.” 

In the main, the added functions of 
the Bureau will largely concern domes- 
tic commerce and the inter-relation of 
foreign and domestic commerce in the 
economy of the nation. While this 
represents somewhat of a shift from the 
emphasis placed on foreign commerce in 
the past, it only reflects a similar shift 


in the operation of the nation’s com- 


™ mercial affairs. 
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MORE SAFETY 


TO 


AMERICAN 
STANDARD nore 


ROPE 


Blocks & Sheaves 


All the factors of block construc- 
tion that make for maximum 
safety, efficiency and reduced 
wire rope expense are found in 
the design of Standard Pattern 
AMERICAN Wire Rope Blocks. 
They meet all requirements of 
the average job where a medium 
weight, nodaeaae priced block 
is needed. 

Right now, with construction 
volume mounting rapidly and 
industry expanding, there are 
countless opportunities for the 
sale of these strong, dependable 
blocks. 

Diamond shell with plain 
hook, swivel hook or shackle; 
oval shell snatch blocks with 
swivel hooks. 


Standard Wire Rope Sheaves 


Designed for aver- 
age hoisting work, 
they are ampl 
strong for the pce 4 
they are designed 
to do. 

Write today and 
get all of the impor- 
tant facts on the 
Blocks and Sheaves 

find out how you 
can profit with 
them. 


AMERICAN HOIST 
& DERRICK CO. 
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8 quick Facts 
EVERY GOOD DEALER 
SHOULD KNOW ABOUT 


UF KIN 
“RED END” RULES 














Lest we forget—here is an interesting memento of the first World War. These workmen 
are seen loading on barges what Bob Page (Henry Walke Co., Norfolk) calls "the largest 
pure long fibre manila rope ever shipped in the Hampton Roads district. | believe further,” 
says Bob, "it is the largest rope that had, at that time, ever been shipped on the Atlantic 
seaboard." The rope was a Plymouth hauser, used for towing one of the large German 
boats from Norfolk, Va., to Belfast, Ireland. The boat had been interned in the Norfolk 
harbor and was taken over by the British after the war, then towed to Ireland. The rope is 
1800 feet in length and 14 inches in circumference. 








(1) Solid brass joints, rust-proof, 


. 
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I 
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of both sides. 
snow 








7INAW MICHIGAN . ° ork ty 


Formal opening of the new Themac plant of McGonegal Mfg. Co., East Rutherford, N. J. 
TAPES. RULES . PRECISION TOOLS was attended by many distributors and friends of E. S. McGonegal, president. Mr. Mc- 
“saa Gonegal is in the center with a flower in his buttonhole. 
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wy LAMPS? 


Every single one of your customers uses lamps. Fluo- 
rescent lamps are expanding the market by leaps and 
bounds — creating new volume and profit opportuni- 
ties for you. 


wHy GHAMPION Lames? 


Lamps are demand items but Champion Lamps are 
profit items to the mill supply house. The Champion 
sales policy is fitted to your needs, puts your salesmen 
in a favorable competitive position, assures volume at 
a profit. 











wuy not NOW? 


The Champion name and what it stands for is being 
presented to every worth while customer and pros- 
pect in your territory every month. Why not get the 
story on Champion sales and profit possibilities as it 
applies to your business and your territory now. 


CHAMPION LAMP WORKS 
LYNN - - - MASSACHUSETTS 








LAMP WORKS 
Lynn. Mass 
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Safety and time-saving 
FEATURES 


top—perfect safety with minimum 
room for parallels. center—knocked 
down for conventional use. bottom— 
ample clearance for guide posts on 
die set. 


—A NEW Idea that opens up a 
wide and timely market 


This universal parallel unit eliminates makeshift 
methods of supporting dies, jigs, etc. while drill- 
ing, counterboring, tapping, milling or grinding— 
only two thumb screws to manipulate for quick 
adjustment to any desired size—standard height 
of parallels is 7 inches—adjustment spread up to 
20 inches—High grade steel hardened and ground 
to close tolerances to assure accuracy—sturdy 
yet light to handle and move. 


This is a timely seller—only $17.50— 
every plant, large or small, needs and 
ee will want this ACRO DIE CRADLE. 
ge? There's a substantial margin in it for 


ACRO you. Write for complete details. 
<=>? ACRO TOOL & DIE WORKS 


har ae 


2815 W. Montrose Ave. Chicago, Ill. 
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Oscar Iber Explains 
The Golden Rule 


So many members of the National 
Association who attended the Triple 
Mill Supply Convention in Chicago this 
May have since queried Oscar Iber (0. 
Iber Co., Chicago), chairman of the 
membership committee, about how to 
obtain the “Golden Rule” that he pre- 
pared the following statement: 


“Last year the membership committee 
of the National decided that any mem 
ber who spent time and effort encour- 
aging the growth of the association by 
seeking out and sponsoring a new mem- 
ber, should be entitled to a suitable 
reward. The committee selected a 
handy, pocket-size, gold-plated rule. 
Engraved on it are the name of the 
association, the words ‘Golden Rule 
Member’ and the quotation ‘Every man 
owes some of his time to the upbuilding 
of the profession to which he belongs.’ 

“This token reward for diligently 
promoting the interests of the associa- 
tion during 1940 resulted in 26 new 
members. 

“At the request of H. V. Waterman 
(Hendrie & Bolthoff Mfg. & Supply Co.. 
Denver). newly-elected National presi- 
dent. I have again taken over the post 
of Chairman of the Membership Com- 
mittee. And the committee has agreed 
to continue the policy of awarding 
these Golden Rules. In order to acquire 
one, simply seek out an eligible indus- 
trial distributor in your territory and 
encourage him to seek a membership. 
If, upon investigation of the committee, 
your selectee meets the Association’s 
qualifications, you, as sponsor, will re- 
ceive a ‘Golden Rule’ from the com- 
mittee chairman. Let’s make 1941 a 
bumper year.” 


Ten thousand pairs of fireproof asbestos 
gloves for the heroic firemen of bomb- 
devastated London are being manufactured 
in the Johns-Manville plants at Manville, 
N. J., and Asbestos, Quebec. While as- 
bestos gloves constitute only one of the thou- 
sands of items needed in war time, they are 
extremely valuable in combating the destruc- 
tion caused by blazing fire bombs. In the 
picture, one of the girls at the Manville 
plant goes all the way in a “thumbs up” for 
Britain's brave fire fighters. 
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The right belt for 
every drive in your plan 


Come to Gilmer for the 
your power transmissic 
neers will hel] 
belt for ea 
belt 


economical answer 
m” problems. 


lo 
Gilmer engi- 


P you de 
> Select the best 


Sign drives 
ch Purpose 
“quirements, Let us 


op to bottom! Write 


> and survey 
‘ ey vo . 
- Jour complete 


belt your pl 


ant fror 
Us today, = 


mov BELT SELECTOR 


Supplement 


BELT RECOMMENDED 


| 
PLANT APPLICATION | 


Gilmer Streamliner 


Where endless V-Belts are impractical because 
V-Belting 


of obstructions. 
Gilmer Round 


Round belt drives—mule, serpentine, quarter- 
Endless Belts 


turn spindle, cross-drive—on small machinery. 


Gilmer Standard 


General flat pulley service where low first cost 
Cut Edge Belting 


is main consideration. 


Gilmer Cotton Web 


Special fabric belts, for special flat drives and 
and Duck Belts 


light conveyor applications. 


Besides the general applications illustrated and described 
above, Gilmer specializes in manufacturing belts and belting 
for specifie industrial uses such as Planer, Spinner, Cone, 
Gainer. Tube-Winder, Stemming-Machine, Sander 
Belts. Oil resistant construction can be furnished on 
most of these belts. The Gilmer Engineering Depart- 


ment will gladly make recommendations. 








































Stanley Chairmas Honored 


For 50 Years of Service | REAL SELLING HELP FOR YOU 








C. F. BENNETT 


Clarence F. Bennett, chairman of the 
board of directors of the Stanley 
Works, was feted by company officials 
and old friends of New Britain, Conn.., 
in a dinner held at the Shuttle Meadow 
Club on May 14 to celebrate his 50 
years of service with the company. 

In 1891 Mr. Bennett, then a young 
man of nineteen years. became an em- 
ployee in the shipping room at the Stan- 
ley Works. Before long he joined the 
production department and, at the early 
age of 25, was made production super- 
intendent. Within a few years he be- HIS new 200 page MIDWEST Catalog No. 17 is the 
came assistant general superintendent leaner Just off the press, its 
precision metal cutting tools and engineering material 
will prove a real help to you in solving and supply- 
ing your customers metal cutting requirements. 





and then general superintendent. In | 
1912 he became a director of the com- 
pany and four years later he was elected 
second vice-president. and in 1918 he 
became first vice-president. 

In February. 1923. Mr. Bennett be- 
came president of the Stanley Works 
- and held that position until March of 
this year when R. E. Pritchard suc- 
ceeded him as president. and Mr. Ben- 
nett became chairman of the board of 
directors. 


FREE copy is available to any distributor execu- 

tive or salesman. This valuable book will add 
greatly to your ability to adequately serve your cus- 
tomers cutting tool needs and to establish yourselves 
as headquarters for fine tools. Don't delay—write 
today. 


Br. Bennett is intensely interested in 
the affairs of his employees, and in civic 
matters. He is at present leading a cam- f MIDWEST TOOL & MFG. Co. 
paign to raise $700,000 for the New 2375 W. JEFFERSON DETROIT, MICH. 
b Britain General Hospital. of which he 
has been president for many years. 
This. as well as his connection as Di- 





rector in several manufacturing com- | 
panies and banks, all indicate the 
respect in which he is held in this com- 
munity. 

In 1940 the New Britain Press Club 
dedicated its sixth annual dinner, at- 
tended by 250 representative citizens. 


J ae METAL CUTTING TOOLS 


END MILLS © SLEEVES © COUNTERBORES © DRILLS © SPECIAL TOOLS 
REAMERS © WILLING CUTTERS © FORM TOOLS © CARBIDE TIPPED TOOLS © ADJUSTABLE HOLDERS 









in recognition of Mr. Bennett's achieve- 
ment in leading the successful revival 
of the Community Chest. 
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HELP YOUR CUSTOMERS 
INCREASE PRODUCTION 


Properly dressed grinding wheels will give your customers 
increased production and accuracy and only from the complete 
Desmond line can you secure the proper dresser for all of your 
customers wheel dressing requirements. 


Write for copy of our new catalog, catalog sheets and 
envelope stuffers and start to secure your share of this dresser 
and cutter business in your territory. 


DRESSERS and CUTTERS 























Desmond-Huntington Dressers and Caltre.naye been this 
country’s standard for 35 years 












Desmond Diamo-Carbo Dresser 
The Best All Around Tool Room Dresser 


Desmond Heavy 

Duty Dresser for 
large and high speed 
wheels. 






Desmond-Hex Dresser 
Most durable dresser made. 


SIMPLEX 


Steel Slide 


VISES 





Simplex PRODUCTION Vise Simplex Drill Press & Milling Machine Vise 


Simplex Vises are made in a full line of Machinists’, 
Combination Pipe, Welders’, Production, Filers’ and Drill Press 
& Milling Machine types. The exclusive solid steel slide makes 
them stronger and more serviceable. Write for literature. 


THE DESMOND-STEPHAN MFG. CO. 
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Nelson Outlines Objectives 
Of O.P.M. Purchasing 


Addressing the convention of the 
National Association of Purchasing 
Agents, on May 28 in Chicago, Donald 
M. Nelson, Director of Purchases, Of- 
fice of Production Management, ex- 
plained the functions and purposes of 
his office in the defense program. 

“The Purchasing Division of the 
O.P.M. does no actual purchasing.” 
Mr. Nelson said at the outset. “All 
of the buying under the defense pro- 
gram is done by the Army and Navy. 
Our organization is there to give these 
services the best advice and most 
effective that they can possibly be 
given. Contrary to some uninformed 
critics, the Army and Navy have an 
outstanding procurement personnel.” 
he declared, “and when this job is 
over, those officers will be entitled to 
the greater part of the credit.” 

In setting up the O.P.M.’s Division 
of Purchases, the speaker said there 
were three primary objectives: 

“First and foremost. of course, is the 
job of helping the Army and the Navy 
get what they want when they want 
it. In any defense program that must 
come first; the very essence of such a 
program is, of course, the getting of 


‘am adequate supply of materials of 


proper quality in the shortest possible 
space of time. 

“Second, we try to make available to 
the Army and Navy the skill and 
knowledge which commercial purchas- 
ing agents have acquired in the mat- 
ter of seeing to it that goods are bought 
at the lowest possible cost consistent 
with a reasonable profit to the manu- 
facturer, and consistent also with the 
getting of the goods when they are 
wanted.” 

This is important, he believes, be- 
cause the price the Government pays 
for the things it buys will in many 
instances determine the price the con- 
sumer pays. If the Government pays 
more than it needs to, the consumer 
presently will pay more than he needs 
to. Poorly handled Government buy- 
ing, in other words, could very easily 
start a general price spiral whose 
effects would be disastrous. 

“If the Government should follow 
the line of least resistance and pay 
any price at all, just so that it got its 
orders placed promptly, the men who 
produce and sell things would very 
naturally conclude that some increases 
were in order,” Mr. Nelson asserted. 
“Hence to buy economically and with 
the utmost possible skill and cool- 
ness must be one of the most im- 
portant considerations in the conduct 
of this defense program. 

“Our third objective is to attempt 
to aid the Army and Navy in making, 























TODAY'S HIGH SPEED PRODUCTION DEMANDS 
SMALL, LIGHT THOR U14 %” DRILLS! 


You’ve got to sell speed today! Obsolete. inefficient drilling 
methods . . . bulky, heavy, and hard to handle drills simply 
have no market! So sell the fast, modern way to drill — with 
Thor U14 type 4” Portable Electric Drills! 


Here are drills specifically engineered for today’s high 
speed production schedules. Drills so trim and compact, so 
light in weight they can be operated accurately with but 
one hand, And yet so powerful they stand up under con- 
tinuous operation without strain or let down. 


Thor U14 *4” Drills have proved their ability to speed 
production on practically every type of industrial applica- 
tion — from tiny switches to giant airplanes. This amazing 
versatility is possible because there are 36 different models 

- in motor sizes, speeds, switch styles, and right angle 
models to suit every job! 


BOSTON MILWAUKEE SAN FRANCISCO E . 
BUFFALO NEW YORK SEATTLE lightness and smallness of the U14 drills. 
PORTABLE CLEVELAND PHILADELPHIA TORONTO Write your nearest Thor branch office for 
DENVER PITTSBURGH LONDON ‘etails. 
POWER TOOLS DETROIT ST. LOUIS ons 





Are you still trying to sell... 








LOOK AT THE RANGE! 
OF THOR 14" DRILLS 








INDEPENDENT PNEUMATIC TOOL COMPANY 


600 W JACKSON BtVD. CHICAGO.ILL 





BIRMINGHAM LOS ANGELES SALT LAKE CITY 


36 Different Models 
3 Different Motor Sizes 
5 Different Speeds 
3 Switch Styles 
3 Right Angle Tools 


HAVE YOU HEARD? 


There’s a brand new addition to the Thor 
lineup of U14 type drills! It’s powered for 





heavy production work, but retains the 
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Middletown, 


NBREAKABLE 


V ICTOR SPECIAL FLEXIBLE 





a Different made | 
y 





in Every way 








No matter how you check the features 
of the New VICTOR Unbreakable 
Special Flexible Blade, you will find it 
is different in every way—and a better 
all-round blade, too. 


It's more flexible, being made of a 
new steel with improved heat-treat- 
ment. It's guaranteed not to break in 
use in a frame. It's sharper and 
tougher, with teeth that will not strip 
yet it cuts like an "all hard."" The all- 
over black metallic protective finish 
(patented); with clear identification 
markings in yellow, is another out- 
standing improvement. Yet it sells at 
no advance in price. 


Your customers will want this new 
blade—over and over again. It's 


faster sales will produce greater 
profits. 


The VICTOR 
modern metal 
boxes still at- 
tract atten- 
tion and find 
favor with all 
blade users. 


VICTOR Frames are 
made in four popu- 
lar styles — strongly 
built, finely finished 
and perfectly bal- 
anced. Stock them 
with your VICTOR 
blades. 


VICTOR Blades cover 
every metal cutting 
need—hand and power, 
Tungsten, "Moly," and 
High Speed Steel. 


VICTOR SAW WORKS, 
Middletown, N. Y. 
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their purchases in such a way that 
there is no more disturbance to the 
domestic economy than is absolutely 
necessary. This again is extremely 
‘mportant, because this program is so 
prodigious that the mere execution of 
it could bring vast and unwelcome 
changes to our whole national life if we 
handled it poorly.” 


Schlafer Employees Honor 
Their Chief, A. A. Wettengel 





A. A. WETTENGEL 


For his 50 years with the Schlafe: 
Supply Co., Albert A. Wettengel, presi- 
dent, was toasted by a group of 60 em- 
ployees and firm members of that 
Appleton (Wise.) distributer with a 
banquet in his honor, April 23, in the 
Knights of Pythias Hall. 

As a token of their regard, employees 
gave Mr. Wettengel an engraved gold 
watch, and a book of over 150 letters 
of congratulations from customers and 
manufacturers with whom Mr. Wetten- 
gel has been dealing for many years. 
\ souvenir newspaper. printed on gold 
paper, was distributed at the banquet. 

It was 50 years before. to the day. 
that Mr. Wettengel started with the 
firm (then known as Schlafer, Barrett 
and Tesch) in the capacity of book- 
keeper. While the business then con- 
sisted mainly of hand craft tools for 
hewing out homesteads, a few kitchen 
necessities. logging and river supplies. 
these items formed the basis for the 
company’s present hardware and indus- 
trial supply business. 

When the paper mill industry sprang 
up in the Fox River valley. Mr. Wetten- 
gel schooled himself in the needs of the 
mills which, in return for his expert 
knowledge of their requirements, di- 
rected a volume of business to him 
which enabled him to create a large 
mill supply activity. Mr. Wettengel is 
today regarded as an outstanding au- 
therity in paper mill supplies. 


























occ CAN 
SELL THESE FITTINGS TOO! 


R some months we have been calling the attention of Mill Supply 

Houses to the opportunities for the sale of brass fittings for connecting 
up copper, brass, aluminum and steel tubing. That we have not exag- 
gerated these opportunities is shown by the increase in the number of 
Jobbers who are now handling Imperial fittings. 


These houses have put in a small stock of Imperial Compression, 
S.A.E. Flare, High-Duty, and Inverted Flare Fittings as well as Brass 
Pipe Fittings and shut-off and drain cocks. 


We believe that you can sell these fittings too. A stock that will enable 
you to handle almost any requirement is not costly and the margin of 
profit is good. You can build up a surprising volume of fitting business 
for maintenance work and, in many cases, for resale, where the fittings 
go into a finished product. 


Why not check up on the possibilities of fitting sales in your territory 
and then write for complete details on an Imperial cabinet stock. 


IMPERIAL BRASS MFG. CO., 511 S. Racine Ave., Chicago 


IMPERIAL 
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YOU CAN SELL 


IMPERIAL BRASS 
FITTINGS FOR USE ON: 





GAS STOVES 


a 


OIL, WATER AND . 
GAS TANKS 


STATIONARY 
ENGINES 
a 





. MACHINE TOOLS 














(“You can ae 


bank on 


FAIRBANKS’ 
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It's Repeat 
Orders that 
Count! 


And you get repeat orders in full measure 


when you sell Fairbanks Valves, for they 


“make good” with the most critical customers. 


Hundreds of concerns have standardized on 


Fairbanks Valves for up to half a century. 


They’re easy to sell to new customers, too, 


7 


because “quality 


is written all over them. 


And we back up our distributors with extensive 


advertising and sales promo- 
tion campaigns, in addition 
to giving them the assistance 


of our salesmen. 


Fairbanks gives you a com- 
plete line of standard and 
renewable bronze and iron 
valves—over 3,000 different 
types and sizes for pressures 
from 125 to 350 Ibs. Quick 


shipment can be made from 


our large factory stock. 


It’s a good line to tie up to. 
Why not get full particulars 


about our exclusive represen- 


tation franchise. 


| 
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Fig. 0417 
150 Ibs. Steam 


Pressure 


THE FAIRBANKS COMPANY 


19 East 4th Street 


New York, N. Y. 


Valves, Dart Unions, Hand Trucks and Wheelbarrows 


Boston, Mass.; Pittsburgh, Pa.—Distributors in Principal Cities 


Factories: Binghamton, N. Y., Rome, Ga, 


Fairbanks 


Standard 





and Renewable Valves 
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First shovelful of dirt being removed from 
site of Armstrong-Bray & Co. plant at 
Northwest Highway and Menard Avenue, 


Chicago. When completed, new plant will 
be a modern, one-story factory building 
with approximately 12,000 sq. ft. of floor 
space. Attending the ceremonies were, left 
to right: Paul Armstrong, president Horace 
Armstrong (at controls of shovel with Paul 
Armstrong, Jr.), Albright Bray (vice-presi- 
dent) and Lennox Armstrong. 





~~ 


New Catalog For Baldwin 


In preparing to render a more effi- 
cient and all-round “service. to cus- 
tomers, Baldwin Supply Co.;Charles- 
ton, W. Va., began early this year to 
compile a new 728-page catalog, in co- 
operation with Weinberg & McKee. 

Issued early in April, Baldwin’s new 
sales weapon is already garnering a 
full share of the increased orders for 
mill, mine and industrial supplies in 
the territory. Catalog has an attractive 
silver and blue cover with all high 
speed prices in red and action photo- 
graphs to illustrate much of the equip- 
ment. Illustrated marginal indexes are 
used to assist buyer in locating quickly 
various departments in the book. 





M. N. Thackaberry of Los Angeles does an 
extensive business in portable tools, ma- 
chine tools, wood working equipment and 


the supplies that go with them. This re- 
quires a good sized organization. Left to 
right: Fred Kenney, Lester Smith and Ed. 
Jelm, shop; Larry Tribe, floor man; M. N. 
Thackaberry, owner; June Wohlfarth, ste- 
nographer; Frank Westall, customer; and R. 
G. Spangler, office manager. Four outside 
salesmen are employed—Stanley Anderson, 
Homan Baxter, C. E. Gray and Joe Warner. 























Keystone Anti-Friction Bearing Grease 


IS EASY 10 SELL... 


SPECIALIZED 
LUBRICANTS 


KEYSTONE 


ANTI-FRICTION BEARING GREASES 





‘ 


” Quientend to save 10% 





? actually saves one user 85%! 


Keystone Specialized Lubricants are guaranteed to save the user at least 
10% on his present lubrication costs. In selling Keystone Specialized 
Lubricants, you have a guarantee that appeals to every customer, and a 
line of lubricants that outperforms the guarantee. 


Keystone Anti-Friction Bearing Grease, for instance, was recently applied 
on the roller bearings of a heavily loaded 50 h.p. motor to replace a com- 
petitive grease which had been applied once a day but failed to keep the 
bearings from running hot. 


With the Keystone Anti-Friction Bearing Grease, the motor’s bearings 
now run cool, and grease is applied only once every two weeks, The cooler 
bearings will last longer, and this customer also profits by cutting his 
lubricant cost 85%, his maintenance expense over 90%! 


AN ALL-’ROUND GREASE FOR DRY CONDITIONS — Keystone Ball 
and Roller Bearing Grease No. 44 is ideal for most lubricating requirements, 
including high speed ball or roller bearings in motors, fans, blowers, pumps. 
dryers, ironers, turbine valve gears, vibratory screens, electric tools and 
other equipment. No. 44 Grease has a melting point of 350°F. and zero 
cold test... resisting breakdown in summer and permitting easy starting 
in winter service. Its unusually high oil content assures rapid lubricating 
effect and low starting and running torque. Its density is soft enough to 
follow the balls or rollers, but this Keystone Grease will not liquefy nor 
leak from bearings in the most severe service. 


A WATER -REPELLENT GREASE FOR MOIST CONDITIONS — 
Keystone Ball and Roller Bearing Grease No. 84 is a water-resistant lubricant 
with a melting point of 390°F. and cold test of minus 40°F. It has an un- 
usually unctuous consistency and is excellent for aeronautical equipment 
or wherever a wide temperature range and moist or alternately wet and 
dry conditions prevail. 


For expert help in selling Keystone products, call in a Keystone Lubrica- 
tion Engineer. He'll be glad to help you win more customers. 


The Keystone Distributor in YOUR locality will gladly cooperate with 
you in making Keystone Lubricants available to your customers. 


KEYSTONE LUBRICATING COMPANY 
21st, Clearfield & Lippincott Streets, Philadelphia, Pa. 
Makers of Specialized Lubricants Since 1884 
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‘Stanley Tools; 


FOR INDUSTRY 


Free in reasonable quantities with 
your imprint . . . handy as a ‘phone 
book when your customers want 
tools . . . that’s the new catalog of 
Stanley Tools for Industry. Clearly 
indexed for easy use. See that the 
plants you serve have a copy. And 
see that they use — 


STANLEY 
COLD CHISELS 
AND PUNCHES 


A typical complete line. Made of 
Electric Furnace Chrome Vana- 
dium Alloy Steel, these tough tools 
will stand up under the hardest 
work. Get a trial order . . the repeat 
orders will take care of themselves. 





STANLEY TOOLS 


DIVISION OF THE STANLEY WORKS 
NEW BRITAIN, CONN. 
THE TOOL BOK OF THE WORLD 
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Sells Screw Conveyors to 
Cotton Gins and Wineries 


Since taking on a new line of mate- 
rials handling and power transmission 
equipment, the Pacific Mill & Mine Sup- 
ply Co. of Los Angeles has substantially 





Duane Folsom, president of Pacific Mill & 
Mine Supply Co., has stimulated sales by 
adding power transmission and materials 
handling equipment. 


increased its sales volume to cotton gins 
(Central California is becoming an ex- 
tensive cotton raising district), and to 
wineries. ranches and the regular indus- 





A wide variety of small parts for California 
cotton gins is carried in stock at Fresno by 
Pacific Mill & Mine Supply Co. 


trial customers. according to Duane 
Folsom, president of the firm. 

The line (manufactured by Conti- 
nental Gin Co. of Birmingham) was 



























Our Response to 
NATIONAL DEFENSE 











JACOBS 
CHUCKS 







-the National Standard 1941 
PRODUCTION 


ESTIMATED 





por National Defense 


1940 


PRODUCTION 
1939 


PRODUCTION 
1938 


PRODUCTION 


THE JACOBS MANUFACTURING COMPANY 
HARTFORD CONNECTICUT 
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| originally developed for cotton gins, and 
only recently has been augmented to 
meet general industrial applications. 
To carry a full stock, the distributor 
recently built a new warehouse in con- 
| nection with the Fresno branch office, 
with a spur track to bring in shipments 
in carloads. Stock is also carried at the 
| San Francisco branch. 
Leading product in the line is the 





BRISTO MULTIPLE-SPLINE SCREW 
BUILDS BUSINESS THAT CAN’T BE 
SHAKEN LOOSE 


Only Bristol makes the multiple-spline socket screw 
that holds fast under vibration — far tighter than ordinary 
hex screws — yet can be easily removed. 















For many types of product this screw is the only one 
that meets all requirements, and it costs your customer no 
more than hex screws. Since there is no competing product, 
your customers will stick with you. (If you are not a Bristol 
distributor, perhaps yours is one of the territories still open. 
Wire us, collect.) 













Locks tightly with wrench... 
won't round or break . . . easily 
removable without damage. 





Screw type conveyors are a popular item 
with the cotton gins, wineries and ranches 
of Central California. This is only a sample 
of Pacific Mill & Mine Supply's warehouse 
stock. 


“Helicoid” screw type conveyor which is 
widely used by cotton gin and cotton 
seed meal mills, Mr. Folsom says, al- 
though wineries also use this class 
of equipment for handling pumice 
Ranches, too, use the equipment, one 
recently having purchased a $7000 in- 
stallation. 





Bristol’s Belt Lacing gives you a wide profit margin —_ 
and the market is growing fast. 


You'll find an increasing demand for this belt lacing 
because it saves so much time. Using a hammer and a piece 
of soft wood, a man can join a conveyor belt or make emer- 
gency repairs — in no time. 


United Service Organization 


T. W. Lewis, president of Lewis Sup- 
ply Co., is Tennessee state chairman 
for the United Service Organization. 
Plans for Tennessee’s participation in 
the national program to finance service 
clubs for the Army, Navy and defense 
industry areas were discussed when 
delegates from the U. S. O. met in 
Nashville on May 15. Tennessee has 


STOL COMPANY 
been assigned a quota of $127,000 
MILL SUPPLY DIVISION Waterbury, Conn.¢ toward the national goal of $10,765,000 


needed to operate the various clubs. 


Write us to find out howmuch 
nae | you can make on 
Bristol’s Belt Lacing during 
the current “rush.” Address 
126 Bristol Road, Waterbury, 
Connecticut. 
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EARINGS you CAN GET... 


EARINGS you CAN Usk f 


@ All Bunting Standardized 
Bronze Bearings and Bear- 
ing Bronze Bars are made 
from Bunting No. 72 (SAE 
660) alloy, developed by 
Bunting metallurgists to pro- 
vide a completely satisfac- 
tory general purpose bearing 
metal. Absolute control of all 
foundry processes assures 
the maximum of desirable 
qualities in each and every 
bearing. 

















@ Bunting Bearing Bronze 
Tubular and Solid Bars are 
completely machined I.D., 
O.D. and ends with adequate 
allowance for finishing, only 
ei’ or ;"' cut is necessary 
depending on the size of the 
bar. The size of the bar is 
stamped in the metal from 
end to end. Every piece how- 
ever small shows the size. 





@ Today your customers expect to 
wait, however reluctantly, for many 
things ordinarily plentiful in your 
large and varied stock. 


But they do not expect to wait 
for Bunting Bearings. Bunting 
national advertising is sending 
them to you for bronze bearings 
and bars in constant, daily demand. 
Bunting resources and responsi- 
bility are keeping the stock bins 
filled in leading wholesale houses 
all over America. The Bunting 
Brass & Bronze Company, Toledo, 
Ohio. Warehouses in All Principal 
Cities. 





@ This catalog is a first line of defense 
against shut-downs in many a plant 
today. Ask for the copies you need. 


+ BEARINGS 
ZE BUSHINGS 
— gms: BABBITT METALS 


PRECISION BRONZE BA 
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Exclusive Design 
Means 
Extra Profits 


Today's high-speed production makes 
Shafer Concavex Self-Aligning Roller 
Bearing Units more necessary than 
ever before. Shaft deflection and mis- 
alignment does not alter the high 
load-carrying capacity of combined 
radial-thrust loads in these sturdy 
mounted units. 

Backed by engineering depart- 
ment service and hard-hitting adver- 
tising in leading industrial magazines. 
Send for Catalog No. 15, which de- 
scribes fully the Shafer Concavex 
Self-Aligning Roller Bearing and Units. 


Illustrated above: Standard Duty 
Pillow Block—Normal Duty Flange 
Unit—Normal Duty Cartridge Unit. 


SHAFER BEARING CORPORATION 
35 E. Wacker Drive, Chicago, Illinois 





110 


o Sa, 
JRTHINGTON i 
PUMP 1S 
AND — 
ACHINERY 


Sd 


a Ce 
| * AGENTS 


a LINK 
= BELTC: 
Elevating & Convey 
MACHINER 


(oe Conte 


- 
ob 





In Tampa, Cameron & Barkley's softball team has made a name for itself in the local league 
this spring. Says Glen Jennings, Cameron & Barkley manager in Tampa, “These boys show 
the same teamwork and speed on the diamond as they do in the mill supply business." 


Pulver Acquires Property 
For New Headquarters 


Pulver Machinists Supply Co.. Chi- 
cago, has acquired a two-story basement 
building a few doors south of their pres- 
ent location on N. Jefferson St., accord- 
ing to Harry Pulver, treasurer. The 
property, which is 50 by 150 ft.. is at 
present under lease to several tenants 
and will not be available for occupancy 
by Pulver for However, 


some time. 


present plans of the company are to 


take over the entire building when it is 


available and remodel it fer efhcient 
warehousing. 
Since the first of the year. Pulver 


have endeavored to 
with the increase in customer demand 
by adding fifteen people to their inside 
organization. And at present the clerical 
and warehouse force are working over- 
time three nights a week to keep abreast 
of the orders. Delivery service has also 


Machinists cope 


been speeded up by the addition of three 
new trucks. 


THE SMITH POWER 
TRANSMISSION CO. 
a one 





Here's the home guard of the Smith Power Transmission Co., lined up in front of their new 
building in Cleveland. With the personnel increased to 24 people, the company is now 
busier than ever building its lines of "Flexoid" couplings, speed control units, and special 
transmission appliances and conveying units. 
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...Armour’s Service Stands out...” 


A> 


THE WHITE TOOL AND SUPPLY CoO. 


SUPPLIES TOOLS AND MACHINERY 




















ae Ps nonce atg ora Sho gam 1313-1317 WEST SIXTH STREET 
w J CHRISTMAN, Secretary .] PLEASE MARK REPLY ATTENTION OF 
H C.NORRIS, Saurs Manacen, CLEVELAND, OHIO. 

April 18th, 1941 HCE: EG 





Armour Sand Paper Works, 
Chicago, Ill. 


Gentlemen: 


During these trying days when deliveries are almost 
impossible to obtain and service generally speaking 
unsatisfactory, the writer thought it was in order 
to let you know that Armour's Service stands out 
conspicuously as the best we are receiving from any 
of our sources and we are indeed deeply appreciative 
of your fine co-operation. 


Again thanking you and with kind regards, remain, 





Cordially y, 











© Although we gq i 

Ppreciate The Whit 
Supply Company's com pena 
about our service, still w 
to have them write us in 


© The term“ service’ 
s 
plimentary remarks fi nae 


‘h 
asb 
ecome a common-place 


ver the years. When A 
Sandpaper Works talks about service iia 


Prompt, efficient attention to customer 


© are not too surprised 


such 
a manner. — 


wants. 


Division of ARMOUR &nzp a * , " “ 


AND COMPANY 
CENERAL OFFICES: O8 B Ten. Cerne) 


AVUILA 


VINA LI 
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Less effort—more sales . 


that help your customers ~ 
"deliver ahead of schedule’ - 
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Faster working tools reduce the strain 
on men working under presgure 









with Work-Saver 
PikFalbe 


Pipe Threaders 


OST jobs can’t wait for slow old-fashioned tools 
M these days. Supply men with these fast efficient 
RIGID: and they produce more—with less effort. .. 
In 10 seconds they can set the 65R to thread 1”, 14”, 
13” or 2” pipe—no extra dies to fool with, carry 
around or lose. Workholders are quick, practically 
automatic, foolproof—set instantly to pipe size, tighten 
only 1 screw. Clean perfect threads from hi-speed 
steel chaser dies. It pays you to help your customers 
speed their work with these modern time and money 


savers—sell them RRITZAIMD 65Rs, today! 


THE RIDGE TOOL CO., ELYRIA, OHIO 


Yam WORK-SAVING PIPE TOOLS ames 
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65Rs Thread 4 Sizes 
of Pipe with | set 
of chasers. . . 








Sam Allen New Champion of 
Eastern Hardware Golfers 


S. D. Allen (Henry Disston and 
Sons) of Philadelphia triumphed over 
John Ora (Mit Suppties) in the an- 
nual golf tournament of the Eastern 
Hardware Golf Association at Shaw- 
nee on the Delaware, May 22 to 24. 
To reach the finals both men won over 


| three men in each bracket. In the top 


Top honors in the Eastern Hardware Golf 
Tournament last month went to Sam Allen 
(Henry Disston & Sons), left. Runner-up 
was John Ora (Mill Supplies). 


bracket Ora won over E. T. Fraim. 
D. W. Franck and Percy Jenkins. Allen 
won over George Campbell, J. B. Goster 
and E. W. Heymann. The Coster match 
was hard fought and went to the seventh 
extra hole. 

In the qualifying round Percy Jen- 
kins (Wickwire Spencer Steel Co.) led 
the contestants for low gross with a 





Looks like a locomotive headlight, the way 
Percy Jenkins (Wickwire Spencer Steel) 
holds it up, but it isn't. It's the silver 
flower bowl he won with a low gross score 
of 76. 











y 
1) 


er 





score of 76, and was awarded a silver 
flower bowl. Second low gross was tied 
at 80 by Stanley Woodward (Ruberoid 
Co.) of Baltimore and Ora. 

The winners and runners-up for | 


prizes in each flight of sixteen: 


Second Sixteen, Sherrill Sherman 
(Roberts Hardware) and Russell Hoehl 
(Russell, Burdsall and Ward). | 

Third Sixteen, F. M. Willis (R. F. 








Pete Igoe (Igoe Bros.) accepts the presi- 
dency of the Eastern Hardware Golf Asso- 
ciation, flanked by H. L. Gilliam (Wood 
Shovel & Tool), secretary, and L. B. Jackson 
(Wickwire Bros.}, retiring president. 


Willis, Inc.) and Harold Cunningham 
(Amos Baldwin Wyoming). 

Fourth Sixteen, J. Kennedy (Bigelow 
Dowse) and S. G. Russell (Columbian 
Rope). 

Fifth Sixteen, A. P. Hendricks and 
T. P. Lowerre (American Steel & Wire). 

Sixth Sixteen, Eugene Foley (Master 
Lock Co.) and J. L. Theriault (Samson 
Cordage). 





Golfers Patterson (American Steel & Wire) 
and Russell (J. Russell & Co.) discuss their 
tough shots during a lull in the dinner hour. 


| 
| 
| 
} 
































Attentione saALeESMEN HANDLING G &K BELTING! 


Are you completely equipped with material to help you sell “the right combination 
for short center drives?” 

G & K’s easy-reference belting catalog? . .. Pivoted Motor Base Data Book? .. . 
short center drive booklets? Also, you can use our new slide-film for showings before 
groups of customers and prospects. 


Go hand-in-hand with G & K — get out in front in '41 
@ Read GRAKNIGHT LIFE for new selling ideas 


GRATON & KNIGHT CO. 


Tanneries and Manufacturing Plant at 
WORCESTER, MASSACHUSETTS 


We are tha anlv lanther helting manifactirer with comnlete 








Here’s a BIG MONEY SAVER 


and a 


BIG MONEY MAKER 











Every user conveyors and 
stone, or other abrasive materials is 
a prospect for “BELTSAVER", the 
wing type tail pulley that prolongs 
the life of costly conveyor belts. 


Sell “BELTSAVER” and you sell belt 
protection and satisfaction because 
with “BELTSAVER” exclusive con- 
struction no abrasive material can 
wedge between the pulley and the 
belt to cause trouble and_ shorten 
belt life. “BELTSAVER" is easy to 
install because it is interchangeable 
with solid pulleys. Made in a wide 
range of sizes. It's a profit maker for 
alert distributors. Investigate! 


* BELTSAVER” PULLEY 


of belt 


elevators which carry ore, ashes, sand, 





SPROUT, WALDRON & CO. 


160 Sherman St. 
MUNCY, PA. 

















Defeated eighth winners and runners 
up: 

First Flight, G. J. Campbell (Inter- 
national Chain and Cable) and Stuart 
Russell (J. Russell & Co.). 

Second Flight. Winthrop Withington 
(American Fork & Hoe) and W. J. 
Brodesser (R. F. Willis. Inc.). 

* Third Flight, F. W. Berdan (National 
Carbon) and E. M. Welty (Oliver Iron 
and Steel). 





A foursome for dinner: K. F. Markey (Ames 
Baldwin Wyoming), J. L. Theriault (Samson 


Cordage}, Amos Herr (Herr & Co.), 
Harold Cunningham (Ames Baldwin). 


and 


Fourth Flight. 
(Clemson Bros.) 


(E. C. Atkins). 


John — J. 


and FE. S. 


W allace 
Norvell 


Fifth Flight. C. P. Barry (National 
Carbon) and R. O. Recknagel (Corbin 
Screw). 


Sixth Flight, A. L. Darby (J. M. War- 
ren Co.) and Howard Jenkins (Nichol- 
son File). 

First consolation round winners and 


runners-up in each flight: E. T. Fraim 
(E. T. Fraim Lock Co.) and Stanley 
Woodward (Ruberoid Co.) ; L. B. Jack- 


son ( Wickwire Bros.) and Lloyd Vander 
Horst (Wm. H. Cole and Sons); K. F. 


Markey (Ames Baldwin Wyoming) and 


C. P. Ballinger (Landers. Frary and 
Clark; George Earle (North Wayne 


Tool) and Frank Campbell (Fayette R. 
Plumb, Inc.) ; G. W. Eckhardt (John H. 
Graham and Co.) and H. H. 
(Decatur & Hopkins). 

Second consolation round winners 
and runners-up in each flight: W. L. 


Snow 


Browne (F. C. Feise Co.) and M. R. 
Peck (McKay Co.); H. E. Tilley, Jr. 
(Republic Steel) and J. C. Hansen 
(Hansen-Yorke); D. D. Strite (New 
York Wire Cloth) and E. C. Griswold: 
R. S. Rauch (North Bros.) and J. T 
Hughes (Warwood Tool); A. J. May 
(May Hardware) and N. A. Perrine 


(Pennsylvania Lawn Mower). 

In the kickers events the following 
winners: H. J. Underwood (Bab- 
Hinds and Underwood). A. H. 
(Herr and Co.). H. L. Gilliam 


were 
cock. 
Herr 








MILL SUPPLIES © JUNE, 1941 





GREASE 
CUPS IN 
DEMAND 
AGAIN! 
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Drawn steel, cadmium plated. 
MODERATELY PRICED; QUICK 
TURNOVER! 


and-"SHURFLO" OIL CUPS 


Ideal where grit, dust or lint is 
@ problem. 


Write for Hunter Profit Plan 


HUNTER PRESSED STEEL co. 


LANSDALE, PENNSYLVANIA > 





NATIONAL 
ADVERTISING HELPS 
YOU SELL MORE 


ALLEN 


FLUXES AND SODERS 








A complete line 


Sodering Fluxes and Soders for 
all metals. The exact Flux and 
Soder for every need, by special- 
ists in sodering since 1893. 


Profitable margins — Rapid turnover — 
Assured customer satisfaction — Repeat 
demand. 


for free Sodering Chart for distri- 
Send bution to your trade 


Your customers 
will want free 
samples of the 
new Stainless 
Steel Soders. 
pueses. and 
Poli 


L. B. ALLEN CO., Inc. 


6731 Bryn Mawr Ave. Chicago, U. S. A. 


Let us solve 
your customers 
problems in our 
laboratory. 






































IN ASSEMB 





In times like these when man-hours are 

premium and high working speed is all-esse 
to national emergency, W-S Socket Wel 
Fittings are vitally important. 


In close quarters, tedious, complicated pi 
layouts can be easily installed with great s 
and accuracy when W-S Socket Welding Fit 
are used. 


Besides saving hours of time, trouble 
money in assembly, W-S Socket Welding 
tings bring assurance of long periods of tro 
free service. 


The next time you order fittings, specify 
Socket Welding Fittings. 


THE WATSON-STILLMAN CO. ROSELLE, NEW J 





® 394 


BWATSON-STILLMAT 











Magnolia 
Isotropic Machined 
Die-Cast Bronze 






Magnolia 
Anti-Friction 
Metal 


Super-Genuine 
Babbitt 


A Bearing Metal for 
Every Bearing Sales Problem! 


The full line of Magnolia products allows you to prom- 
ise your customers a satisfactory Magnolia bearing 
for every bearing problem—for these dependable 
bearing metals are specially developed to serve plant 
maintenance. And once a customer uses Magnolia 
Metals—repeat sales are the order of the day. 


Magnolia Isotropic Magnolia 
Die-Cast Machined Bronze Anti-Friction Metal 
A stronger bronze cast by the crystal For steady high speeds and heavy pres- 
control method. No blow-holes, cracks sure, 300% better than genuine babbitt 
or spongy material. Machined on all because of its lowest known coefficient 
surfaces. Brinell 70, Yield Point 26,000. of friction. Runs cool, never scores, self- 
Saves maintenance cost because it wears lubricating; graphite treated. Recom- 
longer with a better bearing surface. mended also for motors 10 to 250 hp. 


Adamant Super-Genuine Babbitt 


For connecting rods, internal combustion engines, 
traprock crushers and other severe shock loads. Stands 
high initial heat. Is the highest quality genuine bab- 
bitt known—tough, strong and will not crack in bear- 
ings. 


THE MAGNOLIA METAL COMPANY 
120 Bayway, Elizabeth, N. J. 


San Francisco, Cal. Fort Worth, Tex. Montreal, Can. 


@> MAGNOLIA METALS 


E>“ A Profitable Line to Carry! 
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(Wood Shovel and Tool) and J. W. 
Patterson (American Steel and Wire). 

Previous winners of the champion- 
ship are A. P. Chase (Chase. Parker 
and Co.). J. C. Miller (Bethlehem 
Steel), Gilliam, Ora and Woodward. 
Missed by all at the 1941 tournament 
were Perly Chase and Jay Miller. 

In addition to golf events, the mem- 
bers enjoyed the bridge competition 
conducted by E. C. Griswold, the sing- 
ing by Rod Chamberlain (Stanley 
Works) and Stuart Russell, the movies 
of members in action in previous 
tournaments. 

Succeeding L. B. Jackson to the presi- 
dency of the association is Pete Igoe 
(Igoe Bros.). M. R. Peck and L. A. 
Hoeflich were elected vice presidents. 
H. L. Gilliam continues as Secretary 
and Treasurer. 

In addition to the officers the follow- 
ing were elected as members of the 
board: 

For a three-year term, E. H. Talmon 
(Imperial Knife). Stanley Woodward 
(Ruberoid) and Chester Butts (Butts 
and Ordway). 

For a two-year term, John O. Findei- 
sen (American Fork & Hoe), Stuart 
Russell & Co.) and Lloyd Vander Horst 
(William H. Cole and Sons). 

For a one-year term, Leo May ( May 
Hardware). E. W. Heymann (Edw. K. 
Tryon Co.) and R. O. Recknagel (Cor- 
bin Screw), filling the unexpired term 
of E. E. Baldwin (Corbin Screw). E. T. 
Fraim remains as tournament manager. 





Colonel Donald Armstrong, executive officer 
Chicago Ordnance District, exhibiting cross- 
sectioned replica of the 3,000,000th ar- 
tillery shell fuze produced by Stewart- 
Warner Corp. James S. Knowlson, Stewart- 
Warner president and board chairman, pre- 
sented the fuze May 23, 1941, marking the 
company's first year of ordnance materiel 
production. Stewart-Warner shipped its first 
fuzes May 23, 1940—one week after Presi- 
dent Roosevelt officially launched the na- 
tional defense program. 
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Choose either type with Confi- 
dence, when Drop Forged by 
VOGT! 

Vogt drop forged material is 
uniform in structure, fine 
grained and free from por- 
osity, with a ‘“'plus'’ of 
strength and toughness 
that safely withstands the 
strains and shocks of ser- 
vice at high tempera- 
tures and high pressures. 
Ells, Tees, Crosses, 
etc., are available in 
various alloys to meet 
any of your special 
service conditions. 


Schedule 
Schedule 


\ 
Schedule Size 


HENRY VOGT MACHINE CO., Incorporcted, LOUISVILLE. RY. 


BRANCH OFFICES: NEW YORK - PHILADELPHIA - CLEVELAND - CINCINNATI - ST. LOUIS - CHICAGO - DALLAS 
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%& From coast to coast an increasing volume of industrial | 


supplies is being ordered from new Donnelley-built catalogs. 


BARLOW 


HARDWARE 


wo 


es 





These two mill supply executives—J. H. 
Howarth, purchasing agent, and Walter 
Blun, president, Georgia Supply Co., 
Savannah—don't care how hot it gets this 
summer, for all offices in the company are 
air conditioned. They claim it steps up 
efficiency of the office staff and reduces 
clerical errors. 


Booklet Reviews Progress 
Of Defense Program 


The office for Emergency Manage- 
ment has issued a review of the first 
year of the defense program in a book- 
let titled “Defense—One Year.” 

z C F) Included are a general review, a tabu- 
% Se lation of defense appropriations and 

Sy, S$ disbursements, a report on construction 
. AL suprit and expansion of defense plants, an 
analysis of raw material stockpiles, a 
review of labor's role, the production 
record, a report on cantonment and de- 
fense housing construction, an explana- 
tion of subcontracting. and a chapter on 
price control and purchases. The book- 
let is available at a price of 10 cents 
from the Superintendent of Documents, 


‘Twice AS MANY industrial supply distributors W*tineten. D.C 
are having Donnelley’s build new catalogs for 
them at present as was the case even a year ago. 
These catalogs are being compiled for houses 
located in: 








California Michigan Pennsylvania 
Florida Missouri South Carolina 
Illinois Nebraska Tennessee 

Indiana New York Texas 

Louisiana Ohio Virginia 

Maryland Oregon Wisconsin | 


’ . ; ; ’ After 32 years in the mill supply business, 
Your 1942 business and profits are now in the making. the last 22 as purchasing agent for Flack- 
Pennell Co., Saginaw, Mich., Tom Plater be- 
lieves a fellow gets to know pretty well how 
to handle customer complaints diplomatic- 
R. R. Donnelley & Sons Co. ally. Tom does such a good job that the 
boys like to have him "pinch hit’ for them 
350 EAST TWENTY-SECOND STREET ¢ CHICAGO, ILLINOIS | occasionally. 
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°° 
Cer HANDLING 


SPEEDS PRODUCTION 


FOR DEFENSE 


@ These are days when we're doing 
everything within our power to meet 
the heavy demands of the National 
Defense Program —to provide as 
many Zip-Lifts as possible for the 
plants where they are vitally needed. 


Because of its wide range of uses— 
its reliable performance, its greater 
simplicity, safety and convenience, 
the Zip-Lift is making new friends 
among users everywhere — users 
who know hoist values — who want 
the advantages of a real wire rope 
hoist with full magnetic push-button 

CAPACITIES: control. 
250 Ibs. —500 Ibs. And we're looking ahead, too, 
1000 Ibs. paving the way with a constructive 
program that will insure steady 
profits for P&H distributors for years 

to come. 


HARNISCHFEGER 


. 4538 w. NATIONAL Seat QED ms wnuxe WISCONSIN / 
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3 BRANDS 

I E 4 KLEEN KUT 
rT. “KLEEN KUT” 
“ALLIGATOR” 


SWISS PATTERN 









By all means, get the facts! 


We are one of the very few who can offer you from 
ONE SOURCE a complete line of files and rifflers. 


We make both American and Swiss patterns in all sizes, 


shapes and cuts and have proven their quality to 
industry. 


HERE'S THE STORY 


lst— ALLIGATOR” (Swiss Pattern). Swiss Pattern Files 
and Rifflers are used when it comes to real precision 
filing. Remember there are only a few Swiss Pattern 


Brands and none better than the CARSON NEWTON 
“ ALLIGATOR.” 


2nd—"DU-MORE” (Red Label). The highest grade 
commercial American pattern file. They can be put 
against any files on the market and will give satis- 
faction. 


3rd—’*KLEEN-KUT” (Blue Label). A first quality grade 
in the so called regular commercial files. They will 


stand right at the top with any make in the regular 
commercial. 


Why not become in your territory a ONE SOURCE 
FILE DISTRIBUTOR by selling the complete 
CARSON NEWTON LINE. 


sth gITE THAT COUNp. 
- ° 


OR ggg. S 
CARSoN-NEWTON # 


“THERE IS NOTHING BETTER” 


CARSON NEWTON CO., Belleville, N. J. 


RSON 
WTON 











At the left is E. A. Minder, manager of the 


| recently opened Portland office of the J. W. 


Minder Chain & Gear Co. They are now the 
Oregon and S. W. Washington distributors 
for Dodge and Moline. At the right is Wil- 
liam Bauschard, salesman, who has been sell- 
ing these lines in the Portland area for a 
number of years. 


Du Pont Plans New Plant 
For Synthetic Rubber 


A new neoprene synthetic rubber 
plant at Louisville, Kentucky, to be 
built, financed and operated by E. I. 
du Pont de Nemours & Company, has 
been announced by W. S. Carpenter, Jr., 
president. Construction will begin im- 
mediately. 

The capacity of the new  plant— 
10,000 long tons a year—exceeds the 
present total combined production of 
all synthetic rubbers, including neo- 
prene which is being made in the du 
Pont plant at Deepwater (N. J.) at the 
rate of 6,000 long tons a year. With 
additional facilities now being built, 
production at the company’s New Jersey 
plant will increase to 9.000 tons before 
the end of this year. 

Mr. Carpenter stated that the purpose 
of the new construction is to provide a 
supply that will be adequate for all 
defense and commercial needs including 
a substantial tonnage for the manufac- 
ture of certain types of heavy-duty tires. 

There is little prospect that neoprene 
can ever be made as cheaply as natural 
rubber can be grown, but economies re- 
sulting from the larger scale of produc- 
tion will reduce the cost sufficiently so 
that tires with neoprene treads can be 
used where operating conditions are 
such that neoprene will give them longer 
life. Mr. Carpenter asserted. 


Haynes, Asst. Treasurer 
of Cochrane Corporation 


Stephen B. Haynes has been elected 
assistant treasurer of the Cochrane 
Philadelphia manufacturer of 
power plant equipment. Mr. Haynes is 
a graduate of Yale University in 1924 
and has had a wide experience in finan- 
cial and accounting matters. He had 
previously been associated with the 
Mathieson Alkali Works, Inc., and the 


\ssociated Drygoods Corp. 


Corp.. 
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Above. MARVEL 9A Automatic Production Saw 
Left. MARVEL No, 18 Giant Hydraulic Hack Saw 


At the Craine-Schrage Steel Company, as in modern plants 
everywhere, you'll find the Hack Saws are MARVELS 


Add this Detroit plant to the long list of leading steel companies, forge shops and 
industrials that have standardized on MARVEL Metal-sawing Equipment. In this plant 
you will find: a MARVEL No. 18 Saw, MARVEL No. 9A and No. 6A Heavy-duty High 
Speed Saws, and a MARVEL No. 8 Band Saw. So it is in modern plants in all parts 
of the country—MARVEL Sawing Machines predominate. 


Whatever your customers’ sawing equipment, you can help him speed production with 
MARVEL High-Speed-Edge Hack Saw Blades. These patented composite saw blades 
permit higher speeds and heavier feeds (stand up to continuous operation at full capacity 
on any hack sawing machine) for they are positively unbreakable. 


ARMSTRONG-BLUM MFG. CO. 


"The Hack Saw People"’ 
5700 Bloomingdale Ave. Chicago, U.S.A. 
Eastern Sales: 199 Lafayette St.. New York 


A ja\ 
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RED RATCHET 
WRENCHES 


Our 
Guarantee 


A new 
handle 
for a 
broken 
one 
returned 








BAPERIEN CE 


Is one thing that cannot be imitated. 
There is no short cut to it, neither is 
there any substitute for it. It is a sure 
guide to performance in the selec- 
tion of any product. 


72 years of wrench building has 
given us an experience that is in- 
valuable in the manufacture of 
all types of Reversible Ratchet 
Wrenches. 


There are all sizes of Reversible 
Ratchet Wrenches in the LOWELL 
family, even as small as 6 inch in 
length. If you have problems, or 
haven't one of our catalogs, write 
today to the concern that has 
made a study of and built up 
this type of wrench. 


The Wrenches That Always Stay Sold 


LOWELL 
WRENCHES 


LOWELL WRENCH CO., WORCESTER, MASS. 
The name LOWELL stands for an Honest Deal with Honest Tools 








| by selling them Deming pumps. He says 


| C.L0. United Mine Workers accepted 


| for certification to the National Defense 
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|. H. Porterfield, salesman for the W. C. 
Lyon Co., Durham, N. C., is capitalizing on 
the electrification of farms in his territory 


when he can sell one farmer in a neighbor- 
hood, the others soon fall in line. 


Two-Day Strike Ends 
At Carborundum 


C.1.0. members striking at the Niag- 
ara Falls (N. Y.) plant of the Carbo- 
rundum Co. voted Tuesday night, May 
27. to go back to work in the morning. 
The strike had been called the day 
previous in an effort to secure collective 
bargaining representation. 

Gail Smith. of the Office of Produc- 
tion Management, announced that the 


recommendations of the Federal con- 
ciliators to resume work, and that mean- 
while the strike situation would be 
turned over to the Secretary of Labor 








Mediation Board. 





W. C. Du Comb, "Duke" to some and 
“Bill” to others, is president of the W. C. 
Du Comb Co., Inc., Detroit. He was break- 
ing in a new pipe on this day and had a 
hectic time keeping the match supply re- 
plenished. 





9 PORTABLE 


Pipe, 







































EASILY CARRIED 
Where a portable lacer is de- 
sired, the Clipper No. 9 can 
easily be taken to the belt. 


EXTREMELY POWERFUL 
Develops the necessary pressure 
)- to embed the hooks flush in any 
kind of belt and clinch the 
points to make them stay em- 
= bedded. 

















d Laces belts up 
to 6inches wide 
in one quick, 


easy operation. 





SCIENTIFIC AC- 
TION of the super- 
hard jaws embeds the 


The Greatest Improvement in Portable Belt Lacers in 30 Years, hooks and “sets” them 


in a closed position 


NOW — for the first time in history, there is a PORTABLE lacer that ngage — 


will make a perfect joint in any belt. With the Clipper No. 9 Portable al tendency to spring 
— you can embed hooks FLUSH with the surface of any belt and _ ack is eliminated. 


CLINCH the points. No other portable belt lacer will do this. It takes 


pressure-power measured in tons— not pounds —to lace belts prop- 


erly. Only the Clipper No. 9 provides this power in a portable lacer. - : 
ATTRACTIVELY priced! Phone your MILL SUPPLY Jobber for Produces a straight 


: line of well-rounded 
demonstration. loops. Permits larger 


' = , . size connecting pin. 
Iilustrated Folder: Send for folder describing the sensational Clipper No. 9 Distributes pulling 


Portable Belt Lacer. strain equally on every 
CLIPPER BELT LACER COMPANY, Grand Rapids, Michigan, U. S.A. hook, 


wo Seo FT 





Speed 





Defense By 
NOT 
Interrupting 
Production 


OE SS 
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* a *” . wus * ra * % | Chain Belt Names Two 


| To Construction Division 


Chain Belt Co. of Milwaukee an- 
nounces the appointment of D. A. 


Kalton and A. W. Thomas as assistants 
to the sales manager of the construc- 
tion equipment division. Mr. Kalton 


| has been with Chain Belt Company 


— since graduation from Marquette Uni- 
100% sales through the distributor | versity in 1932, and has served both 





in the home office sales department and 
as eastern district manager. 
ing Parker Vises Mr. Thomas who is also a former 
district manager has been connected 
with the company since 1927. He has 
sacrifice of Parker quality been connected with both the sales 
F and engineering departments of the 
construction equipment division and is 
a graduate of Purdue University. 


100% protection to distributors stock- 


Best possible deliveries without the 





Locomotives Supply Steam 
When Power Plant is Down 


The Terminal Railroad Association. 
St. Louis. last fall found itself con- 
fronted with a serious problem. Its 
large stack at the 18th St. Station 
needed relining. and to do this, it was 
necessary to shut down their entire 
plant. The problem was to furnish the 
necessary steam during this shut-down 
period. 

Their engineers decided to utilize 
three locomotives to furnish this steam. 
The Terminal engineers found that no 
one had ever made any checks as to 
the efficiency of locomotives used in this 
manner. Therefore, on this installation, 
they included test instruments such as 
a water flow meter, steam flow meter, 
draft gages, temperature instruments 
and orsats, so that they would have a 
complete record of the operation. 

It required a twelve-day shutdown to 
reline the stack, and the locomotives 
furnished the necessary steam without 
any trouble. The results obtained were 
very interesting. An overall average 
Well-built, high-quality bench equip- efficiency of 74% was obtained, and the 
peak demand required was 35,000 lb. 
of steam per hour, as measured by the 
Cochrane mechanical flow meter, at a 
steam pressure of 155 psi. From orsat 
Vises . . . they hold securely and tests made each fifteen minutes, regard- 

, ' less of firing conditions, an average of 
10.26 CO-2 was obtained. 








ment is in demand today. 


To most machinists that means Parker 


accurately . . . last longer. 





The Charles Parker Company, Meriden, Conn. 


PARKER VISES 


Oldest 





America’s 





Close-up view of main steam header 
equipped with Cochrane flow meter for 


* 4 * — * 7 * * recording total steam developed. 
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6 POINT 
DISTRIBUTOR 
POLICY 





@ There are definite reasons why the Johnson Franchise is your 
best investment in selling bronze. First, you offer your trade 
the highest quality bearing bronze available. Secondly, there is 
a working policy that guarantees 100% cooperation. Only 
Johnson Bronze offers you this profit combination. 
Johnson UNIVERSAL Bronze sells easily and stays sold. The 
e quality and usability of every bar is apparent. Complete ma- 
chining — I.D.— O.D. and Ends — eliminates all danger of 
Write for hidden defects, eccentric cores and saves approximately 25% in 
purchase weight. This saving in weight, plus machining time, 
COMPLETE actually gives your customers a lower cost per bar. 
The alloy of Johnson UNIVERSAL Bronze — S.A.E. 64 — has 
details no equal for general purpose applications. It combines, in the 
correct proportion, all of the necessary elements to insure maxi- 
2 mum bearing performance. Ask any engineer or maintenance 
man what alloy he prefers — and he will tell you — S.A.E. 64 
— Copper 80%: Tin 10%; Lead 10%. 
The Johnson-Distributor policy incorporates every good point 
to insure a pleasant and profitable connection. It is based on 
one ideal — 100% Factory-Distributor cooperation. 
Why not investigate the possibilities of a Franchise for your 
territory? Write today for complete details — no obligation. 


JOHNSON BRONZE COMPANY 


Cleeve BEARING HEADQUARTERS x 
535 SOUTH MILL STREET - NEW CASTLE, PA. 
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VITAL COGS 


One is that between manufacturer and consumer — the 
Industrial Distributor. This man with his organization, 
large or small, is contributing more than ever to Ameri- 
can industry today. 


The manufacturer benefits from his distribution facili- 
ties; the consumer needs him for the service he provides: 
his great contribution in the present emergency is 
indisputable. 


Dependable, trouble-free coated abrasives are another 
vital cog. And to our able, carefully chosen distributors 
we pledge a continuation of the quality and service 


that have characterized this business since 1872. 
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"That's just the wrench you need," John C. 
Gray, manager of the mill supply depart- 
ment of the S. B. Hubbard Co., Jackson- 


ville, Fla., tells an automotive customer. 


Larger Plant for Sheldon 


Officials of Sheldon Machine Co., 
Chicago, announced that work has 
started on a new one-story plant at 
4705 Montrose Avenue. The Sheldon 
concern which makes precision lathes, 
presses and vises operates from plants 
at two different locations at present 
time. New building will be of monitor 
type construction with face brick front 
and limestone trim and will provide 
30.000 sq. ft. of floor space. Scheduled 
for completion by June 30. the new fac- 
tory will consolidate present two plants 
under one roof and double the operat- 
ing capacity. 





F. J. Chittenden, Vice-President and gen- 
eral manager of the Walworth California 
Co. This company is a wholly owned subsid- 
iary of the Walworth Company, manufac- 
turers. In central California it acts as dis- 
tributor not only of the products of the 
parent company but a very large and diver- 
sified line of other industrial supplies. 
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A STATEMENT OF FACTS 


“We Sell Through 
eAuthorized Stock Carrying Distributors” 


HOLO-KROME has proven, through years 
of practical experience, that Industry is 
served better, more economically and more 
efficiently because of this fact. 


HOLO-KROME FIBRO FORGED Socket 
Screw Products are sold through Authorized 
Stock Carrying Distributors. 


HOLO-KROME considers its Distributors 
as advantageously located Branch Ware- 
houses and, as important a part of the 
Holo-Krome organization as any department 
of the Company. 


HOLO-KROME Authorized Stock Carry- 
ing Distributors, staffed with trained repre- 
sentatives fully conversant with Holo-Krome 
Products and Policies, serve Industry — 
Civilian and National Defense—in a man- 
ner not. matched by any other method. 


HOLO-KROME at all times, realizes its 


responsibility to Industry. 


THE HOLO-KROME SCREW CORPORATION 


HARTFORD, CONN. U. S. A. 





FIBRO FORGED SCREWS 


trade mark 


Completely Cold Forged 


Guaranteed 


UNFAILING PERFORMANCE 
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J. H. Bobbitt, purchasing agent, and Fred 
Glover, president of the Textile Mill Supply 
Co. in Charlotte, N. C. chuckle over a 
sheaf of orders arriving in the morning mail. 
Textile mills their principal customers, are 
operating at top speed on defense con- 
tracts. 














Another Plant 
For Goodyear 





Ground has been broken for a second 
large aircraft parts building in Good- 
year’s industrial defense area of Akron 
airport, it was announced by P. W. 
Litchfield, chairman of the Goodyear 


Stocking R/M packings for industrial customers is like 


employing a famous personage to work for you. For | beard. ' 
: The new plant will be wholly financed 
Raybestos-Manhattan is more than a line of packings and owned by Goodyear Aircraft Cor- 
designed and built for resale. It is a name that stands high poration but will be adjacent to and 
s operated in conjunction with the 
with your customers—famous for rubber and asbestos big government-financed parts building 


which has been under construction since 
April 12. General contract for the sec- 
ond unit of the group has been awarded 


products for over 40 years. 


Use this R/M popularity. Carry this short-but-complete line to Hunkin-Conkey Construction Com- 
that gives prompt turnover from small stock. Sell from its pony of Cleveland. The building will 

; be single story with mezzanine and will 
complete, condensed, illustrated, cross-indexed catalog. provide 85.000 square feet of floor 


, . = - space. 

Enjoy our strict distributor policy. Provision is embodied in the design 
for completely blacking out the plant in 
case of emergency. A special ventilat- 
ing system will be installed for this 
purpose. 


Make packing sales flow steadily 


across your counter. Investigate R/M. 


New Building For 


Free for the asking. A brand new copy of the full R/M Triplex Screw Co 


line—built for resale. Write us today for your copy. 

The Triplex Screw Co., Cleveland, 
has completed for occupancy a new 
building 180 x 100 feet, adjoining the 
plant on Grant Avenue. The new build- 
ing is the second unit acquired in the 
INDUSTRIAL SALES DIVISION last two years and houses additional 


RAY | heat treating facilities as well as ware- 

BESTOS-MANHATTAN, INC. | house space. The new space will en- 

F P | able Triplex to carry larger stocks to 

Makers of Packings for Every Industrial Use | facilitate deliveries of their products 

BRIDGEPORT, CONN. MANHEIM, PA. NORTH CHARLESTON, S.C.” PASSAIC, N. J which include cap and set screws, bolts 
and nuts. 
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When your customers need 
«ntyreaes | Bronze Check Valves 


Bronze Gate Valves 


—— se s 
_— eer’ . 
_— ag 
rd og a“ 
ly ao , . : 





t Standard non- 200-Ib. outside- 
il. rising stem gate screw-and-yoke 
valve gate valve 


Bronze Globe and 
Angle Valves 


rd 





rd 

d- 

" the complete concise data 
r ya a in the new Kennedy Catalog 
d ” is 

: Iron Body Double Dise Gate Here you will find all the information you need on bronze check 
= Valves valves for pressure ratings up to and including 300-lb., with bronze, 
1g leather-faced, regrinding, renewable composition, spring-loaded, 
* and full-way discs, and in all standard sizes. 

” In addition, you will find complete data on bronze and iron body 
‘Il gate, globe and angle valves, bronze and malleable iron screwed 
ill pipe fittings, and cast iron flanged fittings and flanges. This 240- 
i page catalog is exceptional in its informative material, convenient 
n arrangement, and ease of reference, and should be in the hands of 
= screw and-youe “tem ‘taneed every distributor of valves and pipe fittings. 

Hs Iron Body Wedge Gate Valves The Kennedy Valve Mfg. Co. . .... =. =. . Elmira, N. Y. 


SESSSSSSSHSSSSOSSSSOLSHSHSS SSS SSS SONS EHS SESS seoSSsESeHeseeRNES 
The Kennedy Valve Mfg. Co., 2010 E. Water St., Elmira, N. Y. 
Send the Please send copy of your new 240-page catalog. 
coupon Name , “ ae : idea Saale 5 aatean aera cant 
id for Position .. ? . ‘ : ac veer rere. 
>W our co : Company , ‘ é es : iaieea ae 
he y PY : Address .. pianch enteral 
ld- -TTTTITILITITTITTiTliiriTrirrererirrirrrrerrrrreetrreeerreereCereeererrn 
he 
val 
Standard outside- Standard outside- 
re- screw-and-yoke screw-and yoke 
on- screwed valve flanged valve 
to 


© | Extra Values in VALVES and PIPE FITTINGS 
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| Carries Big Bearings Stock 


| For California Industries 


TIMELY 
McGRAW-HILL BOOKS 


What is said to be one of the most 
complete stocks of bearings west of the 
Mississippi is carried in Fresno, Cali- 
fornia, by the Bearings Supply Co. 


FOR AMERICA’S DEFENSE 





1. UNITED “Realistic, sturdy, fearless.”—Time. 
WE STAND! “Here at last is the book that evaluates 
° the American defensive set-up as calmly 
The Defense of the and intelligently as though it were a 


. report by an exceptionally brilliant officer 
Western Hemisphere to that non-existent defense planning 


Hanson W. BALDWIN body which the “oe oe a, our 
ili , E of the N. Y. Times most grevious need.”—Fletcher ratt, 
netiieary Expert . Book-of-the-Month Club News. 





2. TOUGHEN UP, \ brisk, timely book for every one that 


tells you how to build up your health, 


AMERICA! steady your nerves and increase your 
. 


stamina for the difficult times ahead. 
? He advises on diet, exercise, relaxation, 
Victor G. Heiser, M.D. aan 4 














posture, and “diseases we give our- 
selves."" Every American owes it to 
_ Author of | himself and to his country to achieve 
An American Doctor's Odyssey and safeguard good health. Dr. Heiser 
$2.00 here points out the way 
ae, L. H. Rueckert, president of Bearings Sup- 
| ply. Behind him are perpetual inventory 
Why does our defense program seem so | files listing between 15,000 and 20,000 
3. ARSENAL slow in getting started? Why can’t we eae 


‘ lanes and ks 2 as | 
OF DEMOCRACY V-e's? In this book the Editor of | | 
1 


American Machinist gives you the an | 






How Industry Builds Our Defense yin: a fy ay Re Mil meg A The principal lines are: S.K.F., Tim- 
BURNHAM FINNEY pw nla ag oo oe 7 ken, Republic, Link Belt (exclusive for 
2.50 See, See Fey OND TES Gas ue Aasee- power transmission in this territory), 
New Departure, Hyatt, and the “Na- 

‘ tional” line of oil and grease retainers, 


4. RUNNING A To help owners and managers of machine made in Oakland, Calif. limken rock 


shops, large or small, in better, speedier bits and drill steel are also featured, 
MACHINE SHOP handling of defense production, these 
well-known technical writers now cover 
shop management—with workable methods 
and suggestions on everything from shop 








Frev H. CoLvin 


and layout to inspection methods—how to 
Frank A. STANLEY equip the shop, how to route and handle 
work, how to estimate, how to train 

$3.50 workers, et 





> 


s CIVIL This book discusses in detail the type of 
° protection that is needed against the 
AIR DEFENSE various methods of air attack—high ex 

plosives bombings, incendiary raids and 
















. Ie aerial gas attacks The organization of 
Lr. Cou. A. M. Prentiss, U. S. A. air raid warnings and construction of 
$2.75 bomb shelters for industry, business and 

“One of the significant works of nee - lained. _ aeons 
941 99 i] f t J / able 00 to every employer, gov rm 

1 . —Injantry Journa ment official, and public-spirited citizen. | 

















We're all familiar with window displays, 
counter displays, rack displays, etc., but sel- 
dom encounter a floor display like this one 
at the Bearing Supply Co. Directly in front 
of the window, it's visible from the outside 
and is certain to get attention inside be- 
cause of its prominent location. 


10 DAYS’ 
EXAMINATION 


MAIL THIS 





= 


McGraw-Hill Book Company, Inc., 330 W. 42nd St., New York, N. Y. sold mostly to mines. general con- 


tractors and road building contractors. 


Send me the books encircled below, for 10 days’ examination on approval. In 10 days I will pay for 
the books, plus few cents postage, or return them postpaid. (Postage paid on orders accompanied 


by remittance. ) | The company was established in 
' 2 3 ‘ 5 | 1918, and L. H. Rueckert is president. 
The stock rooms and office, on one 
Name .. OE RE TED er ete PEERY SORTER, ERMER TACs & Cue eh ena T floor, are not large—something like 50 
an ; by 125 ft.—but in this limited space a 
ddress ....... err trithebhndedidadeesewedken IN: ou aaa bia viele ee eoccecccccoce ee | a 

$50,000 to $100.000 stock is carried, 

Gee? BO BORG, 6 chee ce Sad hse 00a ks 6 basteiserdasesuel ES ivwatenawnaevedenine F.M.S.-6-41 


the inventory running between 15,000 
and 20,000 items. 


(Books sent on approval in U. S. and Canada only.) 
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HERE'S One Months SALES 


FOR QNE, DISTRIBUTOR SALESMA 


Just One 
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_ Lyon Distributors Nationally Sold a Volume a — 
* in the First Quarter of 1941 that Equalled SE 
their Total 1940 Sales. ; oe 
y= 2. 
The Average Unit of Sales Nationally on Lyon — + _— 
* Products Through Distributors was $46.50. — E 
3 Lyon Shop Equipment Products Offer the ——. E == 
* Distributor a Maximum Profit Discount. a = 
BE EB zz 
Immediate Shipments are Helping Dirtribu- ZB EB EE 
* tors to Immediate Profits and Sales. ZE eBa2 == 
LYON METAL PRODUCTS, INCORPORATED 3 BE - = = 
General Offices: 5396 Madison Ave., Aurora, Ill. ¢ GEA = 
Branches and Distributors in All Principal Cities VE a 
“YY en = 
GZ EB 
N ice Game 
wv ) ety Yo | 
L yIpMENT GS ; 
sHOP EO 


\\ 
\ 
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$37.50 1 


ILLUMINATED EYE SHIELDS 
EXTRA — $12.00 PAIR 6 » 














Now ready to take over tough grinding jobs for your customers is this 
Millers Falls masterpiece, No. 810 Grinder. Rated at | h.p., it takes heavy 
overloads without stalling! Specially designed for smooth, continuous 
production service. Check its specifications . . . see it at work... and 
you'll agree it's beyond question the greatest grinder value ever offered. 
For information on the Millers Falls distributor franchise in profitable 
territories still open, contact us today! 


New Millers Falls Heavy Duty 10" Bench Grinder No. 810 
—Motor: One h.p.; not Universal—AC only; voltages 110, 220, 440... 
50 or 60 cycle . . . single or three phase. No-Load.Speed 1725 rpm. 
Ball bearings labyrinth-sealed for constant high efficiency. 


Spindle height—1 1". Wheels—10" x |" x 34". Extremely rugged con- 
struction throughout. Weight 155 lbs. 


Standard equipment: heavy enclosed safety guard; two-way adjust- 
able work rest; chip breaker; two wheels, one coarse and one fine, 
10" x I" x 4%". Price, any voltage as above, $87.50. 


No. 8100 Pedestal— Makes No. 810 Grinder an independent floor 
unit. Complete with large-capacity water pot for cooling work—$22.50. 


No. 8610 De Luxe Illuminated Eye Shields—As illustrated. 
pair $12.00. 


Per 





May Drop Some Sizes 
of Hack Saw Blades 


The Standing Committee in charge of 
Simplified Practice Recommendation 
R90-36, hack-saw blades, has approved 
a further revision and the Division of 
Simplified Practice of the National 
Bureau of Standards has mailed copies 


| to producers, distributors, users and 


Heavy Duty 
1H. P. Motor 


others interested for consideration and 
approval. 

The original draft of this recom- 
mendation, which became effective July 
1, 1928, was limited to standard tung- 
sten and carbon blades. In the revision 
of 1929 the scope of the recommenda- 
tion was enlarged to include high-speed 
blades. The last revision, which was 
effected in 1936, included special-alloy 
blades. 


Revision now proposed increases the 


| scope of the recommendation still fur- 
| ther by the addition of schedules of 


stock sizes for coarse-tooth blades. By 
reason of the changes that have taken 


| place in the demand for different sizes 


and types of blades since 1936, it is 
proposed to drop 17 of the stock varie- 
ties then listed and add 6 new ones, 
making a net reduction of 11 items from 


| the 1936 schedule. 


Mimeographed copies of the proposed 


| revision may be obtained free from the 


Division of Simplified Practice, Na- 
tional Bureau of Standards, Washing- 


! ton. D. C. 





MILLERS FALLS COMPANY 


GREENFIELD MASSACHUSETTS. 
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Gleeson Joins Hajoca 


Appointment of D. J. Gleeson to the 
sales staff of Hajoca Corp. is announced 
by W. A. Brecht, president. Mr. Gleeson 
will sell industrial supplies in the Lans- 
dale (Pa.) territory. 





With a super-critical audience composed of 
| J. W. Meyers and Ed Tentinger, Oscar Iber 


(O. iber Co.) puts on demonstration at the 
Eighth Annual Exposition of the Chicago 
Rotary Club. Besides the responsibility of 
exhibiting at the show, Oscar shouldered 
the job of running the three-day exhibition 
for the Rotary Club by taking over the post 
of Exposition Chairman. 
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HELPING TO KEEP AMERICA’S SHIPYARDS 
“AHEAD OF SCHEDULE" 


# ...and what a schedule it is ! Whatever your customers’ problems in indus- 
wine  Lonnage on the ways right now trial rubber products, you can depend on 
? tops the figure a year ago by Thermoid to supply materials that will mea- 


more than 150% ! sure up to their requirements. 


In speeding up the ship-building schedule, 

industrial rubber products are indispensa- 

ble. In scores of other industries, too, pro- 

duction increases depend greatly on the n ermol 
efficiency of belting, V-belts, hose, packings, 

and brake linings. Thermoid meets these INDUSTRIAL RUBBER PRODUCTS 
requirements with a complete line of indus- FOR EVERY INDUSTRY 
trial rubber products designed to give the 

user maximum production per unit of equip- BELTING « V-BELTS * HOSE 


ment. Thermoid Products are built for PACKINGS « BRAKE LININGS 
today’s job—ond ready now / 


Thermoid Rubber, Division of Thermoid Co., Trenton, N. J. 
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UNUSUALLY sate 
MAJOR ITEM INVESTMENT 


UNUSUALLY LARGE 
MAJOR ITEM PROFIT - - - 











AIRPAINTING 
EQUIPMENT 


Three guns with but 
a single aim *+ + +++ ee» 


lower painting costs 


You can hit the JACK POT in any territory with any 
one of these best sellers 


Type CUB for high production $28.00 


America's finest and fastest High Production Air- 
brush. Every factory on which you call wants to 
speed production—assure superior quality finishes 
—eliminate unnecessary rejects. Provides the fast- 
est method of applying synthetic enamels, airplane 
dope, lacquers, oil paints, varnishes, glaze—a per- 
fectly atomized spray 15 inches wide at from 6 to 
8 inches from the surface. 


Type BUB for medium production $19.75 


Type BUB Multiplehead Airbrush is proving the 
"world's best value for medium production air- 
painting’. Applies lacquers, enamels, varnishes, 
oil paints, sizing, water solubles, and many other 
materials. Equipped with many desirable features 
found only on the more costly airbrushes. Gives 
you a wide field in which to sell—medium-sized 
manufacturing plants, repair shops, garages, and 





similar businesses. 


Type F835 Small Portable Unit $50.03 


This low-priced, high-pressure, portable air- 
painting unit is widely sold by distributors for 
the smaller maintenance airpainting jobs. Will 





lay a 6" to 8" wide fan spray of all coating 
materials of average consistency. 


Paasche sales representatives are readily avail- 
able for instruction selling—they'll help you to 
get into high speed selling. 


g he ; i DIVERSEY PARKWAY 
tuusels fo CHICAGO, ILL. 


Manufacturers of Airbrushes—Aircieaners and Airregulators—Aircompressor 

Units—Airfinishing Booths—Automatic Aircoating Units—Material Circulating 

Systems—Oiling Guns—Portable Airpainting Units—Ventilating Units for 
vapors and dust. 





ete 
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| Hydraulic Jacks Useful in 





Relocating Stock Bins 


With so many plants expanding and 
laying out new stock rooms, the simple 
time-saving method of moving stock 
bins with the aid of jacks, described 
below. should prove helpful both to 
distributors and their customers. Bins 
can be moved quickly and easily to 
new locations without the necessity of 
dismantling, moving, and reassembling. 

The bin being relocated in the case 
shown is 30 ft. long and 10 ft. high. 
About 45 minutes were used in moving 
the complete unit 150 ft., involving in 
all about eight man hours. Ordinarily. 
this same job would require about 80 
man hours to dismantle, move and re- 
assemble the bin by sections. The only 
equipment used is a low-priced hy- 
draulic jack such as is designed for 
lifting automobiles by their bumpers. 

The pictures describe the moving 
operation step by step. 





1. Planks are bolted to both sides of bin. 
Metal blocks are bolted above the planking 
to anchor set-up when hydraulic jacks are 
applied. Men are stationed along both sides 
of shelving with automobile bumper-type 
hydraulic jacks—the toes of which force up 
against planking. Entire load is lifted at one 
time and planks, with swivel casters, rolled 
under the bins. The load is then allowed to 
settle on the planks. 





2. With the entire load on the casters, the 
bins are quickly and easily rolled to the new 
location. 
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w manufacturers re- 

wire greater accuracy . , 
their tools and dies § x 

nan watch makers. At ‘ | 

he Hamilton Watch 3 4 

»,, Lancaster, Pa., Du- = 3 

sore grinders are used : s . 

ac this precision work. * 


A Dumore No. 7 in 

the Revere Copper & 

Brass plant at Rome, 

N.Y. Here a 3’ 8” 

tool steel shaft is get- Dumore * 

ting a mirror-like fin- Grinders are popu 

ish on a Lodge and in industry, too, 

Shipley lathe, using a : cause they are ma 

4'<" diameter wheel, ; to stand the g 

turning at 4,200 r.p.m. Reconditioning ¢ 
burned copper tip 
a welding machin 
typical of the vari 
tasks which Dum 
Grinders make ea 


An enterprising mechanic tried 
refinishing rubber printing 
rolls with a Dumore grinder. 
The experiment was such a 
big success that hundreds of 
these versatile tools are now 
sold for this purpose to every 
branch of the printing trade. 


Wherever automobiles ate 
built you'll find Dumore 
Tools prominently in use, 
for they bring precision to 
an industry that seeks ever 
increasingly high standards. 
Easy portability and ready 
adaptability count, too. 






2 ee te 
Why is the Dumore Distributor franchise 

so sought after? First of all, Dumore has — Dumore — 
a “good name” in the trade. Secondly, aoe aoe 
Dumore products are widely advertised in to 40,000 
trade publications. Lastly, and most im- sai iteu 
portant, we believe, Dumore helps track 

down prospects. Why not let Dumore 
manpower go to work for you? Write today! 


THE DUMORE COMPANY 


Ac the plant of the John Dept. 161-F Racine, Wisconsin 


Royle & Sons Company, the 

photographer was on the ‘ 

job to catch a No. 7 solving 

a difficult grinding problem 

with accuracy to a “tenth” 
. 16" deep inside a stain- 

less steel extruding cylinder. 


| WW 


No. 77 “Mogul” 
4H. P. (with 


= PRECISION 


me vanthor 































* THERE’S A BELMONT PACKING FOR EVERY SERVICE 





* 
The defense program demands uninterrupted service of power 
plant equipment. Engines and pumps must be kept operating at 
maximum capacity, sometimes twenty-four hours a day— no time 
for frequent packing replacements. 

Here are offered two standard Belmont Packings that wil] with- 
stand the strain — Belmont 30 for reciprecating steam rods and 
Belmont 754-P for rotating steam shafts. TRY THEM NOW! 

Write on your company letterhead for Belmont Catalog No. 40 
which describes Belmont Packings for all services—a text book 
guide on applications. An authorized Belmont distributor will be 
glad to show you samples and help you with your particular 
requirements. 









> 


> OSs 
7 


This is number 4 of a 
new series of adver- 
ti te on Real ry 
Packings. Appearing 
in leading business 
publications every 
month, this series will 
make new friends and 
new customers for 
you. 



















THE BELMONT PACKING & RUBBER COMPANY 
. BUTLER AND SEPVIVA STREETS * PHILADELPHIA, PA. 
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3. When the shelving is spotted in its new 
location, the bumper jacks are again applied 
to raise load so that planks (see foreground) 
can be removed. At the signal of a super- 
visor, the men slowly open release valves of 
the hydraulic jacks and load settles to floor. 





4. lf the shelving should be slightly out of 
line after its full weight is on floor, it can be 
easily brought into position, as above. A 
remotely controlled hydraulic jack is as- 
sembled with its extensions and anchored 
against a building post. A few strokes of 
the hand pump corrects the alignment. 

Photos courtesy Blackhawk Mfg. Co. 


Lifts License Restrictions 
on High-Speed Steel 


To aid in conserving the nation’s 
strategically important supply of tung- 
sten, the Allegheny Ludlum Steel 
Corp., Pittsburgh, has lifted royalty 
restrictions on the manufacture of 
tools from its DBL low-tungsten, high- 
speed tool steel. This is a patented 
molybdenum high-speed steel contain- 
ing less than one-third the amount of 
tungsten contained in ordinary 18-4-1] 
high speed steels. 

The granting of royalty-free, non- 
exclusive licenses for the manufacture 
of tools made from DBL is expected to 
reduce the present consumption of 
tungsten by high speed steel users, 
chief market of the vital metal, and 
make available a greater amount of 
tungsten for other defense industries. 
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Are You Taking Full Advantage of Cut-off Wheels? 


There’s a Norton Abrasive and Bond for Each Cutting Job — Metallic or Non-metallic 


NORTON COMPANY 
WORCESTER, MASS. 


New York Chicago Detroit 
Philadelphia Pittsburgh Hartford 
Cleveland Hamilton, Ont. 


Resinoid Bond is usually first choice for metals when a fast cutting action 
plus long wheel life are desired and where some burr is not objectionable; also 
for the dry cutting and slotting of concrete, plastics, fibre and other non- 
metallic materials. Norton research combined with Norton control in manu- 
facture have resulted in a Norton Resinoid Cut-off Wheel that is outstanding 
in performance. 


Rubber Bond is the choice where minimum burr is essential and for most wet 
cutting jobs—both metallic and non-metallic materials. For this work, too, 
Norton research has developed an outstanding wheel. 


Shellac Bond is most used in the tool room where its soft, free grinding 
action is an advantage in cutting tool steels without discoloration. 


You can be sure that one or more of these Norton bonds with either Alundum 
or Crystolon abrasive will handle any and all cut-off jobs. And Norton engi- 
neering service is available to help in their selection. 


ee 








—  —————e 








NORTON ABRASIVES | 





MILL SUPPLIES © JUNE, 1941 











Gos: Any sailor knows Plymouth Manila 
is the best rope there is. 

GERTRUDE: Silly boy, all rope is alike. 
Gos: That's what you think. Me, I 
studied rope at training school, and | 
know all about Plymouth Rope Research. 
Do you know how many kinds of special 
ropes their engineers have developed? 





Taken from Plymouth Advertising 
Campaign in Time Magazine. 











“SPECIAL ROPE FOR SPECIAL USES... 
That's the Plus in Plymouth” 


Rope may be “Just rope” to an 


service, to diagnose your special 
outsider, but to rope users, Plym- rope problems and suggest “cures.” 
In most cases you'll find one of 
the 68 kinds (not including sizes) 


of Plymouth Rope exactly what 


outh is first choice. In industries 
where rope safety and rope econ- 
omy are equally important, in- 
formed buyers specify Plymouth. you need. 

7 . . 


PLYMOUTH CORDAGE COMPANY 
North Plymouth, Mass.; Welland, Ontario 


Division Offices: New York, 
Chicago, San Francisco. 
B archouse Stocks: New York, 
Boston, Baltimore, Philadel- 
phia, Cleveland, Chicago, 
Houston, San Francisco. 


Why we're the world’s largest 
makers of cordage is an open 
secret: Plymouth Research has 
developed special ropes for special 
uses in every industry. 

Our technical staff is at your 





PLYMOUTH CORDAGE COMPANY 
North Plymouth, Massachusetts 

Please send me a free copy of ‘Lift It 
Safely.” The booklet that gives fucts 
on rope in industry. 


PLYMOUTH 





ROPE FOR INDUSTRY 


ADDRESS _ 
CITY - 
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| repair. 


Dayton Rubber Opens 
Chicago Branch 


The Dayton Rubber Manufacturing 
Co. recently leased the property at 
1011-19 West Washington Boulevard 
for sales, engineering and warehousing 
purposes. This additional space is re- 
quired because of increased demands 
for Dayton V-Belts in the Chicago area. 
This new location will enable Dayton 
Rubber to expand their warehousing 
facilities for better service to the indus- 
trial trade in the Chicago area. 


Tips on Maintenance of 
Fire Extinguishers 


Likely to be forgotten until they’re 
needed—and then they must be ready 
for instant service—fire extinguishers 
are items which you should constantly 
remind your customers to keep in good 
Following are some mainte- 


| nance tips: 





| 


Fire extinguishers should be properly 
recharged and inspected. The date of 
recharging should be noted on the tag 
provided for that purpose, along with 
the name or initials of the man doing 
the work. 

Fire insurance underwriters recom- 
mend that only recharging materials 
and replacement parts furnished by the 
manufacturers of the extinguishers be 
used in service work. Full instructions 
for recharging the various types of ex- 


| tinguishers are given on the labels and 


they should be followed to the letter. 

When the 24%-gallon units are re- 
charged. all parts should be washed 
thoroughly in water and the water 
drained through the hose. The shell 
should be examined to make certain it is 
sound at the seams, for, after all, it is a 
pressure container. The head gasket 
and hose should be examined for signs 
of deterioration, and the strainer should 
be cleaned. 

When the cap is screwed back on the 
shell, the worker should make certain 
that at least four threads are engaged. 
A small amount of vaseline may be 
placed in the threads to make the task 
easier and facilitate removal for the 
next recharging. 

All chemical solutions should be 
mixed in clean containers and not in 
the shell of the extinguisher, and the 
container should be carefully rinsed be- 
fore being used for a new solution. 

Only liquid obtained from the manu- 
facturer should be used in the vaporiz- 
ing liquid type extinguisher. The use 
of commercial carbon tetrachloride, 
which may contain some water or 
chemical impurities, is likely to damage 
the interior of the extinguisher or, if 
used on live electrical equipment, en- 
danger the operator. 
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ALLOY STEEL PRODUCTS COMPANY 


1300 WEST ELIZABETH AVE. LINDEN, NEW JERSEY 
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GRAY TROLLEYS 


Profitable 
New and 
Replacement 
Business 


because— 


GRAY TROLLEYS are de- 
signed to meet the demand 
of industry for a trolley with 
closest possible headroom. 
They safely and efficiently 
raise loads, are easily trans- 
ferable through the shop, 
and are equipped with New 
Type, Thoroughly Sealed, 
Gray Ball Bearing Trolley 
Wheels. 





Long, trouble-free service is what you sell with 
every GRAY TROLLEY and that's an important 
consideration today. Made in 250-lb. to 2-ton 
standard capacity sizes adjustable to suit various 
| Beams. We would like you to have our bulletin 
which describes and illustrates in detail our 
TROLLEYS — our TROLLEY WHEELS — and our 
HEAVY DUTY GRAVITY ROLLERS. Send for it 


now! 


RAY HUB COMPANY 


Incorporated 1922 





17265-17403 GABLE AVENUE DETROIT, MICHIGAN 














FOR EVERY 
FIELD AND USE 


PILE DRIVER 
HOISTING 
HAMMERFALL 
LLU 
aS DRILLING CABLE 
2 BOLT ROPE 
SHOVEL ROPE 


GENERAL 
CONTRACTING 


STRUCTURAL 
Ny 2B REQUIREMENTS 
MO = 7 MARINE 
STEVEDORING 
DREDGING 
OIL & WATER -WELL 
GENERAL HARDWARE 






WALL CORDAGE is particularly worthy of 

Mill Supply distribution. Specialized con- 

structions catering to a variety of uses en- 

able Distributors to supply the proper rope 
for the particular job. 


WALL ROPE WORKS, Inc. 

48 SOUTH STREET, NEW YORK CITY + FACTORY: BEVERLY, NW. J. 

BOSTON « PHILADELPHIA *« SAN FRANCISCO 

HOUSTON * TULSA + BALTIMORE « NEW ORLEANS 
NORFOLK «+ PITTSBURGH 


LONGEST ROPE WALK IN THE 


a7 


en 
S 
ot: 


‘<) 
ae, - 
s 


VY 


* $20) 


worRt.b 
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| "Safety in Industry" Subject 











of May Chicago PTC Meeting 


“Both of us have a job to do for in- 
dustry in helping to keep the man- 
power operating safely and efficiently 
during this emergency period,” said 
C. B. Cannon, deputy factory inspector 
for the Illinois Department of Labor, 
in an informal talk before the May 
meeting of the Chicago Power Trans- 
mission Club. Mr. Cannon illustrated 


| “Help industry conserve its manpower for 


this great emergency by cautioning safety 
wherever possible,” said C. B. Cannon, 
Illinois Department of Labor, at May meet- 


| ing of Chicago Power Transmission Club. 


| his remarks with an industrial movie 


showing how safety in the mechanical 
transmission of power can be achieved 
simply and easily with a minimum of 
cost to the plant. 

Mr. Cannon didn’t advocate that 
every distributor’s salesman or factory 
representative, selling power transmis- 
sion equipment, should suddenly be- 
come a safety engineer. But he did 
stress the fact that a tremendous toll 


| is being exacted yearly in lost man- 


hours, and power transmission men 
could become important factors in cur- 
tailing this loss and, incidentally, help 
themselves to more business. He 
pointed out that a simple suggestion 
here or there for guarding a piece of 
moving equipment might mean the sav- 
ing of a human life or, at least, the 
saving of a serious time-loss to the plant 
and the operator. Often such sugges- 
tions for guarding a piece of ma- 
chinery, he said, wouldn’t cost the 
plant more than 65 to 85 cents yet due 
to the rush of production today, the 
normally cautious workman becomes 
careless or tries to cut corners while 
plant foremen haven't the time to ob- 
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If you aren’t pushing BESTOIL 
















You start with can 
sales ... soon you 
are selling drums 


Every place where pipe, bolts or rods are 


threaded, a cutting preparation is needed. HERE'S THE 
' CONDENSED 
There's your market—ready-made . .. . easy to 
SALES-STORY 


uncover . . . . continuous. Once you prove to 
your threading customers that you can deliver 
a definitely superior cutting oil at a competitive 


Developed, perfected and GUARAN- 
TEED TO GIVE COMPLETE SATISFAC- 
TION by the manufacturer of the world's 


. most complete line of pipe-threading 
price, you can count on a steady flow of repeat equipment. 
orders. BESTOIL is a sulphurized oil which ab- — 


sorbs and throws off heat more rapidl 
than any other kind of cutting oil wit 


Push BESTOIL and prove, to your profit, that we 
are right in this assertion. Ask us about our 
special counter sales display. 


which we are familiar. In addition it has 
all necessary lubricating properties. 


Temperature changes do not appreciably 
affect its viscosity. It flows freely in cold 


weather. The high sulphur content, be- 
cause held in perfect chemical combina- 
tion, remains the same at all times. 


THE OSTER MANUFACTURING COMPANY Sih bookie; SUUCIf'n hien eite 


Sales Office: 2041 East 61st Street, Cleveland, Ohio — and has no tendency to cause oil 
Factories: Erie, Penna., and Cleveland, Ohio infections. 
New York City Office, 30 Church Street 


Threading Headquarters Since 1893 


Though markedly superior in actua! per- 
formance, it is no higher in price than 
many inferior cutting oils on the market. 


FOR BETTER 
PIPE THREADS 


BESTOI 
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Famous 


for years! | 
No premium price! 


Because it gears right to the fingers, prevents lost motions and 
annoyance, the Knurled “"UNBRAKO" is being specified exclusively 
+. by more and more plants. It helps to speed up production wher- 


ever cap screws are handled .. . 
ing factor. 


Write today for our proposition. 


STANDARD PRESSED STEEL CoO. 


—— seencacs ——~ 


BOSTON - DETROIT - INDIANAPOLIS - CHICAGO + ST. LOUIS ~ San FRANCISCO 
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250, 500 and 1,000 
lb. Capacities. 





Double drum 
Construction— 
Push Button 
Control — Elec- 
tric Solenoid 
Brake — Hook, 
Bolt or Trolley 
Suspension. 


Manufacturers of hana-powered and electric cranes, hoists and trolleys, for more than 20 years. 











and today that's a mighty big sell- 


Penna. sox 519 


HO | 


capacity hoist line 


Beginning at only 


and low cost. (2). Spur 
Hoists — % through 20 tons. 


proposition NOW! 
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DKA 


Reg. U.S. Pat. Office 


KNURLED 
SOCKET HEAD 
CAP SCREWS 
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P : - ALI 
CONCO ENGINEERING WORKS =? 


PLVIStON ST. 
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TORPEDO ELECTRIC 


$s T 


It's the sales leader of the light 


— boasting 


construction features not found in 
other hoists of its size and price. 


$139.50 the 


Conco Torpedo Electric Hoist has 
real sales appeal, 
mum resale discounts for dis- 
tributors, too. Three other important 
Conco units include: (1). Differential | 
hoists — % through 2 tons — light 
Gear Chain | 


with maxi- 


(3). I-Beam 


Trolleys — % through 10 tons. Get the 
facts on Conco’s products and Conco’s 






~ 
com? 
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serve safety precautions closer. 

“The larger industries”, continued 
Mr. Cannon, “are more safety con- 
scious than ever. For lost time means 
less production. It is in the smaller 
plants where the greatest toll in acci- 
dents occurs. In one small plant 
employing 1008, there were over 2600 
visits to the hospital necessary in a 
year. When this plant adopted a few 
minor safety precautions, there was not 
a single accident reported in six 
months of operation. Both the man- 
agement and the employees are now 
100 per cent rooters for safety.” 

President V. K. Alexander an- 
nounced that 32 new members, repre- 
senting 13 companies, had joined the 
club since January. This brings the 
total club membership of distributors 
and manufacturers’ representatives up 
to 180. He stated that no more meet- 
ings will be held until September. 
Charles Steele, chairman of golf com- 
mittee, announced that the annual golf 
party will be held on June 6 at the 
Glencoe Golf Club. 


Rubber Fabric Substituted 
|For Walrus Hide Covering 


Searcity and high cast of walrus hide 
due to the war has led to the develop- 
ment of a new covering for cotton gin 
rollers, introduced to the market by 
the New York Belting and Packing 
|Company. Composed of cotton fabric 
and rubber, it is now being provided in 
|strips 124 ft. long, usually furnished 
in 34 x 34-in. sizes. 

Previously walrus hide was used al- 
most exclusively, but according to a 
‘recent bulletin of the United States 
Department of Agriculture the new sub- 
stitute may prove to be superior. 

The report was written by J. S. Town- 
send, Technologist of the Bureau of 
Plant Industry; T. C. Walton, Junior 
| Agricultural Engineer of the Bureau of 
| Agriculture Chemistry and Engineer- 
ing; and W. J. Martin, Associate Cotton 
Technologist, Agricultural Marketing 
Service. 

It says in part: “A packing made 
| largely of rubber with cotton fabric has 
been found to be very promising. It is 
much cheaper than the walrus hide, 
easier to obtain. and it appears to have 
many good qualities ... . The composi- 
tion roller ginned slightly faster than 
|the walrus, with only minor adverse 
leffects on quality. The increased ca- 
| pacity and slight reduction in mean 


| length are probably due to greater pres- 

|sure on the roller which the composi- 

|tion covering carries. The wearing 

: | properties of the composition roller have 

|not been determined. but it can be said 
‘that from observation it appears to be 
about twice as durable.” 














This is the Power Driven ''Twis- This is an application of the 

. Power Driven ‘‘Peeriess'’' Wire 
Tuft Wire Wheel Brush. Wher- Wheel Brush. It is widely used 
ever burrs and scale must be re- for continuous buffing or cleaning 
moved In gear production, there operations. This type is generally 


: used in connection with "'Peer- 
is great demand for this type. less’ Interlocking Hubs which last 


It has many other uses. indefinitely. 


INDUSTRIAL BRUSHES 


















Here’s that PROFIT-MAKING LINE. . . 


Power Driven **Sturdi-Bilt’' Wire Cup Brushes 

Wire Wheel Brushes Fibre Wheel Brushes 
**Mono-Bilt"’ Wire Scratch Brushes 
**Steel-Ciad" Boiler & Furnace Brushes 
a Foundry Brushes 


Platers Brushes 


**Peerless'* 

**Twis-Tuft"’ Bench Brushes 

Fine Wire Polishing Floor Sweeping Brushes 
Wheel Brushes Push Brooms—wire and fibre 


Miscellaneous Maintenance Brushes 











BRUSHES 





A CCOLE 
OR MORE 


OF DIFFERENT TYPES CAN 
mete" BE SOLD IN ONE PLANT 





MILWAUKEE 


Cover All Industrial Needs 


You really sell tools when you sell Milwaukee Indus- 
trial Brushes. That thought has been taking hold 
among distributors. Do your brush selling job with 
that in mind and you'll realize bigger, better, more 
profitable brush business. 


You don't stop with the sale of any one type of 
MILWAUKEE INDUSTRIAL BRUSH in any one 
plant. Like tools, scores of brush types are needed 
for both PRODUCTION and MAINTENANCE 


departments. 


The wide and dependable line of MILWAUKEE IN- 
DUSTRIAL BRUSHES gives you the right brush for 
every need throughout an entire plant. We are 
glad to help you with your customers’ brush prob- 
lems—write. 


THE MILWAUKEE BRUSH MANUFACTURING CO. 
Milwaukee, Wisconsin 





"Steel-Clad"’ Brushes have a great variety of applications and 
are extensively used in aircraft production. 


LT: Key to Industrial Brush Problems 


FLUE BRUSHES - FLOOR BRUSHES - PUSH BROOMS - BENCH BRUSHES - FOUNORY BRUSHES 










QUALITY 
MILWAUKEE WIRE WHEEL BRUSHES - WIRE CUP BRUSHES - WIRE SCRATCH BRUSHES 
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... not born 


Dart Unions are made to sell—and to 
keep selling. Sales points that mean 
something are built right into them. . . 
Darts get tight quicker and stay tight 
permanently. They are practically 
jam-proof. They can be taken off 
easily—re-installed again and again. 
They resist corrosion both sides of 
joint—take wrench abuse—cost less 
to service. What more could a Union 
offer? No wonder Darts sell them- 
selves when they get on the job—and 
make more money for you. Write for 
the Dart Jobber Policy. 





EM. DART MFG. CO. Providence, R! 


Sales 4aeretos 
The Pairbanhs Company, Mew Yort 
ond oll bream how 
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Purchasing Agents Report 
Higher Price Levels 


History is apt to be made in the 
coming year from the standpoint of the 
number of workers employed as well as 
in the total man-hours absorbed within 
commercial affairs in this country, the 
Business Survey Committee of the Na- 
tional Association of Purchasing Agents 
reported on May 27 at the 26th annual 
international convention of the organ- 
ization at the Stevens Hotel. There is no 
way of forecasting how long the present 
intensive rate of industrial manufacture 
will continue according to the report al- 
though it seems fairly certain to last 
for at least a year and may well last 
for five. 

In its current report the committee 
found general business conditions im- 
proved, compared with April, in the 
East, Middle West, West and in Canada. 
Commodity prices are reported higher 
in the United States and unchanged in 
Canada. Increased inventories are the 
rule in the United States although in 
Canada stocks are about the same as 
they were a month ago. In the East 
and in Canada buying covers require- 
ments for three to six months in advance 
while in the Mid-West and West pur- 
chases up to nine months ahead are 
common, 

The summary of the survey follows: 


While the actual level of industrial 
volume throughout the country has 
reached somewhat higher plane during 
the past 30 days, so also has there been 
an increase in the difficulties experi- 
enced within the purchasing function of 
commercial affairs. 

The procurement of numerous mate- 
rials is becoming more and more ardu- 
ous with the recent restrictions placed 
on various critical items of importance 
in the general run of manufacture. As 
a concrete example of this feature it is 
found that during recent years there 
has been an ever increasing tendency 
toward the use of die castings in many 
lines of trade, but the shortage of zinc 
and aluminum, especially applying to 
the unessential or nondefense type of 
production, soon will seriously interfere 
with production and distribution of 
many kinds of equipment. Running into 
these stone walls from supply stand- 
point, strenuous efforts are under way 
in many industries to overcome these 
obstacles by substitution. and while 
headway is being made, the process is 
not one of overnight accomplishment. 

Meanwhile, the consensus amongst 
purchasing men seems to be that high 
rate of industrial manufacture will con- 
tinue through this year and well into 
1942 with little indication of any let-up; 
in fact, it will be most surprising if wide- 
spread efforts are not exerted soon to- 
ward increasing hours of work which 
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KLEIN... 


STANDARD WITH 
ELECTRICIANS. 





O “pretty good” plier is good enough 

for the man who has to work with 
them every day. That's why electricians— 
everywhere—rely on Klein Pliers. They 
know that each pair must pass an individ- 
ual test far in excess to any service in the 
field. They know, too, that every pair is in- 
dividually fitted, tempered 
and adjusted—that Klein 
Pliers have been the stand- 
ard—“‘since 1857.” 





p 


ely 


Your copy of the Klein Pocket Tool 
Guide will be sent on request. 


Foreign Distributor: 
International Standard Electric Corp., New York 


KLE 
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cage I RL 


°o 




















YOU 





LAMSON Lag Bolts have sharp cut threads and 
carefully made gimlet points, starting easily. 
Shanks and thread are full bodied diameter. Heads 
are a full wrench fit with straight, true faces. 





Carriage bolts of heat treated steel are accurately 
made, have smooth, round heads and true, square 


shanks. Available in either rolled or cut threads. 
Stocked in a full list of sizes up to %4-inch diameter, 
14-inch length. Larger sizes made to specifications. 


@ There is no need to wonder if you can make a profit 
with bolts when you stock the Lamson line —for it is 
arranged so that you will. From the finest products pos- 
sible to manufacture, to the most modern of packages, 
the Lamson line is complete with merchandising possi- 
bilities. And with the Lamson SPEEDMERCHANT stock 
and merchandising display, you can even keep the 
elusive “’5-and-10” sales for yourself. The Lamson SPEED- 
MERCHANT is an attractive all-steel unit that catches 







Udgiwee A PROFIT WITH THE LAMSON LINE 


“AMSon 


BO LTS 
$26.30 Net, NUTS 


to Dealer 
(slightly more 
west of Denver) 


Machine bolts with either square or hexagon heads 
are made of heat treated steel, and have true, 
straight shanks and very accurate threads. Made 
up to 2-inch diameter, any length, but stocked only 
up to 1%-inch diameter, 12-inch lengths. 


the eye of the shopper, invites sales with plainly marked 
bins giving the price of each item. Every product is 
“Brite-plated,’’ and the entire stock in the open display 
is within reach of the customer. It will not pay anyone to 
buy elsewhere if you have a Lamson SPEEDMERCHANT 
in your store! Ask your jobber for the Lamson line 


THE LAMSON & SESSIONS COMPANY, Cleveland, O. 


Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 





LAMSON & SESSIONS 
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Reliance 
on Performance 


under all conditions of material 
handling and extra pressure of work 
to be done makes 


PEERLESS 
HOISTS 


the best chain hoist you can recom- 
mend to your customers. 


ALL-STEEL construction 
GEARS GUARANTEED for five 
years 

NO SPRINGS OR PAWLS to fail 


when work is to be done. 


Send Your Customers Bulletin P 11 


for full information about PEERLESS 
HOISTS 


THE HARRINGTON CO. 
17th & CALLOWHILL STS., 
PHILADELPHIA, PA. 
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would result in an expansion of pro- 
duction in all important lines of en- 
deavor. Consequently, buyers are con- 
tinuing to keep their commitments 
extended in order that materials will 
be available for their manufacturing 
operations in a sure but orderly fashion 
during the coming Summer and Fall 
months. In no other way can assembly 
lines be protected. as to attempt the 
procurement of the majority of com- 
modities as they are currently needed 
would be a most futile gesture under 
circumstances of today. 


COMMODITY PRICES in practi- 
cally ail parts of the country. and in 
the most divergent lines of trade, have 
moved upward since a month ago, and 
the end of this tendency probably is 
still some distance away. Only a few 
points in the weighted average of all- 


| commodity prices separate the levels of 


1929 and current market ranges. Never- 


| theless. in view of the stress under which 


industrial relations have been carried 
on. and the tightness of the supply 
situation in numerous materials. com- 
modity price movements have remained 
on much sounder basis than in similar 
instances in the past. 

Considerable portion of this stability 
is due to supervision by price adminis- 
tration authorities in Washington, 
wherein intimation of action is having 
as much influence as actual participa- 
tion in the making of price ceilings. 
Labor rates are being increased on ail 
sides and it will be a difficult matter to 
keep these higher manufacturing costs 
from reflecting in commodity values. 
Thus there is little prospect of lower 
price levels in the more important mar- 
kets for several months to come, unless 
something unforeseen occurs to interfere 
with the high level of manufacturing 
volume now generally anticipated. 


INVENTORIES are proving the basis 
for considerable controversy in many 
circles. Opinions differ widely in view 
of the difficulty of procuring an actual 
picture of stocks on hand or the volume 


| of. materials currently carried ahead of 





manufacturing operations. Our survey 
shows that inventories have increased 
again slightly during the past month, 
but on the whole supplies are still far 
from plentiful, and in a multitude of 
cases production lines are running from 
hand-to-mouth from supply standpoint. 
It must be remembered that normal sup- 
plies of a couple of years ago are strin- 
gent supplies of today in view of the 
step-up in production volume. particu- 
larly in the metal trades industry or re- 
lated types of processing. The new in- 
ventory control feature wherein stocks 
must be reported in order that new 
orders may be filled by suppliers will 
bring out any over-extension of stocks 
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e Here’s a hard-hitting distributing organization that’s really 
cashing in on SKILSAW TOOLS . . . all of them— every day! 
The L.G. Isaacson Co. of Aberdeen, Wash. have backed their 
faith in SKILSAW TOOLS with this new sales truck that carries 
the full line . . . ready for quick sales-making demonstrat- 
ions on every job...and they’ve found it pays off in profits! 

Distributors everywhere are building similar sales-and- 
profit records because SKILSAW TOOLS are preferred in more 
industries for more jobs. They produce better work... faster 
and at lower costs ... with features that are easier to see and easier to sell. They are consis- 
tently advertised to your customers and 


persistently promoted in your territory. SKILSAW, INC. 
- . 3033-43 ELSTON AVENUE ¢« CHICAGO 
And SKILSAW TOOLS are sold only through 36 East 22nd St., New York -—52 Brookline Ave., Boston—15 8. 2lat St., Philadelphia— 
* ° ° 29 No Ave., N.W., Atlanta 82 Ma St., alo—2902 Euclid Ave., Cleveland— 
recognized distributors . . . to protect 1583 Grand Ave, Kanoos City, Me O18 Calon’ st., New Orleans—2134 Main Bt, 


fi ] lballas-—-2645 Santa Fe Ave., Los Angeles—2065 Webster St., Oakland—1115 E. Pike 
your efforts and to assure your pro Its: St., Seattle—Canadian Branch: 85 Deloraine Ave., Toronto. 
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THIS HELPS YOU 
LAND MORE ORDERS 


Tell customers —those cus- 
tomers whose hack saw 
blade business is going 
elsewhere — how Capewell 
just broke another record 
. sawed 26.6% 
crankshafts. 


more 


Capewell precision-cutting 
hack saw blades will also 
speed up production for 
your customers .. . by cutt- 
ing faster, lasting longer, 
saving time on subsequent 
operations. 

Our representative can help you 
imcrease your Mec tal saw business 
Send for him 

FHE CAPEWELL MFG. CO 

Hartford, Conn. U.S. A 






STROKE 


CUTS COSTS 
SAVES TIME 
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on hand. 








Such inventory situations. it 
is thought. will be few compared to the 
requests for 


the 


new supply so 


now in continuance of — plant 


operations. 


BUYING 


low ed 


POLICY 


throughout 


fol- 


circles 


now being 
purchasing 
venerally ranges from three months 
coverage to twelve according to the ma- 
terial involved; whether it is to be used 
on defense projects. and depen ling 
upon current availability. There cannot 
possibly be any way of predicting how 
long the present intensive rate of indus 
trial manufacture will 
seems rather assured for a vear ahead: 
but it may last for five vears, hence the 
uncertainty pertaining to commitments 
that extend teo far. and the apprehen 
sion regarding too conservative a book 
ing policy at this time. 

In the materials that are more readily 
procurable at the moment there is no 
reason for building up unnecessarily 
large stocks. and in the more critically 
needed items. particularly those in the 
metals and alloys fields. the quest con- 
tinues to obtain sufficient quantity to 
fill the the 


Consequently. in numerous cases com- 


urgent needs of present. 


mitments should be made six to nine 


months ahead of today’s requirements 
that 
planned schedules which will 


in order buyer and vendor may 
arrange 
afford an orderly flow of materials as 
the months go by. as in this way only 
the 


be supplied with necessary materials. 


ean greater number of consumers 

In many cases price advances will be 
attempted because of the very trend of 
the times. considerable portion of which 
blame will be placed on the doorstep of 
because of currently 


labor advancing 


wage rates. but uncalled for upward 
moves in any commodities are likely to 
quickly with control 
Nevertheless. it will be most 


surprising if values of industrial mate- 


be faced price 


measures, 


rials do not work somewhat higher dur- 


ing the coming vear in view of the 
apparently higher production costs. and 
in many cases because of the close 


alignment of supply-demand_ relations. 
Therefore. extensive commitments ahead 
in many materials are recommended and 
should be quite justified. as inventories 
will not be inereased currently. but 
instead supplies where possible will be 
forthcoming later when actually needed 
for manufacturing operations, 


Clover Names Maher 


Clover Mfg. Co. announces the ap- 
Daniel V. Maher. as 
factory representative for the State of 
Ohio. Mr. Maher formerly con- 
nected with the Maher Collaries Com- 
pany. He will have his office at 912 
Marshall Building. Cleveland. 


pointment of 


Was 
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YOU’RE ON TOP 
OF THE WORLD 





And ALLIED PRODUCTS 
| 


Universal acceptance is written 
into the sales records of every 
jobber who has taken on the 
fast selling, quick turning 
ARRO LINE—and here are the 
reasons: 


Arro Expansion Bolts and Al- 
lied Products are designed and 
built with your customers in 
mind. They are sturdily con- 
structed of the best materials 
and further protected for long 
life service against elements 
by cadmium plating. Sell Arro 
Expansion Bolts and Allied 
Products. Write for catalog 
and jobbers’ prices. 


ARRO EXPANSION BOLT CO. 
MARION, OHIO 






Sold only 
through jobbers 















Horizontal Single-Stage Air Compressors 


Displacements to 2000 c.f.m. 
Pressures to 150 Ib. ‘sq. in. 





Tank-mounted...Base-mounted 
Air Compressors 
Displacements to 67 c.f.m. 
Pressures to 250 Ib. ‘sq. i- 





Vertical Air Compressors 


Water-cooled Air-cooled 


Displacements Displacements 


to 67 c.f.m. to 25 c.f.m. 
Pressures t» 175 Pressures to 150 
Ib. /sq. i>. Ib. sq. in. 





Split-casing 
Centrifugal Pumps 
Capacities to 2000 g.p.m. 

Heads to 550 ft. 





More Volume « More Profits 





for Industrial Distributors 
..with the Worthington 
Complete Standard Line 





Motor-driven Power Pumps 
Horizontal and Vertical Types 
Capacities to 59 g.p.m. 
Pressures to 1800 Ib. ‘sq. in. 





Capacities to 1000 g.p.m. 
Heads to 280 ft. 


1940 SALES VOLUME of Established 


Worthington Industrial Distributors 
averaged better than $37,000 .. with 
an average unit order value of $240 











Ww a comprehensive product line, nationally 


accepted, Worthington’s new franchise include~ 





a sound, straightforward STATEMENT OF POLICY, 
augmented by a complete MERCHANDISING PLAN, 
to protect the dealer’ss VOLUME AND PROFITS. 


IT WILL PAY YOU TO INVESTIGATE TOF 3¥ 





Duplex Steam Pumps industrial 
Capacities to 410 g.p.m. Meters 
Pressures to 250 Ib. /sq. in. Capacities fo 2800 g.p.m. 


~ 










Rotary Pumps 
Capacities to 4100 g.p.m. 
Viscosities to 500,000 S.S.U. 
Pressures to 300 Ib./sq. in. 


Frame-mounted 
Centrifugal Pumps 


Monobloc 
Centrifugal Pumps 


Capacities to 3500 g.p.m. 
Heads to 130 ft. 


eiCe== WORTHINGTON = 


WORTHINGTON PUMP AND MACHINERY CORPORATION GENERAL OFFICES: HARRISON, NEW JERSEY 
Branch Offices and Representatives in Principal Cities of the United States 
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FLOOR BRUSH 


BASS PUSH BROOM 





THAT'S WHY 
CAPITAL 


“RED CAPS" 
MAKE MONEY 


Who'ehearted approval and acceptance by in- 
dustry mean ever growing sales opportunities 
for CAPITAL Distributors. When “RED CAPS” 
have once been ordered they are ‘re-ordered” 
again and again because they give long time 
service and there is a right type for every job. 
The cleaning up job in industry is reaching 
major proportions and now is the time for 
CAPITAL Distributors to profit by it. We guar- 
antee our products—our policy gives complete 
protection—-we give sales help—-profit margin 
is good. Send for details. 


INDIANAPOLIS 








LOONTEE 


BRUSH and BROOM MANUFACTURING CO. 
Established 1890 


Corner Brush and Broom Sts. Indianapolis, Ind. 











SAFETY CAR WRENCH 


"Sekkk& CAR LOADINGS. 


MOUNT" SO DO 
42 CAR MOVER 


SALES 


There are ORDERS for BADGER Distributors in the 
report that car loadings are mounting. BADGER 
Car Movers are low in first cost, easy to handle, 
safe in operation, require no maintenance, and they 
give constant good service. There's immediate 
business waiting for you—better be sure your stocks 
are adequate to meet the demand! 


THE ADVANCE CAR MOVER CO. 


Appleton, Wis. 
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| Osborn Appoints Two New 
Sales Representatives 


PAUL A. MALLING 





SAM HARRIS 


M. C. Pecsok, sales manager of the 
Osborn Mfg. Co., has appointed Paul 
4. Malling as sales representative in 
Western New York State and Erie, 
Pa., with headquarters in Buffalo. Mr. 
Malling has been with the company for 
the past nine years. 

Sam Harris, formerly with Osborn’s 
research department, has been ap- 
pointed sales representative covering 
West Virginia, Eastern Kentucky and 
Southern Ohio. 


Leaves Marshall-Wells 


Walter Hilber, Washington branch 
manager for Marshall-Wells Co., has 
joined the purchasing staff of the 
Seattle-Tacoma Shipbuilding Co. at 

_ Tacoma. 
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There's a Growing Demand 
for this New Delta Machine 











Cuts Non-Ferrous Metals with Polished Smoothness 


This new Delta unit fills a real need for 
a low-priced Cat-Off Machine. Wherever 
installed it has performed efficiently. 
Users are recommending it highly. Con- 
sistent trade paper advertising is reach- 
ing thousands of prospects monthly. Sales 
on this unit are steadily moving upward. 
Follow through on this—and get your 
share of this profitable Delta business. 


The photograph above shows some of the 
actual shapes and sizes handled by the 
new Delta Cut-Off Machine. This re- 
markabie unit is designed especially for 
cutting copper. brass, aluminum and 
other non-ferrous metals. It is equipped 
with a special high-speed steel blade and 


oiling device which feeds cutting oil to 
the blade. It leaves the cut perfectly 
smooth, thus eliminating additional fin- 
ishing and polishing operations. Here is 
a powerful, accurate machine made avail- 
able at a fraction of the prices custom. 
arily charged for machines of this type. 


CUTS THESE MATERIALS SOLID 
SECTIONS: Soft Brass up to 144” diam- 
eter; Half-Hard Brass, up to 144” di- 
ameter: Aluminim, up to 144” diameter: 
Aluminum Extruded Sections, up to 
equivalent of 2 sq. in.; Copper, up to 
114” diameter. or equivalent of 2 sq. in.: 
Magnesium (Dow Metal). up to 114” 


diameter Micarta and Similar Rods, up 
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to 144” diameter. TUBULAR SEC. 
TIONS: Soft Brass, Hard Brass, Alumi- 
num, Copper. Dow Metal, Micarta and 
Similar Tubing, All up to 2” diameter. 


The DELTA MFG. CO. 


606 E. VIENNA AVE. 
MILWAUKEE, WIS. 


DELTA 











Examine any of these 


BOOKS TO HELP YOU 
MEET TODAY'S EMERGENCIES 





for 10 days on approval 








1. HOW TO SUPERVISE 
PEOPLE 


By Alfred M. Cooper. 


fc yremen. 


4. A PRIMER 
A great manual for quick training of OF TIME STU DY 
Makes the qualities and responsibilities of leadership 


clear; covers all the typical jobs of hiring, reprimanding, and By F. W 
firing, getting cooperation, delegating authority, training work- 
ers, etc., with specific solutions recommended by experienced 
supervisors. Includes a practical formula for teaching opera- 
tions to workers, and step-by-step instructions for conducting 
group conferences. Price only $1.75 


2. RUNNING A 
MACHINE SHOP 


By the famous machine shop writers, Colvin and Stanley. Covers 
everything from shop layout to inspection methods—how to 
equip the machine shop, how to route and handle work, how 
to estimate, how to keep records, how to manage men, etc. 
Extremely clear and practical—gives management pointers that 
should aid in more efficient and profitable operation in any 
manufacturing shop, Over 400 pages, illustrated, $3.50 


3. GENERAL ENGINEER- 
ING HANDBOOK 


By Charles E. Gives you the 
essentials of civil engineering, mechanical engineering, electrical 
engineering, and engineering mathematics—all in one book. 





Shumard. Begins with the 
time the stop watch is first wound and 
step by through the 
whole procedure until overhead rates are 
set up control is established. 
Abundant forms, charts, tables, illustrative 
examples. Each chapter followed by ques- 
tions and problems for which definite 
answers are given. 


step carries you 


and cost 


A thorough, practical 
time study in one 520-page 
$5.00 


course in 


he 0k. 











5. AMERICAN 
MACHINISTS’ 
HANDBOOK 


By Fred H. Colvin and Frank A. 
Stanley. Seventh edition of the 
world’s leading technical hand- 
book; gives 1,350 pages of de- 
scriptions, definitions, data, and 
-methods—kinks, short-cuts, tables, 
formulas, diagrams — _ layouts, 


6. MATERIALS 
HANDBOOK 


By George S. Brady. When select- 
ing, buying, or handling new or 
get a head 
start with this unusual handbook. 


unusual materials, 
Covers 5,000 industria! materials 
O'Rourke and 25 specialists. with most helpful facts on kinds, 


properties, uses, sources, etc. In- 


Practical information, reference data, methods, formulas, etc., 
especially arranged for the man from another field who wants 
to dip into these subjects. 1120 pages; takes the place of a 
whole library, $4.00 


feeds, speeds, tools, jigs, fixtures, 
materials, standards, tolerances— 
any detail of machine-shop or 
drafting-room practice. Answers 
hundreds of questions for design- 
ers, machinists, toolmakers, execu- 


cludes metals, alloys, organic ma- 
terials, chemicals, finishing mater- 
ials, minerals, wood, etc., etc. In- 


valuable for purchasing agents, 








: product engineers, and factory 
tives, and others connected with ay er ey 
the metal-working industries. ©Xecutives. Pages, , 
$4.00 $5.00 


Technical knowledge 


McGraw-Hill Book Company, Inc., 330 W. 42nd St., New York City 


Send me the books encircled below, for 10 days’ examination on approval. 


; irst line 0 
18 the first 
for the books, plus few cents postage, or return them postpaid. 


DEFENSE 
panied by remittance; same return privilege.) 
es 1 2 3 4 +5 6 


In 10 days I will pay 
(Postage paid on orders accom- 


MAIL THIS ED oi050s05 ch caneeremesaTaeteteeseseetesae : ‘Ada kNeS DEES AASTENESCEN RET CRIN T ORC RSS 
FREE EXAMINATION COUPON RABIES. cco ciccecsensndewceasensscceesseesenen PORIGR occ ccccvecedcveccevescasece-covcecees 
TODAY Coie ed GOR ek ose cccccanstetdbsnsecendeneess COIN: 56 cnterserindaslaneuseudsce FMS-6-41 


(Books sent on approval in U. S. and Canada only.) 
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50 DRILLS 
OME CUSTOMER 


Tyr 


ey 





Electric tools on parade was the theme of 
the window display arranged by Harry Lin- 
der, Skilsaw salesman, and Bryce Weaver 
of W. T. Weaver & Sons, distributor. The 
boys had sold 50 electric drills to a cus- 
tomer who wasn't quite ready for delivery, 
so they figured out this military scene for 
passersby. The drills are soldiers, of course, 
and the sanders, tanks. 


R. C. Duncan Co. Issues 
Summer Catalog 


To remind its customers that they 
can find many of the items needed for 
summer overhaul and modernization of 
industrial plants among R. C. Duncan's 


stocks. that Minneapolis distributor 
has just issued its 1941 “Timely Item 
Book.” A 48-page booklet) with a 


bright green jacket. it is intended as a 
supplement to the company’s main cata- 


Kinabrew Now President 
Of New Orleans House 


J. M. Kinabrew. formerly vice presi- 
dent and general manager of — the 
Standard Supply & Hardware Co.. New 
Orleans distributor. has been elected 
president. succeeding the late Wm. K. 
De Pass. 





C. J. Shea believes that many times a tele- 


phone ce! cen be just as effective as a 
personal contact, and it saves unnecessary 
legwork. Mr. Shea is secretary of the 
Reichle Supsly Co. of Saginaw, Mich. 


ON GUARD 


AGAINST ACCIDENTS: / 






SAFETY GOVERNOR 
ELIMINATES 
OVERLOAD DANGER 
x *k * 


HERCULES 
High Speed 


HOIST 


AFEGUARDING men and 

materials is important 
for smooth movement of parts through the plant. 
Costly breakdowns and delays on assembly and pro- 
duction lines can easily turn profit into loss. 

The exclusive Safety Overload Governor on the CM 
Hercules High Speed Hoist stands on constant guard, 


protecting lives, loads and equipment in countless 













plants. The operation is automatic. When the hoist is 
severely overloaded, hand wheel continues to revolve, 
but the load remains stationary... remove the excessive 
load and the hoist again functions normally. The Safety 
Overload Governor eliminates dangerous overloads and 


also acts as dependable protection against accidents. 


All castings in the Hercules Hoist are fabricated of 
special quality iron with high safety factor assuring 
long life. Lift wheel is made of “Ermol” iron with ten- 
sile strength over 75,000 pounds...superior to steel. 
Load chain guides prevent chain from twisting or slid- 
ing. Adjustable, positive brake prevents self-dropping 
of load... these are but a few of the features that give 
safe, efficient, economical hoisting. Specify Hercules 
High Speed Hoists. Ask your mill supply distributor 


for full details, or write direct for descriptive bulletin, 


CHiSHOLM-MOORE 
ORPORATION 


(Division of Columbus-McKinnon Chain Corp.) 
120 FREMONT AVE. TONAWANDA, N. Y. 
Branch Offices: NEW YORK + CHICAGO + CLEVELAND 
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advantages of CM products—sales messages that smooth the way for profitable distributor sales. Mill supply dis- 
tributor$ interested in tying up with an accepted and outstanding line ‘are invited to write us for franchise details. 


THIS CM ADVERTISEMENT IS ONE OF A SERIES APPEARING IN LEADING INDUSTRIAL PUBLICATIONS 
Every month the important specifying and buying powers among industrial operating Pea Tothind-tMele-mcoliome lolol mil 














SAFETY HEAD 
SOCKET SCREW 








A Se RA LLL 
“BLUE DEVIL” prosucrs 
—INDUSTRY’S CHOICE 


TO MEET INCREASING 
DEMANDS ...... 


“Industry's choice” has been responsible for the 
increase in the number of Distributors now selling 
“Blue Devil” products. In additi to giving indus- 
try screw products unequalled for strength, tough- 
ness, and long life, we also give our Distributors 
orders SERVICE. We are equipped with adequate 
faeilities and large stocks of raw materials to take 
care of the emergency. We'll get your orders 
where and when you want them—you collect the 
dividends! 


“BLUE DEVIL’ Products 


Socket Set Screws 

Socket Head Cap Screws 

Socket Head Stripper Bolts 

Socket Screws—Dardalet Thread 

Safety Alloy Steel Dowel Pins 
ket Screw Keys 

Socket Pipe Plugs—Cold 
Drawn or Alloy Steel 

Square Head Set Screws— 
Alloy Steel 








e a he old Drawn or Alloy 

tee 
@ Tool Post Screws—Alloy Steel SUPER DUTY 
@ Headless Set Screws—Cold Drawn SET SCREW 


SAFETY SOCKET 
SCREW COMPANY 


4445 N. KNOX AVENUE 
CHICAGO ILLINOIS 


Enc 



























@ Do your customers a real 

service ... but also save yourself 

many a headachel Reach for o 

= \| PACKAGE instead of the shears 
when they want shim stock. 

This packaged stock comes in a complete line of handy 

assortments—to meet your customers’ every need. You have 

bigger units of sale—with less handling . . . and, from the kits 

you sell, automatically reap the benefit of continuous “fill-in” 

orders of shim stock. @ Write for catalog and dealer pian. 

LAMINATED SHIM CO., INC., 58 Union St. 

Glenbrook, Connecticut 


O- 
cht 
lial 4 
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Industrial Tape Corp. Opens 
Modernistic New Plant 


Editors of leading business publica- 
tions were shown through the Industrial 
Tape Corp.’s modernistic new plant 
near New Brunswick, N. J., last month. 
The new factory is one of three units 
of Johnson & Johnson Co. to be located 


a 


Located in a broad expanse of what will 
soon be lawn, on the outskirts of New 
Brunswick, N. J., the new plant of the In- 
dustrial Tape Corp. is utilizing air condi- 
tioning, fluorescent lighting, and glass brick 
in modern industrial design. 





in the parent company’s unique indus- 
trial development of single-story, func- 
tionally designed buildings separated by 
broad lawns. 

“The new plants are not only an 
attempt to develop an architectural 
achievement and aesthetic surroundings 
that will be assets to the community,” 
according to officials of the company, 
“but are an attempt to develop a greatly 
simplified form of management. and a 
direct and intimate contact with the 
workers.” 

The Industrial Tape building is of 
brick, tile and glass brick construction, 





W. E. Mayers (left), vice president of the 
Industrial Tape Corp., and John Scherer 
(right), sales manager, explain the operation 
of a tape-slitting machine to L. C. Morrow 
(center), editor of Factory Management 
and Maintenance Magazine. 
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_ of wire, which scratches porcelain | 





with a band of heat-intercepting plate 
glass window extending along a full 
side of the building to provide natural 
illumination in the laboratory and in- 
spection departments. Acoustic plaster 
is widely used to keep down the sound 
level. Air conditioning is employed 
for offices, laboratories, and some of the 
manufacturing processes. Fluorescent 
lighting is used throughout the building. 

As distributors selling this product 
know, tape is now widely used by indus- 
try. Its first important industrial use 
was discovered in 1928 when the auto- 
mobile manufacturers began to employ | 
it for masking car bodies during spray 
painting. Some of its newer uses: 

Packing airplanes for transatlantic 
shipment. 

In parachutes. 

In gas masks. | 

Packing stoves for shipment, instead | 





finish. 

Sealing windows of air conditioned 
rooms. 

Sealing cans of perishables as extra 
precaution against deterioration. 

On silk-screening frames. 

Splicing rolls of paper in offset 
printing. 

Identification of special telephone 
lines at switch centers. 

Stenciling letters and numbers. 

In riveting airplane fuselages. 

Holding tracing paper in place on 
drafting boards. 

Sealing hatches of boats during 
fumigation. 





Crane Builders Get 
Top Priority Rating 


In order to speed the production of 
cranes needed in shipyard work and 
other defense operations, the Priorities | 
Division of O. P. M. has given 27 crane 
builders the right to use a preference 
rating of A-l-a to obtain certain speci- 
fied materials. E. R. Stettinius, Jr., 
Director of Priorities. said that the new 
order takes the place of a limited 
blanket rating assigned to nine crane 
builders on March 13. The new order 
raises the rating for A-l-c to A-l-a and 
triples the number of crane-builders 
who can thus speed up deliveries. 

The order announced by Mr. Stet- 
tinius specifies the materials on orders 
for which the rating may be used as 
follows: 

Finished or semi-finished fabricated 
parts and accessories; bar, plate, 
shapes, forgings, and castings of steel; 
electric motors, switches, controllers, 
and connections. 

In the order it is made clear that the 
rating is to be used only for the comple- | 
tion of cranes needed for defense, and | 
that the crane-builders who use the | 
order must put all defense orders first. | 
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SPARTAN SAW WORKS, Inc. 


SPRINGFIELD, MASSACHUSETTS 




















WITH 


Morgan 


SEMI-STEEL 


Vises 


The MORGAN franchise is the alert Mill 
Supply man's opportunity to increase his 
earnings—MORGAN Vises, with their out- 
standing design features—their dependabil- 
ity—their strength in service earn ready 
user acceptance. These are reasons why 
Distributors can feel confidence in selling 
MORGAN Vises—they live up to all selling 
claims. 


Stationary Jaw 
and Swivel Base 


You don't have to hesitate about accepting orders for MORGAN Vises—we are 
equipped to handle all orders—for any number—and can ship them WHEN you want 
them without delay. They're as easy to GET as they are to SELL! Get details on our 
Distributor policy and get started on ‘more earnings’ today! 


MORGAN VISE COQ. wien sesrensow st. CHICAGO, ILL. 
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MEET DEFENSE DEMANDS 


Four wars have 
passed since 1848 
and during each 
armament period 
Goulds has kept 
pace with pumop 
needs of industry 
and manufacturing 


_peaks where quality 


and service were 
vital to national 
emergency. During 
these years of indus- 
trial change Goulds 
prepared and met 
abnormal pump de- 


mands through added plant facilities and increased output. 
Again in 1941 Goulds foresight lead to early preparedness and 
$ top-speed pump production to adequately supply those needing 


Goulds Pumps for national defense emergencies. 


at Since 1848, Goulds has been outstanding as an organization de- 


data on tnis complete line. 





‘ voted to the building of pumps for handling water and industrial 
liquids under all conditions of service in any quantity and at any 
pressure. Goulds manufactures more than 600 different types and 
sizes of pumps, from small hand rotary pumps to large multi-stage 
centrifugal pipe line pumps. Now is the time to get ful! selling 


GOULDS PUMPS Inc. 





@® 392 
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Upson of Upson-Walton 
Dies in Cleveland 


Oliver W. Upson. vice president of 
the Upson-Walton Co. and one of the 
best posted Clevelanders on Great Lakes 
shipping affairs. died of a heart ailment. 
May 13. at the age of 66. 

Mr. Upson was the son of one of the 
co-founders of the Upson-Walton Co.. 
and had been associated with the firm 
from the time he graduated 
Princeton University in 1895. He was 
at’ Princeton Woodrow Wilson 
was president of the University, and 
when the war-time president attended 
the Church of the Covenant. Mr. Upson 
served as head usher. 


from 


when 


Mr. Upson had been vice president 
of Upson-Walton for 15 
before that had 


years. and 
been secretary and 


treasurer. 


Riechman-Crosby Men 
Visit Continental Gin 


When the Industrial Division of the 
Continental Gin Birming- 
ham. Riechman- 
Crosby Co.. Memphis. Tenn.. as dis- 
tributors of Materials 
Handling and Power Transmission. the 


Company, 
Ala... appointed the 


their line of 


sales force of the Memphis firm went 
to the factory for a two-day inspection 
tour and meeting. The picture shows 
the group on the first day. 

First row (1 to rd): C. W. Wallace. 
Jr. (Continental). J. M. Pentecost. 
W. Q. Adams. W. E. Zepf. C. W. 
Hoover. Jr. (all of Riechman-Crosby ). 
and W. S. Carroll (Continental). 
row: P. H. Plumlee. Jr. 
(Continental). C. Y. Caldwell, G. E. 
Cox. E. C. Campbell (all of Riechman- 
Crosby). and S. R. Benedict. Jr. 
tinental). 

Top row: V. E. Leatherman (Riech- 
man-Crosby). R. Y. MacIntyre (Con- 
tinental). John R. Riechman. 
dent Riechman-Crosby). and 


Second 


(Con- 


( presi- 

Bates 
Wilson (Memphis representative. Con- 
tinental). 
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JOHNSON 


Furnaces 


® Save Up to 50% on 
Gas Consumption 

@ Ready for Delivery 

@ Reach Maximum Tem- 
peratures in Less Time 

@ Are Fast Sellers 

* 


Offer Long Profits 


No. 570 


Large new Johnson Furnace 
for economical salt. cyanide 
and lead hardening. Com- 
plete unit. Equipped with 
G.E. Motor, Johnson Blower 
and steel pot. $248.0) 
F.0.B. Factory 


Today no single factor is so important 
in every production plant as the proper 
heat treating of hi-speed steels. Be- 
cause so little old equipment can handle 
this job, the man selling Johnson Fur- 
maces has an "in" every time. These 
Furnaces are designed to meet this vital 
need and provide economical, quick, 
high, accurate temperatures. Cash in 
on the popularity of Johnson Furnaces. 
Write today for the new Catalog, and 
literature to leave with your customers. 


Ate} i. hye). | 
amaversany 40) APPLIANCE 


FOR EVERY 
INDUSTRIAL PURPOSE 





608 E Ave. NW., Cedar Rapids, lowa 
































New Midwest Manager 
For Duff-Norton Co. 


Duff-Norton Mfg. Co. announces the 
appointment of E, C. Gunther as dis- 
trict manager of the midwest territory. 
succeeding the late A. S. Anderson in 
this position. Mr. Gunther's head- 
quarters will) be at) the company’s 
offices in’ the Peoples Gas Building. 
Chicago. For more than 20 years Mr. 
Gunther was connected with the Chi- 
cago. Burlington and Quiney Railroad. 
serving in various operating and execu- 
tive capacities. 


Executive Promotions At 
Industrial Supplies, Inc. 


Promotions of executives of Indus- 
trial Supplies. Ine.. distributer in’ La 
Grange. Ga.. were announced after a 
meeting of the Board of Directors on 
May 13. 

O. F. Nixon. Jr. president will also 
assume duties of treasurer. 

O. T. Kersey. who has been office 
manager for the past four years. was 
elected vice president. and will serve 
also as purchasing agent. 

H. W. James was elected) secretary 
and chief accountant. and Eugene Floyd 
was promoted from chief inventory 
clerk to offee manager. 


Henderson Takes Action on 
Machine Tool Prices 


Action was taken last) month by 
Leon Henderson. Administrator, Ofhce 
of Price Administration and Civilian 
Supply. to stop price increases in both 
new and used machine tools. 

Mr. Henderson sent a letter to ma- 
chine tool manufacturers asking them 
not to raise prices at this time. The 
letter points out that a similar request 
has been made to manufacturers of 
farm machinery equipment: — that 
prices for steel. an important raw ma- 
terial to the machine tools industry. 
have been stabilized: and that it is 
imperative to maintain” price’ stability 
in such industries as machine tools be 
cause of their crucial importance to the 
defense effort. 

At the same time a supplement was 
issued to Price Schedule No. 1 which 
established maximum prices for used 
machine tools. This schedule limited 
prices of used machine tools to various 
percentages of the current” prices of 
equivalent new tools. The supplement 
directs that 


second-hand machine tools are to be 


“maximum prices — of 


computed in terms of percentages of 
the prices of equivalent new machine 
tools as of March 1. 1941. and shall 
not be computed with reference to cur- 
rent prices of new machine tools.” 
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Their Record for 
Reliable Service 
Paves the Way for 
Increased Sales! 





“GJ-BOSS" 


GROUND JOINT 


FEMALE HOSE COUPLING 


Built to insure maximum safety and dura- 
bility on steam, air and liquid lines, in 
every type of service. Washerless, leak- 
proof. Copper insert in spud fits rounded 
head of steel stem, forming soft-to-hard 
meial seal that will not leak, regardless 
of wear or presence of abrasive particles. 
No lost or worn-out washers; no possibility 
of blow-offs. Sizes ‘2° to 4”. inclusive, 
with strong 4-bolt “BOSS” Offset Interlock- 
ing Clamp on 1” and larger; 2-bolt “BOSS” 
Offset Clamp on 7" and smaller. Cadmium 
plated—rustproof. 





"BOSS" 


WASHER TYPE 


FEMALE HOSE COUPLING 


STYLE W-16 


Same as ‘GJ-BOSS’” Coupling described 
above, except that head of stem and coup- 
ling end of spud are faced flat, to accom- 
modate washer. Sizes %" to 4” inclusive. 
with same clamps as *’GJ-BOSS” 

For companion Male Coupling for “BOSS” 
and ‘’GJ-BOSS” Couplings, sell “BOSS” 
Style MX-16 


Sold Only in Strict Accordance With 
Our Established Distributor Policy 


DIXON 


VALVE & COUPLING CO. 


MAIN OFFICE AND FACTORY: PHILADELPHIA, PA. 
Branches: Chicago « Birmingham ¢ Los Angeles « Houston 





















THE TOUGHER THE SERVICE, 
THE GREATER THE NEED 


WOVEN BELTING PRODUCTS 


Literally, the service require- 
ments of some users chew belts 
to pieces ... reduce them in a 
short space of time to an in- 





efficient state. It’s just such Bill Clark, salesman for the Dixie Mill Sup- 
customers as these that require | 

the extra quality ... the extra ply Co., New Orleans, and H. L. Pruner, 
benefits of long service life . . American Saw representative, check prices 
th f LOBE ‘rang : : 
— J a Ke Ay The together before going into a Southern in- 
tougher the service, the greater dustrial plant on the trail of a big hack saw 
the need your customer has for d 

GLOBE. So don’t hesitate... oreer. 


start selling GLOBE today—not 
only to the users who are hard 
on belts, but to those who ap- 
preciate real belt efficiency. 
Write for a copy of our dis- 


tributor plan—also a price and Goodyear Building New Plant 
es For Synthetic Rubber 


A Few Globe Products are 


Solid Woven Cotten Belting Award of the contract tor construc- 
Solid Woven Water- Proof” Treated Belting tion of the new Chemigum synthetic 
ee vee ee Baltes rubber plant of Goodyear Tire & Rub- 
Sifter Brush Webbing “+r Co. has bee ‘ san; 
siting Cloth Webbing ber Co ha been made to the Indiana 
. . . and many others Engineering and Construction Co., 
whose main offices are in Fort Wayne, 
GLOBE WOVEN BELTING CO. Uliana, with BW. Surber, tocai 
manager. 
1396 Clinton St. Buffalo, N. Y. a 


Work will start tomorrow and is ex- 

. — - pected to be completed in late autumn 
on the unit building and equipment 
which will cost $1,250,000. The plant’s 
dimensions will be 95 by 300 feet and 
the structure will in part be two story, 

| of brick and steel, with a separate 
pumping building, contract for which 
is not yet let. 

Located south of Archwood Avenue 
| near the B. & O. Railway tracks and 
| Seiberling street, the new plant will 
have a production capacity of 10,000 
tons per year and currently equipment 
will be installed for producing 2,500 
tons per year. 








By recommending and selling them a Bolt, Screw, 
or Nut that possesses that EXTRA quality—the qual- a . 
ity that is responsible for Clark's 87 YEARS of un- 


interrupted service and satisfaction to its customers. 


Ask for 


NUTS - BOLTS - SCREWS 


| A. J. Renner takes down an order while 
CLARK BrosRout © | the customer checks off his requirements, 
ee ' item by item. Al has been with J. T. Wing 

& Co., Detroit, for the past fifteen years. 





MILLDALE CONN 
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This full-page advertisement appears in current issues of Power, 
American Machinist and Factory Management and Maintenance 


Help Your Distributor 
To Help YOU 





The Defense Supplies Rating Plan is pro- 
vided by the OPM in order that you may 
be assured a constant flow of tools, sup- 
plies and equipment necessary for your 
defense operations. 

Under this plan, manufacturers making 
“off the shelf” items—such as files, cutting 
tools, portable tools, lathe tools, socket 
screws, industrial motors, and other supply 
items not made to order—will secure priority 
consideration on raw material necessary for 
their production. 

By far the majority of these items are sold 
through the Industrial Distributor. To make 
the plan work, it is necessary for the dis- 


tributor to determine from his customers 


* 


Starting immediately, your distributor will 
ask you to identify the supplies ordered for 
defense use. In case proper identification 
cannot be made on an actual order, he will 
want you to furnish an affidavit telling 
what percentage of the supplies purchased 
from him is to be used directly for defense- 


item production. 


With this information, the distributor and 
his sources of supply will be able to speed 
tools, equipment and supplies to you for 


defense. 


Your complete cooperation is essential to 


help you avoid unnecessary delays in get- 








what proportion of their purchases are for ting the items you need for defense 
defense purposes. production. 
To bring you advance information regarding the new Defense 
Supplies Rating Plan, and thus to assist your industrial distribu- 
tors in expediting its smooth and orderly operation, this adver- 
tisement is inserted by: 
Mill Supplies 
330 WEST 42ND STREET, NEW YORK, N. Y. 
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The need is urgent 
NOW for 


COFFING 


SAFETY-PULL RATCHET-LEVER 


HOISTS 


NOW is the time to sell Coffiing Safety-Pull Ratchet-Lever 
Hoists. One man and this hoist can lift. move, pull, and 
take care of many regular and emergency repair and main- 
tenance johs at a great saving in time and manpower. 





The Safety-Pull is the original Ratchet-Lever Hoist with 
the unusual safety feature of a dual ratchet and pawl 


assembly with handl: always under control. We are 
equipped to handle your customers orders—ordinary or 
smergency—quickly. Industry has some tough jobs to 


handle and Coffing Safety-Pull Ratchet-Lever Hoists can 
do them at great savings. Write for detailsk—NOW! 


COFFING HOIST CO. DANVILLE, ILL. 


COFFING “osicn° HOISTS 


RATCHET-LEVER HOISTS * ELECTRIC HOISTS . LOAD BINDERS 
SPUR GEAR HOISTS u TROLLEYS e DIFFERENTIAL HOISTS 



















FOR MODERN 
METAL CUTTING TOOLS 






@ 


: 





NATIONAL TWIST DRILL 
& TOOL CO., detroit, v.s.a 


Tap and Die Division WINTER BROTHERS CO., Wrentham, Mass. 


TWIST DRILLS « REAMERS « HOBS ¢ MILLING 
CUTTERS ¢ COUNTERBORES e SPECIAL TOOLS 
Factory Branches © San Francisco © New York 


Chicago © Philadelphia © Cleveland 
Distributors in Principal Cities 
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Henderson Backs a Minimum 
Of Federal Price Regulation 


Leon Henderson. Administrator of 
the Office of Price Administration and 
Civilian Supply. speaking before the 
National Association of Purchasing 
Agents in Chicago on May 27. came 
out for a minimum of governmental 
regulation in prices and against de- 
velopment in this country of any sys- 
tem of price controls such as those 
exercised in totalitarian states. At the 
same time. Mr. Henderson insisted that 
labor costs were not getting out of 
line. holding that price increases have 
exceeded the rise in wage levels. He 
also urged business to get behind an 
organized program for greater produc- 
tion of civilian goods. maintaining that 
such an effort) would) minimize “dis- 
locations that are occasioned by  pre- 
emption of defense resources.” 

Mr. Henderson spoke before the 
largest audience ever to attend a. ses- 
sion of purchasing executives. 2.400 
business men representing the nation’s 
industries from coast to coast. 


Competitive System Best 


Mr. Henderson said that in this 
country. where a set of checks and 
balances exists within the economy 
and where there is fair bargaining 
and competition. “you have the best 
possible system for establishing rules 
under which an economy Can operate. 
To put it bluntly. the competitive sys- 
tem is a better system than any dic- 
tator ever devised.” 

He declared that it was wrong. how 
ever. to suppose. that there were “no 
regulatory influences at work in costs 
and prices.” He explained that the 
“whole system of American law. the 
whole attitude of the community and 
the general nature of competition is 
always at work” and added that thi- 
country “can feel proud of the fact 
that it has not moved in with more 
governmental controls.” 

Mr. Henderson said that only six 
commodities thus far had been placed 
under formal ceiling control even 
though a “substantial rise in the price 
level” has taken place in recent weeks. 
While industrial production has gone 
ahead 25 per cent and the cost of liv 
ing increased about 3 per cent. the 
general price level. he said. rese 7 pet 
cent, 

“If we could hold it at that level 
or if we could have only the kind 
of business increases within which 
those responsible for production could 
make their adjustments there would be 
no cause to be concerned.” he said. 
“But a number of prices. sometimes 
due to circumstances over which = the 
sellers have no control. get beyond the 
possibility of management by the total 
itv of individual decisions being made.” 
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DARNELL 


Casters E Wheels 


KEEP 
TURNING 
AND 
EARNING 


Nearly 4000 models 
from which your 
customer can select 
the exact type for 
his particular needs. 


Darnell Casters and 
Wheels keep turning 
and earning—for 
you as well as for 
your customers. 


Write for Free 192 Page 
Darnell Manual describ- 
ing nearly 4000 types 
of Casters and Wheels. 


DARNELL 


CORPORATION, LTD. 


LONG BEACH, CALIF. 
36 WN. CLINTON, CHICAGO 
24 £€. 22nd, NEW YORK 





Bulletin 


Appointment of E. L. “Ted” Pugh as 
secretary of the Southern Supply -and 
Machinery Distributors’ Association was 


announced by John Crimmins, president 


| of the association. just as this issue of 


MILL Suppeiies went to press. Mr. Pugh 


has been active in asseciation work in 


the South for some years. 


Briggs-Weaver Adds 
More Floor Space 


Briggs-Weaver Machinery Co.. Dalles 
distributor. has added 100.000 sq. ft. 
of floor space to its stock room, enabling 
the house to increase both its lines and 
its stock. The company has also erected 
a 40-ft. Neon sign which stands out 
like a beacon at night. 








Defense Supplies Rating Plan 


(Continued from page 56) 








about 500 manufacturers. In this list 
are all known manufacturers of the 
following items: Industrial motors (1 
to 200 hp.). cutting tools. portable 
tools. hack and band saws. lathe tools. 
files. socket screws. roller and _ silent 


chain. and scientific instruments. 


| Gradually more will be added. Indus- 


trial casters and mechanical packings 
are being considered for inclusion 
on the list. 

(J. Supposing a distributor handles 
none of the items included on the list 
(above). Should he make a survey 
of defense activity among his custo- 
mers. anyway / 

1. Yes. It is to the distributor's ad- 
vantage to have facts which establish 
to what extent the products he sells 
enter into defense work. This infor- 
mation would be useful later when 
and if the present list is expanded. 
Of course. distributors need not send 
affidavits to manufacturers who are 
not included on the present list. or to 
manufacturers on this list who have 
not requested them. 

Q. Won't this mean a lot of extra 
paper work for distributors ? 

1. Charles Curtis. of the Industrial 
Supply Section. O.P.M.. and in 
private life president of Western Tron 
Stores. Milwaukee. estimates in his 
own establishment the record-keeping 
will consume two weeks of the time 


of one girl clerk each month. Other 
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STEP-UP 


YOUR PROFITS 


BY HELPING THEM 
STEP-UP PRODUCTION 


Men demands are being put on 
industry every day. You can Felp 
it... mee those demands and help 
your profits by selling the equip- 
ment they need to speed-up produc- 
tion A-S-E Shop Equipment. This 
strong, broad line has been cataloged 
and sold by mill supply distributors 
for years. Write today for full details 
and prices. Your sales efforts will be 
backed up by strong selling aids... 
cut and copy service, agg essive ad- 
verusing, A-S-F conducted meetings 
among your own men. Ask for the 
free catalog, containing all the facts 
on this easy-to-sell equipment. Write 
today no obligation. 


A-S-E STACKING BOXES 


give faster and more eco- 
nom'cal inter-plant or de- 
partmental handling of small 






parts. Rigidly con- 
structed... will 
withstand rough use 
and hard wear. Posi- 
tive stacking 

save valuable floor 
space. Made in any 


A-S-E STACK-UNITS 


have sloping bin 
fronts that save 
time on assem- 
bly lines. Parts 
are kept right 
at hand without 
unstacking. 
Will not tip, 
topple or tel- 
escope from. vi- 
bration or ordinary impact. Parts 


are readily accessible. 


ALL-STEEL-EQUIP 


COMPANY, INC. 


206 Cleveland Avenue, Aurora, Illinois 
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GENUINE 
JACKSON 
BELT FASTENERS 















STOCKED AND 
AVAILABLE FOR 
IMMEDIATE SHIPMENT 


— — 


TO HELP YOU MEET EVERY DEMAND FOR 
HEAVY-DUTY BELT SERVICE—PROMPTLY .. . 


When your belting customers want quick service, you can give it to them— 
with Genuine Jackson Belt Fasteners. Then, too, you're giving them positive 
assurance that their heavy-duty conveyor and power transmission belting will 
render unfailing service. 


That's the kind of service you want to render your customers and that's the 
kind Jackson offers, because Genuine Jackson Belt Fasteners of both light 
and heavy-duty types are always available for immediate shipment. Our 
complete warehouse stocks are your assurance that you can satisfy your cus- 
tomers’ most urgent demands. 





Write today for complete information. 


ISAAC JACKSON 
BELT FASTENER CO. 


18 VESEY ST. NEW YORK, N. Y. 











a 


Vih de BLACKMER LINE 


eee 


You can show performance records THAT PROVE LOWER | 
PUMPING COSTS. 














ss 
= 





You offer the Right Pump for more jobs. Power driven | 
Rotary pumps—5 to 700 GPM with removable liners, with- | 
out liners, steam-jacketed or sanitary construction. Fur- | 
nished in all standard drives. | 










Rotary Hand Pumps in 54 models. 


All Blackmer Pumps have the same BUCKET DESIGN— 
@ they are self-adjusting for wear. 





>» w ww 





Write for The Blackmer Jobber Proposition 











BLACKMER PUMP COMPANY 











1816 Century Avenue, S. W. Grand Rapids, Michigan 
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houses may be troubled more or less 
than this. This is considered a lesser 
evil, however, since the Rating Plan 
is designed to help customers, dis- 
tributors and manufacturers. By iden- 
tifying orders and keeping a percent- 
age tabulation of defense and non- 
defense business, all will be aided at 
least with that portion of their busi- 
ness termed “defense.” 

Q. Is the plan mandatory ? 

A, No, optional. If a producer can 
now obtain the materials to manufac- 
ture defense supplies and meet his 
schedule of deliveries the Priorities 
Division expects he will continue to 
operate without the assistance of the 
plan. Whether or not the manufac- 
turer is in position to fill all his re- 
quirements without aid of the plan, 
it is advisable for distributors to de- 
termine the percent of sales made for 
defense, so that this information will 
be available to enable the manufac- 
turer to get his A-10 rating when and 
if such aid is necessary. 

Q. What is the meaning of the term 
“defense supplies” ? 

A. “Defense supplies” means the 
materials, parts and assemblies enter- 
ing directly or indirectly at any stage 
of production into material for de- 
livery under any contracts or orders. 

(a) placed by the Army or 
Navy, or 

(b) for the defense of Great 
Britain, or 

(c) for the government of any 
other country whose defense the 
President deems vital to the defense 
of the United States, or 

(d) carrying a preference rat- 
ing of A-l-a to A-10 inclusive; also 
for any material, parts or assemblies 
to be used for the manufacture or 
processing of the foregoing. 

Q. In the case of a customer en- 
gaged in non-defense work, does this 
order mean he can no longer secure 
adequate supplies to keep going? 

A. No. Today’s rate of defense 
production does not consume all of 
the available raw materials, although 
in some lines there are shortages that 
curtail production for civilian needs, 
The mandatory priorities bill signed 
June 2 gives the power to subordinate 
civilian needs but it is pointed out this 
power may never be used. If so, only 


















What your biggest customer is reading 





BY TELEPHONE, telegraph and airmail, Metal- 
Working’s production executives called for this 
128-page book, “Artillery Shell Manufacture.” In 
less than two months, and through three advertise- 
ments in American Machinist, over 750 orders have 


poured in with as yet no let-up in volume. 


Every bit of the material in this book—equal in 
content to the conventional 400-page textbook— 
appeared in American Machinist within the past 
seven months! Reader service is American Ma- 


chinist’s byword, and this material is a bonus over 


and above the regular technical material on other 





subjects—estimated at something like 20 volumes a 
year. 

The most comprehensive data of this type ever 
printed, American Machinist’s Armament Sections 
have saved weeks, even months of preparation time 
for many plants—your customers. No wonder it is 
Metal-Working’s fortnightly textbook! 

This active readership of American Machinist by 
this busy and buying market is most important to 
you—for it represents your biggest market. If the 
manufacturers you represent advertise consistently 
there, they can help you sell Metal-Working, your 
biggest customer. 


AMERICAN MACHINIST 


Read fortnightly by over 90% of the buying authority of the metal-working industry —your largest customer. 


Present paid circulation over 20,000, largest by several thousands of any metal-working publication. 
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DURO Grinds have cll Thise 



















Your Name, plus 
“Fairbanks”, Means 
MORE SALES 


Price being about equal, could you sell more 
“Tiffany” or “Acorn” silverware? It’s the same way 
with other things. It is easier to sell products made 
by an old concern that people know and trust. 

People have absolute confidence in the name 
“Fairbanks”, for that name has meant depend- 
ability, long life and low up-keep cost for more than 
half a century. 

What's more, there is no danger of losing sales 
because you can’t supply the type of Hand, Platform 
or Box Truck, Wheelbarrow, Rubber-Tired Wheel 
or Caster wanted when you handle the Fairbanks 
line. It consists of more than 400 different types— 
a type for practically every service. 

Write for our big catalog No. 50 and distributors 
price list. 


THE FAIRBANKS COMPANY 


19 East 4th St. New York, N. Y. 
Boston, Mass., Pittsburgh, Pa. 
Factories: Binghamton, N. ¥., Rome, Ga. 







Hand and Platform 


Trucks, Wheel- 
barrows, Casters 


iytpde’e With 
EO ORELISION 





The The 
STREAMLINE HEAVY DUTY 


Every mechanic, tool maker and repairman is a prospect for one of these powerful, 
speedy, precision grinders. Hundreds of grinding, polishing, sanding and other opera- 
tions are made easy with Duro Grinders. 

The Streamline develops 17 watts output—The Heavy Duty develops over 40 watts 
—Both units run at approximately 24,000 RPM. This provides adequate Power and 
Speed to handle the most difficult operations. 


e This Kit sets a new standard of 
nese a value for usefulness and genuine 
economy. It features the famous 


Heavy Duty Grinder in combination with a 


y most useful selection of accessories packed 
in @ heavy gauge steel case. Increase your 


164 


profits this season by selling this fast moving 
line of grinders, 


DURO METAL 
PRODUCTS CoO. 
2649 N.KILDARE AVE., 
OEPT.MS-! ,CHICAGO,ILL. 
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when necessary. There is a_ re- 
sponsibility for both manufacturers 
amd distributors to see that the de- 
fense needs of their customers are 
filled. In the event such drastic short- 
ages appear as to threaten the wide- 
spread elimination of non-defense 
industries. the government would be 
required to state its policy. 

Q. What is there in the plan to pre- 
vent a distributor, or a distributor’s 
customer, from increasing his normal 
orders so that both defense and non- 
defense needs will be met? 

A. There are no rigid rules in the 
plan to prevent such practice, and 
none will be applied unless just such 
abuses as this creep in. Of course. 
the supplier in most cases is suffi- 
ciently acquainted with his customer's 
buying habits to recognize such a 
subterfuge. It is his (the supplier's) 
privilege to use discretion in such a 
case. Of course, the affidavit which is 
signed and notarized requires that the 
signer’s statement be an honest one. 

Q. What if the distributor does not 
keep a record of the sales made to 
each customer each month? 

1. It would be necessary for him to 
inaugurate such a system. Unless he 
can supply supporting data of de- 
fense and non-defense sales. all of 
his sales (of supplies coming within 
the scope of this plan) would have 
to be considered as “non-defense.” In 
the long run he would suffer, so 
would his customers, even though 
they were working on defense orders. 

Q. Are maintenance supplies pur- 
chased by defense plants covered by 
this plan? 

A. Yes. 

Q. Will distributors’ back orders 
now on file with manufacturers be 
filled in accordance with this plan? 

1. Yes, whenever a manufacturer 
elects to use the plan and has estab- 
lished his defense percentage from 
reports furnished by his distributors. 

Q. Are there any _ restrictions 
against selling to non-defense indus- 
tries? 

A. None whatsoever, provided de- 
fense requirements are served first. 

Q. Are distributors required to 
keep records of defense sales by 
individual lines or products? 

1. No. only for a distributor's over- 
all business. 


UMI 





UMI 





QY. Then, won't a distributor be 
penalized in delivery of those prod- 
ucts which sell to defense plants in 
greater proportion than the company’s 
over-all defense percentage? 

A. Officials say “No.” Distributors 


should identify orders for customers | 


having individual preference ratings. 
When this is done, however, dis- 
tributors should guard against count- 
ing these defense sales 
determining their house percentages 


of defense business. 








Inventory Control 


(Continued from page 57) 








A. It is up to us. (The Priorities 
Division.) We have the final authority 
to say. Right now the onus is on the 
supplier to see that customers don’t 
get too much. This is an automatic, 
cooperative effort. If it doesn’t check 
we will have to take further steps. 

Q. Won't that put the supplier in 
an embarrassing position with cus- 
tomers? 

A. (Blackwell Smith interpolating) : 
The customer has got to swear to it 
once a month, that is, that he has 
met the standard for the calendar 
month as a whole and he relies on 
the customer’s affidavit. If that breaks 
down, we have to move into a partic- 
ular metal allocation basis. We are 
hoping this works well enough to 
avoid moving in on more allocations 
where this would slow it down. Any 
failure to comply with the require- 
ments would necessarily result in the 
imposition of more drastic control. 
such as mandatory priorities. 

Q. Aren't you going to have an 
enormous amount of affidavits coming 
in if each company has to make one 
out after a customer makes a fence? 
Aren't you, in effect, covering almost 
every metal-working plant in the coun- 
try? 

1. Yes, we are, but on a cooper- 
ative basis. We are giving industry a 
chance to do this on a cooperative 
basis. If it doesn’t work, then we have 
a mandatory priority system to adopt. 


twice in | 











BARNES 
aD Mack few 


LADES 


Cutting metal fast, accurately and economically 
in thousands of plants participating in the Na- 
tional Defense Program, and in those other in- 
dustries that still must manufacture for civilian 
needs. 





Sold now, as always, through recognized In- 
dustrial Distributors exclusively. 


























“Our Veelos V-Belts noticeably increase motor 


bearing life,” reports G. W. & H. Corson, Inc. 


“In selling Veelos, | never 
overlook the point of re- 
duced bearing maintenance 
and replacement costs, 


says LLOYD FELTER 
Webb Belting Co., Kansas City 


VEELOS 


V-BELT 


ADJUSTABLE to any length 
ADAPTABLE to any drive 





“Since Veelos provides a means of con- 
trolling belt tension,” continues Mr. Felter, 
“there’s far less pressure on motor bearings. 
One of the things I like about Veelos is this: 
customers continue to agree with sales points 
after the belt’s in service. That builds con- 
fidence in your entire line.” 


MANHEIM MANUFACTURING & BELTING COMPANY 
MANHEIM, PA. 
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Q. Will that go down to the small 
SALESMEN PROFIT shop, too, say a man who is ning 
an individual metal-working shop, in- 
THROUGH STRONG dividual tinner or roofer? | 
A. We are not going to send the 
National Guard out after the little 
PRICE POLICY “= 
Q. You will take his report if he | 
sends it in? | 


A. Sure we will take it in, but this 






Cut- Price Tactics Eliminated [> - M N Te! 


By Walker-Turner’s Firm is a patriotic appeal for business to 
Resale Policy do the patriotic thing. As you all 


know. these inventories have been 
Plainfield, N. J.— Distributors’ Sales- building up in a rather large way, 
and the time has arrived that some 


men selling Walker-Turner Machine 
control must be taken. 


Tools are fully protected against cut- (). Is there any present or imme- 
price tactics by this company’s firm diate element in this plan of recap- 
resale price policy. ture of existing excessive inventories? 

This price policy is only one ex- A, That follows the questionnaires. 
ample of the leadership that has made : - ———— a ee ee 
isting inventories. A fellow will have 
to exhaust his present inventories be- 
fore he gets further shipments. | 


the Walker-Turner line so profitable 


for distributors’ salesmen to handle. 





@ The entire line of 
Deming Two-Pipe and 
Single-Pipe Jet Pumps 
provide increased ca- 
pacities with the same 
sizes of motors. More- 
over, the ejector can be 
set deeper in the well. 
The new ratings in- 
crease sales opportu- 
nities for YOU on 
the popular, fast-sell- 
ing line of Deming 
Jet Pumps. 

Complete details, 
catalogs and the new 
“Rating Supplement 
J-4900-C” will be 
mailed to you prompt- 
ly. Write for your 
FREE copies NOW! 


\s a pioneer in the manufacture 








of the type of machine tools exem- 
plified by the Radial Drill shown here. 


Walker-Turner has developed and 


Care and Feeding of Drills 
and Reamers 


\ ; (Continued from page 60) 
patented scores of exclusive features. 











grinding. A 5-deg. rake or hook is 
necessary on teeth also, for clearance, 
except in aluminum and its alloys, 
where it should be greater. 


Care of Reamers 


Remind customers that reamers 
are finishing tools, hence should be 
treated carefully and stored properly 
if maximum working life is to be 
obtained. Reamers should be stored 
so that their edges do not strike— 


in individual cardboard tubes or 








wooden bins, for example. Even a 








light impact against* another similar | 


OE TD ee ae hard and keen cutting edge will cause 

Machines easy to sell. Repeat orders the edge to chip. Similar precautions | 
Ss e . . . 

should be observed in’ transporting 


eee ' achjues ane : 
up to several hundred machines : reamers to and from the machine at 


which they are to be used, and 
Get all the facts on this profitable keeping them at the machine during | 


not rare. 





. | 
line. Address: Walker-TurnerCo.. Inc. | intervals between use. A rack or 


2861 Berckman St.. Plainfield, N. J. | S¥itable individual holder is advis. | THE DEMING CO. ® SALEM, 0. 


able. When not in use, a reamer | 


DRILL PRESSES + LATHES should be covered with oil. to pre- 
BAND SAWS + BENCH SAWS - a 

(walker. ™LTNG arsor saws - 10 |vent rusting at cutting edges-—even 
SAWS + RADIAL 


Ss ° 
urne = Nain a small rust spot creates a pit or 








RADIAL SAWS + BELT AND 


ymeany in | . 
ne GRINDERS *k - ar i rec 
on Seen Cens 2 Oe nick. In resharpening. recommend a 
JOINTERS + SPINDLE SHAPERS 
FLEXIBLE SHAFT MACHINES - MOTORS 


fine but free-cutting wheel. A coarse 
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wheel produces a rough edge. hence 
results in a rough hole and reduced 
reamer life. Burning of the reamer 
edge in grinding destrovs its life. 
One unusual operation being done 
more and more with reamers is the 
reaming of tapered holes-—holes 


drilled 


reamed at one end to produce a uni- 


originally straight, then 


form taper. The reamer, instead of 
being a finishing tool, becomes a 
heavy stock-removing tool, cutting 
throughout its length at the finish of 
the cut and subjected to much greater 
torsional strains. The tendency is 
toward destructive chatter, and the 
greater the taper, the greater the chat- 
ter. This means heavy, sturdy ream- 
ers with adequately backed cutting 
edges and large flutes with well- 
rounded bottoms. For hand taper- 
reaming, straight flutes or 10-deg. 
spiral at most should be used; for 
machine tapering. spiral angle can 
be about 45 deg., and flutes from two 
to five, increasing with diameter. 








Defense Officials Call for 
Sacrifice 


(Continued from page 36) 








secretary of the Priorities Board and 
proving to him, by copies of actual or- 
ders placed with distributors through- 
out the country (furnished by members 
of the National Association), that the 
industrial distributor is an economic 
necessity to the defense program. 

For the cooperation extended to the 
O.P.M. by the armed services, Mr. Sey- 
mour had only praise. He told how the 
Army promptly accepted a recom- 
mendation that hinges for cantonments 
be painted instead of galvanized (to 
conserve zine, a strategic material). 
Such suggestions (this one came from a 
hardware manufacturer) are welcome. 


Direct Buying Hysteria 
Of the 11/, billion dollars extra busi- 
ness available from defense in 1941, 
how much will distributors get, and 
how much will go direct?—H. W. 
Barclay. 


Based upon contract authorizations of 
43 billion dollars reported by the Na- 











10 Smooth-On Iron Cements 
45 Years on the market 
46 Publications on advertising 


schedule 


2000 Inquiries per month 

















570 Communipaw Ave. 


All these figures add up to 
profitable business for 
“a, mill supply houses 


Smooth-On Iron Repair Cements are a consistent 
sales producer because they are a real necessity in 
every industrial plant, mill and factory—especially 
today, when equipment, piping and structures must 
be kept in first-class condition to prevent produc- 


tion delays. 


Profit by the experience of the hundreds of sup- 
ply houses which have developed desirable business 
by keeping a full stock of Smooth-On on hand, and 


tell your customers. 


“Doitwit SMOOTH-ON 


THE IRON CEMENT OF 1000 USES 


Smooth-On Mfg. Co., Dept. 25 


Jersey City, N. J. 








ESSEX 


KEEP OVER-WORKED EQUIPMENT 
PERFORMING 
AND SATISFACTORILY .. . 


LUBRICATING 
DEVICES 


ECONOMICALLY 











“Pilot’’ Class Body Sight 
Feed Oil Cup 





‘Automatic’ Spring 
Compression Grease 
Cup 





Our Distributors help manufacturers to proiit 
by the extra demands placed on them now. 
Of vital importance in today’s program is 
equipment that is always in first-class run- 
ning condition—this can be achieved by 
using ESSEX Lubricating Devices. 


ESSEX has a reputation from one end of the 
country to the other for products that fill 
the particular need perfectly. We can sup- 
ply lubricating devices for every class of 
service and our line offers distributors tan- 
gible returns. Industry must carry on 
you can help—-sell ESSEX Lubricating De- 
vices! Send your orders now for quick 
delivery. 





““Cyclone”’ 
Lubricator 





Chain Lever Water 
Gauge 





ESSEX 


DETROIT 





BRASS CORPORATION 


2000-2006 Franklin Street 


MICHIGAN 
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~ AMERICAN PULLEY COMPANY 


nt 


Archie Chandler, Vice-President 
The American Pulley Company 








The American Pulley Company Advertising 
Prepared by Aitkin-Kynett Company 























okays FACTORY every time 








as Builder of Distributors’ Sales 


“Twice each year every publication on our adver- 
tising schedule goes under our ‘dollar-value’ 
microscope. I am quite sure that your Mr. Ofstie 
will attest that we do a most thorough job on 
these occasions,” says Mr. Archie Chandler, Vice 


President of The American Pulley Company. 


“Yet, each time we look at FACTORY, it doesn’t 
take long to reassure ourselves that we're getting 
our money back. Our experience indicates that 
FACTORY ’s circulation combines a broad, exten- 
Sive coverage of practically every worth-while 
plant with a well-directed selection of the impor- 
tant buying individuals in these plants — the 
same plants and individuals that our several-hun- 
dred distributors’ salesmen are selling every day 


in the week’”’. 


Shown on the opposite page is Mr. Chandler's 


complete statement telling why his company uses 


FACTORY 


MANAGEMENT ond MAINTENANCE 


A McGRAW-HILL PUBLICATION 
330 West 42nd Street, New York, N. Y. 





MANUFACTURERS’ ADVERTISING 


IN FACTORY HELPS YOU 
SELL TO INDUSTRY 


advertising in FACTORY to support sales efforts 


of its distributors. . 


Nearly 450 manufacturers advertise regularly in 
FACTORY. They rely upon it to carry their sales 
messages to the most influential group in all the 
manufacturing industries — the 75,000 plant oper- 
ating men who are responsible for management, 
production, and maintenance and, hence, make 


the principal buying decisions. 


More of these plant operating men pay to read 
FACTORY than any other business paper serv- 
ing the broad industrial field. And among these 
important men, who buy FACTORY to study, are 


many men whom salesmen seldom get to see. 


Examine a recent issue of FACTORY and you 
will discover for yourself why its editorial and 
advertising pages are of such absorbing interest 
We'll gladly 


send a copy, at your request, with our compliments. 


to your customers and prospects. 
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MAUREY\ PULLEYS 


PRODUCTS THAT FILL 
AN IMPORTANT NEED 
— Reasonably Priced 


Today's necessity. plus our long experience in designing 
and building V-Pulleys and our complete understanding of 
their uses have made possible the V-Pulleys which we offer 
to our Distributors to sell. This demand for V-Pulleys that 
can stand up under constant day-after-day usage has made 
them very reasonable in price and manufacturers save 
many times their investment in plant operation. 





Variable Pitch 
Cast Iron Pulley 


Our large complete stocks are always ready, to give you 
service that insures customer satisfaction. Our list of dis- 
tributors is growing because they find Maurey-V-Pulleys a 
fine source of dependable income. Available for you: 
selling are both cast iron as well as the famous Maurey 
Steel V-Pulleys. We give full territorial protection and do 
everything to make your selling easy. Let us send you 
information on markets, prices, etc. 





Cast Iron V-Pulley 


MAUREY MANUFACTURING CORP. 
2915 So. Wabash Ave. CHICAGO, ILL., U. S. A. 








~ 
The High Test Steel Chain 


that BOOSTS 
CHAIN SALES! 


Taylor-Made High Test Chain stands for 
correct chain design, quality, long life and 
safety. That is why steel mills expect you 
to have TAYLOR-MADE chain. Crane users 
know the value of Taylor-Made Chain. Con- 
struction outfits insist on it. Ship yards, 
car shops, industrials are certain of quality 
and long life when they use Taylor-Made 
Chain. For all-around chain service — 
Taylor-Made jobbers get the call. A Taylor- 
Made Chain Distribution hook-up means 
more chain sales—better chain service for 
your trade and better profits for you. Write 


us about this now and ask for literature. 


Oty Ve 
5.6. TAYLOR CHAIN CO. 





T 
BOX 509-M 


A) 
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tional Association of Manufacturers, 
distributors may expect a minimum in- 
creased volume of business in 1941 of 
not less than 1% billion, H. W. Bar- 
clay, editor of Mill and Factory, de- 
clared, unless what he characterized as 
“direct buying hysteria” operates to cut 
down the proportion of defense business 
being handled by industrial distrib- 
utors. 

The speaker described the position of 
the distributor as critical, despite his 
present large sales volume and all that 
is being done to clarify his economic 
importance in Washington, and in con- 
clusion called for steps to reverse the 
trend toward direct buying. 


Defense Purchasing 


The buyer can do much fo relieve 
jams in the defense program: use 
substitutes, avoid speculative buying, 


and shy away from special items.— 


G. E. Price, Jr. 





The Government's action in freezing 
steel prices was cited as an experiment 
in pegging the cost of living by George 
E. Price, purchasing agent of the Good- 
year Tire & Rubber Co., in his talk 
before the joint defense meeting Mon- 
day morning. The prospect of price fix- 
ing is of great concern to all buyers, 
he said, and recommended a_ serious 
study of trends of supply and demand 
because “surprises are not good for 
purchasing agents.” 

There are many things a purchasing 
agent can do. however. to avoid bottle- 
necks in the defense program. Among 
these, he mentioned: 

Avoid speculative buying. 

Don’t become jittery over prices and 
deliveries. 

Don't listen to idle gossip. 

Conserve supplies of strategie mate- 








rials. 





Use substitutes wherever possible. 


Use standard items, not specials. Yo u can h 2 | p Pp rod u ct 1 on ] i nes to 
Report apparently unjustified price 
move faster 


advances to the responsible officials. 
by supplying customers 


Add caution to the other elements on 
- 
with ’ RI ~ LEX 


which you base buying decisions. 
See Threaded Fasteners 


“We must not let ourselves be tantal- 
ized by the prospect of large profits in 
this emergency,” he warned. “All our 
buying actions have an effect on the de- 
fense program. 
“Time gained” is more popular with 
Defense Clinic T eI i B L E 4 everybody these days than “time out 
(Continued from page 40) for better fitting parts." Manufac- 
. turers save valuable time—prevent 
delays caused by faulty cap and set 
screws, bolts and nuts—insure steady 

















Wednesday morning joint meeting that Be ready to supply Triplex Threaded production with TRIPLEX Threaded 
this reasoning is wrong. Fasteners that boost your reputation Fasteners. 

Sales sc s fit salesme > air | nd fits. Write for s 1 d ‘ . 
Tae | eS = TRIPLEX Machine Bolts, for in- 
facts across quickly, thus conserving | ee ae 


stance: Users can bank on their 

square heads for clean fit, accurately 

ager “8 = — program—time, | rina easy-running threads, tough 

ie speaker declared. | fi lit teel lectric heat- 
A = ERE — | THE TRIPLEX SCREW COMPANY Se oe . 

Broadly speaking, our sales school C treated for strength and endurance. 

5317 Grant Avenue Cleveland, Ohio All standard diameters and lengths. 


for their customers the most precious 


endeavors to: 

1. Encourage all to outside study 
(several of our men are taking evening 
courses at Syracuse University, others 
are taking apprentice training). 

2. Teach fundamentals of modern 
shop practice and theory. As a test we 
have used Shop Practice and Theory, a ; os a 
published by the Henry Ford Trade 


WEINBERG & Wehtt 
School, Dearborn. Mich. (75 cents, cash ‘ A | A » = 
in advance). | PLANOGRAPHED | Ldt;$ 


3. Provide practice in selling. The 
men take turns making a sales presen- | 
tation before the whole group, for joint 
criticism. At the present time we are 
emphasizing brevity. 

1. Gain a better understanding of the 
products we sell. 

From the 70 hours per year of 
planned instruction given Syracuse | 
Supply salesmen, Mr. Torell cited these | 
as practical results: 

1. It qualifies men to fill bigger jobs | 
in the company, currently expanded 
for the present emergency. 


CAP AND SET SCREWS 


BOLTS, NUTS AND RIVETS 
Millions Sold ++ Used in Every Industry 













“We have had many compliments on our 
latest catalog and are very much pleased 


with the work.” 


L. L. BRENHOLTS 


President, Harris 
Pump and Supply 


2. It helps train men to service equip- S. Mekieah, Pe. 


ment, relieving factory men for the 
more important production jobs. 





PLY, CO 


HARRIS, PUMP 


3. It provides a form where a cus- 


: , Let us help you make more money. A 
tomer’s problem can receive the benefit 


f up opinion and experien Weinberg & McKee catalog, with nate 
0 gro ¢ 0 é ( e perience, 
1. It uncovers methods of substitut- SPEED TOOLS PRICED IN RED. repro- 


ing standard stock items for specials. duction of manufacturers’ trade-marks, 
5. It gives the men added confidence. action illustrations and other modern 


and trains them for talks before fore- 
men’s meetings and product demonstra- 
tions before groups. 


features, will do a maximum job of sell- 
ing for you. 





6. It has contributed towards the For Details Write Today to: 
training of assistant plant buyers, speci- 
¥ Ly ¥ 1 
7. It has helped trade and apprentice WE ‘ N B I Hit & M C , N (* - 
schools, in an intensely practical way, 


fications men. 
to select equipment and supplies. 610 W. VAN BUREN ST. CHICAGO, ILLINOIS 
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EXPAND YOUR SALES 
AND PROFITS WITH 


Safleltwn 


MES VS PAF OFF 


BELT HOOKS 
AND LACERS 


The Safety Portable Lacer, plus Safety Belt 
Hocks offer you a sound combination of 
quality that appeals to mechanics and makes 
sales and profits easy. In the first place, 
Safety Belt Hooks come in numerous sizes 
. .« all are guaranteed to hold and do 
ihe job. 
Second, the Safety Port- 
able Belt Lacer has a full 
6" capacity. The jaws 
are not flat, but ribbed. 
Each rib contacts one hook 
only. Hooks are easily 
sunk below the surface of 
the belt. Sell the Safety SS 
System. It means more age —_— 
profits for you. A letter to i : 


il bri let Be qn 
us wi ring complete a > 
price list and description . Oe ——— 
of our distributor-sales co- > 

operation. ] . i. 
Safety Belt-Lacer Co. 


Toledo « « « « Ohio 





Sales Meeting In Print 


(Continued from page 61) 

















More Potential customers 
for this lock-nut than 


=, 





b ; 4 Sells easily—because the “Unshako” 
ever e ore: with its self-energizing locking ring 
invariably intrigues and fascinates 
WHO'LL GET THE BUSINESS? your prospect on first sight and when 
he realizes that vibration can't shake 
You? the ‘Unshako" 
The need is greater .. . the market is it's a push-over. 
bigger . . . the biggest recent advertis- 
ing and promotion campaign is behind 
the "UNSHAKO" Self-Locking Nut. Sales 
are way up! Everything is with you! 


Now — right now! is your chancel 
Write us; we'll be glad to explain 
our dealer's proposition. 


Reg. U.S. Pat. Office 











| SELF-LOCKING NUT rt as 





STANDARD PRESSED STEEL Co. Investigate! 
BOX 519, JENKINTOWN, PENNA. Today! 
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An alloy of zinc and copper. 
An alloy of copper and tin, usually. 
3. Bronze has greater strength. Some 
types are almost as strong as steel. 
. Bolts with the extra thread, appar- 
ently because of greater uniformity 
and flexibility. No one knows for 
sure. 
Yes—a collar groove is much more 
weakening than a thread groove of 
the same depth. 
It is a factor by which the ultimate 
strength of a material is divided to 
obtain the allowable working 
strength. 
y 3.4 
15 or 20. 
110 lb. per sq. in 
Yes—to 250 Ib. per sq. in 
To increase wear resistance on such 
items as crusher jaws and other 
mining and milling equipment, 
safes, frogs. switches, rails, etc. 
10 to 12%. 
Yes. Such steels are extremely 
difficult to machine. 
Adds strength with little loss of 
ductility, and makes __heat-treat- 
ment of large pieces possible. 
Up to 4% 
Causes scale in rolling, hence may 
give a rough surface. 
For stainless alloys. or for high- 
temperature use. 
13 to 18% 
. 0.093 lb. per cu. in. 
Steel weighs 0.28 lb. per cu. in., or 
three times as much. 
Lighter—it weighs 0.065 lb. per cu. 
in. 
Less than one-fourth as heavy. 
Lead weighs 0.41 lb. per cu. in. 
or is 6.3 times as heavy. 
Tensile strength is much higher 
than magnesium, weight about the 
same, but cost is too great for com- 
mon commercial use. 
An alloy of about 93% aluminum. 
1% copper. and small amounts of 
magnesium and manganese. 


Sam Figures A Feed Rate 
(Answer to problem on page 61) 


As Sam figured out right away. it 
can't be done. To get 10 in. per min. 
average feed, each hole would have to 
be drilled in 12 see. But drilling the 
first inch at 5 in. per min. would use 
up the entire 12 sec.. so the second inch 
would have to be drilled through in 
nothing flat. 
















SOURCES OF SUPPLY 
ARE THE ADVERTISERS IN 


MILL SUPPLIES 


Ontty-those firms who know that industrial distributors 
are the best possible outlets for their products diary 
their advertising in MILL SUPPLIES. 





2 


Here are the stories-of-your:most,profitable lines—the -~ 
advertised lines, Read the advertising in MILL 
SUPPLIES regularty to keep informed of important 
product developments, changes in sales policies, new 
and stronger ammunition for winning larger orders. 


& 
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Give your preference to manufactufers who advertise 
in y magazine—MILL Sverre Oe ORR 











A REPORT 


To our Distributors.... ea 





These are days when hacksaw and bandsaw orders are 
not hard to obtain but are hard to fill promptly. We, 


the same as you, are being pressed from every side for 
deliveries. 





Delays and disappointments are inevitable, we have 
them the same as you do. We fully understand how essen-— 
tial your stocks are to industry, and we are doing every— 
thing humanly possible to take care of your orders. 





We are proud of our Lenox Distributors who have stood 
by us when we needed orders, and today we are standing by 
them. While we appreciate the many orders we receive from 
other sources and would like to fill them, we can only 
say, "We must take care of our regular customers first." 
One of our most important parts, is our connection with 


our Distributors. Our policy in good times and bad times 
has been to sell only through them. 


Our plant is at top speed, our men are in there 
fighting every obstacle, keeping the Lenox quality at its 
peak, and giving you our full cooperation. 


Lenox Distributors will not be "Let Down." 


AMERICAN SAW & MFG. CO. 
Springfield, Mass. 


RRVRVFARTRTRVRVVVRVRVAWe*Re 
RTRRRRFVBVVRVRVVVWIVV’SBW 
Beene | SS SS SS SS 
See ee se SS SS SS SS 
RRVRVRVRVRVBVDRVBDBSE RVs 
RVRRVIRVDVRVRVRVRVRV’ 





SVRRVVIRRNVIBDAVRVRVRRVR’ 
QVRVRRVRVRTRRVRVRVRRAR 
RVRVRAVARRVT RVWRRRARVAR 
RVRRVRRRRRVRRVRRAR 
RRVRRVRVVRVRRRRRANR 
tert sss SS eS SS 
Serer eres & SS SS Se 
RRRRRBRRBRRRRRREA 
RQRRRRRRRRRRARRR 
teres £2 2s eS SSS. 


174 MILL SUPPLIES © JUNE, 194! 





UMI 










































CHAIN 
SAVING 


HOIST | 
TIME AND LABOR! 


Efficiency is the watchword in 
hundreds of plants where the 
Round AUTO-BLOC is in use 
these days. Production moves 
at top speed with heavy, con- 
tinuous work severely testing 
the quality of every part of the 
hoist. Such heavy-duty hoist- 
ing requirements are daily 
proving the unfailing depend- 
ability of the Round AUTO- 
BLOC. 

The rugged, precision-built 
AUTO-BLOC is the most com- 
pact, light-weight steel hoist available. Its patented 
2-gear arrangement in combination with forged steel 
parts makes possible a great saving in weight. The 
AUTO-BLOC weighs 20% to 35% less than other spur- 
geared hoists and develops a hoisting efficiency of 
90.7%! A purchase of the Round AUTO-BLOC is a safe 
investment in years of trouble-free hoisting service. 


x x x 


UTO-BLOC 


-GEAR, HIGH-EFFICIENCY 
CHAIN HOIST 


Round Auto-Blocs handling molten metal 
on the “hot line” in a large iron foundry. 


D LINE INCLUDE 





Lond 





_———_ 


=» 







— CRANES 
TROLLEYS WINCHES Single Beam, Double Beam, Underhung, 


CHAIN HOISTS Geared and Push Type. Built to any 


Plain and Geared Types. De- Above is the No. 99 Round desired requirements. Timken Bearin 
Standard type high- signed for use on either All Steel Winch. Capacity up equipped. Blueprints supplied with enue 
5) Spur Geared Hoists, straight or curved I-beams. to 5 tons. No. 99 dr. 2 ton tions. Send for Bulletin CR-40. 

Screw Geared and Precision bearings provide model is identical in design 
Differential Type Hoists. easy travel along the beam. but smaller in size. Many 
Geared Type recommended other types including Single 
— for loads of 3 tons or more. and Double Purchase 
te Send for Bulletin TR-40. Winches. Write for Bulletin 





tiene aan WI-40. 


DAVID ROUNC 
Since t e & 1869 
o ° 


én} ve 


DAVID ROUND & SON Ana Associates CLEVELAND, O. 














THE CLEVELAND CHAIN & MFG. CO. + THE BRIDGEPORT CHAIN & MFG CO. «+ SEATTLE CHAIN & MFG CO + ROUND CALIFORNIA CHAIN CORP 
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“THAT EXTRA PUNCH...” | 


“The Laughlin fist-gripping Safety Clip gave 
us the extra punch to increase our sales of 
all wire rope fittings.” 





SPLIT-SECOND SALES STORY 
GETS A HEARING: 


“What we needed was a real sales leader to take us out of 
the rut. The Laughlin Safety Clip helped us swing new 
customers over to our whole line of wire rope fittings.” 








1940 Safety Clip Sales through Distributors 
UP 385% over 1939! Sales of entire Laughlin 
line up 36%! 





FIST-GRIP ...NO FINGER-PINCH 


Clench your fist—show Laughlin Safety 
Clip. Pinch your thumb and finger to- 
gether—show ordinary U-bolt clip. It’s 


BRANCH SALES OFFICES a sure-fire opener that leads quickly and 
easily to an attention-getting sales story. 











1027 Magazine St., ‘ 
New Orleans, La. 923 East Third St., 


Los Angeles, Cal. 

- 250 Perry Street 
Cortland, N. Y. pe se San Francisco, Cal. 
564 W. Randolph St., a ee 605 Pioneer Bidg., 
Chicago, Ill. 2223 Warner Road Seattle, Wash. 


Fort Worth, Texa: 
2921 E. Grand Bivd., .. <:;. €xas 4000 York Street 


; - 10 High Street . 
Detroit, Mich. Sects aes, Denver, Colo. 


71 Warren Street 
New York, N. Y. 
P. oO. Box 217 318 Penn. Ave. 


LAUGHLIN PROTECTS THE DISTRIBUTOR 








Send for more information — including competitive clip tests, 


testimonials of users, direct mail aids. NUTS ON OPPOSITE SIDES: easy to apply, can’t 


be put on backwards 











The THOMAS LAUGHLIN CO. invagvvente VaR 


LAUGHLIN MULTIPLE SALES PL 


AN— 
' 
IT SWING INTO ACTION FOR YOU! 


PORTLAND, MAINE 


SEE 






4 Paes 
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When DURO Tools are on the assembly line 
there are no production barriers. Smooth, con- 
tinuous production—that’s what they give. 


If the shops you call on need precision-built 
machines for fabrication of hundreds of small 
parts—if production barriers are cropping up 
due to lack of enough machinery—if big ma- 
chines are tied up because they have to handle 
large and small jobs—the DURO line of Power 
Tools will fill the bill completely. 





TABLE, BAND and SCROLL SAWS — 
JOINTERS — DRILL PRESSES — SHAP- 
ERS — CARVERS — ROUTERS — FLEX- 
IBLE SHAFTS — LATHES — POWER 
and HAND GRINDERS — SANDERS — 
ELECTRIC DRILLS — V-BELTS and PUL- 
LEYS — MOTORS — ACCESSORIES 


Modern design, precise workmanship, and finest 
material give that extra value which helps 
manufacturers to operate economically and 
efficiently. DURO Tools are comparatively low 
in cost and are being improved constantly to 
give the utmost in performance. 


Our facilities, experience, ability, and buying 
power permit us to offer the very best in service 
on your orders. We would like to go into this 
further with you—Write! 





DURO METAL PRODUCTS CO. 701) berries 
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Good Reasons 
for handling these 


foremost Swiss-Pattern Files 
9 
Good Products 


“American Swiss” Swiss-Pattern Files of Precision are made 


¢ of the best quality file steel (not tool steel), by long experi- 
enced and highly skilled specialists, with every heat treating 
process controlled within close limits of temperature, and every 
manufacturing operation held to extreme accuracy. 

- Satisfied Customers 
“American Swiss” Swiss-Pattern File users report that these 
files last longer than others and enable them to do better work 
in less time. You are sure of repeat business when you 
handle American Swiss Files. 


Manufacturer's Co-operation 


“American Swiss” co-operation is complete and thorough. Our 
“missionary” men back up your salesmen’s efforts by con- 
tinuous calls on users and prospects. Our extensive and 
consistent advertising campaign refers all inquiries to our dis- 


tributors. We stand squarely back of our product, with full 
guarantees. 


100% Distributor Policy 


“American Swiss” distributors are fully protected on every 
sale. This has been our consistent sales policy throughout 
more than 40 years of business. 





American Swiss File & Tool Co., Elizabeth, N. J. 
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THERE IS CASTER BUSINESS EVERYWHERE, 
AND YOU'LL GET ORDERS FASTER 

WITH SATISFACTION GUARANTEED 
WHEN YOU SELL A BASSICK CASTER. 


' Bassick — 


SILENT-STEEL TRUCK CASTERS 


HERE is caster business everywhere” — 


Too often this is not realized, but it is true. 
Everywhere you call there is a possibility of sell- 
ing casters—casters for office chairs, for office 
machines and equipment —for a hundred and one 
uses in the shop, in the hotel, the laundry, the 
hospital, the warehouse. Wherever you go, you 


can secure orders, worthwhile orders, for casters. 


The distributor of Bassick casters has im- 
portant advantages—the widest range of sizes 
and types—the best known line, and a guarantee 
of quality and satisfaction. 


Look for caster business! 


THE BASSICK COMPANY -; . eidgepest, Connecticut 


Division of the Stewart-Warner Corp., Chicago, Hil. 
Canadian Factory: Stewart-Warner-Alemite Corporation of Canada, Ltd., Belleville, Ounalie 
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SUGGEST THIS 
TO YOUR CUSTOMERS 


HEY can contribute to the effectiveness of the 
national defense program by avoiding the build- Si 
ing up of unnecessary small tool inventories. The 
tool makers are doing all in their power to insure 
deliveries in accordance with actual manufacturing 
needs. 


Demanding immediate deliveries of tools which will 
not be actually needed for several months increases 
the strain on the manufacturer and creates a stock 
of idle tools that may be desperately needed else- 
where in the defense effort. 











GREENFIELD TAP & DIE CORPORATION 
GREENFIELD, MASSACHUSETTS 


Detroit Plant: 2102 West Fort St. 
Warehouses in New York, Chicago and Los Angeles 


In Canada: Greenfield Tap & Die Corp. of Canada, 
Ltd., Galt, Ontario 


OMe oo GREENFIELD ON 


TAPS - DIES - 





GAGES - TWIST DRILLS - REAMERS - SCREW PLATES - PIPE TOOLS 
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Abrasive Products, Inc., 


etts. 
Geuth Braintree. Massachus 


ENGINEERING SERVICE Your Customers Can Understand! 


AND THEY’‘RE READING ABOUT IT IN 
SIX MAJOR INDUSTRIAL PUBLICATIONS! 


Many a manufacturer talks about ‘Engi- 
neering Help” for his distributors’ salesmen. 
But AP makes that help tangible! Never mind 
long-drawn-out discussions- never mind blue- 
prints and technical lingo. The AP “Grief 
Busters” file contains case after case where 
AP Engineers have solved little problems 
and big ones - technical problems and non- 
technical ones. They’re summed up on the 
“Grief Buster” cards so anyone can under- 


stand them. They're advertised so everyone 
will understand that AP Engineering means 
getting the problem solved. 

Give us the finishing problem that's bother- 
ing your prospect-or customer. We'll get the 
solution. And, working with AP, the solution 
will be quick, and practical, and economical. 
That's what it takes to get new accounts and 
to hold the ones you have. Abrasive Products, 
Inc., 517 Pearl Street, South Braintree, Mass. 


JEWELOX - JEWEL EMERY - JEWEL GARNET JEWELITE - JEWEL FLINT - NEW PROCESS 
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PRODUCTION JAMS! — 
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STANLEY ELECTRIC TOOLS 
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TO BUY. 


It's good judgment to buy 

Distributors carrying the complete 

need not fear competition, need not worry over 
any claims made today for metal cutting; in fact, 
they know they have the proper blade for any 
metal cutting problem, and that it will give service 
Trade Mark and satisfaction which is what your trade demand. 








Recent tests by several Laboratories continue to 
show that the High Standards of uni- 
formity are being maintained. 


In these days when metal cutting is being done 
in quantities, when blades must be delivered fast 

have the advantage of 
our adequate, well balanced stocks that enable us 
to give you service when you need blades. 


ATTENTION DISTRIBUTORS 


It will pay you to check up on hack 
saw story. The line is sold through distributors. 


Write us today about the for profits. 


General Sales Agents 
JOHN H. GRAHAM & CO. INC. 
105 DUANE ST. NEW YORK CITY 


Made by G. W. GRIFFIN CO. e FRANKLIN, N. H. 
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PLIERS AND WRENCHES 
THAT GIVE MORE TOOL NY 
MILEAGE .... 


For 42 years UTICA has specialized in the manufacture of 
fine pliers and wrenches—tools which not only give more 
tool mileage, but which bring better profits to you. 

The name UTICA on a tool assures longer life and satisfied 
customers. Distributors of the UTICA line profit from this 
also, and are benefited by Utica’s policy of trade cooperation 
and protection. eeee 


LU TIC A. v0? Forse & too. cone. 

















A 
% eeeee 


UTICA, 
EW YORK 
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Because WINTER QUALITY is so well known, 
and because Winter Taps have proven their 
superiority for many years; both the govern- 
ment and industrial buyers are demanding 
them to insure maximum output for National 
Defense. 


Our plant is running to capacity. Order care- 
fully and not beyond your immediate require- 
ments, and we will do our utmost to serve you 
faithfully. 


Many orders today carry a memorandum of 
Preference Rating—To save delay, a PRIORITY 
EXTENSION FORM should be forwarded with 
such orders—made out to the WINTER BROTH- 
ERS COMPANY. This is important and will 
help us materially to fill your orders for Taps 


RAR 


QUALITY IAPS 

















/# inter Brothers Company KKK 


WRENTHAM, MASS. 
Branch Factory: DETROIT, MICHIGAN 


TAP & DIE DIVISION OF 
THE NATIONAL TWIST DRILL & TOOL CO. 
DETROIT, MICH. 
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‘Lhe Sixteenth Of An Inch 






Two ball bearings of identical size and shape are in- 
dicated by the drawings above. The balls in the Fafnir 


(right) are '7:,.” diameter. Those in the other, '5.”. 


Does this sixteenth of an inch difference in ball size 
matter? Running 24 hours at 2,000 r.p.m., the smaller 
balls make over a million more revolutions than the 


balls in the Fafnir — at the same shaft speed! You don’t 


Full line-kull supbort-Full profits 


That Gives You 
A Big Selling “Edge” 


need anyone to tell you that fewer ball revolutions 
mean less wear with resultant longer life. 

Sell this extra ball size for all it’s worth — in extra 
life, extra radial capacity, extra thrust capacity — and 
you'll find yourself doing better with Fafnir Ball 
Bearings than you’ve ever done with other makes. The 


Fafnir Bearing Company, New Britain, Connecticut. 
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ror Defense 
ror Industry 
For THE Oil 


Fields 


in DEFENSE production, UPSON-WALTON 
LAY-RITE PRE-formed and Regular Wire Rope, 
Manila Rope, Tackle Blocks, and other items are 
giving valuable, long-lived service. On numer- 
ous government defense projects . . . in navy 
yards, submarine mine depots, arsenals, air corps, 
proving grounds, in the quarter- 

master's corps and at the Panama 

Canal, U-W products do yeoman 

service in the interests of national 

defense... 


. . in INDUSTRY, the complete 
U-W line . . . from the largest, 
strongest wire rope to the smallest 
rope clip . . . provides safer, surer 
production ne factories, mines, on 
construction work and in numerous 
other important spots . . . 


. in the OIL FIELDS, U-W LAY RITE PRE- 
formed and Regular Wire Rope absorbs the ter- 
rific punishment incurred in drilling, hoisting, 
pulling tubing, and still gives dependable, last- 


ing performance. 

The U-W trademark is your 
best assurance of customer 
satisfaction. So, serve better 





and profit more by selling Upson-Walton. 
Write for our new catalog 40. It covers 


prices, discounts, product descriptions, 
etc. 


SWE CLEVELAND, OHIO, USA. 
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UPSON-WALTON  LAY-RITE and 
Regular Wire Rope does the job 
for this strip coal mine operator. 
Its use there, under difficult work- 
ing conditions, speaks for its qual- 
ity manufacture and economy. 


Looking up with U-W LAY-RITE 
PRE-formed Wire Rope in an oil 
field derrick. The heavy blocks 
and hooks demonstrate the heavy 
strains that these ropes must with- 


Established 1871 
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“Modern - - Dependable 
7 Precision 
Tools 


























... essential equipment 
to give profitable 
production with today's 
demands for Speed 
and Accuracy in the 


Defense Program 





— Distributors get 
the advantage of 
supplying a wide 
variety of profitable 
items by carrying 
the extensive Brown 
& Sharpe Line - - 
Machinists’ Tools 
Cutters and Hobs 
Arbors and Adapters 
Screw Machine Tools 
Pumps — Vises 
Magnetic Chucks 
Other Useful Equipment 





BS Brown & Sharpe Mfg. Co., 
Providence, R. |., U.S. A. 
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NEW PRODUCTS 


With Sales Possibilities 


MAIN FEATURE 


Bronze on steel 
Helical gears 
Commercial unit 
For floating shafts 
Service, safety 
Midget, reversible 
Side suction, single stage 
Sliding handle 
Slow speed motor 
Low operating pressures 
Rubber-tread 
Extreme flexibility 
Sturdy, easy to handle 
Segmental dies 
General industria] use 
Accuracy and speed 
Vibration service 
Non-staining 
Perspiration retainer 
Modernized and simplified 
Liquid rubber 
Applied with scoop or shovel 
In continuous lengths 
No special equipment needed 


Double end arrangement 





MANUFACTURER 





Johnson Bronze Co. 

Brown «& Sharpe Mfg. Co. 
Hygrade Sylvania Corp. 
Lovejoy Flexible Coupling Co. 
P. Wall Mfg. Supply Co. 

J. H. Williams & Co. 
Micro-Westco, Inc. 

Stark Mfg. Co. 

Stanley Electric Tool Div. 
Chicago Eye Shield Co. 
Link-Belt Co. 

Manhattan Rubber Mfg. Div. 
Acro Tool & Die Works 
Armstrong Mfg. Co. 
Blackmer Pump Co. 
Speedway Mfg. Co. 

Wabash Appliance Corp. 
Greene, Tweed & Co. 

Mine Safety Appliances Co. 
Stearns Magnetic Mfg. Co. 
Nonslip Pulley Covering Co. 
Pyrene Mfg. Co. 

Chicago Extruded Plastics Co. 
Chicago Wheel & Mfg. Co. 


Standard Electrical Tool Co. 











Pre-Cast Bearing 


Bronze on Steel 





Announcement has been made of a 
newly developed pre-cast bearing bronze 
on steel. This is essentially a thin wall, 
laminated type bearing. In comparison 


this 
higher Brinell hardness, a greater re- 
and shock, plus 
low coefficient _ fric- 
comparing it to ordinary 
sheet bronze it gains the advantages 
evident in the alloy. The higher ratio 
of tin to plus the greater 
percentage of lead provides smoother 
quieter operation and longer bearing 
life. Pre-cast bearing bronze on steel is 
available either plain or graphited, as 
finished bearings, washers, strips or in 
rolls, up to 400-ft. in length.—Johnson 
Bronze Co., New Castle, Pa—Mu.. 
Suppies, June, 1941. 


to cast bronze bearing gives a 


sistance to pounding 
a comparatively 
tion. In 


copper 
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Rotary Pump 
Helical Gears 





The No. 00 rotary geared pump is a 
reliable unit for supplying oil or coolant 
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BLAST GATES ARE 


USINESS 
GOOD, you 


n supply ANY type or size. 
i Melivery -_ be made PROMPTLY. 


r to handle 

— because ; 

— customer requires. en 
i cus' ° 

nts are made direct to your 

last Gates are nationally known, with — 

all branches of industry. They are Pp 

d air-tight. 7 

today because of wide 

ment on existing pipe 


Distributors prete 
it is a complete lin: 


no servicing. 
Rockwell B 
installed in 
i ian, light and strong and | 
a aon is more blast gate a 
spread plant expansion and replace 
lines. Get your share! 


Write for Catalog No. 4026, price lists and discounts. 


WELL COMPANY 


Blast Gate Division 
50 Church St. 


THE COMPLETE 
LINE OF 
BLAST Gares 


New York, N. Y. 





Threaded 
Slide Type 








“FOR DISTRIBUTORS AND 
THEIR SALESMEN” 


_—_—— Oo 


The keynote of our editorial policy, the 
above has been our byword since our 
beginning. Now in our 30th year. we 
hope to continue serving the distributor 
as faithfully as we have in the past. 


—$———$ a —<—_—$__———_ 


MILL SUPPLIES 


A McGRAW-HILL PUBLICATION 
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where small capacities are desired. and 
is suitable for use with pressures up 


| to 100 Ibs. per square inch. The helical 
| gears provide smooth, quiet operation 


at speeds which adapt the pump to 


| direct motor drive. The pump is self- 


lubricating, no external lubrication be- 
ing required. The design of the pump 
is simple and compact. The flange 
mounting adapts pump for direct motor 


| drive and for assembly as integral part 


of machine and, with separate foot type 
mounting bracket, meets satisfactorily 
practically every mounting condition. 
Pumps are furnished with or without 
the mounting bracket.—Brown & 


| Sharpe Mig. Co., Providence, R. l— 
| Mint Suppriies, June 1941. 


Fluorescent Lamp 


Commercial Unit 





Announcement has been made of a new 
commercial unit for high level illumina- 
tion. Use of the recently developed 65 
watt fluorescent lamps makes possible 
a high intensity light output from a 
comparatively short fixture. The C-150 
is 3614 in. long. The combination of a 
“Miracoat” reflector and frosted plas- 
tic panels effects eye-easing diffusion 
with maximum illumination. The whole 
unit comes complete, ready to install.— 
Hygrade Sylvania Corp., Salem, Mass. 
Mitt Suppries, June 1941. 


Flexible Coupling 
For Floating Shafts 











OPERATING ASSEMBLY 
————_ 


Designated as “L-R Type HKQ,.” the 
new floating-shaft flexible coupling is 
applicable to either horizontal or verti- 
cal drives, and is recommended for the 
longer distance drives where the space 
between the driver and driven units can- 
not be successfully handled by stand- 
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ard couplings. The floating shaft is 
supported in fixed bearings, entirely in- 
dependent of the power-transmitting 
elements, which are thus entirely un- 
affected by forces generated by the 
floating shaft itself, and do nothing ex- 
cept transmit useful power. An _ out- 
standing feature of this coupling is the 
speed with which it can be dis-assem- 
bled. Chatter caused by end-wise im- 
pact of the floating shaft against the 
fixed shafts is prevented by suitable 


cushions, and free oscillation of the | 


floating shaft is assured.—Lovejoy 
Flexible Coupling Co., Chicago, Ill.— 
Mitt Suppties, June 1941. 


Blow Torches 


Service, Safety 





Two new mechanics torches have been 
added to the manufacturer’s line. The 
No. 141 is for gasoline and the No. 142 
Both are available in 
the one-quart capacity. shipping weight 
41% Ibs. 
mounted on a highly polished drawn 
brass tank. Filler plug is in the funnel 
shaped bottom. All fittings and the 


is for kerosene. 


bottom place are mechanically locked 
to the shell. 
another feature embodied in these new 
torches._-P. Wall Mig. Supply Co., 
Pittsburgh, Pa—Muu. Surrviies, June 
1941. 


The blow-proof pump is 


Ratchet Wrenches 
Midget, Reversible 





A midget pattern reversible ratchet has 
been added to the “Supersocket” line. 
This tool, which has a %4-in. square 
drive. is 4%-in. long. It incorporates 
the same patented double-tool pawl for 
both on-and-off rotation as is used in 
other “Superratchet” wrenches. A con- 
venient shift lever at the head instantly 
reverses the wrench action. The handle 
is drop-forged from high tensile carbon 
steel, working parts are machined from 


The popular No. 41 burner is | 


ALLOY SGREW SALES GO UP 


NA 3! 


l. You avoid complaints—keep 
customers when you give top 
quality screws that stand up on 
the toughest jobs. Mac-it has 


made only that kind of screws 
for more than 25 years. 














2. You protect buyers, reap their 
satisfaction when your service is 
keyed to their needs. 


3. You get additional orders 
when you offer exclusive, standa- 
ard types of screws. Mac-it offers 
the only complete line of heat- 
treated alloy steel screws! 


A tew protected 
territories avail- 
able. Write for 


information. 
PRONOUNCED 


MS-1 MACK.ITS 


THE STRONG, CARLISLE & HAMMOND COMPANY 
1392 West Third St.* Cleveland: Ohio 





VALLEY GRINDERS 


*% Low upkeep cost 
*% Economical, efficient performance 
% Complete satisfaction in service 


More than 20 years of painstaking research and manufacture have produced Valley 
Grinders, which are now accepted for their quality, accuracy, and perf th gh- 
out the world. Most large industrials know from experience what to expect from Valley 
Grinders and satisfied customers are your best assurance of profitable repeat business. 


Valley Grinders are powered by the famous Valley Ball Bearing Mot and tected 


r 








by the Valley Guarantee. Specificati include heavy shafts, over- 





size ball bearings, wide wheels, and adjustable tool rests. Sizes 
from 1% h. p. Bench to 5 h. p. Pedestal models. 


ip * Valley Electric Corp. 


4221 FOREST PARK BLVD. ¢ ST. LOUIS, MO. 
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| chrome-molybdenumsteel and are heat- 
| treated. The wrench is finished in 
| chrome-plate over nickel—J. H. Wil- 
| liams & Co., New York, N. Y.—Mmu 
| 








Suppuigs, June 1941. 


Centrifugal Pumps 
Side Suction, Single Stage 






























WRITE FOR 
CATALOGS | | 





| Streamlined throughout, the new line of 
| “Westco” side suction centrifugal 
pumps includes flexible coupling drive 
models in sizes 114-in. to 6-in. inclusive 
and “Uni-Bilt” models in sizes 114-in. 
to 4-in. inclusive. General construction 
features include heavy, torpedo-type 
frame which absorbs all operating 

















strain, guards against misalignment; 
suction cover rib-reinforced to with- 
stand distortion; super-finished, steel 
shaft insures longer packing life, can 
be easily removed; enclosed or semi- 
open impellers are hydraulically and 
mechanically balanced to insure quiet 
operation; volute sheel design provides 
smooth, stream-lined channel flow that 
minimizes turbulence within the pump, 
reduces erosion, provides dependable 
service. Discharge can be installed in 
four positions without reducing the 
accessibility of the stuffing box.—Micro- 
Westco, Inc., Bettendorf, lowa—Miu. 
Suppties, June 1941, 





TURN THESE 
QUICK-SELLING POINTS 

= INTO 
| PROFITS 















Now Built in 3 Sizes 


N dia. round of 
u” x #10” flat. 
No. Ss” dia. round of 
; s” x 16” flat 
No. 12—12" dia. round or Tap Wrench 


Sliding Handle 


12” x 16” flat 


Also the No. 9 Upright Saws 


Capacity is the greatest of any saw for the money. 
Simplicity is engineered into the machine to give a lifetime of service. 


Three speeds of the CORRECT amount of feet per minute commensurate with long 
i blade life. 


Gravity feed is positive, controlled by hydraulic frame check. 

Heavy I beam holds and brings fully adjustable guides close up to the work. 
No coolant required even when cutting tool steels. 

* Heavy, sturdy construction—no vibration. 


These are sales-boosting features that will make money for you. Why not cash 
in on them—plan now to handle Wells—the saw that sells. Write today for full 
details. 


WELLS MFG. CO. « Three Rivers, Michigan 





The unique feature of this new “4-in-1” 
tap wrench is the sliding handle, which 
slides without loosening tap. There 
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are four openings to each wrench, each 
opening taking several sizes of taps, 
reamers or broaches. Grips tap or 
reamer independently of handle, cannot 
loosen. Tap always in perfect center, 


wrench evenly balanced. Can be cen- 
tered perfectly in a lathe. Jaws will 4 Uj N T | N ¢ T 0 N 
not wear out. A light, accurately de- 


signed tap wrench which enables the 
operator to gauge the work he is doing. 
—Stark Mfg. Co., Chicago, Ill—Mi. 


Suppuies, June 1941. 
AND 


— CUTTERS 


x 
. . . are of great importance 
to Industry NOW— 


Grinding wheels must be kept in perfect condition to meet 
the extra demands of increased production. Vineent-Hunt- 
ington Distributors take this responsibility from management 
—they supply Vincent-Huntington Improved Grinding Wheel 
Dressers and Cutters and make it possible for them to get 
the utmost efficiency from grinding wheels because of uni- 
Ball bearing equipped throughout, the a high quality, longer life, and dependable performance. 
- : ; Send for more particulars and our catalog sheets. 
new ¥% hp. grinder is available with 


: Peg : Bs k “If it’s a Huntington Dresser or Cutter Vincent makes it’ 
“Flud-Lite” eye shields. The eye shields 


are connected to the grinder circuit so THE VINCENT STEEL PROCESS co. THE HANDLE 





Grinder 


Slow Speed Motor 












hat lights © on ecrinder awite (Dresser 
that lights go on or off as grinder switch 2434 BELLEVUE AVE., DETROIT, MICHIGAN Countete) 
is operated. The motor in grinder No. 


677 operates at the correct slow speed 
so that edge tools will not have temper 


burned out. Two wheels are furnished For a complete line of ' 


with the grinder, a special wheel for 


edge tool grinding and one for general STAINLES 4 


grinding. A patented plane iren and 
chisel grinding attachment with a FITTINGS 


micrometer screw adjustment is sup- 
plied. Grinder is available in AC on 

DC and has a top speed of 1800 r.p.m. EW Y//Z 
—Stanley Electric Tool Div., New Brit- 
ain, Conn.—Miut. Suppries, June 1941. 











I 


by COOPER 


Z// YT AKiIGS 


The logical choice of 
leading Distributors 


Stainless Steel Corrosion Resisting Fit- 
tings by Cooper are available to meet 
every demand by industry for long life. 

These fittings offer greater sales and 
profit possibilities because of greater 
brilliance and superior corrosion-re- 
sisting qualities. 

Are you prepared to meet the ever 
increasing demand by your industrial 
customers for stainless steel fittings? 
Get full information today on the com- 
plete COOPER “LUSTRACAST” line. 


NY 
| 
& 
wn 
ond 
am 
> 
fe) 
>. 
wn 
—_ 
TN 


Mihi 


Abrasive Mask 


Low Operating Pressures 











Production of the new No. 602 “Health- 
guard” abrasive mask has been an- 


nounced by the manufacturer. Tested The COOPER ALLOY FOUNDRY co 


and approved by the U.S. Bureau of 
Mines, the new mask is especially | 150 Broadway — ELIZABETH, NEW JERSEY 
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IF YOU'RE INTERESTED 
IN FAST SERVICE... 
Here it is! 


Jackson Type 
M-it with pneu- 
matic tire — the 
only barrow = 
tray having dou- ; the most strategic positions in the United States 
ng fy pe ag A for shipments to all points—by rail or by rail- 
—Rugged—Rigid. Available also water. 
with steel wheels And you can depend on Jackson for starting 
deliveries promptly because of the large stock 
carried at all times. 

If you need PROMPT SERVICE—Jackson offers 
it—in a complete, quality line ready to go and 
one that can move quichin—the kind of service 
that enables Jackson Distributors to get business 
and hold it. 

You'll need the new Jackson Catalog 42-MS— 
Write for a copy TODAY. 





Jackson Type 88 Concrete Cart. 
with drop axle. pneumatic tires 
and roller bearing wheels. Capac- 


Jackson Steel Mortar Mixing Boxes—formed from 

single sheets—rigid. Made in three sizes from 60 

to 108 inches long, 32 to 48 inches wide, I! 
inches deep. 


ity: 7°, cu.ft. heaped full. 


Established 1876 


JACKSON MFG. CO. 


NER 


REFI 


GASOLINE 
ND NATURAL . 
a + ANU FACTURER 






I 
& 


4k 


SOUTHERN pay — 
0 AQUA WPAPERG 













Over 
200,000 
messages every month 
to plants in all industries 
help you sell 
*PALMETTO ... *PALCO... *PELRO 


for steam, air, etc. for water for oils, etc. 


AMERICAN 


; ... *SUPERCUTNO ... *KLERO 
M AC al [ N i = T —— for acids for foods, etc. 
—— *PALMETTO SUPERSHEAT 
¥ PACKINGS 


*BASA Rawhide HAMMERS 
*FAVORITE Reversible Ratchet WRENCHES 


GREENE, TWEED & CO. 


BRONX BLVD. AT 238 ST. NEW YORK CITY 






eg. U.S. Pat. Off 


Write fer information 
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Our plant at Harrisburg is located in one of | pure gum rubber “Duratex” hood for 








| adapted to those industries in which 
| harmful dusts of intense or lesser dens- 
| ity are encountered, particularly in 
| sandblasting operations. Low operating 
pressures of 2 to 9 Ibs. per square 
inch result in full efficiency and low 
cost operation. The mask consists of a 
| soft moulded rubber facepiece with 
large replaceable laminated — glass 
lenses, headharness and corrugated 
tube, filter unit with replaceable car- 
tridge, air-regulating valve, pressure- 
relief valve. quick-acting detachable 
coupling and approved hose which con- 
nects it to the air supply. In use, the 
mask is completely covered by the new 


protection of the head, neck and shoul- 


| ders.—Chicago Eye Shield Co., Chi- 


cago, Ill.—Mi1. Supeiies, June 1941. 


Return Idler 
Rubber-Tread ’ 





The development of a new line of 
| rubber-tread idlers for supporting the 
return run of 14 to 60-in. wide belt con- 
veyors, has been announced. Each com- 
plete idler consists of from four to 
twelve 6-in. diameter rubber-tired rolls 
suitably spaced and mounted on roller- 
bearing equipped steel tube that will 
fit into the same supporting hangers as 
the regular Link-Belt return idler roll. 
The new idlers are especially recom- 
mended for conveyors handling corro- 
sive, abrasive. wet, or stick materials.— 
Link-Belt Co., Indianapolis, Ind.—Mi. 
Supptiks, June 1941. 


Rubber Hose 
Extreme Flexibility 

















| As a result of the latest development in 

hose construction, the manufacturer has 
| announced the introduction of “Condor 
Homo-Flex” hose, which is claimed to 
| combine balance, homogeneity, and 
| flexibility to a high degree. Among the 

advantages claimed for this hose are— 
| lightness in weight. ease of handling, 











inseparable covers and plies, uniform 
diameters, and less elongation and ex- 
pansion. It is manufactured in 50-ft. 
lengths on accurate steel mandrels in 
several types that cover a wide variety 
of service—Manhattan Rubber Mfg. 
Div., Passaic. N. J—Mt1. Suppties, 
June 1941. 


Die Cradle 
Sturdy, Easy To Handle 





\n important tool for tool and die 
makers or machinists is this new die 
cradle. It is in effect a universal paral- 
lel unit, adjustable in length. Eliminates 
makeshift methods of supporting dies, 
jigs. metal parts. ete.. while drilling. 
counterboring. tapping. milling — or 
Should prove extremely help- 
ful in speeding up production for it is 
easy to manipulate. 


grinding. 


Two thumb screws 
provide quick adjustment to any de- 
sired size. These die cradles are made 
of high grade steel. hardened and 
ground to close tolerances. thus assur- 
ing accuracy. Are sturdy. yet light in 
weight and easy to handle and move 
about. Standard height of parallel is 
seven inches with an adjustment spread 
up to twenty inches.—Acro Tool & Die 
Works, Chicago. I1—Miua. Suvrries. 
June 1941. 


Diestock 


Segmental Dies 





Economies in time and energy are rep- 
resented as advantages of the new 
diestocks with segmenta] dies. The 
drophead ratchet diestock, made in two 


sizes and covering a range of 1x to 
114 in., is designed to get into inacces- 
sible corners. Its completely enclosed 
collar protects the ratchet mechanism 
from dirt and chips. The diehead may 
be changed rapidly, and the threading 
direction is reversible at the touch of a 
thumb. Dieheads are securely held in 
place during threading operation. 

Armstrong Mfg. Co., Bridgeport, Conn. 

Mitt Suppries, June 1941 


Rotary Pump 
General Industrial Use 





\ new rotary pump for general indus- 
trial use has just been put on the 
market. While employing the basic 
“Bucket” design, refinements in design 
have stepped up the efficiency of this 
pump. made it quieter in operation and 
increased the life of the buckets from 
two to three times. By streamlining the 
inlet chamber of the pump, the new 
unit will handle liquids of higher vis- 
cosity at the rated operating speed. It 
is a positive displacement pump. Stand- 
ard units are furnished as single or 
twin pumps with single reduction gear 
drive or as single pump direct-con- 
nected to gear-head motor, also for flat 
belt drive. The new pumps are 
equipped with high lift, non-chattering, 
adjustable relief valves that will handle 
the full capacity of the pump without 
shock or end thrust on the working 
parts.—Blackmer Pump Co., 
Rapids, Mich.—Mu. 
1941. 


Grand 
Suppiirs, June 


Drill 
Accuracy and Speed 


- 


Manufacturers of the new “SpeedWay” 
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AMERICAN 


BOILER FITTINGS 


WIDE MARKET 
FOR NEW AND 
REPEAT SALES 





FUSIBLE PLUGS 





WATER GAUGES 


The need is almost universal for 
AMERICAN Boiler Fittings. They are 
designed to suit specifications of the 
ASME, the Massachusetts Boiler Code, 
and the Steamboat Inspection Service 
of the U. S. Dept. of Comm. Moderate 
price gives you many good selling op- 
portunities. Write for more detailed 
information. 


AMERICAN INJECTOR CO. 


DETROIT, MICH. 











IREGRI 
BELT HOOKS 


have the blue aligning card that locks 
hooks in position—prevents hook loss 
from handling—prevents waste of short 
card ends. 

Only ARMSTRONG-BRAY has a com- 
plete line with both WIREGRIP Belt 
Hooks and STEELGRIP Flexible Lacing 
(for heavy drives and conveyor belts) 
as well as couplings and hooks for round 
belting, and lacing machines (vise and 
bench types). 

Here is a line that misses no sales, that 
includes the correct lacing for every job. 
Here is quality that assures complete 
satisfaction and repeat business. It's the 
logical line to carry. 


ARMSTRONG-BRAY & CO. 
"The Belt Lacing yond 


Lone 













est Ave. 
fooge 
Write for new 
catalog sheets 
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TOP SPEED 


FOR MACHINE SHOPS WITH 
(CAD)¢; tandardized SET-up APPLIANCES 


Now, when every shop needs top speed as never before, is the 
time for you to cash in on CAD set-up appliances. Makeshift hold- 
ing devices are going out—CAD equipment is going in—for holding 
all kinds of set-ups on drill presses, planers, boring mills, lathes. 
CAD devices cut out wasted time by expediting set-ups—they help 
every machine tool increase productive time. CAD Bolts are made 
of drop forged steel—they fit all machine tables without breaking 
out T-slots. Stock sizes %” to 1”, from 112” to 30” long—full smooth 
threads—no machining required. 








Stock the CAD Line and help your 
customers save time and money — 
now when speed is vital. The CAD 
Line offers you good profits. Sold 
only through selected distributors. 


WRITE TODAY FOR DETAILS 
and a COPY OF BULLETIN A-70 





STANDARD SHOP EQUIPMENT CO. 


Philadelphia, Pa. 








8153 Tinicum Ave., 


A GREAT LINE 








FOR PROFITABLE 
SELLING 





Whether you sell Morse roller and silent 
chains only, or whether you sell the com- 
plete Morse line, you'll discover that 
Morse is the name that opens up profit- 
able selling for you. For almost half a 
century, the Morse Chain Company has 
served Industry by building the finest 
power transmission products. Honest, 


MORSE CHAIN CO. 


skillful craftsmanship, the most modern 
and finest materials, and advanced de- 
sign have won and strengthened the 
position of this company. 

Now, you can reap the benefits of this 
policy of outstanding service. Sell the 
Morse line of power transmission 
products. 


Division Borg-Warner Corp. 





ITHACA, WN. Y. 
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¥-in. drill claim the drill’s new type 
natural grip breastplate handle, by pro- 
ducing a more direct application of 
power (applying thrust directly behind 
drill point) is increasing accuracy 
and speed of drilling operations. A 
high powered electric tool, light enough 
for portable use, yet heavy enough to 
stand up to production drilling, has a 
powerful, specially wound, high torque 
back geared Universal motor,  self- 
aligning, oilless bearings, forced air 
cooling and design features of the most 
modern drills being manufactured. The 
drill’s low load speed makes it par- 
ticularly adaptable for use with car- 
bide drill bits—Speedway Mfg. Co., 
Cicero, [ll.—-Mit Suppers, June 1941. 


Lamps 


Vibration Service 





To overcome vibration and shock which 
ordinarily impair the efficiency and life 
of electric light bulbs, a 
service lamp has been 
developed, whose construction protects 
the filament from vibration and jar. 
It is designed particularly for indus- 
trial and commercial use where high 
frequency vibration set up by motors 


new type 


of vibration 


| and machinery in constant use, tend 


to weaken the average bulb filament. 
In appearance it has the same overall 
length as an ordinary bulb, but is made 


in a larger oversize bulb of wider 


| diameter. The new lamp will be made 


in the 100, 150 and 200 watt sizes in 
five separate low voltages from 110 to 
130 volts. and in four separate high 
voltages from 220 to 250 volts. Average 


burning life will be 1,000 hours. 
Wabash Appliance Corp., Brooklyn, 
V. Y.—Miuy Suppwies, June 1941. 


Packing 
Non-Staining 


A non-staining packing is now available 
for apparatus handling liquids that must 


| be kept unstained or uncontaminated. 











UMI 


This packing, known as “Klero,” is | 
snow white in color, and has an odor- | 
less, tasteless, edible and chemically- 
resistant lubricant. Being made of as- 
bestos yarn, “Klero” packing is suitable 
for high temperatures. Its _ braid- 
over-braid construction prevents accu- 
mulation of solid materials in the 
packing. This packing has many applica- | 
tions in the food and drug industries, 
paper and pulp mills, ceramic plants, 
textile plants, and chemical process 
work, wherever graphite packings or 
packings with ordinary lubricants are 
undesirable-—Greene, Tweed & Co., 
New York, N. Y.—Miuu Suppuies, June 
1941. 


Band 


Perspiration Retainer 





The “Coolband” betters hot working 
conditions by preventing sweat in the 
eyes, and on goggles or glasses. It stops 
continual face-mopping and other deter- 
rents to continuous work arising from 
uncontrolled head perspiration. It con- 
sists of a soft, flexible band which en- 
circles the head, clinging softly with- 
out binding. Sanitation is easily main- 
tained, and the band may be disin- 
fected at will. Any part of the band 
can be quickly and easily wrung out. 

Mine Safety Appliances Co., Pitts- 
burgh, Pa—Mut. Supptirs, June 1941. 


Magnetic Separator 
Modernized and Simplified 
a 


' 
i) 
sf 





Announcement has been made of un- 
usual improvements in the design and 


construction of the spout type magnetic 


| a ean nr rnc 
separator. They now operate with | 

fewer parts and exacting tests con- | E L L Vv E R Ss AT l L E 
ducted under the supervision of Mutual | 

Fire Insurance officials reveal these | PRECISION GRINDING! 


magnets provide a deeper, stronger and 
more powerful magnetic field than 
heretofore. The magnet coils are now 
protected by aluminum plates pro- 
vided with spacious louvres to allow 
plenty of ventilation, yet designed to 
keep out dirt and dust. Other improve- 
ments for alternating current opera- 
tion include a new type rectifier, a 
more compact, trouble free unit than 
the old copper oxide model. The super 
class “AA” spout magnet is furnished 
in sizes from 8-in. to 20-in. wide and 
operates from 110 or 220 volt alternat- 
ing and direct current.—Stearns Mag- 
netic Mfg. Co., Milwaukee, Wis —Mie | 
Suppiiets, June 1941, 


Pulley Coating 
Liquid Rubber 











Development of a new product known 
as “Nonslip Rubberpull” has been an- 
nounced. This is supplied in a liquid 
form in containers, and is applied with 
a brush to the face of any pulley, for 
the purpose of preventing belt slippage. 
The product has a rubber base and is 
so compounded that it sticks to the 
pulley face regardless of the pull ex- 
erted upon it. Another advantage is 
that it can be applied at ihe end of the 
day, and the pulleys are ready for use 
the next morning.—Nonslip Pulley 
Covering Co., Buffalo, N. Y—-Mu. 
Suppiirs, June 1941, 


Extinguishing Agent 
Applied With Scoop or Shovel 


The national emergency has produced 
an extinguishing agent that puts out 
magnesium fires in industry and in in- 
cendiary bombs. This new product, 
Pyrene G-] Fire Extinguishing 
Powder,” is a dry inert compound that 
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... @s a single unit... 


For standard grinder 
needs, sell this type 24 
FAS Pedestal Grinder. It 
embodies numerous fea- 
tures that make it a su 
perior purchase for the 
price . . . safety wheel 
guards, hinge doors, ex 
haust outlets, spark 
shields, push button 
starter, tool tray and wa 
ter pot. In sizes to meet 
almost every requirement 

2, 3 or 5 H.P. that take 
wheels from 12” x 2” to 
18” x 3”. Get the complete 
Price and product story in 
Bulletin 106-—write for it! 


» +» or as an attachment! 


For internal and ex 
ternal grinding —sell 
this type BPA grinder 
and realize 2 in 
profits. Changes 
quickly from internal 
to external grinding 
Can be used with 
planers, shapers, 
lathes, boring mills, 
etc. Ten sizes —- % 
H. P. to 10 H. OP 
Grinds internally to 
24” deep 


New Catalog No. 43 Just 
Off the Press. Write for 
Your Copy. 


THE STANDARD 
en 7 TOOL 


1950 W. 8th St. 
Cincinnati, Ohio 











Ottemil- 
ler’s dis- 
tributor 
service makes the Otte- 
miller line attractive and 
profitable to handle. As a 
reliable source of supply for 
screw machine products, 
Ottemiller has already won 
the recognition of leading distributors 
in all parts of the country. 


The 100% dealer cooperative service 
offered by Ottemiller is worth while 
investigating because it results in 
building a profitable, steady, repeat 
order business. Ask us for details of 
the Ottemiller line and the sales prop- 
osition which pays you 
for your efforts. 


THE WM.H. 
YORK, PA. 
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CASH IN ON THESE 
FAST-SELLING 


TAPPING 
ATTACHMENTS 


These Tappers — favor- 
ites of shop men for 20 
years —are in greater 
demand today than 
ever. That means you 
can build up a nice 
volume of business on 
them with practically no 
sales effort whatever. 
And the same is true of 
Ettco-Emrick Positive, 
Visible-Grip TAP 
HOLDING CHUCKS. 


WRITE TODAY 
& for Bulletins 
these and other 





covering 
fast- 
YT selling Ettco-Emrick 
| products and for details 
about the clean-cut 
ETTCO DISTRIBUTOR 
PROPOSITION. 


ETTCO TOOL CO. 


600 Johnson Ave. Brooklyn, N. Y. 








DRILL CHUCKS 
Sick TAPPING CHUCKS 
TAPPING ATTACHMENTS 
TAPPING MACHINES 
MULTIPLE SPINDLE TAPPING 

AND DRILLING HEADS 


Unexcelled for Design, Materials 
and Workmanship 








WHEN You seut PAINT MASKS 
present BOTH SIDES of Your story! 








BEHIND this Cesco 


mask, your prospects’ 
spray men are more com- 
fortable, efficient, safe, 
contented .. . important 
sales points because they 
mean HIGHER produc- 
tion! 


BEFORE 31. nas 


your prospects’ 

UCTS get wetter” 7 
jobs. . . in tess time. 

with less waste... fewer 
**rejects"’ . lower 

costs! All this means 


PROFIT to the manage- / 


ment. Cesco Paint Spray Mask 






* 
, 
x 
, 


3 MODELS for EVERY NEED 


Made in light weight muslin (No. 687); 
White rubberized cloth (No. 688); and 
heavy khaki (No. 689). All have large 
removable plastacele window for wider 
vision. Hood attached to cap fits shoul- 
ders snugly. Air tube provides connec- 
tion for compressed air if desired. Get 
SAMPLES of all 3 and see how easily 
they bring you ORDERS in profitable 


quentities. Free Circular and Prices on 
request. 
Goggles Spectacies Grinder Guards ~- Abrasive 
Masks - Respirators Hoods Helmets - Shields 


CHICAGO EYE SHIELD CO. 


2329 Warren Bivd. Chicago, Illinois 
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stops the combustion of magnesium as 
well as other metals such as sodium. 
potassium, aluminum and zinc. It also 
contains a material which, when heated. 
forms a_ heavy, air-excluding. _ fire- 
smothering The powder is ap- 
plied to the 


scoop or shovel. 


vapor. 


Being non-abrasive, it 
may be used freely around machinery. 
In addition to 
use of 


bombs. the 
alloys has sky- 


incendiary 
magnesium 


fire by spreading it with a | 


rocketed in aircraft and other defense | 


production. It is emphasized, however, 
that proper types of approved fire ex- 
tinguishers are needed to put out sec- 
ondary blazes in nearby combustible 
materials ignited by the metallic fire. 
Pyrene Mig. Co., Newark, N. J.—Miui 
Suppiies, June 1941. 


Industrial Plastics 


In Continuous Lengths 





Through improved methods and_facil- 


ities, plans have recently been com- 


pleted to extrude plastics in continuous 


lengths and innumerable  cross-sec- 
tional patterns. The products an- 


nounced include flexible plastic conduit 
tubing, threads and shapes of the type 
now used in industry because of tough- 
ness. high tensile strength, resistance 
impact and torsion. This 
firm will specialize in the extrusion of 
industrial plastics that are 
to gasoline, oils and other organic sub- 
and in structural and decora- 
tive plastics in standard and _ special 
shapes trim, threads, ete.. 
available in a number of 


to pressure, 
impervious 
stances, 


moldings, 
which are 


colors and degrees of opacity. Chi- 
cago Extruded Plastics Co., Chicago, 
111.—Mirr Suppties, June, 1941. 


Rubber Polishing Wheels 
No Special Equipment Required 
New type improved soft rubber polish- 
ing wheel with which highly polished 
surfaces can be created rapidly on 
any base metal. Five different types of 
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HIGHEST QUALITY 
FLEXIBLE SHAFT MACHINES 


# Ve to 3 H.P. 


Many types and sizes 
Your 


Attachments 

for hundreds 

) of operations 

Success | | 


Depends Upon 
Satisfied Customers 











besetistea | OUR NEW 
—a 80 PAGE 
Machines ; CA TA LOG 
Greens READY 
aa Write for 
Rotary Files copy 











5001 No. Wolcott Ave. Chicago 



































t 
To Your Line | 





yolu! 





Write for catalog sheets and prices—and 
start your profits rolling in with this "Best 
Seller’’ right now! 


345F West Huron St. 


CHICAGO, ILL. 
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polishing compounds are impregnate’ 
in a special rubber binder. In additi 

there is sufficient cutting grit to vem 
scratches and grinding marks from the 
piece being polished. Hours of hand 





drudgery in the finishing of tools, dies, 
jigs and fixtures with portable equip- 
ment can be saved because most popu- 
lar sizes and shapes of mounted wheels 
are available in this new and improved 
material. No special equipment is re- 
quired in using these soft rubber pol- 





ishing wheels. They are available in a 
complete range of sizes including sticks 
and sheet form for hand lapping. Due 


to the wide variety of combinations | 


which can be incorporated in any one 


wheel, they present definite possibili- | 


ties in eliminating often as many as 
three graduations of set-up wheels. The 
material is not suitable for polishing 
plated work._-Chicago Wheel & Mfg. 
Co., Chicago. Ill.-Mua.  Supptirs, 
June 1941. 


Speed Lathe 
Double End Arrangement 





To the line of speed lathes the manu- 
facturer has added a double’ end 
arrangement. as illustrated. The con- 
struction of this unit permits the spindle 
at each side to be operated at random, 
starting and stopping one side without 








New 
Counter- Window 


Display 
Sells More 


Simplex Industrial 
Hydraulic 
Jacks / 


Points out the 11 features that 
enable you to give buyers more 
for their money — puts jack 








where customers can ‘‘play 
with it’’—demonstrating its speed, simplicity and 
efficiency. Ties you in with current advertising ‘‘push.”’ 
Send today for your hydraulic jack display kit! 


Templeton, Kenly & Co., Chicago 


@ Established 1899 


Simplex Jacks 


dependable and efficient 


Lever Type for toe and cap lifting. , a 
I Machine shops need Simplex Planer 


Hydraulic for easier cap lifting. Jacks for leveling work. Made in 4 


Screw Jacks for economy. 





sizes. How’s your supply? 


EQUIP YOUR CUSTOMERS 


With GO@e fTOOts FOR 


8. 2) Beers. - Bee hae Se 


* Chicago Rawhide Hammers and 
Mallets are needed by the thou- 
sands in the defense work of 
industry. These are the accurate 
long-lasting tools made from 
genuine Java Water Buffalo hide 
that offer no selling problem in 
an ever increasing market, that 
are a necessity in hundreds of 





































industries, that have no equal in 
striking safe blows without defac- 
ing or damaging surfaces—even 
in unskilled hands. 
Hammers with malle- 
able iron heads and re- 
placeable faces are 
weighted and balanced. 
Mallets available in many 
sizes and weights. 






CHICAGO 


1290 ELSTON AVE. 


MFG. CO. 


CHICAGO. ILLINOIS. 
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PROLONG 


SHOWS HOW! 


The gripping unit in Electroline- 
Fiege Connectors “holds like a 
bulldog”, yet graduates the com- 
pression from rear to front, pre- 
venting crystallization, fraying and 
early rope failure. 


Electroling-Fiege Connectors are 
being sold on a better-quality basis 
and are backed by many sales 
helps. Ask for Bulletin F-2 which 
fully describes this complete and 
profitable line. 

















4072 S. LaSalle Street 
Chicago, Illinois 











INVESTIGATE 


this Growing Market 





Standard Size (2" to 
48") R-S Butterfly 
Valves for the posi- 
tive control of air, 
gas, steam and 
liquids. 

Hand wheel, lever, 
chain lever and automatic op- 
eration. Pressures to 150 Ibs. 
and high, as well as sub-zero 
temperatures. Write for de- 
tails about this growing and 
unlimited market. 


R-$ PRODUCTS CORPORATION 


4532 Germantown Ave. Philadelphia, Pa. 
When you See a Butterfly, Think of 


RS "Se 
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interfering with the operation on the 
opposite end. Incorporated in each 
spindle housing is a combination clutch 
and brake which is actuated either 
through hand lever or foot pedal con- 
trol. Simultaneous action disengages the 
clutch and applies the brake, instantly 
stopping the work spindle, while the 
motor continues to operate. Slight pres- 
sure on the hand lever or foot pedal 
places the work spindle in neutral posi- 
tion. Illustrdtion shows this unit 
equipped with a three-jaw drill chuck 
on each end of spindle. Available in 
sizes of %. 1 and 2 hp. with any 
standard motor speed. this double end 
unit serves two operators independently. 

Standard Electrical Tool Co., Cincin- 
nati, Ohio.--MiLt Supp.iks, 






Ce; 
Soule 
SalesHlelps 


— the 


uw aahon'’ 


OILSTONE FILES — An 
folder devoted to India and 
oilstone files has just 


attractive 
Arkansas 
been released. 
The different shapes are well illustrated 
and highlighted. Tool and die makers 
should find this material especially val- 


uable.—-Behr-Manning Corp., Troy, 
in 2 
PUMPS --Just issued. bulletin B-6146, 


covers every pumping service requiring 
a high grade double-suc- 
In addition to 
pump dimen- 
normal and special application 
this well-illustrated bulletin pre- 
friction tables, head-capacity 
tables, and other pump engineering in- 
formation.—-Allis-Chalmers Mfg. Co., 
Vilwaukee, Wis. 


single-stage 
tion centrifugal pump. 
construction features, 
sions, 
data, 
sents 


CUTTER — The 
small “Grobet” 
in. and «s-in. shanks is described in 
catalog DSB-28. These burs can be 
used with all makes of small electric 
hand drills and all makes of flexible 
shaft machines equipped with a hand 
piece having 1-in. or #:-in. capacity. 


complete line of 
burs or cutters with 14- 
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NEVERBREAK 


CHROME BELT LACING 


Many Uses— 
Wide Market— 
Good Dividends— 


NEVERBREAK meets practically any shop 
requirement efficiently—not only for belting 
needs but any number of special leather 
jobs. Therefore, it is not necessary to stock 
many kinds of belt lacing—NEVERBREAK 
can handle the majority of calls—very well 


too. 
In test. NEVERBREAK was subjected to 
240° F. for 60 consecutive hours and re- 


tained tensile strength of 325 lbs. After 
wetting, it dries quickly to original shape 
and _pliability. Iben you sell NEVER. 
BREAK you make satisfied customers which 
makes your selling easier also builds a 
profitable business. Get more information 


ms WHOLESALE ONLY 
California Tanning Co. 


1905-7-9 Shenandoah Ave. 
St. Louis, Mo. 

















LET 
HARRIS 


supply your customers’ 
need from stock 


FOR « « e 








* FLOATS of 
pone, 

ANKS + COILS * BENDS * EXPANSION 
Joints * KETTLES + DIPPERS + EVAPO- 


ATORS + HEA * COOLERS + 
CHEMICAL onbhaepadrts ° 
Repairs—r itdi ts—th 


stainless steel, copper, 
nickel, aluminum, everdur, brass * 








s wh 
builds sales volume now for HARRIS Diss 
tributors. Let our engineers help on com- 


plicated problems. Send for complete details. 


ARTHUR HARRIS & CO. 


210-218 N. Aberdeen St. 
CHICAGO ILLINOIS 
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SAVE 
TIME, 


INSTALLING EXPANSION 
ANCHORS, WIRING, 
dt Pe 2 


DRILL HOLES IN 
CONCRETE, TILE, PORCELAIN, 
BRICK, SLATE, ETC. 


50% FASTER 


concrete, 
porcelain, etc., 50%—75% faster. Eliminates slow. 
monotonous hand chiseling. Doesn't splinter fragile 
work. Quieter. 
No special equipment needed. Use in any rotary 
drill. Send for leafiet. 


JOBBERS: Write for Quick Profit 
Resale Proposition 
You'll find a profitable demand for Carboloy 


Drills among electricians, plumbers, plant 
maintenance men, sign hangers, telephone 
installation men, and _ others. Nationally 


advertised 


CARBOLOY COMPANY, INC. 
11131 E. 8 Mile Ave. DETROIT, MICHIGAN 


44> 4:10) Be) | 


MASONRY DRILL-POINTS 





BALL BEARING 
Ole) ae ata a ee 


MORE SPEED 
HIGHER EFFICIENCY 
LESS MAINTENANCE 





. important considerations for plants that 
have extensive adjustments to make in order 
to keep up with added production demands. 
These pulleys save on daily oiling time—cost 
of lubricant—cost of replacements—power 
loss by friction—time losses for shutdown. We 
can give good service on orders, our engi- 
neers are ready to assist on complicated 
problems, and our distributors proposition 
will interest you. Write for details today. 











CHICAGO PULLEY G&G 


SHAFTING CO. 


21 N. Des Plaines Si CHICACC, ILL 





| tures 


Burs are made of tungsten steel for 
greater cutting speed and durability.— 
Grobet File Corp. of 
York, N. Y. 


America, New 


HYDRAULIC EQUIPMENT. —A new 
catalog, No. 41-H, which lists and pic- 
applications of pipe benders, 
portable maintenance equipment, gage- 
equipped jacks. 
hand jacks and wheeled floor jacks. 
Catalog stresses the value of using har- 


regular and inverted | 


nessed hydraulic power as a substitute | 


for former 
in solving tough lifting, moving and 
Blackhawk Mfg. 


maintenance — jobs.- 


Co., Milwaukee, Wis. 


SWITCHGEARS - 
bulletin. B-60124, giving complete 
coverage of modern switchgear equip- 
ment for application wherever electricity 
is used or produced. This profusely 
illustrated 24-page bulletin not only 
portrays special construction features 


troublesome methods used | 


-A comprehensive | 


hut includes a large number of installa- | 


tion views, as well as dimensions, out- 
line drawings and circuit diagrams.— 
{llis-Chalmers Mfg. Co., 
Wis. 


STEEL VALVES, FITTINGS The 
sixtieth anniversary edition, catalog 
F-8, is a handsomely bound book of 
327-pages, devoted to the manufactur- 
ers’ line of drop forged steel valves, 
fittings and flanges. An_ interesting 
preface highlights the organization and 
development of the Vogt plant. Tables, 
illustrations, charts and price lists are 


Milwaukee, | 


easily referred to because of the addi- 


tion of a convenient index to sections. 
Henry Vogt Machine Co., 
Ky. 


Louisville, 


ADJUSTABLE V-BELT - 


“Veelos Picturegraph,” 


Called the 


this new folder | 


shows by means of pictures almost all | 


the educational ideas involved in the 
construction and application of the 
“Veelos” adjustable V-belt. Brief testi- 
monials add interest to the on-the-job 


photographs.—Manheim Mig. & Belt- 
ing Co., Manheim, Pa. 
VALVES -——“Where to Use Valves. 


Drains and By-Passes.” is the title of 


a booklet containing helpful informa- | 


tion on the construction and ‘selection 
of all types of valves, as well as the 
proper application of drains and_by- 
passes. Included is a list of all Jenkins 
valves meeting the ASME Power Boiler 
Code.—Jenkins Bros., New York, N.Y. 


LUBRICATION -—“The Lubriplate 
Film No. 3-41, tells the story of the 
lubrication of marine equipment. One 
of the outstanding attributes of 
plate” 


“Lubri- 
is its ability to check rust and 
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COLLETS 





This "Quick Change" type chuck prac- 
tically converts an ordinary single spin- 
dle machine into a multiple spindle type 
with no fussing of key or wrench—no 
stopping of machine, and one hand 
does the trick simply, quickly, and easily. 
A time and labor saver. You can add 
materially to your earnings by pushing 
Collis Quality Tools in every shop you 
call on—we'll handle the orders quickly 
and efficiently. 


Made 
grade steel, hardened 


from good 


and ground. Easy to 
Can be used 
for drilling, tapping, 


operate. 





and reaming. 

















THE COLLIS COMPANY 


CLINTON, IOWA 











THE COMPLETE LINE 


OF TEXTILE BELTING 





[) from one 
supply source! 


For your convenience, we 
carry vast stocks of all types 
for IMMEDIATE shipment from 


our Easton, Pa., factories. 
solid woven belting 
—in widths up to 84” 


canvas stitched belitings 
—32 and 3712 oz. duck weights 


balata belting, etc. 


1620 





Victor Bolota & Textile 


Belting Company 


New York 53 Park Place 


Chicago: 345 W. Hubbard Street 











corrosion in salt air and wet conditions. 


Why Demand is for The “Lubriplate” products that serve 


efficiently under water are pictured and 


rT ” described in this folder.—Fiske Broth- 
Better Grade Heat Tools ers Refining Co., Newark, N. J. 





WHIPCORD ENDLESS BELTS 
New Bulletin V-156-A describes the 
styles and construction of whipcord 
endless belts with handy belt selection 
table. Featured are endless flat belts 
for short center drives, ranging in stock 
sizes from 1 to 6 inches in width and 
24 to 240 inches in length, and capable 
of handling drives 14 to 25 hp.—Brown- 
ing Mig. Co., Inc., Maysville, Ky. 








No. 93 
BENCH PUNCH 


SAFETY SAWS—Announcement has 






Defense work has suddenly spotlighted been made of a new folder (S65) on WwW 7 
first-class tools, like C & L Torches and the manufacturer's complete line of More PUNCH 
Fire Pots. Chances aren’t being taken P » ilde al ‘nance ° 
with uncertain makes. So, for a sales salety er for builde sin ge siasviate in your Sales 
and more satisfied customers, offer C & L men and shippers. Saws with cutting 
—the ore known Heat Tools for over half capacities from 174 in. to 6 in. are illus- WHITNEY eyhtss. 
a century. 
se é trated. described, and priced. Stone Here's a line that will put a new punch 
Typical of c & L quality torches is No. t a al | Ceaaken Bhectote in your sales. You can find a portable 
32A Mechanic’s Grade, shown here. It Saws are also shown.——olanley Electric hand lever tool suitable for any require- 
features C & L exclusive Flame Control Tool Div... New Britain, Conn. ment in the complete Whitney Line. Our 
consiruction. This permits regulation of guarantee and prompt attention to your 
the blue-burning flame from a seven-inch orders bring profitable returns. We have 
saat ty teak 4 aio a very complete descriptive booklet which 
ENGINEERING DEVELOPMENTS we will be glad to send you— 
Such patented advantages are responsi- “ oe —~ a write for it today! 
ble for C & L’s recognized leadership. And \nnual Reyiew of Sales and Engi- 
explain C & L’s demand for defense work. neering Developments” gives a graphic 








picture of the company’s cooperation HITS: ° 
CLAYTON & LAMBERT with industry. agriculture and the Na- 


MFG. CO., Detroit, Mich. tional Defense Program. Expanded Rockford. Illinois 


shops. increased working personnel, new 











equipment, student training courses, are ey Spa 
some of the points covered in the hun- j ie D U S$ T a Y 
dred pages and 240 illustrations of this 

handsomely bound book.—Allis-Chalm- 

ers Vig. Co., Vilwaukee, iW is. ms 3 & D 2 


TANK SUPPORTS \ comprehen. Tasgon and Lubri-Tasgon 
sive 8-page bulletin (Form Tanks-41) 
@ Any gauge can describes “Simplex” adjustable tank 
be rough-handled supports and saddles for mounting 
out of adjustment. 


However, if it’s a 4 7" . 
MARSH “Recali f of all types. The method of welding or 


tanks. vats and wood: or metal vessels 


brator” Gauge 3 ’ securing the various types of saddles 
turning this ‘‘Re 
calibrator’ screw 
corrects the gauge . ; 
throughout its rounded head adjustable screw of the 
ENTIRE scale. support is pictured. Complete specifi- 


directly to tanks or cradle bands is 
shown. How the saddles float on the 


cations and engineering data is given. 


Templeton, Kenly & Co., Chicago, Ill. 


BUCKETS Buckets for coal and coke 


handling are described and _ illustrated 





in catalog No. 1807. Both light and The original penetrant The penetrating 
medium weight units are included; two end rust solvent lubricating oil 
line lever arm buckets for crawlers. | Two profitable items for every mill supply 
truck and locomotive cranes, derricks a Sree i are —— in so era 
es ich speed coal | ("oustries. By the unique Tasgon principle 
and whirleys; special high peed coa A aid quitdin, tame ehihy 
tower buckets of the two-line type: . ind joosens rusty nuts, bolts, fittings.  Lubri- 
four rope buckets to operate on bridge | Tasgon carries a rich lasting lubricant to 
and gantry type cranes. There are dia- | every moving part. Write today for informa- 
, | tion about prices, discounts and display 


grammatic explanations of a number of ne Ns 5 


technical features, including an anal- 
ysis of cable life and a table on bucket SAMUEL CABOT, Inc. 


capacities.—-Blaw-Knox Co., Pittsburgh, 1413 Oliver Building Boston, Mass 
Pa. : ‘ 
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backfires 


She 5 Manager: age 
C 


. @ meeting ground for discussion of 


problems common to both distributors and manufacturers .. . 


More and more during the past four or five months 
the subject of discounts allowed to national accounts 
who insist upon buying direct has come up. It all 
revolves around the point as to whether a manufacturer 
selling through the distributor should be on a com- 
petitive basis with direct selling companies when it 
comes to the question of large direct buyers. 


The distributor has quite a stake in this situation 
because it is to his advantage to have large direct buyers 
using a product that he handles; and if he can’t compete 
himselj, he should welcome the fact that his supplier 
gets the business. This at least is the feeling of many 
manujacturers selling through the distributor and to a 
certain extent of distributors themselves. 


Generally. the manufacturer's discounts are set up so 
that the distributor can compete with direct selling and 
still make a small profit. Just as an example, let’s pre- 
sume that a manufacturer selling through the distributor 
has a discount of 50 and 10 percent to his distributor. 
but to compete with direct sellers from the standpoint 
of large national accounts, he must give a 50 percent 
discount to such accounts. Actually, a distributor should 
he able to convince such a direct buyer that he can take 
a smaller discount from him—say 40 to 45 percent 
and still come out ahead. In the first place, the dis- 
tributor can supply immediately from stock, and in this 
day the time element means money saved. Then. there 
are the many other savings afforded the buyer by the 
distributor. 


Of course there is the manujfacturer’s angle to he 
considered. Should he forfeit the volume possible from 
these large national buyers to direct selling manu- 
facturers in order to give 100 percent protection to his 
distributor? Naturally the contention of the manu- 
facturer is that he should not. Particularly does he feel 
this way when there is a differential in favor of the 
distributor between the discounts to him and the dis- 
counts quoted to direct buyers—even though small. 


Under present conditions it is not hard to see eye to 
eye with the manufacturer’s contention . . . this because 
of the selling advantage that the distributor has at the 
moment which enables him to prove to buyers that they 
can afford to take a slightly lower discount and still come 
out ahead of the game. If these advantages still cannot 
get the business shouldn't his supplier take it direct at 
the expense of any distributor profit cut? At any rate, 
it is a mighty interesting point and we invite comments 
by distributors and their salesmen. 


Big Job Ahead 


Under the new Defense Supplies Rating Plan, dis- 
tributors are faced with a tremendous task of getting 
information from their customers on the proportion of 
supplies, equipment and tools purchased for defense 
and/or non-defense purposes. 


Distributors of course must get this information 
quickly (see page 54 of this issue). In order to assist 
in this work MILL SupPLiEs is carrying advertisements 
in a number of publications which are read by plant 
men, asking that they cooperate fully with the dis- 
tributor in providing this necessary information. We 
are reprinting copy of this advertisement on page 159 
so that distributors and their salesmen will know what 
we have asked the user to do when called upon to furnish 
the statistics that the distributor needs in filling out the 
form that he must furnish his supplier. We also suggest 
that distributors prepare some piece of direct mail and 
send to all their customers immediately so that they will 
be familiar with what is needed when the distributor 
calls upon them for the data. 
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TO WASTE TI 








MAKING PARTS 
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Sell 
STARRETT 
Ground Flat Stock 
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Precision Tools . . . 


Don't let your customers tie up valuable 


men and machines grinding stock for 
small parts, tools, gages, etc. Tell them 
about Starrett No. 495 Ground Flat Stock. 
It comes in 18-inch lengths in a com- 
plete range of widths and thicknesses. 
Made of first quality tool steel, cut length- 


wise from the sheet, ground to within 
001" of size and annealed for easy ma- 
chining. Each piece individually pack- 
aged and marked for quick identification. 
Have you a supply of special Ground 
Flat Stock Folder “EG” and handy refer- 
ence wall charts? 


World’s Greatest Toolmakers 


Dial Indicators . . 


. Ground Flat Stock . . . Hacksaws .,. 


Metal Cutting Bandsaws .. . 


Starrett 


GROUND FLAT 


THE L. S. STARRETT CO., ATHOL, MASSACHUSETTS, U. S. A. 


Steel Tapes 
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Whe STAINLESS STEEL 


WELDING ELECTRODE YOU WANT” 


@ It’s listed on page 6 of this booklet on 
Stainless Steel Welding and Electrodes that 
has been prepared by PAGE. 


You probably know as well as we do that 
you must look for and insist on getting 
two distinctly different kinds of quality 
in your Stainless Steel Electrodes. 


It is imperative for good Stainless Steel 
Welding that the deposit in the weld be 
equal to the Stainless Steel you are welding. 

It is just as important that the electrode 
be of the shield-arc type, to protect the 
metal in the weld; equally usable in hori- 


zontal, vertical and overhead positions; 


PAGE 


AMERICAN CHAIN & 


CABLE COMPANY, 


permit high speed welding with minimum 
spatter and slag loss and smooth beads. 

To get all those qualities for you, PAGE 
worked in the field and laboratory with the 
world’s largest producers of Stainless Steel 
—until they said every PAGE Stainless 
Electrode was right. 


Start right, then, with your Stainless 
welding. Depend on PAGE. Tell your local 
PAGE Distributor the Stainless Steel you 
want to weld and accept his recommendation. 


Be sure to ask your local PAGE Distributor 
for a copy of this valuable, well illustrated 
booklet on the welding of Stainless Steels. 
It covers the entire subject. 


WELDING ELECTRODES . 


PAGE STEEL AND WIRE DIVISION « 


MONESSEN, PENNSYLVANIA 


is 














